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IOWA GANDERS SPLASH 
IN OKOBOJI’S WATERS 


What Fire Prevention Men Think 
About “Let George Do It” 
Class of Companies 








PRIZES ARE NUMEROUS 





Pretty Near Everybody Could Do 
Some Stunt to Pull Down a 
Trophy 





Des Moines, July 17—(Special)— 
Ganders of the Iowa pond of the Blue 
Goose are unanimous in declaring that 
the mid-summer splash at Okoboji 


Thursday, Friday and Saturday of last». 


week was the best ever held anda huge 
success, 

While Iowa was in the midst of a hot 
wave, Okoboji was cool and comfort- 
able. The attendance was large and 
the program excellent. The social fea- 
tures were more elaborate than ever 
before, and were enjoyed keenly. 

The Iowa Fire Prevention Association 
cpened the festivities with a business 
session at 2 o’clock Thursday after- 
noon. Ed. H. Smith of Cedar Rapids, 
president, was not present, and Vice- 
President Clay Stuart presided. There 
were forty-two field men in attendance 
and the meeting was enthusiastic. It 
was decided to continue the inspections 
of towns. The financial reports showed 
the organization in first class condition. 
There were some exceedingly caustic 
comments upon the attitude of certain 
companies which have thus far failed 
to cooperate with the big majority in 
fire prevention work. Efforts are being 
made to line them up, but thus far 
there are still some of them that are 
not cooperating and have not in- 
structed their field men to join the as- 
sociation. 

Blue Goose in Session 


The Blue Goose was called to meet 
at 4 p.m. There were no goslings to 
initiate. Several of the old ganders 
were given their first real swim in the 
pond by having conferred upon them 
the latest newly devised secrets and 
mysteries of the order, known only to 
the Iowa Pond. 

The next thing on the program was 
a swim in the lake. The ganders, their 
wives and sweethearts plucked their pin 
feathers and plunged into the waters of 
Lake Okoboji, which has long been 


Aetna Fire Underwriters Department 
HARTFORD, CONN., U. S. A. 


The Aetna Insurance Company, in response to a general demand for 
unquestioned indemnity of the Aetna quality, offers the protection of 
its policies to the public through the further medium of the AETNA 
FIRE UNDERWRITERS DEPARTMENT. For agencies apply to 


Western Branch, 175 W. Jackson Blvd. 
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The Continental (Fire) Insurance Co. 
of New York 
HENRY EVANS, President 


Since 1853 one of the leading American fire insurance companies 
Now has the largest capital and largest surplus to policyholders 


Do a record of 63 years of square dealing and the possession 
of the greatest amount of surplus for its policy- 
holders mean anything to the agent 
or the insured ? 


Yes! They mean absolute protection to both the 


agent and his client! 
HOME OFFICE 


80 Maiden Lane 
New York City 


WESTERN OFFICE 


332 So. La Salle Street 
Chicago, Ill. 


MICHIGAN AGENTS 
HAVE FINE PROGRAM 





Many Excellent Addresses Are 
Scheduled for the Annual 
Meeting in Cheboygan 


ROTH TO BE A SPEAKER 





Assistant Secretary Barry of the Met- 
ropolitan Life Is Scheduled 
for a Talk 





The Michigan Association of Insur- 
ance Agents will begin its annual con- 
vention at Cheboygan, Wednesday 
morning of next week. The sessions 
will be held in the City Opera House. 
President Vet S. Moloney of the asso- 
ciation, who is one of the live agents of 
Cheboygan, has made elaborate prep- 
arations for the con ag of the local 
men. There are some fine addresses 
scheduled and altogether the outlook is 
for the best meeting ever held in Michi- 
gan. The program is as follows. 


WEDNESDAY 
Morning Session 


Meeting of agents at City Opera House, 
register, secure programs and badges. 
Afternoon—2 O’Clock 


Address of Welcome—C. S. Reilley, 
mayor of Cheboygan. 
Response—Fred Guenther, Detroit. 


President’s Address—Vet S. Moloney, 
Cheboygan. 

Secretary and Treasurer’s Report—W. 
A. Eldridge, Detroit. 

Reperts of Committees—Executive com- 
mittee, Fred Guenther, chairman, Detroit; 
grievance committee, John P. Old, chair- 
man, Sault Ste. Marie; organization com- 
mittee, John L. A. Galster, chairman, Pe- 
toskey; legislative committee, Burtes E. 
Woolfett, chairman, Flint. 

Appointment of committees, 

Nominations. 





Resolutions. 





EDWARD MILLIGAN, President 
GEORGE M. LOVEJOY, Vice-President JOHN B. KNOX, Sec 


cretary 
THOMAS 4, oe pay C. LONG, JR., 
THEODORE PF. SPEAR, A, Ast Soy P WHITHAN, Asstt Secy 
FRED O GU GUSTETTER, Ass’t Se EDWARD. V. CHAPLIN, Ass’t Sec’y 
santas to Policy-holders . = - $ 9,056,106.30 
Total Losses Paid . ° “ ° 81,617,129.19 


Cash Capital - Three Million Dollars 


Reinsurance Reserve - - $5,628,337.29 
Reserve for Outstanding Losses . ° 410,921.57 
Reserve for all other Claims ° ° 250,000.00 


NETSURPLUS . . .  . 6,056,106.30 
Total Assets - $15,345,365.16 


PHEENIX 








(CONTINUED ON PAGE 4) 


Address—Edward C. Roth, president 
National Association of Insurance Agents, 
Buffalo, N. Y. 

Address—“What 
Insurance Agent,” 
ant secretary 
York. 


Constitutes a Good 
James V. Barry, assist- 
Metropolitan Life, New 


Morning—9:00 O’Clock 

Address—‘‘Insurance in General,” 
Savage, Saginaw, Mich. 

Address—‘Upper Peninsular the 
Michigan Association,” C. E. L. Thomas, 
president Houghton County Underwriters’ 
Club, Calumet, Mich 

Address— ‘Collection of Premiums,” 
Charles E. Boyland, Grand Rapids, Mich. 

Address—“Why Agents Should Join the 
Michigan and National Associations,” 
Max Lange, Muskegon, Mich. 

Address—“Upper Peninsula and _ the 
Agents’ Association,” James M. Crosby, 


H. A. 


and 








(CONTINUED ON PAGE 13) 





Total Assets - - 


United States - 





United States Branch Statement January 1, 1916 


Net Surplus above all Liabilities in the 





Fiftieth Anniversary Year in the United States 


NORTH BRITISH & MERCANTILE 


UNITED STATES BRANCH—76 WILLIAM STREET, NEW YORK CITY 





$9,067,990.55 


‘THESE FUNDS are held solely for the protection of 
policyholders and creditors in 
the United States 





3,932,857.72 
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DAKOTA PROGRAM GIVEN 


THREE DAYS AT BIG STONE 





Fire Prevention Association and Blue 
Goose Will Hold Meetings— 
Gallagher to Give Talk 





The annual outing of the Dakota 
field men will be held at Foster, Big 
Stone Lake, Minn., Aug. 3-5. The 
time is, therefore, changed from Aug. 
2-4. This will give an opportunity 
for any of the men to stay over Sunday 
that desire. The fire prevention asso- 
ciation meeting will be held the even- 
ing of the first day. The Blue Goose 
will hold its meeting on the evening 
of the second day. Thomas E. Gal- 
lagher, general agent of the Aetna, will 
be present and give a talk at the fire 
prevention meeting. The following is 
the program: 

THURSDAY, AUGUST 3 

7:30 A. M, —— Ride, Ortonville to Fos- 
ter Bed 

All yn yam ‘should arrange to take this 
boat, though a later boat will leave 
Ortonville at 10:30 A. M. 

:00 Noon—Dinner, Hotel Northern. 

:30 P. M.—Start of Tennis Tournament. 
Duxie, Chairman. 

1:30 P. M.—Opening of Quoit Tournament. 

William Jennings (Bryan) Roetter, 
Chairman, 

:00 P. M.—Big Fishing Contest. 

Under the Leadership of ‘Admiral’ 
Baird, assisted by Captains Lemen 
and Vold. 

7:30 P.M.—Meeting of South Dakota 
State Fire Prevention Association. 
8:30 P. M.—A talk by THOS. E. GALLA- 
GHER, general agent Aetna, on sub- 
. jects of interest to the field men. 
9:30 P. M.—BED TIME? 
FRIDAY, AUGUST 4 
8:30 — M.—Semi- Finals Tennis Tourna- 


:30 Pog M. ~ semi Finals Quoit Tourna- 
men 

:00 A. M. | whe Annual Battle.” Base 
Ball in Nine Rounds. 

Captains Jake Nelson and Mickey Mc- 
Culloch, assisted by the principal 
“FANS,” Val, Frank Morris, Snow 
and other “knowalls.” 

UMPIRES—Commissioners Harry 
O’Brien and W. C. Taylor. 

:30 P. M.—Archery. Direction of Snyder. 

2:30 P. M.—Start of Finals in Tennis and 
Quoit Tournament. 

:00 P. M.—Clay Pigeon Shoot. 

Direction of Col. Whittlesey and 
Lieutenants “Archie’ Cooper and 
“Skinny” Scurr. 

7:30 P. M.—The Annual Splash. 

Dakota Pond No. 24, Ancient and Hon- 
orable Order of Blue Goose. 
Election of Officers—Initiation. 
SATURDAY, AUGUST 5 

8:00 A. M.—Conclusion of Tennis, Quoit 

and Archery Contests. 

1:30 P. M.—Finals in Clay Pigeon Shoot. 

8:00 P. M.—Boat leaves for Ortonville. 

Committee = Arrangements—J. D. Dux, 

Chairman; E 8S. Snyder, A. N. Cooper, W. 
J. Roetter, C, 8. McCulloch, Cc. S. Whittle- 


sey. 
Hotel Accommodati Frank K. Mor- 
ris. 
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Transportation—H. W. Hicks, Sioux 
Falls; Milo Bassett, Aberdeen; C. S. Hoyt, 
Fargo. 

Arthur B. Davis of Fargo, state agent 
cf the Aetna, is most loyal gander of 
the Blue Goose. 

—_———- oa -— 
Platt Looking Over Situation 


Vice-President John O. Platt of the 
North America is in Chicago for a 
tew days. He is looking over the va- 
rious men who have been mentioned 
tor executive positions in the western 
general agency at Chicago and gener- 
ally sizing up the situation. An an- 
nouncement of an appointment will 
probably not be made immediately. 

——————_- ee -___-__ 
Company Soon to Start 


The Hibernia Fire of Chicago, which 
has been in process of organization, 
now expects to begin business about 
Aug. 1, inasmuch as the Illinois de- 
partment will send an examiner to 
check up its affairs about July 24. The 
company will have $100,000 capital and 
will increase it from time to time as 
business demands. 





——-—- <> ea 
R. A. Stout Drowned 


Robert A. Stout, aged 32, formerly 
with the Hazard Insurance Agency in 
Des Moines, but lately with the J. T. 





FRED S. JAMES 





“Two of the Oldest and Strongest Fire Insurance Companies of France” 


GENERAL FIRE ASSURANCE COMPANY 
URBAINE FIRE INSURANCE COMPANY 


Agencies Desired in the Principal Cities and Towns 


FRED. S. JAMES & CO. 


OF PARIS, FRANCE 
ESTABLISHED 1819 


OF PARIS, FRANCE 
ESTABLISHED 1838 


United States Managers 
No. 123 William Street, NEW YORK CITY 


GEO. W. BLOSSOM W. A. BLODGETT 











Hazard agency in Minneapolis, was 
drowned while swimming in Minne- 
sota. He leaves a six months’ bride. 


a 
SITUATION HELD CRITICAL 





South Carolina Bankers Address Pub- 
lic Officials on Result of With- 
drawal of Companies 





New York, July 19.—(Special.)—In 
a recent statement to the authorities 
of South Carolina, the South Carolina 
Bankers Association outlines the crit- 
ical insurance situation in that state. 
The address to the governor and leg- 
islators states that the large companies 


‘have all withdrawn from the state, 


leaving the local companies entirely un- 
able to handle the business offered 
them. Under present conditions many 
risks must be placed with brokers in 
outside states, leaving the insured with 
rone of the safeguards formerly exist- 
ing. Stress is laid on the fact that 
pending loans cannot be effected, as 
risks cannot be insured in safe com- 
panies, and that local capital is not suf- 
ficient to absorb the investments of 
northern companies, which are ex- 
pected to call in large amounts now 
loaned at expiration of present policies. 


—————__- ee 
Ohio Agency Appointments 


Pa. Fire—L. C. Grimes, R, H. Kettring and 
CW. sig Alliance; j. O. Martz, Miamis- 
burg; F. Pointer, Greenville; W. H. Stephens, 
Berlin Heights; P. = Ruggles, Brooks-Wilbor- 
Parsons Co. and J. C. Henry, Cleveland; F. M. 
Bruns, Stryker; Te “Hickenlooper, Cincinnati; 
H. L. Ernest, 1soledo. 

Prov. Wash.—C. Meyer, Ada; G. M. Kings- 
bury, Alger; B. L. ‘Agier, Youngstown; ° 
Schultz and J. T. Zinsmeister, Lorain. 
and H. P. Lawrence, Cleveland; C. H. Bishop, 
S. A. Darling, Bishop Insurance Agency Co., 
G. C. Bishop, J. E. Amadon and R. B. Bishop, 
Centerburg; J. G. Quinlan, Georgetown; H. 
Brenneman, Elida. 





Features of the Week 











GENERAL 
UGItOrial “COMMONE 6.6 cscs cccece cece 16 
Personal side of the business......... 16 
Automobile insurance news........... 22 
FIRE 

Iowa field men’s meeting............. 1 
Michigan agents to meet............. 1 
Program of Dakota meeting.......... 2 
Situation in Kentucky revea aled ‘kena wee 3 
News about companies .............. 3 
PIOWS. OF ENS TULUBIS 2 ocd cccecsesece 3 
American National about ready....... 4 
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Chicago and suburban news ......... 6 
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Taylor opposes state insurance....... 11 
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Kentucky and southern news......... 18 
Coast and mountain news............. 14 
Fire protection page................. 15 
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National Life, U. S. A., sued.......... 18 
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CASUALTY 

Casualty and surety comment........ 17 
Open letter to labor men.............. 17 
Dickson plans a new company......... 18 
Ohio labor opposed to menlth. pill ere ae 18 
No profit in leading casualty lines..... 19 
Puzzled over Kentucky plan .......... 19 
DPROMEROEL GUE GO POON 5. s:0'0-5:0)0'04:0'8 6.500 6 20 
IMGUBETIAL INBUTANDS 06.0.0 bc siccnc cee ass 20 
Report made on the Zurich........... 21 
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THE LIVERPOOL & LONDON & GLOBE 


Insurance Company Limited 


Its United States assets are $14,814,383.94, every 
dollar representing UNITED STATES INVEST- 
MENTS, which are held in Trust for sole protection 
of American policy holders and subject to strict 
supervision of State Insurance Department. 


WESTERN DEPARTMENT, 1144 Insurance Exchange, CHICAGO 
WILLIAM S. WARREN, Manager R. H. PURCELL, Deputy Asst. Mer. 


“SERVICE” that’s the Slogan of 


Neare, Gibbs & Lent 


Union Trust Building, CINCINNATI, OHIO 
Automobile, Inland and Ocean Marine, Tourist and Trans- 
portation Floaters, Parcels Post and Registered Mail Insur- 


ance. Representing several conservative and well-established 
Companies in fourteen states. 


A Fully Equipped General Agency Office 


Prompt Correspondence, Quick Adjustments and Settlements 


We Can Supply Your Needs—Write Us 

















































SAN FRANCISCO: P DALLAS: 
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General Agent = Managers 
HENRY M. GRATZ, President D. H. DUNHAM, Vice-President NEAL BASSETT, Vice-Presidert JOHN KAY, Treasurer 


ORGANIZED 1853 


The Girard Fire & Marine Ins. Co. of Philadelphia 


Cash Capital, $500,000.00 Net Surplus, $426,195.24 
Surplus to Policyholders, $926,195.24 


Chestnut and 7th Streets 786 Broad 
HOME OFFICE} REITADELPHIA' PA” ©—- EASTERN DEP*T{ 786, Broed Street 


WESTERN DEP’T: NEAL BASSETT, Mgr., W. T. BASSETT, Ass’t Mar. uy FoF e ILL. 








D: H. DUNHAM President NEAL BASSETT Vice-President JOHN KAY, Vice-President 


ORGANIZED 1855 
FIREMEN’S ‘om OF NEWARK 
Cash Capital, $1,000,000.00 Net Surplus, $2,708,837.43 
Surplus to Policyholders, $3,708,837.43 


HOME OFFICE: 786 Broad Street, NEWARK, N. J. 
WESTERN DEP’T: NEAL BASSETT, Mgr., W. T. BASSETT, Ass’t Mgr., CHICAGO, ILL. 


A. H. HASSINGER, Secretary 














LI 


Ov 


ae ab os wet Lt eet eee et mm Oem lt met lM la ee me 


ea ee ee ee ee ae ea ee a a 























July 20, 1916 


THE WESTERN 





UNDERWRITER. 











STIRRED BY LOSSES 
TO OUTSIDE BROKERS 


Kentucky and Tennessee Field 
Men Investigate Marked In- 
crease in This Practice 


LINE CANCELED SHORT 


Gwner of Large Property Saves 


Money Through Low Rates and 
Waiving of Term Rule 


Field men in Kentucky and Tennes- 
see are giving more attention than here- 
tofore to the loss of business which 
has been going to outside brokers, pos- 
sibly because the amount of this busi- 
ness is increasing, and possibly be- 
cause more publicity is attending the 
loss of important lines. In Kentucky 
the brokers have been training their big 
guns on the tobacco business, and have 
succeeded in getting a lot of it, while 
in Tennessee the representatives of the 
admitted companies report that many 
large cotton lines are going in the same 
direction. 

The most recent case which has at- 
tracted attention is that of C. F. Farns- 
worth of Memphis, a large owner of 
real estate, who has a number of mer- 
cantile buildings which have been writ- 
ten in the stock companies and through 
the local agencies. 


Cancels $5,000 Short 


Recently Mr. Farnsworth canceled 
policies involving premiums of $5,262, 
accepting the short rate cancelation be- 
cause of the big reduction which he 
was able to secure by having the busi- 
ness written through a firm of New 
York brokers. In addition to giving 
the assured a lower rate, the brokers 
were also able to secure a waiver of 
the new term rule, writing the business 
1or 2 instead of 2%. annual premiums 
for a term of three years, the new 
basis of handling the insurance giving 
the assured a considerable profit, even 
after the short-term cancelation was 
taken into account. Local agents and 
field men whose policies were turned 
in were much stirred up over this case, 
which they say emphasizes the lack of 
protection which agents are getting 
from some of the companies. 


Admitted Companies Involved 


This was also demonstrated, it is de- 
clared, in the case of a recent loss of 
the Tennessee Copper Company at 
Ducktown. This business is written 
cutside, and the names of some of the 
most prominent admitted companies 
were used in connection with threat- 
ened litigation which- grew out of the 
adjustment of the loss. The business 
was handled by means of a blanket pol- 
icy, and it was contended by the com- 
panies that the building which burned 
was erected after the insurance was 
written. The loss was finally settled 
without suit, but the case involved pub- 
licity enough to call the attention of 
agents in that field to the identity of 
the companies which were interested in 
the line. 

Outsiders Get Kingsport Lines 


A large number of new industries 
have been established in Tennessee re- 
cently, Kingsport, in the eastern part 
of the state, being a typical example. 
Four exceedingly large plants are now 
being erected there. Owing to the fact 
that foreign capital is interested in 
most of the new industrial enterprises, 
outside brokers usually control the 
lines, and the local insurance interests 
consider themselves lucky to get part 
of the business. It is stated that nearly 
50 percent of the insurance is now be- 
ing written over the counter: of the 
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Under the control and management of Sun Insurance Office. 
Local Agents regarding Underwriters. 


PRESTON T. KELSEY, Manager. 


PATRIOTIC 


ASSURANCE COMPANY, LIMITED 


OF DUBLIN 


Entered United States 191.5 


To meet the wishes of the 
Expansion desired through new agency connections. 


WESTERN DEPARTMENT, CHICAGO 


FRANK M. JONES, Asst. Manager. 














local agents, which, under the circum- 
stances, is considered good. 


Hard to Keep Premiums Up 


In view of the losses in premium re- 
ceipts, field men are as much disturbed 
as local agents, inasmuch as_ it is be- 
coming increasingly difficult to hold the 
volume of business up to the required 
standard. A special committee of the 
Fire Underwriters’ Association of Ken- 
tucky has been appointed to investigate 
the situation in that state, and it is 
believed that the insurance ‘department 
will be appealed to for more vigorous 
action for the protection of the local 
agents and the admitted companies 
against what is regarded as the unfair 
competition of outside brokers. 





News About Companies 











Home, New York—The semi-annual 
statement shows assets $39,136,337, gain 
$1,100,000; reinsurance reserve $16,819,078, 
gain $900,000; net surplus $12,127,632, gain 
$600,000. Its conflagration reserve is 
$2,000,000. The dividend rate has been 
increased from 10 to 12 percent. 

* * * 


Law Union & Rock—The New York de- 
partment has filed its report as of March 
31, showing assets $1,374,516; surplus, 
$707,082; liabilities, $467,435. 


—————- =» 6 o - 
Await Wabash Fire Report 


The officials of the Wabash Fire were 
to be in Indianapolis this week to con- 
fer with the insurance department re- 
garding the report of the examination. 
{t is understood that the department 
has called on the company to make 
good between forty and fifty thousand 
dollars of subscription stock notes that 
have not been paid. Strong efforts 
have been made by the company to get 
the subscribers to pay up. 

———_- 2=2 eo 


Must Put Up Hail Reserves 


The Canadian insurance department 
has ruled that companies writing hail 
insurance must maintain a reinsurance 
reserve equal to 50 percent of the pre- 
miums received on hail during the 
preceding year. There were fifteen 
companies writing this business in 
Canada last year, the premiums being 
about $732,000. The insurance depart- 
ment asks the Canadian companies to 
set aside a special hail surplus fund 
from any profits on the hail business. 


CHANGES IN THE FIELD 


BIRD TO BE IN CHICAGO 





Will Succeed Franklin in Western 
Special Risk Department of New 
York Underwriters 





Western Special Agent Thomas Z. 
Franklin, of Chicago, who handles the 
improved risk and special hazard de- 
partment of the New York Under- 
writers in the west, is retiring from its 
service in order to go into business for 
himself. Robe Bird, state agent for 
Wisconsin, will be associated with Mr. 
Franklin at the Chicago office until the 
latter’s plans for the future have been 
fully consummated. At that time it is 
expected that Mr. Bird will become 
western special agent of the special risk 
department. Before taking the position 
at Chicago Mr. Franklin was for seven 
years chief engineer for the Under- 
writer’s Association of the Middle De- 
partment, and gained high distinction 
as a technical man and fire protection 
engineer. Mr. Franklin is a man of 
superior ability and has a keen inventive 
mind. 

Mr. Bird has served the New York 
Underwriters in the Wisconsin field for 
a number of years and is regarded as 
one of the stars in its galaxy of field 
men. He is a man with punch and 
push and a good business getter. He 
has a fine acquaintance throughout the 
western field and an intimate knowl- 
edge of the special risk business. He 
is peculiarly fitted for the work that he 
will undertake in the west. 





Morris H. Prescott 


Morris H. Prescott has been ap- 
pointed Michigan special agent for the 
Merchants National Fire of Chicago. 
He-was formerly connected with the 
Central National Fire of Chicago. 


——_—_—- ee - 
Henry Clay Is Expanding 


The Henry Clay Fire, home offices 
in Lexington, Ky., proposes to extend 
its business to nine other states, ac- 
cording to an announcement by Claude 
F, Snyder, manager. Provision for such 
extension is contained in amended arti- 





cles of incorporation, which have been 





| the man with initiative. 


filed. These articles also noted a re- 
duction of the capital from $500,000 to 
$450,000, the latter amount being the 
stock actually sold and issued. This 
change was made to conform to the 
laws of Ohio and Illinois, which the 
company will enter, along with New 
York, New Jersey, Indiana, Michigan, 
Wisconsin, lowa and Pennsylvania. 








News of the Mutuals 














The Alliance Cooperative of Topeka has 
written $2,500,000 of new insurance dur- 
ing the first half of 1916, as shown in 
the semi-annual report at the meeting 
last week. This is an increase of $400,- 
000 over a similar period during 1915. On 
June 30 there was a total of $13,476,000 
insurance in force. 

* « * 

Under the ruling of the revenue depart- 
ment only cooperative or mutual fire 
associations carried on by members solely 
not for profit shall be exempted from the 
federal income tax. The ruling is that 
companies writing hail, cyclone, accident 
or other insurance than fire, must pay the 
stamp tax. It seems that efforts are now 
being made in Congress to have all co- 
operative mutuals exempted. Insurance 
Commissioner Works of Minnesota is do- 
ing yeoman’s service in having the law 
amended and he has enlisted a number 
of congressmen in this end. Mr. Taylor 
of North Dakota came out in a public 
address in favor of having this law 
amended so that it will exempt all kinds 
of mutuals. 

~ * « 

The Parmers Mutual Tornado Insurance 
Company of Madison, S. Dak., has been 
licensed. It writes in Lake, Kingsbury, 
Miner, Brookings, Minnehaha, Moody, and 
McCook counties. It now has $1,500,000 
of insurance in force. 

x + * 

Arrangements are now being made for 
the annual meeting of the National Asso- 
ciation of Mutual Insurance Companies, 
to be held at Reading, Pa., Sept. 19-22. A 
number of company officials will speak 
and others that are expected are Governor 
Brumbaugh of Pennsylvania, Insurance 
Commissioner James R. Young of North 
Carolina, A. M. Best of Best’s Reports, 
V. N. Dalgren, and P. St. J. Wilson of 
Washington, D. C., and W. E. Mallalieu, 
manager of the National Board. 

x * * 

The Tri-State Mutual Grain Dealers of 
Luverne, Minn., has declared a 50 percent 
dividend to policyholders. Premiums dur- 
ing the year ending June 30 totaled $42,796 
and the losses $10,902. 


- <> os 


The world reserves all its big prizes for 
Initiative is do- 
ing the right thing without being told. 
Next to doing the right thing without 
being told is to do it when you are told 





only once. 





of our organization. 


NEW YORE DENVER DULUTH 








Placing Surplus Lines? 


Our Special Department is at your command, backed by the integrity and financial responsibility 
We welcome the inquiry of the Local Agent for handling his excess beyend 
the capacity of admitted Companies. 
Guaranteed Lloyds Underwriters 
Surplus Companies Maintaining United States Deposits 
Immediate binders—10% commission to brokers 


MARSH & MS¢LENNAN 


Insurance Exchange, 
hicago 


MINNEAPOLIS DETROIT 


MONTREAL 


LONDON SAN FRANCISCO 
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the directors. John W. Zub igned 
COMPANY IS ABOUT READY this call as president and Lloyd "M. EDGAR J. HAYES, President THOMAS L. FARQUHAR, Secretary © JAMES G. MACONACHY, Agency Superintendent 


STOCK BOOKS ARE CLOSED 





American National Fire of Columbus, 
Ohio, Will Elect Directors at 
a Meeting Aug. 9 





Columbus, O., July 18.—(Special.)— 
The American National Fire of Colum- 
bus, Ohio, with capital stock of $350,- 
000, has closed its stock books and is 
ready now to elect a board of directors 
who will choose the ier’ The stock 
was sold two for one and in 185 towns 
in Ohio. Of the 725 stockholders, 250 
are Columbus men. 

The company began its stock sub- 
scription Jan. 1, 1915, and John W. 
Zuber, ex-state fire marshal, and his 
assistants have worked day and night 
to consummate the idea of a strictly 
Columbus fire insurance company. 

Stockholders to Produce Business 


From data received from the stock- 
holders of this lusty infant among nu- 
merous companies, it has been ascer- 
tained that they control annual pre- 
miums of $150,000, which will be a 
rice nest egg to begin with. 

For the first year or two, the Amer- 
ican National will probably confine its 
business to Ohio, gradually reaching 
out into new territory as the occasion 
cemands. 

Satisfactory reciprocal arrangements 
have been made with a large company 
and the matter of underwriting will be 
given the closest attention. 


Careful Selection Been Made 


While the stock has sold two for 
one, the most careful selection of pur- 
chasers has been made, and the pro- 
visions of the blue sky law rigidly ad- 
hered to. 

The policy .of the company will be 
not only careful underwriting, but it 
will be conservative in every direction. 
Fire, lightning and tornado, automo- 
bile (fire and theft) and hail storm ite 
surance will be written. 

Just what the personnel of the com- 
pany will be will not be known until 
after the directors are elected. These 
in turn will elect the officers and the 
officers will select the working staff. 
No underwriter will be elected for a 
time. Tentative arrangements have 
been made with over 100 agents in Ohio 
to handle the business of the new 
company, and John W. Zuber has 
spoken for policy No. 1. 

Will Blect Directors 


Temporary quarters will be at the 
Huntington Bank building, but later 
larger quarters will have to be sought. 

The incorporators met yesterday, 
closed the stock books, and fixed Aug. 
¢ as the time for a meeting to elect 


Frederick A. Brown 
Insurance Law 


10 So. La Salle St. Chicago 


-FIRE—TORNADO—AUTOMOBILE 


COMMERCIAL UNION ASSURANCE 
C0., Ltd., of LONDON 


PALATINE INSURANCE COMPANY, 
Ltd., of LONDON 


COMMERCIAL UNION FIRE INS. CO. 
of NEW YORK 


UNION ASSURANCE SOCIETY, Ltd., 
of LONDON 


WRSTERN DEPARTMENT 
N.E. Sor. Clark and Monroe Sts., Chicago 


H. C. EDDY, Resident Secretary 





Richard was secretary. 


IOWA GANDERS SPLASH 
IN OKOBOJI’S WATERS 


(CONTINUED FROM PAGE 1) 


considered the real feeding place of the 
Iowa Pond. 

In the evening the Blue Goose dance 
was held at the Manhattan pavilion. 
Epple’s orchestra of Boone played. 
The attendance was large and the af- 
fair was enjoyed to the limit. 


Large Fish Stories 


Friday was started with the depar- 
ture of the fishing fleet at 7:30 a. m. 
The boats returned about noon with 
the largest catch the association has 
ever had. The first prize for the big- 
gest game fish caught went to the boat 
manned by J. D. Carpenter and George 
W. Holton, of the Queen and Phoenix 
of Hartford,-respectively. The fish 
was a seven and one-half pound pike, 
and the prize was $3. There was some 
suspicion about this catch because 
Messrs. Carpenter and Holton were on 
the committee of arrangements and it 
was thought the fish might have been 
planted in advance, but they were able 
te convince the judges otherwise. Sec- 
ond prize of $2 went to E. S. Freeman, 
Agricultural, and H. H. Rose, Norwich 
Union, a five and one-half pound pike. 

First prize for the largest catch by 
weight of all kinds of fish went to K. 
L. Walling of the Iowa Rating Bureau, 
and O. O. Wolfe, Iowa Manufacturers. 
They had 27 pounds in all and received 
$3. Second prize went to Ralph Elliott, 
State department of the Phoenix of 
Hartford, and H. D. Paine, London & 
London, who gathered in 23% pounds. 
The prize was $2. Then came the big 
shore dinner, which was enjoyed by 117 
guests. 

Athletic Results 


After this an interesting program of 
athletic events was pulled off. The re- 
sults were as follows: 

Rifle shoot—First prize, a tennis racket, 
was won by J. C. Bauch, Iowa Manufac- 
turers, who also copped the Smith trophy 
for the coming year. Second prize went 
to O. O. Wolfe, Iowa Manufacturers. It 
was a Gillette razor. Third prize went 
to S. A. Fowler, Phoehix Assurance, a 
flashlight, and fourth prize to C. R. Tyr- 
rell, Royal, a hammock. 

Archery——First prize, thermos bottle, K. 
P. Gohlman, Security, who also won the 
Miller trophy. Second prize, steel pole 
and reel, went to K. L. Walling, Iowa 
Rating Bureau. Third prize, hammock, 72. 
M. Rore, Norwich Union. Fourth prize, 
alarm clock, B. T. Hough, Hartford. 

Quoits—First prize, steel pole and reel, 
Cc. R. Tyrrell, Royal, who also wen the 
Palmer & Hough trophy. Second prize, 
Gillette razor, C. F. Claiborne, automobile 
adjuster. Third prize, Gillette razor, R. EF. 
Schramm, National-Ben Franklin. Fourth 
prize, steel pole and reel, C. T. Millard, 
Iowa State. 

Clock Golf, for the Ladies—First prize, 
set of silver knives and forks, Mrs. HF. 
V. Myers. Second prize, electric iron, 
Miss Catherine Phelps. Third prize, carv- 
ing set, Mrs. H. M. Rose. Fourth prize, 
hammock, Miss Helen Phelps. 

On Friday evening there was the regular 
dance at the Manhattan hotel, and most 
of the Ganders attended. 


Wonderful Ball Game 


Saturday morning saw the annual ball 
game, which started at 9:30 with C ‘ 
Tyrrell of the Royal captain of one team 
and James McHugh of the Hartford in 
charge of the opposition. The Tyrrell 
team won by the close score of 4 to 3. 
This is the way the teams lined up: 
Tyrrell’s champs: C. R. Tyrrell, captain 
and catcher; F. A. ryuerel. pitcher; H. C. 
somone first base; C. Claiborne, second 
base; C. W. Borrett, Thane stop; F. B. 
Phillips, third base; G. W. Holton, right 
fleld; W. H. Harrison, center field; H. V. 





Myers, left field. 

‘McHugh’s team: J. S. McHugh, captain 
and second base; W. A. Harvey, catcher; 
| W. S. Pattee, pitcher; F. E. Hathorn, first 

base; H. A iller, short stop; C. R. Bo- 

gart, third base; H. M. Rose, left field; 

P. A. Walsh, center field; J. D. Carpenter, 
, right field. 

mpire was D. B. Welpton; official 
scorer, R. V. McCormick. Features of 
the game were the terrific bitting of Har- 
rison, Holton and Myers. The latter 
knocked a home run, scoring two on bases. 
The afternoon was devoted to trap 
| shooting, quoits, rifle shooting and arch- 
ery. It ended with a swimming contest, 
| free for all, which was won by J. D. 
Carpenter. in the evening a launch was 
chartered and the glee club entertained 
with songs of every description until mid- 
night. 


NEWARK FIRE 


INSURANCE COMPANY 


NEWARK, N. J. 


ease «= @ 0 10 ew fw we 
Capital i lat * Deas ae 
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henge od STATE AGENTS 

-, Ww. - COLLINS, Michigan and O! nion Trust Building, Detroit 
A. 8. JACOBS, BS Llinol, Indiana sot Wisconsin, 2119 open taken Chicago 
WILLIAM J. WENDT, Iowa, Minnesota and Missouri - . Omaha, Neb. 
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PITTSBURG UNDERWRITERS 
GEO. R. DAVIES, Manager UNDERWRITTEN Gepmeneete Bldg., Pittsburd, Pa. 
Allemannia Fire Insurance Co. Humboldt Fire Insurance Co. 


: National-Ben Franklin Insurance Co. Teutonia Fire Insurance Co. 
Capital, $1,700,000 Assets, $7 man - Surplus to Policyhold $3,449,769.69 
a 5 ° 
sa: F.H. Vortmarer, Toledo, Ohio, Special Agent for Indiana and Onio - , 


& Loeb, » Chicago, Ti Ill., General Agents for Illinois 


jlew Agents Solicited Schulkamp, Madison, Wis., General Agents for Wisconsia 








The COLUMBIAN NATIONAL 


FIRE INSURANCE COMPANY 
DETROIT, MICH. 


AUTHORIZED CAPITAL - - - - $1,000,000 .00 
CASH CAPITAL PAID IN - - - - 963,250.00 
SURPLUS TO POLICYHOLDERS - - - 1,257,680.79 





RELIABLE AGENTS WANTED 
Michigan, Ohio, Pennsylvania, New Jersey, Illinois, Indiana, 
Wisconsin, Iowa, Minnesota, New York, Massachusetts, 
Rhode Island, Louisiana, Texas, California 

















General Insurance 
Herbert Buxton 92 William St., New York 


Excess Insurance placed in all parts o the United 
States and Canada 


S U R Pp L U Ss Exceptional facilities for handling Surplus and difficult 
lines and unusual forms of insurance in best American 
and Foreign companies and at Lloyds, London. 
L | Ni E Ss RE-INSURANCE CONTRACTS DRAWN AND PLACED. 
AND 
FLO ATE R Ss F. R. THOMPSON 
Insurance Exchange, Chicago, Ill. 








YOUR BUSINESS SOLICITED; PROMPT ATTENTION 





68rd ANNUAL STATEMENT 





ve , 
9 Capital - = © 2#© 2#© 2& = § 600,000.00 
; Assets (to protect policy holders) - - 4,680,815.93 
Swawance Company Net Surplus to policy holders - - - 2,632,375.86 
of ‘Watertown. Net surplus to stockholders - - = 41,882,375.86 


STUART MORGAN, State Agent, Michigan, East Lansing 
CASHMAN & EVANS, Gen’l Agents, Colorado, Denver 
N. T. JULIAN, State Agent, Ohio and West Va., Columbus 
F. G. HERMAN, State Agent, Indiana and Kentucky, Indianapolis, Ind. 
P.P. WIPPELL, State Agent, Illinois and Wisconsin, P. O. Box 225, Chicago 
H.F. WATERMAN, "State Agent, Missouri, Kansas and Oklahoma, Kansas City, Mo. 
E. S. FREEMAN, State Agent, Iowa, Nebraska and Minnesota, Omaha, Nebraska 


INCORPORATED 1720 


ROYAL EXCHANGE ASSURANCE 


LONDON, ENGLAND 





United States Branch 
92 William Street, New York 


Re 


RICHARD D. HARVEY 
United States Manages 


Merchants National 
Sire Jusurance Co. 


CHICAGO 
Wants Good Agents in 
Michigan 
Illinois and Wisconsin 
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FIRE MARSHALS PROGRAM 


W. H. Bennett of Illinois Is President 
of National Organization— 
Interest in Discussions 


The annual meeting of the Fire 
Marshals’ Association of North Amer- 
ica will be held at Nashville, Tenn., Nov. 
16-18. President Walter H. Bennett of 
the association has made a tentative 
program and soon the details will have 
been completed. There are some enter- 
tainment features that are being pro- 
vided by the citizens of Nashville which 
are attractive. Mr. Bennett is state 
fire marshal of Illinois and is one of the 
leading officials of the country. The 
tentative program is as follows: 


Introductory 

President’s address. 

Address of welcome. 

Response. 

Reports of standing committees. 

Prepared Papers 
What Should Be Done in Schoolhouse 
Buildings? 

2. Why a Reduction in Fire Waste Should 
Bring a Relative Reduction in Insur- 
ance Cost. 

8. Relation of State Fire Marshals to 
Local Fire Departments. 

4. Does Civil Service Produce Depart- 
ment Efficiency? 

5. Relation of State Fire Marshals to 

State Fire Prevention Association. 
Bound Table Discussions 

he of Education in Fire Preven- 

on. 

How to Conduct an Inspection. 

Theaters and Movies. 

Incendiarism, Overinsurance and Hasty 

and Overadjustments. 

Legislative Round Table: 

Fire Marshal aor 

b. Building Code 

c. ——- Ordinances. 

d. Gas 

e. 

f. 


a at 


a Pos 


oP 


olen 
Shingle “Roofs. 

Sprinklers. 

Miscellaneous 
a discussion of unclassified sub- 
ects. 

Committee reports. 
Unfinished and new business. 
Election of officers. 
Adjournment. 
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Being organized on con- 
servative basis. 


Insurance Exchange 


CHICAGO 














Depensinnie 


Absolute Security 


IMPERIAL ASSURANCE COMPANY 


Pelican A 
(Formerly soem aeeeee Company) 
FIRE 


bn eed AND OCCUPANCY — TORNADO — SPRINKLER LEAKAGE 


Head Office 
100 William St., New York 


Bxcelient Facilities 


Pacific Department 
343 Sansome St., San Francisco 

















Losses of the Week 





Chicago, July 15—Fire in 4-story and 
basement brick, 519-521 West Van Buren 
street, owned by Union Manufacturing & 


Storage Company. Insurance: 

Northern England ................. $5,800 
Loss small. Second fioor occupied by 

Itasca Light Manufacturing Company, 

locks. Insurance: 

Hartford ..... $1,000 Niagara ...... $2,000 


Third floor occupied by 
Chicago Architectural Bronze Co., bronze. 


Insurance: 
State of Pa...$1,000 Queen .... - $2,000 

Loss small. Fourth floor occupied by 
Johnson Brass Foundry Co., brass foun- 


dry. Insurance: 


Camden ...... $ 500 Millers, Ill....$ 500 
Fed. Union... 500 Queen ....... 500 
Hanover ..... 500 


Loss 50 percent. 


Fire originated on the 
fourth floor. 


Cause not ascertainable. 


Columbus, 0O., “July 15—The Harris- 
Llewllyn Tire & Rubber Company in the 
Gayforth building, Columbus, Ohio, was 
damaged to the extent of $12,500 by a fire 
that started in the basement late tonight. 
The losses of other penaute will run the 
total up to a. — 000 

2 

Cedar megan, ta., July 15—The business 
section of whall, near here, was swept 
by fire Saturday afternoon with a total 
age of $90,000. The blaze started in 

the A. Strawn pool room and was soon 
beyond ae Fire Marshal Roe is in- 
vestigating the fire. i 

Montpelier, ma, July 9—The general 
store, owned by Hector "eQuarie, burned 
here, the loss being total. The insurance 
was carried in the Sun and Newark, each 
for $1,500. iss 


Pairmount, Ind., July 16—Fire, due to 
pontaneous combustion, caused a loss of 
$25, 000 to Charles F. Nabor Milling Com- 
pany here today. | 4 
Paris, Tenn., July 14—A 60 percent loss 
was sustained on The stock of the Paris 
Drug Company. Cause of fire unknown. 


ke geal 

Queen ....... rie 000 Phila. Und....$1,200 
Springfield . . 1,300 Amer. Drug.. - 1,000 
Home ........ 3, 000 Fmns. Fund.. 2,000 


ca s * 

Parshall, N. D., July 14—There was a 
total loss on the elevator and grain of 
the Parshall Farmers’ Cooperative Ele- 
vator Company. Fire was of unknown 
origin. Insurance: 

Hartford .-$9,000 L. & L. & G..$8,500 
s s * 


Mattoon, Til., J 15—An explosion of 
a gas tank by a lighted match caused 
a total loss on the building and machin- 
ery of the Joseph Lay Company. In- 


surance: 
FO RRS --$1,500 Camden .... The 5 500 
Detroit waccee 2 500 » Queen abe wees 13500 


Appleton, Wis., July 14—A heavy loss 
was incurred on the stock and buildings 
of the Schlafer Hardware Company. A 
line of insurance of $9,000 was involved 
in the loss. Cause unknown. Insurance: 


Iowa Mut.....$2,000 Ger.-Amer. ...$1,000 
Security ..... 2,000 Newark ..... 1,000 
Pee FPO occ 1,000 Queen ....... 1,000 
Western Can.. —_, 


2 a 

Brainerd, Minn., auty 17—The stock - 
merchandise in the general store of J. 
Fuller was completely destroyed by + 
Insurance to the amount of $3,000 was 
earried. Cause unknown. 

* * * 

Karlsruhe, N. D., July 16—Lisghtnings 
caused a total loss on the elevator and 
grain of the Kanning Grain Company. A 
line of $5,600 insurance was carried on 
the building and $2,000 on the grain. In- 
surance on ae 
ae Reales $2,400 Germania ...$3,200 

n gra 
Reliance earch a: ne States .$1,000 

Wellers, Mich. July” 17—Fire in the 
Western Cedar & Lumber Company des- 
troyed cedar products to the extent of 
$5,000. Cause unknown. 

* a * 

Leavenworth, Kans., uly 17—There 
was a total loss in the "salting owned by 
Mrs. Peter Berry and occupied by the 
National Hotel. A line of $31,000 insur- 
ance was’ carried on the building and 





From one to four columns of fresh, 
live automobile insurance news in THE 
WESTERN UNDERWRITER every week. 





contents. The fire started in the linen 
room of the hotel from unknown cause. 
Insurance on building: 
18. & pa $8, 000 Hartford .... 3,500 
Und. 000 Security ..... 5,000 
yre Seckes Ham. Bremen. 2,000 
Insurance on contents: 


Germania ....$1,000 Interstate Ins. 
LL&L. & 1,000 Bureau .... 3,000 
Aetna ....... 1,000 Ger. Amer.... 500 


Hanover ..... 1,000 
s * s 
Rockport, Ind., July 16—Fire of un- 
known origin caused a 75 percent loss on 
the building and stock of J. H. Parker, 


dealer in farm implements. Cause un- 
known. Insurance: 
Fid.-Phenix..$ 5,600 Wmsburg.... 11,200 
Hartford ... 5,600 

x * = 


Oshkos. bn July 17—There was a 
loss of $12,9 on the building of the 
Deltrox Ft ~- Co. Cause, spontane- 
ous combustion. . 

Bemidji, Minn., July 15—A total loss is 
reported on the building and machinery 
of the Bemidji Box Co. A line of $43,000 
insurance was carried. 

s * = 

Coleridge, Neb., July 16—There was a 
loss on the stock and fixtures of the Ware, 
Pachwandt Co. The fire was caused by 
the ignition of a box of matches. Insur- 


ance: 

Natis Ct..... $1,500 Coml. Un..... 2,500 

Hartford 1,000 Columbia .... 1,000 
ia? Pee L&L & G.. 1,000 





Indiana Agency Appointments 


Conien Jom. Kelly, Prebli; T. D. Foose, 
Gary; C. . Coleman, Mitchell; G. L. Russell, 
New Albany. 

Clevelent ye: —M. Elbertson, Portland; J. 
E. Graham and C. D. Nolan, Fort Wayne; A.N. 
Worstell, Valparaiso. 

Columbia, N. J.—E. K. White Ay om 5 ae 
W. F. Kruger, L. ae © P, Lenz and 
H. P. Beauchamp, Indianapolis; 2 G Johnson, 
Angola; R. B. cord, Valparaiso. 

oml. Union, Eng. -_Farmers Trust Co., Co- 
lumbus. 

Coml. Union, N. Y.—Farmers Trust Co., Co- 
lumbus; C. M. Ellison, Terre Haute. 

Concordia—Hidden- Sankey Co., Terre Haute; 
WwW. Stevens, Boonville; W. S. Waggoner, 
Washington. 

P ee Cleve & Guseman, Hart- 

‘ord 

Comm *Fire—C. D. Jones, Kingman; F. H. 
Rosenbaum, Kouts. 

Continental—F. K. Cosgrove, Butlerville; 
— Trust Co., Kokomo; Friedley-Hobbs 
Aquney,, Muncie; L. K. Carson, Winchester. 

etroit Natl—L. R. Hanna, Kokomo; J. I. 
Nepper, South Bend; Home Mercantile Co., 
Lafayette. 

Fire Assn.—R. J. Sutton, Dunkirk; Newby & 


Bell, Knightstown. 
- Slinkard, Bloomfield. 


First Natl.—W. 
Fid.-Phenix—G. A. Weaver, Bloomfield; H. M. 


Ullman, Bluffton; Newby & Bell, Knightstown; 
Bowman, Waterloo; C. Davis, Portland. 
Girard—West Side Investment Co., Evans- 

ville; W. G. Zerface, Elwood. 
Firemens—Haynes & Hafele, Cannelton; For: 

—_ & Newman, Grandview; J. G. Field, El- 

woo 
Gants State—American Trust Co., Kokomo; 

H. B. McVicker, a Bend. 

Glens salls—J. Field, Elwood. 
Hartford—O. Vinson, Fowlerton; R. 

Moore, Milton. 

Home—Etchison & Hupp, Alexandria; Hunt & 

Railsback, Sullivan; American Trust & Savings 

Bank, Evansville; Armstrong & Son, Lebanon. 


State of Pa—J. Field, Elwood; C, 
Teed, Elkhart; H. H. Dils, Gary; cS Jay, 
Marion. 


_ Co. of A.—C._ Railsback, Sullivan; 
A sao, Cithage’ | ae a Sutton, Dunkirk. 
Ec @i8.& Barnett, Owensville 

Lon. & Lanc.—J. C. Lanham, Madison. 
London—E. W. Lanz, Bedford; W. K. Shef- 
fler, Angola. 
en Natl—A. A. Love & ; ny F ae 
F, Patton, Terre Haute; L. K. Carson, 
Winchester. 
Mechanics—Murrey & Messick, Marion. 
Marquette Natl—J. A. Motter, Plymouth; C. 
E. Smith & Co., South Bend; Ww. T. Rogers, 
Walkerton. 
Mannheim—J. Hostage, Fort Wayne. 
Wnmsbur rgh. Cit =: Fields, Elwood; R. W. 
Barnard, Selene: F Pocock, Fort Wayne. 
oo -Ben Frank.—L. O. Spurrier, New Al- 


“— Bruns.—A. E. Kemmer, Lafayette. 

New Hamp.—American Trust Co., Kokomo. 

New Jersey—State Ins. Agency, Vincennes. 

Northern, Eng. —H. C. Applegate, Greentown. 

Northern, N. Y.—J. C. Darnall, Lebanon. 

N._W. Natl.—C. R. Henry, Shelbyville; Hid- 
den-Sankey Co., Terre Haute; J. G. Field 
Elwood. 

Orient—A. C. Vosiret Oakland City. 

Ohio Farmers—J. T. Roberts, Mooresville; G. 
B. Pavey, Cates. 

Phoenix, Eng.—Swanson & Josephson, South 


 - 
Fire—C. D. Jones, Kingman; C. V. Du 
Cont, South Bend. 

Phoenix, Ct.—S. H. Birlingmeier, Farmers- 

Tres Wash.—C. F. Thomas, Galveston. 

Pruss. Natl.—Citizens Trust & Savings Bank, 
Evansville; D. Pilcher, Marion. 

Queen—H. N. Throckmorton & Co., Indian- 
bn ~ eg Pa sree & Savings Bank, Shelby- 
ville; E. oon, ner. 

Rhode Isl. ee a g edd, Indianapolis. 

apa henaiveme & Son, Lebanon, 

Scott. Union—R. G. ote Gary; Boyd, Lanz 
& Boyd, Bedford; J. Field, Elwood. 

Security, Ia.—A. Fo Shedron, Columbus; Ir- 
vington uilding Co. and Sears-Harvey Co., In- 
dianapolis; Crawfordsville Trust _Co., rawfords- 
ville; F. ag se 3 Co., Terre Haute. 


Security, Ct.—R. W. Barnard, Selma; L. K. 
Carson, he es 

Sun—R. R. Boyers, ag 

Union, Eng 6's Sowar, Brazil. 


United eae Ins. Co. of Vincennes 
Bank, Vincennes. 

Western, Ont.—J. G. Field, Elwood; W. F. 
Farrell, Vincennes. 
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Large capital and ample surplus. 
Successful record of nearly seventy years. 
Broad and progressive policy. 
Liberal individual lines. 
Carefully guarded liability in conflagration 


OFFERS Fire, Lightning, Hail, Tornado, and Sprinkler Leakage 
Insurance as safe as that of any company 


ation of thousands of local agents who know its character and 
appreciate its unique attitude in refusing to compete with its own 
agents thru Underwriters’ Agencies. 
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AS VIEWED FROM CHICAGO 


GETS MANY HAIL ADJUSTERS 


The Western Adjustment now has 
211 hail adjusters in the field. While 
fire losses have been slight, the hail 
men have been kept very busy. The 
Western Adjustment gathered together 
the largest force of hail adjusters that 
has ever been in the work. Many of 
them are retired farmers who have set- 
tled in villages and who are experts on 
crop values. The work of the Western 
Adjustment in the hail adjusting field 
this year has been most satisfactory. 

* *” * 
DISAPPROVES THE FORM 


The conference committee of the 
Western Union and Western Insurance 
Bureau has disapproved of the new 
clause that is being used in connection 
with grain insurance, stating that it 
should not be employed in any policy 
form. Thé clause provides that the 
policy shall cover all loss for damage 
to grain and tanks arising from damage 
to the elevator building or working 
house by fire or lightning. The effect 
of this is to cover consequential dam- 
age to grain and tank caused by in- 
ability to move the grain following the 
destruction of the working house. 

e om * 


DA SILVA GOES TO ST. LOUIS 


A. S. da Silva, who was formerly in 
the Michigan field for the Providence 
Washington and later has been con- 
nected with the home office of the Mar- 
quette National in Chicago, goes to the 
American Central in St. Louis on Aug. 
1 as one of the chief examiners. 








HALL’S NEW ARRANGEMENT 


Thrasher Hall has formed a part- 
nership with H. A. Maurer, under the 
firm of H. A. Maurer & Co., the Style 
under which Mr. Maurer has been op- 
erating for twenty years as an ad- 
juster for the assured. They will oc- 
cupy suite 1663 Insurance Exchange. 
Mr. Hall has been operating independ- 
ently for the past two years since the 
retirement of Joseph Fish from the ad- 
justing business. Previous to that con- 
nection he was an independent adjuster 
for the companies at Chicago. For- 
merly Mr. Hall was an adjuster for 
both the companies and the assured 
at St. Louis. He is an authority on the 
subject of losses and has published a 
number of books which are used gen- 
erally in the business. 

* . oa 


B. V. HUBBARD’S CANDIDACY 


A candidacy in which insurance men 
throughout Illinois will take much in- 
terest is that of B. V. Hubbard in the 


Lost Policy Certificate 


“Every company and agent has more or 
less trouble and inconvenience regarding lost 

















policies. A Cimcinnati agency, having many 
years practical experience inthe matter, has 
devised a “‘Lost Policy Certificate’, which, 


when folded is the same size and form as the 
policy, and can be issued promptly to the as- 
stred in case of the reported loss of the original 
policy. thus avoiding all the expense and trou- 

le incidental to issuing a new contract.’ 
Furnished 7s, CAREY & ZIMMERMAN, 
41 E. Fourth St., Cincinnati, at the following 





Noi da ocsdsitanaledlul $1.50 
SN ocd chanpatascasesddinccdenedt 2.60 
SR 4.08 


Lereue lots at proportionately less rates 























CLEVELAND NATIONAL 
FIRE INSURANCE COMPANY 


J. H. MACFARLANE, MANAGING UNDERWRITER 
A strong, modern Company that believes in and upholds the American Agency System 


CASH CAPITAL $700,000.00 Hyman D. Davis, PRrEs. 


O. T. Brown, SEc’y 


ASSETS 
$1,110,578.29 


SURPLUS TO 
POLICY HOLDERS 
$966,423.26 


CLEVELAND, OHIO 











sixth legislative district, for the lower 
house, on the Democratic ticket. 

The primary for nominations is on 
Sept. 13. The sixth district is com- 
posed of Evanston, Rogers Park, Ra- 
venswood, Twenty-sixth Ward, Twenty- 
fourth Ward, north end of the Twenty- 


. second Ward, and the southwest pre- 


cincts of the Twenty-third Ward, in 
Chicago. ss 

From his broad experience and 
knowledge of insurance matters, Mr. 
Hubbard would make a valuable mem- 
ter of the legislature. 

He was formerly deputy in the IlIli- 
nois department. 

Mr. Hubbard is a writer, being au- 
thor of works attacking interinsurers. 
His latest book is “Suffragism, Femi- 
nism and Socialism.” He is an anti- 
suffragette. 

* * x 
CHICAGO PREMIUM RETURENS 


According to tax payments various 
companies collected premiums in the 
city limits of Chicago during the years 
ended June 30, 1916 and 1915, as follows: 

1 





6 1915 
Amer. Lloyds........$ 10,957 $ 8,937 
PE UEEID, 524s pc's es 44,439 67,845 
vo! SSR ae ,500 4,152 
Columbian Natl 21,823 25,080 
PEOMIIIEG sos ssa vce 8,570 74,163 
Gt. West., Lloyds.... 7,445 6,020 
SE LT I eras re 2 33,646 Soa 
Ins. Co., State Pa... 36,668 12,574 
§Mercantile, N. Y... 23,580 41,427 
BEER, MOON s 0 's'5e:5 5 0 ob’ 80,383 74,076 
Nat. Und. N.Y... 3,547 3,228 
N. Y. & Bost. Lloyds 3,843 3,228 
N. B. & M 7,709 168,992 
N. W. 12,35 12,012 
N. W. 8,01 6,323 
Norwich Un..... 76,443 80,720 
Peoples Natl 26,490 86 
Prov. “ 3,322 78,457 
Twin City by 3,538 3,399 
Union Und., N. Y... 5,987 4,680 





*Partial returns for 1916. 

§Was the North British & Mercantile of 
New York. 

see 

United States Manager J. H. Lenehan 
of the Nord-Deutsche was in Chicago last 
week. He was on his way to New York 
from his Montana ranch. 

* * * 

Fred W. Bowers, western general agent 
of the Connecticut Fire, was in Chicago 
last week and visited some of the western 
agencies. 

* . 7 

Edward M. Bobe, who was cashier of 
the western department of the German 
American for over thirty years, died the 
other day at his home in Chicago, aged 
seventy-three years. He had a stroke of 
paralysis a few years ago and had not 
been active in the service since. 

* * * 

John H. Carr of Dugan & Carr, western 
general agents of the Hartford, has gone 
on a month’s vacation and will spend most 
of the time at Shelter Island, Long Island. 

™ s * 


The Cook County Field Men’s Associa- 
tion, which was to have held its annual 


FOR RENT—Private office and 
space immediately in front on four- 
teenth flour of the Insurance Ex- 
change. Inquire Thrasher Hall, 
1663 Insurance Exchange. 








The Reisch Indemnity Company 


(A PARTNERSHIP) 





OF SPRINGFIELD, ILLINOIS 
Resources Exceed $4,000,000 
Chicago Office, 1560-1564 Insurance Exchange 


Dram-Shop Indemnity 





NORD-DEUTSCHE 


INSURANCE COMPANY 


Established 1857 Hamburg, Germany 


UNITED STATES BRANCH: 123 William St., New York 
J.H. LENEHAN, United States Manager 


Assets $2,063,314.66 Surplus $1,140,616.12 Liabilities $922,698.54 








Surplus enhanced by amount of Special Deposit ‘= <= $500,000 
The above funds are held exclusively for 
the protection of American policyholders 
GEO.A.MOWRY W.A.GORDON WM. WALSH 
President Secretary Ass’t Secretary 


Twin City Fire Insurance Company 
MINNEAPOLIS 


= Capital $500,000 
—Dixit et Fecit— of companies committed on risks in Chicago or its 


contiguous territory—I can save you upwards of 
To All Managers $50,000.00 annually through my inspections. 


Sixteen years experience in this field. Prompt 

personal attention given to all commitments. C. W. PIERCE 
jroentgainiraaotienesetaaoge Independent Inspector and Fire 

1568 Insurance Exchange ' - Prevention Counselor 











Chicago 








FIRE AND MARINE 
INSURANCE—ALL LINES 





The Automobile Insurance 
Company of Hartford, Conn. 


MORGAN G. BULKELEY, President 





Statement January 1, 1916 





Cash Capital - - : - $1,000,000.00 
Assets - - - - 2,377,857.39 
Liabilities (Except Capital) . . 467,413.45 
Surplus to Policyholders . . 1,910,443.94 





AFFILIATED WITH 


AETNA LIFE INSURANCE COMPANY 
THE ETNA ACCIDENT AND LIABILITY CO. 
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outing at the Country Club, Wilmette, 
Wednesday of this week, has postponed 
the function until ‘Wednesday of next 
week. 
* cd * 

M. F. Driscoll, former western manager 
of the Phoenix of London, is spending the 
summer at Rockaway Beach, N. Y 


Andrew M. Nelson, assistant manager 
of the Commercial Union, is at his desk 
this week after a three weeks’ vacation 
in Michigan. He attended the Illinois 
State Board meeting at Waukazoo Inn 
and then went to the Y. M. C. A. camp, 
Stony Lake, with, his son. 


The Chicago Board ine voted a contri- 
bution of $500 to. the Red Cross Society. 


Pp. W. etshasl, cnitucenas manager of 
the Royal, is rusticating in Michigan for 
a couple of weeks. " 

Assistant Manager Walter L. Miller of 
the German American is on a vacation at 
Mattoon, Ill. ae 


Charles Nelson Bishop, Cook County 
manager of the Northern of England, suf- 
fered a slight setback Wednesday. He 
has been gaining steadily, though slowly, 
and his condition Wednesday was_ not 
thought to indicate anything more serious. 


Western ibiniaee ?. T. Kelsey of the 
Sun is at Star Lake, Wis., and will re- 
main there on his _vacation until August 1. 


The funeral sisedbian on Samuel A. Roth- 
ermel, who died in Los Angeles last week, 
were held Wednesday morning at the 
chapel at Forest Home Cemetery, near 
Chicago. Mr. Rothermel formerly was 
president of the Chicago Board and at the 
time of the failure of Traders of Chicago 
was its secretary, . 


cook county APPOINTMENTS 


Penna.—Mrs. Mary E., Miss Gertrude and 
Charles E. Wilson, Chicago. 

Queen—E, A. Domes ne C. J. Knost, Chi- 
cago. 
Arizona—N. C. Olesen, H. E. Westphal and 
M. H. Lokke, Chicago. 

Prov. Wash.—J. Lynch, Chicago. 

Atlas—Joseph J. Kussman, Chicago. 

American—Edward Johnson, Chicago. 

Aeerepent Ae & Sontag, ge J. Son- 
— Henr oland, Chicago : 

etroit F, UM M.—Antonia Sanfili ippo, Chicago; 
Emil Capouch, Cicero. 

Germania—Charles Schubert, Chicago. 

Hanover—John H. Dawson, "Edward J. Haley, 
Charles Klimowicz, John Grigula, Lamotte 
Lovett, Edward C. Lovett, i A. Lovett, 
William J. Pemberton, Jean B Reinhart, Oscar 
Rosenwasser, George W. Wolfle and Edward H. 
Steffelin, Chicago. 

Home—Harold C. Dix, Fred I. Mitchell, Peter 
F. Brons, May E. Wilson, Charles E. Wilson 
and Gertrude ilson, Chicago. 

Hartford—Lawrence M. Boynton, John A. Car- 
roll, James A. ew B Bernard G. Kopp, Frank 
M. Kopp, Edward M. Kopp. Alvin L. Wagner 
and Percy E. Wagner, Chicago. 

Jakor—Arthur F. Shaw, Charles W. Neisz, 
Moses Joseph, Harrie B. Collins, James T. 
—— —. Sig, is pega, Chicago 

& illiam S. Mason, oo R. 
Sanne’, Gnarie E. Wars, James C. Breese and 
Christian J. Golee, Evanston. 

L. & L. & G—James A. Myers, Chicago. 

Security, Ct.—Edward E. Johnson, Chicago. 


SURPLUS LINES 


WITHOUT ANY HESITATION 


Dear S. L—Will A. F. Steele of Thief 
River Falls, Minn., be taken into the Sur- 
plus Line Group.of Immortals?—J. F. S. 

= a - 
A MODERN EPITAPH 
This mound of green 
Contains Will Dean, 
He lit the fire 
‘With kerosene. 
—L. T. Hussey, Kan. 
* * 


* 
We Thought All Had Withdrawn 


Herrin, Ill, July 5—With the city’s 
finances and credit exhausted and iess 
than a day’s feed on hand for the fire 
department team, a mass meeting of citi- 
zens was called in the city hall to take 
steps to prevent abandonment of the de- 
partment. There is $25,000 waiting to 


WANTED—Y oung man 


and young lady stenographer in 
Chicago casualty general agency. 
Permanent position. Address 75-F, 
care The Western Underwriter. 









































The Leading Fire 
Company of the World 





P. W. CADMAN, Asst. Mgr. 





“ROYAL 


INSURANCE COMPANY, Limited 


Assets in United States $13,760,250.29 


Held for Exclusive Protection of United States Policyholders 


Investments in the highest grade of American Securities and held in trust for sole pro- 
tection of American Policy Holders by United States Insurance Departments and United 
States Trustees who “who have not the right or power to reduce the aggregate of the 
deposit so in trust with them, without the previous consent in each case of the Superin- 
tendent of the Insurance Department.” 


The Royal owns and occupies its own magnificent Office Build igs in the Cities of 
New York, Philadelphia, Chicago and San Francisco. 


WESTERN DEPARTMENT ROYAL INSURANCE BUILDING, CHICAGO 


Not Here for for a Day 
But for All Time 





(Quotation from Deed of Trust) 





GEORGE W. LAW, Manager L. C. STARK, Loss Supt. 











be paid into the treasury in saloon 
licenses, but dry aldermen are in the 
majority in the council and will not vote 
to grant licenses. 

Business men fear withdrawal of fire 
insurance companies doing business here 
if feed for the fire horses is not received. 
—Kankakee (Ill.) Democrat. 


* * * 
SUMMER PESTS 
Mosquito. 
Horse Fly. 
Knocker. 
Hot Air. 
Long Letters. 
Hard Work. 
Phonographs. 
45-Day Rule. 
Roof Inspections. 
Cancellation Notices. 
Fresh Paint. 
A New Special Agent. 
* *k x 


How They Do It in Ossian 


An agent at Ossian, Ia., replied as 
follows to an inquiry for names of com- 
panies that he represents: 

London & Lancaster, Ltd. 

Northwestern F. & M., Minneapolis. 
Do not canvass at all; take a risk when 
opportunity offers. Principal business, an 
attorney. Do my own insurance and once 
and a while some one drops into the office 
and wants me to insure their property. 
This happens but “once and awhile” only. 
Own several pieces of realty, town dwell- 
ings and building when cash enough on 
deposit to cash all bills when payment 
desired. Shall erect two more dwellings 
this fall and winter; cellar work now on 
for one of them. 

Equitable Life when one wants a policy 
in the company in which I carry insurance. 
* *' x 
LOSS ESTIMATED AT 25 PERCENT 

Will Lang, our worthy insurance man, 
was burning some brush in his lot back 
of the mill, when it got the start of him. 
In his efforts to control the conflagration 


his hair was badly singed.—Oregonia (O.) 
Correspondence. 


* s * 
Pree US AN UMBRELLA 
E. Showers is an insurance woman 
in ASorinefield, Ohio. 


* * & 
WEARS ’EM IN HIS FAMILY 


August R. Pants is a local agent in Abi- 
Tene, Kan. 


* & = 
HATCHES OUT RATES 
O. M. Henn is an inspector in the St. 


Joseph office of the Missouri Inspection 
Bureau. 





ADDING MACHINES 


Bought—Sold—Rebuilt 


We buy fire salvage for cash or rebuild for assured or 
ompany. Wire full particulars our expense or write, 


Our appraisal proposition will interest you. 
DONALD C. PRICE CO. 
186 N. La Salle St. 


Chicago 


Wanted—Special Agency 


Capable man with examiner and field 
experience as inspector would like Special 
Agency for northern territory. Well 
qualified for good work. Address 73-D, 





care The Western Underwriter. 


CHARTERED A. D. 1794 


308-310 WALNUT ST., PHILADELPHIA, PA. 


GUSTAVUS REMAK, Jr., Pres. 
WAITE BLIVEN, Vice-Pres. 
H. W. STEPHENSON Vice-Pres. 


JOHN J. P. RODGERS, Sec’y and Treas, 
SAM’L P. RODGERS, Asst. Sec’y 





CASH CAPITAL BE npn 000 
TOTAL ASSETS, RPLUS TO POLICYHOLDERS 
$4,012,344.68 $1,426,420.70 


FIRE—TORNABO—AUTOMOBILE—LIGHTNING—RENT—RENTAL VALUE—PERPETUAL INSURANCE 
AGENTS WANTED WHERE NOT REPRESENTED 


National Inspection Co. Reports 


Do You Write 


Use and Occupancy ? 
J. G. HUBBELL, Mgr. 108 So. La Salle St., CHICAGO 











NORTHWESTERN FIRE AND MARINE 
INSURANCE COMPANY 


MINNEAPOLIS, MINN. 
JANUARY Ist, 1916 


Total Assets $655,995.39 
Net Surplus $220,005.78 


Capital $400,000 


OFFICERS 
Ca PN hc. 8s oats wea da ince enna dass cases teen President 
JOREN EE. GROEN. 5. nn ccc cee ees Vice-President and Manager 
re Wa oo 0.5 CSA do oon arn gw os aah W'sba CRT a od oe beans Vice-President 
SG Ts eh iis ae cise nostic eed ed eee eda dees Vice-President 
WILLIAM COLLINS.......................6. Treasurer and Assistant Secretary 
BF oo os So ho 5 ASR AAR IRA Assistant Secretary 














COMMERCIAL NATIONAL 
FIRE INSURANCE Co. 


OF CHICAGO, ILL. 
10 SOUTH LASALLE ST. 


Specializing in High Grade Surplus Lines 
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OHIO AND WEST VIRGINIA 


PABODY IS MADE SECRETARY 








Takes Office in Columbus Organiza- 
tion Additional to His State 
Association Work 





Earl A. Pabody of Columbus, Ohio, 
has been elected secretary, treasurer 
and auditor of the Association of In- 
surance Underwriters of the Capital 
City, and enters upon his duties Aug. 
1. This is an office for which the new 
incumbent is exceedingly well quali- 
fied from his experience in the rating 
bureau, and his familiarity with poli- 
cies, contracts and office business. 

Mr. Pabody, as executive secretary 
of the Ohio Association of Insurance 
Agents, has done splendid organization 
work all over the state. His new po- 
sition does not mean that this work 
will be abandoned. Mr. Pabody will 
still keep his fingers on the pulse of 
the state organization. While the Co- 
lumbus position will take up most of 
his time for the present, the extension 
work will not be lost sight of, and Mr. 
Pabody will be ready to “throw out 
the life line” upon call from anywhere 
in the state. 

The officers of the Columbus organ- 
ization are: 

President—F, Austin Momiroy. 

Vice-President—O. M. Heffne 

Secretary, Treasurer and ‘Auditor—E. A. 
Pabody. 

Executive Comamition-—F. J. Rabyor, W. 


Cc. Park, F. J. Macklin, F. J. Dawson and 
Henry Roberts. 


The members of the orgahization 
write 80 percent of the fire insurance 
of Columbus. 





Big Crowd Expected 


Indications are that there will be 
at least 150 field men at the midsum- 
mer meeting of the two organizations, 
the Ohio State Fire Prevention Asso- 
ciation, the Blue Goose, etc., at Cedar 
Point. The meetings of the field or- 
ganizations have been called for 10 
a. m., July 26. The big dinner will be 
that night. On Thursday, July 27, the 
Fire Prevention Association meets. 
The favoring of organization work by 


the company managers is largely re-. 


sponsible for the big attendance fore- 
cast. 





Joins Alexander Agency 


J. Howard Pabody, for some time 
connected with the West Virginia In- 
spection Bureau, has resigned his posi- 
tion as of Aug. 1, and will take a posi- 
tion with the big Alexander Agency 
of Clarksburg, W. Va. He will open 
an office in St. Louis and for the pres- 
ent will take up the railway end of the 
business for the agency. 





Has Arranged for Successor 


The City of New York has made ar- 
rangements for a successor to the late 
William L. Deming, former state agent 





for Ohio and West Virginia. An- 
nouncement will be made shortly. 
Insurance Rotarians. Meet 

The insurance Rotarians got to- 


gether during the International Con- 
vention of Rotary Club at Cincinnati. 
A. live bunch of insurance men from 
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SURPLUS TO POLICY HOLDERS 


F.C. VAN DUSEN, Prest. 


Minneapolis Fire and Marine 
Insurance Company 


. CONDITION DEC. 31, 1915 
CASE CRP IEOD oie icc e cess cesses 


NET SURPLUS OVER ALL LIABILITY 


ee ee ee eens 


eee eee ee ee er) 


WRITE US ABOUT AGENCY FOR YOUR TOWN 
We desire agents in all good towns where we are not now represented. 
JOHN D. McMILLAN, Vice-Prest. | 






CASH 
CAPITAL 


NET 
SURPLUS 


ALFRED STINSON, Sec’y 


19151§ 246,135 97 























F. H. HAWLEY, President 


Organized 1848 


Windstorm and Auto- 
mobile Insurance 


Net Surplus 





Ohio Farmers Insurance Company 


Fire, Lightning, Tornado 


$1,376,041.16 


W. E. HAINES, Secretary 


LE ROY, OHIO 
No Annexes. No overhead writing. 
An Agents’ Company 


Western Department 
- Insurance Exchange, Chicago, IIl. 
Cc. L. HECOX, Manager 














all over the country were present, fire, 
life and casualty. It was decided by 
the life insurance men that they had 
better hold a separate meeting, as their 
problems would not be of very great 
interest to the other branches of the 
business, and they adjourned to the 
agents’ room of the Travelers. The 
fire and casualty men met in room 412 
cof the First National Bank building. 
A. H. Zimmerman of Wausau, Wis., 
was elected chairman. The discussions 
were as to the results obtained by the 
application of the Rotarian principle of 
“service,” as applied to the insurance 
business. 





Ohio Agency Appointments 


American—A. H. Breese, Mt. Gilead. 

Arizona—Johnson-Decker Co., Toledo; W. G. 
Mouch, Colvmaboe. 

Atlas—F. M > <esrard, Bowersville; W. O. Dow- 
den, Haviland; W. Mallory, Rockford; C. W. 
Baugh, } Setting and Grimes, Alli- 
ance; F. Rauh . Co., Cincinnati; F, J. Mat- 
thews, Dayton Gargeht, West Richfield; 
B. L. Agler, D. L. Gerard, Bow- 
ersville, 


Buff, Ger.—L. Wirth and E. P. Andrew, Cin- 
cinnati. 

Camden—E,. M. Roberts, Ravenna. 

Citizens, Mo.—C. Weil, Hodge & Weil Co., 
W. ao Hodge and Stella M. aM, Toledo; 
ote . Lyons, Kingsville; R. B. Bishop, Center- 
urg 

eT Union, Eng.—J. B. Curry, Minerva; 
D. B. Harris & Son, pisard. 

Coml. Union, Green, esville, 
R. G. Stockman, Columbus; r F. Page, Breville, 

Commonwealth—J. T, Zinsmeister | and 
Schultz, Lorain. 

Concordia—Jones-Hewit Agency 

Continental—E. J. T. 
Dowden, Haviland. 

‘County—Barkwell & Hodous, Cleveland. 

Ea agle, N. J.—J. H. MacFarlane, Cleveland. 

"7 Phenix—C, F. Brandt, C. W. Davis, W. 
Cool and S. Haas, Cleveland; E. J. Voorhees, 
aon 

Fire Assn.—C. H. Harris & Son, Antwerp. 

Fireman’s Fund—Lula C. Koester, Bettsville; 
F. M. Gribben, Shiloh; L. C. Grimes 
Kettring and Cc. W. Baugh Alliance; Clarke & 
ame © Cincinnati; G, —— uu Alger; 

mig, Tallmadge; H. R. Markel, ‘Cineinnat. 

Franklin—Grace Stutzman, Kent; T, Wright, 
Cleveland. 

Ger. ines ites © & Weil Co. and Stella M. 


ociapiondt 


Youn 


stown. 
aylor, Sebring; oO. 


Hughes, Toledo; Kettring and L. C. 
Grimes, Alliance; oa ‘hae eee: W. 
Roberts, Hilliard; M. Burnstein and C. Cuz- 


zins, Cleveland. 
German, W. Va.—I. M. Weinberg, Youngs- 
town; larrow- Sage Co., G. A. Farrow and V. H. 
Sage, Mansfield. 
ermania—C. W. CW 
Endriss, Canton 
Glens Falls—Ohio rag Co., J. D. Cowger, 
L. T. Shaner and bf Morris, Grclerilie 
Ham.-Brem.—C. | Chappetear, W . C. Morris 


and L. T. Shaner, Gini 

Hanover—R. =r New Philadelphia; L. 

C. Palmer, Akron; Matthews and H. A. 

Stout, Dayton, 
ome—C, H. Lyons, Kingsville. 

Homboldt-W. B. Hubbard, Ashtabula. 

North. Amer.—R. B. Bishop and E. M. B. 
Grant, Columbus; E. A. and H. Harris, Ant- 
werp; A. Brenneman, Elida; Cc. W. Le Valley, 
Ohio City. 

Inter-State—H. M. Palmer, Zanesville; Davis 
& Macfarlane Agency, Cleveland; E. O, Lugin- 
buhl and F. W. Smit Toledo. 

Lumbermens—E. Steinhauer Alliance. 

Milw. Mech.—E. Llo Fostoria. 

Netherlonde: Lillie’ B Bearskin Delaware. 

Natl.-Ben Frank.—Nichols Insurance Agency, 


Gray, Zanesville; 


GERMAN FIRE 
INSURANCEC OMPANY 


OF WHEELING, VA. 
Organized in 1867 


Cash Capital $200,000. Net Surplus $140,213.45 
WM. F. STIFEL, President 


Cincinnati Underwriters 


121 East 3rd St.,. CINCINNATI, O. 


Eureka F. & M. Ins. Co. Security ins. Co. 
Organized 1864 Organized 1881 





COMBINED STATEMENT 


F. RIESTER, Secretary Seng ee. — 
. W. RICE, Asst. Secy. and Supt. of Agenci . - 501. 
wl ea aaa taaa one to Policy Holders = 539,513.90 


E, A. KEELER 
714 Hippodrome Bldg. Cleveland, Ohio 
Special Agent for Ohio, Indiana and Penna, 


= 


F. A. ROTHIER, Prest. ADAM BENUS, Secy. 
F.C. BARTON, Asst. Secy. R. B. HEATON, State Agt. 


C. O. DAVIS, Mg ae - W. A. ELDRIDGE, 
a. H.R. VERNOR, Asst. 


THE INTER-STATE FIRE INSURANCE co. 


of DETROIT, MICHIGAN (Organized 1913) 
Capital $224,825. Surplus $83,185. 89, 
406-412 DIME BANK BUILDING 


WESTERN( “Seema” 


Insurance Company NEW YORK 
of Pittsburgh ORGANIZED 1859 


FIRE AN D TO RNA DO Statement, January 1, 1916 











C. A. PALMER, President 
S. D. ANDRUS, V.-Pres. & Man’g Undwriter 








Cash Capital, - - $1,000,000 00 

DEC. 31, 1915 —, a . - . ankese a 

Capital - - - - - - -$ 300,000.00 | Net Surplus = ——«§3°109'356 16 

Surplus to Policy Holders - 405,837.25 _— bauer Hower, > ww 
Assets - - - - - = - 692,566.13 HEAD OFFICE 





Losses Paid to Date - - + 6,337,242.01 Cor. William and Cedar Streets 














Detroit National Fire Jnsurance Co. 


M. O. ROWLAND, President Detroit J. EDWARD READY, Secretary 


Join the forces of a live, active, growing, strongly backed western company, progressive, 

et eperating along sound lines. Licensed in New York, New Jersey, Connecticut, 
Sennatameae, Maryland, Indiana, Pennsylvania, Virgiania, Minnetsoa, Michigan, 
Rhode Island, Iowa, Colorado and California, 


MANAGED BY MEN WHO ARE IN CLOSE TOUCH WITH THE FIELD 
PAUL TURNER, Vice-President and Managing Underwriter 


SECURITY 


Fire Insurance Company, of Davenport, Ia. 
e.F. GILMAN, Pres’t ua. C. HINSCH, Seo’s 
CASH CAPITAL $200,000 
This Company has had 33 years of successful business experience, and is now doing 




















business in Iowa, Illinois, Wisconsin, Ohio and Indiana. It is a good company for the 
my ie —— in addition to writing a general business, it accepts practically all classes ' 


We want agents in the above states, and would Seleedtate 
hearing ‘fom agents desiring to represent us. Address the Secretary, 
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ac 
Lorain; H. C. French and A. L. Talcott, leve- ‘ 
land. : H. M. BARFIELD, Pres. 
Ww Es 


ew Hamp.—C. J. Hammer and Brown-How- 
ells Co., Cleveland. 


Northern, Eng.—C. H. Harris & Son, Ant- 


“>. : 
orth River—J. J. Foster, Napoleon; H. A. 
ae as & Co., Cleveland. | 
. W, Natl—Ada Benzing, Cincinnati; S. M. 
Gay, Painesville; M. B. Martin, Cleveland. 
Norw. Union—H. R. Markel, Cincinnati; C. H. 
Lyons, Seagpers: W. O. Dowden, Haviland. 
Orient—H. R. Markel, Cincinnati; C, 
Brandt, Cleveland. 
Phoenix, Eng.—B. L. Agler, Youngstown. 
Phoenix, Ct.—B. L. Agler, Youngstown; H. M. 
Wilkens, Cleveland; H. R. Markel, Cincinnati. 
Potomac—J. Markowitz, Cleveland. 





OHIO NOTES 


Clay Fire of Lexington, Ky., 
in Ohio July 18. 

The Capital Pire of Sacramento, Cal., 
has been admitted to Ohio. 


The Phenix of France has entered the 
Tilton & Allen agency at Ashtabula, O. 


A. F. Giers, a local agent at Dayton, 
Ohio, is recovering from a severe attack 
of pneumonia, 

R. R. Carr, John Sheets and John Mc- 
Cullough have incorporated the Insurance 
Exchange’of Akron with $5,000 capital. 

Henry Hagemann, for many years presi- 
dent and general manager of the Miami 
Shoe Company at Himilton, Ohio, has re- 
signed to go into the insurance business. 

Thomas E. Rowan of Columbus, Ohio, 
has been held to the grand jury on the 
charge of incendiarism. He is alleged to 
have set fire to his own home to collect the 
insurance. 

Special Examiner J. W. Crooks of 
Columbus, Ohio, is making an examination 
of the western department of the Ohio 


Farmers, and also the Ohio Manufactur- 
ers Mutual. 


F. C. Fishbaugh has purchased the in- 
surance business of V. T. Spitler at Find- 
lay, Ohio. Mr. Spitler will devote all ot 
his time to the Toledo-Findlay Tire & 
Rubber Company, of which he is general 
manager. 

A. Jackson Heller, age 66 years, died 
the other day at an Alliance, O., hospital. 
He had been in business at Orrville for 
many years and opened an insurance 
agency there in 1907. He conducted this 
agency until his health failed him. 


Sarah J. Cooperider, 70, a widow of 
Fulton, Ohio, has, it is said, confessed to 
Ohio Deputy Fire Marshals Matthews and 
Carlisle that she set fire to her home last 
Saturday night in order to get $500 insur- 
= on her home and $575 on the con- 

ents. 


The Hen 
was license 


Frank J. Macklin, of Columbus, Ohio, 
one of the best local agents in the country, 
has just received the twenty-five-year 
service medal from the Home of New 
York. He has represented that company 
for a quarter of a century and deserves 
the recognition. 

Joe E. Innis, special agent of the Ger- 
man American, with headquarters in 
Columbus, has the sympathy of a large 
circle of friends. Death has claimed his 
daughter, Ruth, aged 22. The boay was 
taken to Williamsburg, Ohio, for burial. 

The second outing of the Cincinnati fire 
insurance le is in preparation for the 
campaign for members for the Insurance 
Society of Cincinnati and will be held 
July 22, at Macke’s Garden, in Bond Hill, 
when the afternoon and evening will be 
given over to a good time, with a few 
talks at the dinner. The first outing was 
a stag affair, but wives and sweethearts 
will attend the July outing. 

The committee on the revision of the 
constitution of the Fire Underwriters Club 
of Cincinnati, which has been at work on 
the matter for some time, reported that 
the July meeting had pa rag off last 
week owing to the hot weather and vaca- 
tions. The attendance at the meeting was 
small and as the changes suggested were 
of considerable importance it was decided 
to lay over the matter until the October 
meeting. 

Some of the newer fire agents in Ash- 
tabula, O., have become so anxious to 
write business that they are cutting rates 
on dwelling house and furniture risks as 
low as 40 cents for three years. One 
agent cut the rate on his own business 
to that figure without waiting for any 
competition to enter the field. The oider 
agents feel that this cutting is absurd in 
face of the recent rate reducticn on pre- 
ferred business. 





STRICTLY FIREPROOF 


NEW HOTEL 


BREVOORT 


Chicago, Illinois 


On Madison St., near La Salle 


One minute from the 
Insurance District 


The Patronage of In- 
surance Men is 
Solicited 


Laurence R. Adams, Sec’y 6 Mgs, 























H. S. BASSETT, Sec’y 


MELVIN BARCLAY, Managing Underwriter 
Annual Statement, December 31, 1916 








The Buckeye National Fire Insurance Company 
TOLEDO, OHIO 


Capital, $100,000; Assets, $166,166.81; Liabilities (ex. capital) $23,488.57; Net 
Premiums, $33,881.46; Net Surplus, $42,678.24; Gain in Assets, $18,953.72; 
Increase in Reserve, $17,817.81. 


OHIO AGENTS WANTED 


HOME OFFICE: 337 SPITZER BUILDING 














MICHIGAN AND INDIANA 


TO BE BIG REPRESENTATION 





Upper Peninsula Local Agents Will 
Have Large Delegation at the 
Michigan Meeting 





Much interest is being taken in the 
annual meeting of the Michigan Asso- 
ciation of Insurance Agents which will 
be held at Cheboygan, starting Wednes- 
day of next week. There will be a 
large delegation from the northern pen- 
insula and it is expected at this meet- 
ing the upper peninsula men will put 
themselves on the map. Owing to the 
long distance to convention cities here- 
tofore, the agents in that section have 
not been represented to any extent. 
This year, however, President Vet S. 
Moloney made a special appeal to the 
upper peninsula agents to show them- 
selves and to get in the band wagon, 
which they are endeavoring to do. 

The old-timers will be present as 
usual and it is expected that a number 
of the field men will be on hand. There 
may be a meeting of the fire preven- 
tion association if there are enough 
members present. It is expected that 
this will be one of the most interesting 
meetings ever held in Michigan and 
that the attendance will be large. 





Wants Ruling Explained 


The Richmond Commercial Club has 
formally asked the Indiana industrial 
commission for an interpretation of the 
board’s ruling with regard to the rate 
for sprinkler systems. The confusion 
arises as to whether there is a charge 
for these over and above the water 
used regularly, or whether what the 
sprinkler systems may use is included 
in the total consumption of the plants 
having sprinkler systems, if this total 
reaches the minimum amount pre- 
scribed by the commission to be enti- 
tled to the rate named. 





Newspaper Takes Right Stand 


Some intelligent consideration of rate 
problems has been given by the Crown 
Point, Ind., “Register.” There has been 
quite a commotion in that city over 
the collection of published estimates on 
various risks, particularly on the south 
side of the square. A number of own- 
ers found themselves called upon to 
pay much higher rates than they had 
been paying. One of the local news- 
papers indulged in the usual com- 
plaints about the “insurance trust,” but 
the “Register” went after the facts. 
It found a long list of defects that 
boosted the rates on the risks where 
the complaints arose and published 
them on the front page. The possible 
reductions totaled $1.91 and the “Reg- 
ister” pointed out that the hazards 
should be removed anyway. It took 
its own medicine, getting credits of 68 
cents for improvements. One improve- 
ment costing 15 cents brought a reduc- 
tion of 15 cents per $100. 


A. H. Jenison Enters Agency 


Austin H. Jenison, son of O. A. 
Jenison, the well-known local agent 
of Lansing, Michigan, who has just 
complete college at Leland Stanford 
University, has entered the office of 








the Dyer-Jenison-Barry Company at 





Industrial Fire 
Capital $300,000 


Farm Department. 
AGENTS 





G. F. Hutchings, Secy. Joseph Winum, Treas. & Asst. Secy. 


AKRON, OHIO 


An Ohio Company writing business through Ohio Agents. 
Why not represent an Ohio company? 


Insurance Co. 


Net Surplus $133,000.01 


WANTED 











Richland Mutual Insurance Company 





MANSFIELD, OHIO 





Incorporated 1850 


TOTAL ASSETS - - 
©. CUMMINS, President 


BUSINESS CONFINED TO OHIO 


- = = = $2,446,497.68 
R. SMITH, Secretary 





The Central Manufacturers’ Mutual Insurance Company 


VAN WERT, OHIO 


ORGANIZED 1876 





Cash Assets, over $900,000: 


Net Cash Surplus, over $500,000 





H. V. OLNEY, President 


C. A. L. PURMORT, Secretary 





Dayton Mutual Fire 
Insurance Co., "oiio" 
B. C. COLEMAN, Secy. 

Assets Jan. 1, 1914, $102,806 
Conservative and Careful Management 


AGENTS WANTED 


Address Home Office. 


B. J. Forney, Pres. J. M. Cook, Sec’y. 
Incorporated, 1873 


THE 
Mansfield Mutual 
Fire Insurance Company 


OF MANSFIELD, OHIO 





Insurance - $5,427,226.00 
Total Assets - 464,681.40 








An Agency Company 





KEYSTONE UNDERWRITERS 


OF PITTSBURGH, PA. 


Underwritten by the 
German Fire Insurance Co. 


German American Insurance Co. 


following companies: 


Union Insurance Co. 
Western Insurance Co. 


All of Pittsburgh, Pa. 
Combined Capital................... gwecbadaanad $ 900,000 
Ce er Teer rere rr rr 2,937,574 
Combined Surplus to Policyholders ............. 1,549,780 
ROBERT L. MOUK HENRY WACHTER 
Special Agent Reliable Agents Wanted Manager 
in Pa., Ohio, Illinois and Wisconsin s 
Dayton, Ohio 218 Fourth Ave., Pittsburgh 





Insurance written in Any Part. of 


the United States or Canada 
Non-Assessable Cash Policies 
Millers Mutual Fire Insurance 
Association of Illinois 
Cash Assets - - - 
Net Cash Surplus - - 


Mill Owners Mutual Fire Insurance 


Company of Iowa 
Cash Assets - = J 
Net Cash Surplus - - 


GEORGE R. HESS & CO. 





$652,865.91 
453,208.61 


$552,592.84 
368,748.51 


1898 Eighteen Years of Service 1916 


Security Mutual 


Fire Insurance Company 
Chatfield, Minnesota 


An unsurpassed record for prompt 
adjustments and satisfactory pay- 
ments of all honest losses. 


Admitted in the States of Minne- 
sota, North Dakota, and South Da- 
kota and accepts business on good 





Ceneral Agents risks direct inany Statein the Union. 
1930 Insurance Exchange 80 Maiden Lane, New York | F, L. TESCA CHAS. L. THURBER 
Chicago, Ill. J. J. Hartnett, Mgr. President Secretary 
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Lansing. Young Mr. Jenison has had 
an unusual college experience, having 
attended during the four college years, 
a different institution each time. His 
freshman year at Ann Arbor, Mich; 
sophomore at Dartmouth College, N. 
H.; junior at Brown University, Provi- 
dence, R. IL, and his senior year at 
Stanford. During the vacations of 
these four years at college, Mr. Jenison 
was employed by the Bureau of Uni- 
versity Travel, with headquarters _at 
Boston, and spent two vacations in Eu- 
rope and one in Japan. 





SENDING OUT ENTREATIES 


Brokers are receiving letters from La 
Master & Co., of New Albany, Ind., man- 
agers of the Indiana Underwriters at 
Allied Trades Indemnity Exchange. This 
seems to be a new one, as there is no 
record about it. 





Indiana Agency Appointments °* 


Aachen & M.—Harding & Lohmeyer, Fort 
Wayne. 

Amer. Cent.—A. H. Beldon, Bloomington; J. 
G. Field, Elwood. 

Allemannia—T. C. Mullen, Michigan City. 

American— ae F. Patterson, Oaktown; W. Ott, 
Eckerty; F . Waltz & Co., New Palestine. 

Automobile, Htfd.—Cooper & Son, Greenfield. 

ra sag (Roe Cleve & Guseman, Hartford 
City; L. . K. Carson, Winchester; Security Trust 
& Sav. Co., seeped «SL 


MICHIGAN» NOTES 


Joseph G. Bertrand, formerly of Hough- 
ton, Mich., has become a member of the 
local agency firm of Reilly, Brooks & 
Stone at Detroit. 

J. E. Atkinson, second vice-president of 
Glass, Cook & Atkinson, and Mrs. Atkin- 
son have gone to Quebec on a tenth wed- 
ding anniversary trip. 

State Fire Marshal John T. Winship of 
Michigan has ordered that the use of 
matches and smoking be prohibited in all 
garages throughout the state. 


F. L. Cook, first vice-president of Glass, 
Cook & Atkinson of Detroit, is spending 
two weeks at Tampa, Fla., looking over 
37,000 acres of land recently purchased 
by R. E. Olds of the Reo Motor Car Com- 
pany. 

Peter White & Co., at Marquette, Mich., 
have bought the fire insurance agency of 
James C, B. Connell, which has been con- 
ducted there for the past two years. The 
Peter White agency was established 
sixty-two years ago. 

The General Agency Company has been 
incorporated with $15,000 capital at Mt. 
Pleasant, Mich., by Glen H. Riley, Charles 
A. Carnahan, "and Walter W. Russell, 
president, vice-president and secretary- 
treasurer, respectively. All are experi- 
enced insurance men. 


Osborne A. Campbell, formerly chief 
clerk for the Michigan Inspection Bureau 
at Detroit, has purchased an interest in 
the agency of Woolfit & Macomber of 
Flint, and the firm will hereafter be known 
as Woolfit, Macomber & Campbell. The 
two senior members of the firm will de- 
vote the greater part of their attention to 
real estate work. 


INDIANA NOTES 


The new fire insurance committee of the 
Indianapolis Board of Trade consists of 
Richard Lieber, L. C. Boyd, Sol S. Kiser, 
Joseph C. Schaf and G. A. Schnoll. 


Walter H. Smith, who recently resigned 
as secretary of the Wabash Fire of Wa- 
bash, Ind., has been’ appointed manager 
of the insurance department of the State 
Savings & Trust Company of Indianapolis. 

South Whitley, Ind., has joined the 
ranks of good practices. After much 
trouble at this point a committee visited 
the town last week, secured unanimous 
promise of all agents to observe good 
practices and the companies now hope for 
satisfying results. 

Frederick J. Klein of Hunt & Klein, 
local agents at Ft. Wayne, Ind., was mar- 
ried to Mrs. Flora B, Clark of the same 
city at Kalamazoo,. Mich.,. last week. 
According to the Kalamazoo papers, the 
romance is the outgrowth of frequent 
meetings when Mr. Klein as attorney was 
settling the estate left her by her first 
husband. 











Complying in every particular with Ohio’s rigid Blue Sky law 
Will be owned by Ohio people 


The American National Fire Insurance Co., Columbus, Ohio 
Capital and Surplus $700,000 


(Now Organizing) 


JOHN W. ZUBER, President 


Is being organized by Ohio people 
Will be managed by Ohio people 

Will write insurance on the property of Ohio people through Ohio agents 
If you can present a high-grade proposition to high-grade people, you will be interested 














IN ILLINOIS AND WISCONSIN 


ANOTHER CHAPTER IN MIXUP 











Edward M. Lagron Makes Serious At- 
tack on His Former Partner, 
Theodore Muller, at Peoria 





Another chapter has been reported 
in the mixup in the Lagron-Muller 
Agency at Peoria, Ill., when complaint 
was filed by Edward M. Lagron, junior 
member of the firm, against Theodore 
Muller, charging the latter with col- 
lecting’ premiums amounting to $3,200 
and failing to account for them. He 
also charges that Muller sold insurance 
after his license had been revoked by 
the state insurance department. The 
affidavit states that Muller collected a 
number of premiums, had checks made 
out to himself, and deposited them to 
his private account. It is also charged 
that Muller made a change in the com- 
bination of the agency’s safe, so that 
it could not be opened. 

This agency has been in a mixup for 
some time and special agents spent a 
number of days in trying to straighten 
affairs out. The companies repre- 
sented were the City of New York, 
Girard, Security of Davenport, County, 
Agricultural and New Amsterdam 
Casualty. 





Charges Policy Fee 


The Fond Du Lac (Wis.) local 
board has adopted a policy fee rule 
charging fifty cents for a premium of 
less than $6 and $1 for premium be- 
tween $6 and $10. 





Henry Clay Is Licensed 


The Illinois department has issued li- 
censes to the Henry Clay Fire of Lex- 
ington, Ky., and to the Norske Lloyd 
ef Christiania, Norway. 





Milwaukee’s Preparedness Parade 


Milwaukee insurance men of all 
classes, to the exact number of 895, 
turned out on Saturday, July 15, for 
the big preparedness parade. The in- 
surance division was under the direc- 
tion of John F. Dunphy, as grand mar- 
shal. The division was expected to 
reach a total of 1,500 to 1,750 march- 
ers, but intermittent showers just prior 
to and during the parade kept the gen- 
eral attendance down. The official 
count of the entire parade shows that 
30,178 people marched, which, on the 
basis of a population of 445,000, makes 
Milwaukee’s record even better than 
that of Chicago and New York. Given 








DETROIT, MICH. 


Assets........ pea See aces eaeh $1,590,675 


D. M. FERRY. Jr. 8. J. BOOTH 
Presiden Vice-President 





THE MICHIGAN 


Fire and Marine Insurance Company 


HAS BEEN FURNISHING HONORABLE FIRE IN- 
SURANCE INDEMNITY FOR THIRTY-SIX YEARS 


It has paid over $8,000,000 in Losses 


(T IS ONE OF THE STAUNCH AND RELIABLE COMPANIES IN THE WEST 


PUUNEUD 520d... 0 Sacdonecee $815,373 
H. E. EVERETT E. P. WEBB 


Secretary Ass t Secretary 











favorable weather, there is no doubt 
that Milwaukee would have turned out 
50,000 marchers. The Northwestern 
Mutual Life employes marched with 
the insurance division and practically 
every agency in the city was repre- 
sented. 


JUNE LOSSES IN WISCONSIN 


Lightning Was the Chief Cause of Fire 
—Milwaukee Heads List 
in Amount 


A marked decrease in fire losses in 
Wisconsin over those of May is shown 
in the reports made to the fire marshal 
department in June. According to fig- 
ures the number of fires in June was 
221 and the total losses $373,730, while 
in May the fires totaled 298 and the 
losses $568,465. This is a decrease in 
losses of $194,735. On the other hand, 
the number of fires in June, 1915, was 
234 and the total losses $271,365. 

During June the lightning losses 
were $103,785, about one-half of the 
total lightning losses during the first 
six months of this year. Fifteen coun- 
ties reported no fires during June. The 
principal losses by counties were: 






Name No. Losses 
Milwaukee ............ er» f $ 99,465 
BNET CENIINES -s's'90.0 d50 0:06 oT ee ic | 39,250 
Green Lake 2 32,035 
3 ae 9 19,020 
Calumet 2 18,100 
BOWE. Seis ba tists hsweds 7,350 


8 1 
According to the buildings damaged, 
the chief losses were: 


Buildings. No. Losses 
RR Ser rr 44 $ 45,520 
PIWOMENOS, sions sad ss evga cos 93 79,950 
Stores and offices ........ 58,400 


The chief causes of fire and consequent 
losses were: 


Cause No. Losses 
aR Ne ere 35 $103,785 
Defective wiring ......... 7 338,160 
COIMIREY <6. 6066085066 e720 25,450 
Match carelessness 2 11,505 





2 
Thirty-seven fires, with total losses of 
$130,275, were of unknown origin and 14, 
with losses of $9,625, were reported as 
suspicious. 





ESPENSCHEID ON THE MEND 


H. F. Espenscheid of Phillips & Espen- 
cheid, the well known local agents of 
Danville, Ill., and former Illinois state 
agent of the "National of Hartford, is re- 
covering from his serious attack of ulcer 
of the stomach which perforated the walls. 
At one time Mr. Espenscheid was in a very 
critical condition, but it is now thought 
he will pull through in good shape. 





Illinois Agency Appointments 


Arizona—L. L. 7 Ym aga es 
Automobile, Htfd.—F. W. right, Paris; P. 
C. Schwartz, Edwardsville. 
Fid.-Phenix—F. W. Cooper, Litchfield. 
Hartford—Earl Griswold, Cerro Gordo; J. T. 
tw er, Chestnut; A. ’B. Aikman, Marion; 
: Ore ei M. H. Galt, Shawnee- 
Sam: Stauffer, Tiskilwa; Herbert Hor: 
nick, "Mill Shoals. F 
State of Pa.—L. L. Swanson, Moline; C. D. 
Price, Decatur. 
Lumbermens—A. H. Tingle, Dixon, 
Mercantile—G. _ a ie Champaign. 
ilw. Mech.—B r., Galesburg; J. 
A. Cady, Waukegan. 


Millers Natl—E. B. Kreis, Rock Island. 


Newark—M. E. Jeske, Aurora. 
 wbnagaeret D. Miller, Shelbyville. 
Prov. ash.—J. Esser, Aurora. 


Pruss. Natl.—L. Van Preters, Alton. 


Royal—R. itakr, Manito; A. B. Akman, 


Marion; W. De Frenne, Prairie du Rocher; 
I ge Py bal moh en 
win City—E. G. Clark and J. H. Clingenpeel, 


Canton. 
Amer. on B. Aikman, Marion. 
American—C, Nordvall, Rockford. 
Automobile—F. A. Thompson, Hillsboro; J. H. 

Seabrook, Plainfield. 
Concordia—T. J. Witwer, Neoga. 
Continental—H. G. Webber, Rockford. 
Westchester—H. B. Davis, Toulon; C. < 

Ingraham, La Harpe; H. F. Johnson, Paxton; 





T. M. Lee, Rushville; S. McElhinney, Strong- 
hurst; St trader, ee age. 

Columbian, pal H. Brown, St. David. 

City of N. Y.—S. Hatfield, Peoria. 

Fire Assn.—T. J. Davis Fred Davis and J. D. 
Thompson, Paris. 

Humboldt—J. A. Bowman and L. A. Bowman, 
Rockford; Lillian i. anaes, Moline. 

Hanover—R. Sheridan; R. W._Bos- 
ton, Newton; wines’ oe Lenzburg; O. B. 
Lane, Fillmore; = . List, Havana; A. S. 
McEvoy and J. oo” Ottawa; H. A. 
Marean, Rockford; Sidne R. Panhorst, Staunton. 

ome—F. E. ‘en, Wayne City; 5. W.. Gul- 
lett, London Mills; ee, Centralia; L. C. 
Miller, Metro “game eee . J. Peirson, ayo 

Hartford— T. Cable and A. K. Gahm, 
——— Catherine _B. Carr, Sheridan; J. M. 
Emerson, Patoka; D. Henry, Golden; J. C: Kizer, 
Metcalf. 

Ins. Co. of N. A—F. H. Davidson, Rood- 
house; R. J. Raiisheck, Fc oven T. J. Davis, 
Fred Davis and J. D. mpson, Paris. 

n. & Lan.—John THO th and J. A. E. 
—, Sey Forest. 

& G—A. D. Webb, R. G. Webb and 
es w ‘can, Mt. Vernon; W. FE. Smith, 
Capron; C. M. McNeel and J. H. Miller, Mt. 
Morris. 

Md. Motor Car—W. H. Stump, Mattoon. 

Mechanics—W. H. Ritzert, Naperville. 





ILLINOIS NOTES 


The Quardian Fire of Salt Lake City, 
Utah, has applied to the Illinois depart- 
ment for a license. 

Wayne Hummer, local agent at La Salle, 
Ill., was married the other day to Miss 
Anne MeNally of Chillicothe, Mo. 

Clarence F. Black has entered the insur- 
ance business at Springfield, Ill., with Clif- 
ford Nelson, formerly of Chicago. 


Frank Lewis is giving up farming north 
of Clinton, Ill., to. purchase an interest in 
the agency there of J. R. Summers. 

The Farmers National Bank of Pekin, 
Ill., has started an insurance agency in 
charge of George Troughton and John 
Dugan. 

Clarence F. Blood, for many years 
clothing merchant at Springfield, II1., and 
his brother-in-law, Clifford Nelson of Chi- 
cago, are entering the local business at 
Springfield. 





ADJUSTER 
WISCONSIN - =: __ ILLINOIS 


Lee W. Bort 


Beloit - Wisconsin 
Always located by wire or long distance 











WISCONSIN AGE NTS 
WANTED 














Arizona Fire 
Insurance Company 


Phoenix, Arizona 


Capital, $200,000 








EDGAR M. DAVIS 


Vice-President and Gen’! Manager 














ARTHUR J. DAVIS | Central Department 
General Agent " pees 

JAS. H. SHEARIN Illinois, Indiana, 
Special Agent Michigan, Missouri 





2019 Insurance Exchange, CHICAGO 
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IN THE GREAT NORTHWEST 


IOWA, NEBRASKA, MINNESOTA, 
NORTH AND SOUTH DAKOTA__ 


AGAINST STATE INSURANCE 














Commissioner Taylor of North Dakota 


insurance. 3 
has tried hail 
meagre success. 











Says All Such Schemes Are 


Commissioner W. C. Taylor of North 
Dakota attended the meeting of the 
North Dakota Mutual Insurance Asso- 
ciation at Leeds the other day and 
said that he was not in favor of state 
He said that North Dakota 
insurance with very 

Wisconsin launched 
a state life insurance scheme and it 
has met with no success. 
state insurance schemes as socialistic 
ventures and he said that they should 
be curbed. He believes in supervision 
and regulation of insurance rates, but 
that is as far as the state should go, 
in his opinion. 


Will Probably Make Improvements 
The Iowa Rating Bureau has had an 


Visionary 





He terms 

















inspector looking over Fort Dodge. It 
is stated that the municipal authorities 
and business men are favoring making 
improvements in the fire protection 
system so that the basis rate will be 
reduced. 





Woodman Takes a Partner 


James A. Woodman of Omaha, Neb., 
has taken in as a partner William B. 
Whitehorn, and the agency will be 
known as the James A. Woodman 
Company Agency. Mr. Whitehorn has 
been purchasing agent for the electric 
light and power company for some 
tourteen years. He is regarded as a 
l:ve man and a good business producer. 
Mr. Woodman is one of the old wheel 
horses in the business and was located 
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Hotel Dyckman 


MINNEAPOLIS, MINN. 
THE COMPLETE HOTEL 
Each of its 300 rooms is outside and has bath 


Appointments 
a dig- 


men, al- 


| on ee Gall 





Exclusively European Plan—$1.50 and upward 
Under the exclusive management of 
H. J. TREMAIN 








in Chicago before the great fire of 
1871. He has been in the business in 
Omaha since 1876, is one of the well- 
known insurance men in his section. 
With the new partner coming in, his 
business will increase. 





Uniform Forms for South Dakota 


The committee on forms of the 
Western Union and Western Insurance 
Bureau is now getting out uniform 
forms, clauses and so on, for South 
Dakota. 





Minnesota Agency Appointments 

St. P. Mut. H. & C.—Albt. Bothen, Halma; 
Charles Brockman, North St. Paul; J. J. Flik- 
kie, Shelly; S. E. Bergh, Halstad; John Strom, 
Kensington; Fred Clark, Minneapolis. 

Springfield—B. Muldown, Lyle; C. M. 
Allen, ykoff; W. C. Leach, Minneapolis; O. 
J. Lofthus, Beardsley; G. W. Cross, Tintah. 

Minn. Farmers Mut.—H. T. Haavig, Wendell; 
H. W. Williams, Boyd; Albert Erlander, Crooks- 
ton; N. R. Underdahl, Kensington. 

Natl. Ct.—E. E. Conner and A. T. Wherry, 
St. Paul; Alfred Hoel, Gilbert. 

Fire Assn.—Theo. Schonlau and P. H. Furth, 


. Edwards, St. Paul; John 
Mischke, Pierz; J. H, Donaldson, Lakefield; O. 
O. Erling, Minneapolis. 

Franklin—F, W. Siewert and_A. G. Siewert, 
Bird Island; G. A. Anderson, St. Paul. 

Firemen’s—A. J. Jelinek, New Prague; Albert 
Matzke, Rochester. 

Columbian—E. S. Konantz and E. H. Mul- 
ock, St. Paul; W. H. Shackel, Minneapolis. 

Gt. Nor. Minn.—A. B. Kaercher, Ortonville; 
W. L. Lyman, — Vallev- Tobias Hogenson, 
Stewartville; C. A. Swenson, Atwater. 

Fireman’s Fund—G. W. Cross, Tintah; Lewis 
Halverson, Ulen. 

Austin Mut. Hail—J. B. Fishleigh, Bemidji; 
P. R. Peterson, Bemidji. 

Germania—John Friedman and L. L. Hanson, 
Minneapolis. 

Ins. Co. N. A.—T. H. Schonlau and P. H. 
Furth, New Ulm; E. Schow, South Stillwater. 

Phoenix, Ct.—G. M. Gustafson, Ada; W. H. 
McAfee, East Duluth. 

Home Farm Mut.—E, A. Collins, Minneapolis. 

Fid.-Phen.—W. D. White, Round Lake. 


MINNESOTA NOTES 


The Winona Insurance Agency of Win- 
ona, Minn., is increasing its capital. This 
is one of the live agencies of the city and 
it is expanding its business. 





The June fire loss in Duluth was $5,125. 
Frank L. Gifford, of Minneapolis, who 
has been soliciting hail and tornado in- 
surance throughout Minnesota and for 
whom the authorities have been looking, 
was brought before a justice at Plainview, 
Minn., and plead guilty to the charge of 
soliciting insurance without a license. He 
was fined $75. 





Attorney E. P. Wilmarth and N. A. 


Rockford, N. D., and Mr. Wilmarth has as- 
sociated with him his uncle, J. D. Peirson, 
of DeSmet, S. D., in the general insurance 
business. Mr. Peirson is an insurance man 
of many years’ experience. 





Wallace Benjamin and W. C. Boyer have 
secured the county insurance line ai 
Council Bluffs, Ia., amounting to $50,000 
Sail the court house and $50,000 on the 








Sage Brush Philosophy 
By H. H. Walker 











SUCCESS 

THE secret of success is old—nothing 
new about it. Intelligence and hard work 
—that’s about all there is to it. Nor is 
there anything fortuitous about it. Turn- 
ing points in life amount to nothing unless 
there is preparedness before and hard 
work after. 

* * * 


LUCE 
, “Luck” is a handy word, but meaning- 
ess. 
e a a 


OBEDIENCE 


To literally obey an order or instruc- 
tion is well, but without enthusiasm and 
anticipation leaves a fellow still with the 
rank and file. It is an easy task to hand 
the boss a certain paper he has called 
for, but a lively anticipation may prompt 
you to include with the paper other ob- 
served information that may be of service 
to the boss—modestly chance it. Better 
slop over once in a while than never to 
reach the rim. The game of golf has it: 
“Never up, never in.” 

Dead men can keep the commandments. 

& * * 
TOOLS 

There are tools in use besides those 
made of solid materials. The trained me- 
chanic picks up the right tool, so does the 
surgeon the right instrument. Words are 
tools,-and there are many of them in use. 
Endeavor to use the right one. A care- 
less use of words is not a good habit. 
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simple, but. thoroughly 
efficient. 
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Primary advice is not always limited 
to beginners. 





I Use the 


because it opens with one turn of a 
key(100% expansion) and closes (tight) 
with a slight pressure of the hand. 
That saves a lot of time. ee 
The half round back and scientific 
crimping of the leaves 
gives me a flat, solid 
writing surface. 


The mechanism isvery 


I can always get led- 






er sheets that really fit, on short notice. 


SEND FOR CATALOG 1370 


Irving-Pitt Manufacturing Company 


Largest Loose Leaf Manufacturers in the World 


Kansas City, Missouri 








My 
ealer stocks them in many standard rulings and 
in the best grade of ledger paper. 


All first class stationers sell mxJ-Pum Books and Forms 
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FORECAST ON COTTON RATES 











Letter Indicates What the Texas Fire 
Insurance Commission Will 
Decide to Do 





A forecast of the decision of the 
Texas Fire Insurance Commission on 
one feature of the cotton schedules was 
made in a letter written by A. R. An- 
drews, a member of the commission, 
indicating what the commission’s order 
will be in fixing the rates on cotton 
warehouses of various classes. This 
letter was addressed to the state ware- 
house and marketing department of 
Texas and details what the new rates 
will be in every instance. 

The rates indicated in Mr. Andrews’ 
letter are applicable to what may be 
termed listed capacity warehouses and 
do not apply to the large cotton ware- 
houses and platforms in the recog- 
nized concentration centers. This last 
and important feature will be disposed 
of in the regular cotton schedule which 
will probably be ‘promulgated before 
the end of the current month. 

Mr. Andrews’ letter to the warehouse 
and marketing department contains the 
following statements: 

Referring to the matter of fire insurance 
rates applicable to cotton warehouses in 
this state as discussed with you by the 
commission in previous conferences, we 
beg to advise that the commission now 
has in course of preparation revised rat- 
ing schedules covering all classes of cot- 
ton risks. That portion of the schedules 
affecting limited capacity warehouses has 
been completed and we take pleasure in 
sevens that a provision is being made 
for rating small single compartment cot- 


ton warehouses and open cotton storage |. 


sheds having ground floor area not in ex- 
cess of 10,000 square feet (600 bales ca- 
pacity) on a reduced basis. Risks of this 
class without public fire a and 
without private fire protection, other than 
the necessary supply of casks of water 
and fire pails, detached and carrying no 
deficiency charges of construction or oc- 
cupancy, will receive a rate of $1.75 per 
hundred. Open and closed warehouses 
with ground floor area in excess of 10,000 
square feet will receive rates higher than 
the above, produced by a graduated sched- 
ule based upon the capacity of the risk. 

The above rates will be subject to a 
reduction for public and private fire pro- 
tection, or such increase as may be ap- 
plicable for exposures and deficiencies in 
construction and occupancy. 

In addition to the above the revised 
schedules will contain a provision author- 
izing a further credit of 10 percent of the 
final rates for bonded warehouses of all 
classes under the supervision of the state 
warehouse and marketing department. 





Wants Standard Policy Knocked Out 


Austin, Texas, July 18—(Special)— 
With the Texas fire insurance commis- 
sion ‘today was .filed a motion by 
Charles M. Dickison of San Antonio, 
attorney for the Policyholders Protec- 
tive Agency, asking for the issuance of 
an order by the commission vacating 
its former order promulgating the 
Texas standard fire policy, thus abol- 
ishing the same, and further that the 
orders of the commission promulgating 
the various clauses and endorsements 
complained of by the Policyholders 
Protective Agency be vacated and that 
such clauses and endorsements be abol- 
ished. 

At the office of the commission it 





New. f ireproof! 


Every room with 
. bath, 








was stated that the motion had been 
taken under advisement. It probably 
will be several days before any deci- 
sion is handed down on account of rush 
of business in the office and the fact 
that the majority of the members of 
the commission are not in the city at 
this time. It is not expected that the 
motion will be granted. The petition 
calls attention to the fact that about 
three weeks have elapsed since the 
hearing on the application for a revi- 
sion of the present standard fire pol- 
icy. 


HANDICAPPED 





IN RERATING 





Shortage of Funds Prevents Texas 
Commission from Keeping Rates 
Up to Date 





The Texas fire insurance commission 
would like to rerate every town in 
Texas and would like to keep up the 
inspection in all of the important busi- 
ness and commercial centers, but has 
not near enough funds to do it. During 
the advance rate hearing it was sev- 
eral times stated that if the state was 
regularly inspected and the risks made 
to pay the rate called for by the sched- 
ules, the companies would not have to 
ask for an increase of 33% percent. 
The commission is inclined to believe 
that true to a material degree, but can 
not maintain enough inspectors to even 
attempt the work. An occasional re- 
rating is all it can do. 

The commission has completed a re- 
rating inspection of Wichita Falls and 
the inspectors are preparing a new rate 
book. The rates on a number of risks will 
be advanced. It was the first time Wichita 
Falls had been rerated since the old 
Roulet Bureau rated it back in 1910. 


Will Cut Off Their Service 


The Texas fire insurance commission 
is refusing to make inspections of spe- 
cial risks which are not carried by com- 
panies under the jurisdiction of the 
commission. This applies to unlicensed 
companies, reciprocals and mutuals. 
Some of the large industrial plants are 
carried in such concerns. The com- 
raission has been “easy money” for 
these concerns. The reciprocals and 
tuutuals have been able to write at low 
rates because they save expense items, 
one of which is the support of the 
commission. Hereafter that is one item 
they will not save, as they will have 
to pay for their inspections. Quite a 
number of the. contracts provide that. 
inspections shall be those of the Texas 
commission. 





Will File New Schedules 


When Manager C. T. Ingalls of 
Oklahoma Inspection Bureau withdrew 
the recent schedule of rates, forms and 
term rules to be applied, owing to the 
objections of the Oklahoma insurance 
board, it was with the understanding 
that another schedule would be filed 
which would be satisfactory to the 
state insurance board not later than 
Nov. 1, which would become effective 
Jan. 1 next. 








President Whalen Visits Chicago 


President H. C. Whalen of the Cen- 
tral States Fire of Wichita, Kans., was 
in Chicago last week. The company 
now has 150 agents in Kansas and is 
going along in good shape. President 





Whalen is on the outlook for a good 
man for secretary who understands in- 
surance accounting, office system, and 
so on. 


Promises Fire. Marshal Law 


A fire marshal law for Missouri is 
being advocated by John Morgan At- 
kinson, one of the seven candidates for 
the Democratic nomination for gov- 
erner of the state. Present indica- 
tions are that he will win and he has 
the support of many insurance men 
throughout the commonwealth. 





WHERE THEY HAVE GONE 


Kansas City fire agents now on vacation 
include: F. V. Griffith of W. B. Johnson 
& Co., who is in Colorado; E. E. Peake, of 
Peake & Perrin, who is with his family 
at Balsom Lake, Wis.; Cliff. Jones, of R. 
B. Jones & Sons, who, with his wife, is 
touring through the west and will make 
special visits to Yellowstone National 
Park and other places of interest; James 
A. Railey, associated with R. B. Jones & 
Sons, who is traveling in Colorado, and 
W. B. Johnson, who is on a motor trip 
to Alexandria, Minn., where he will spend 
an extended vacation. 





CATE TO GIVE ADDRESS 


Stephen E. Cate of St. Louis, state agent 
of the North British in Missouri, will ad- 
dress the Missouri Association of Com- 
mercial Organizations Secretaries at Ex- 
celsior Springs Thursday of this week. 
a topic is “It Is Better to Be Safe Than 

orry.” 





TEXAS LICENSE AMENDED 


The Citizens of St. Louis has amended 
its Texas license so as to transact hail 
business in that state. Its charter did 
not specifically authorize it to write hail 





insurance, and the Texas department 
asked the attorney-general if the amended 
permit could be issued. The charter pro- 
vided that the company may, write any 
class of insurance it deems “expedient. 
An affirmative answer, based on broad 
construction, was given and the amended 
license went forward. 


ARKANSAS NOTES 


At Rogers, Ark., the National of Hart- 
ford has transferred from J. M. Hender- 
son to Reginal Forwood. 

The National of Hartford has_trans- 
ferred from E. B. Wall to W. O. Dritt at 
Payetteville, Ark. He will report to the 
home office at Hartford. 2 

At Payetteville, Ark., Pearson & Mc- 
Callister have been appointed managers 
of the .Washington County Abstract & 
Loan Company, to succeed G. B. Combs. 

The following companies have recently 
transferred from the Washington County 
Abstract & Loan Co. at Fayetteville, Ark., 
to Cravens & Co.: Home, Hartford, Amer- 
ican Central, Phoenix of London, Niagara, 
Glens Falls, London & Lancashire. The 
Cravens agency now represents eighteen 
fire companies. 


TEXAS NOTES 


Willis Point, Texas, has been granted a 
3 percent reduction on individual policies 
written from June 28 to Dec. 31, 1916, by 
the state commission. The loss ratio for 
the preceding three years has been 52 per- 
cent. 

Miss D. K. McMahan, for. ten years the 
able private secretary of Geo. . I. 
Jalonick, presidents of the Austin, Com- 
monwealth and International Fire of 
Texas, has recently resigned her position 
to move to Chicago, her future home. 











The June fire loss in Kansas amounted 
to $162,973. There were 177 fires, 69 of 
which were dwellings. Seven incendiary 
fires were reported. 





Vulcan Insurance Company | 


89 Fulton Street, New York 
FIRE - AUTOMOBILE - SPRINKLER LEAKAGE 


Statement December 31, 1915 


ADMITTED ASSETS 


N. Y. City gold bonds, market value...............$250,390.00 
Railroad gold bonds, market value................- 26,700.00 
SN OIE ioc bo bw ho oe bes 6 dS 2,399.57 
Premiums in course of collection.................-- 26,354.24 
INS sich s’ eee xe Sidhe © snk hy cece weeeeeee 50,184.16 

$356,027.97 


LIABILITIES 
re rire 


Reserve for reinsurance.............++-eee000-+. 63,333.38 
ee Se ee) | 
Reserve for all other liabilities............ Pee yen 3,398.19 
POs CPO. bddinasenaerens .-. 75,698.33 

$356,027.97 
Surplus to policyholders................ wees ee $275,698.33 
Net losses paid since organization........... wee eee $257,546.07 


Isidor Kahn, President 


Charles E. Falk, Vice-Pres. 


I. Koenigsberger, Sec. 


Responsible agents wanted in the states of New York, New Jersey, 


Pennsylvania, Illinois, Indiana and Ohio. 


Correspondents desired for 


sprinklered risks and high grade mercantile and special hazards. 
Especially low rates for Automobile and Sprinkler Leakage In- 


surance. 











J.Q. Mackintosh, Pres. 


Great Northern Insurance Company 


Pioneer Bldg., St. Paul, Minn. 


Albert Berg, Sec’y & Treas. 
George W. La Brande, Vice-Pres. and Managing Underwriter 


BOARD OF DIRECTORS: 


John Q. Mackintosh George T. Simpson S. A. Farnsworth J. C. Fulton 
George W. LaBrande C. L. Maguire Cc.C.Schulz . George Jarchow 
Albert Berg Julius A. Schmahl Louis F. Dow H. A. Baldwin 
A. O. Eberhart Joseph I. Silbar Louis B. Frook J. J. Ecklund 
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KENTUCKY AND THE SOUTH 


SPRINGFIELD IS REIMBURSED 








Company Gets Back the Money It 
Paid on a Fake Claim at 
Richmond, Va. 





The Springfield has been fully reim- 
bursed for the amount of a claim it 
paid at Richmond, Va., on a loss that 
never occurred. It received $1,150 in 
bank notes from an unknown party, 
being received by registered mail, post- 
niarked Washington, D. C. It also re- 
ceived from Louis B. Hatke, former 
agent, $1,353.53, the amount between 
the sum received from Washington and 
the total amount paid by draft, 
$2,326.50, May 5, 1915. 

Meanwhile, Burns detectives are un- 
derstood to be still searching for the 
mysterious “W. B. Broaddus,”’ who 
worked the swindle. A man giving this 


name walked into Mr. Hatke’s office 


one day and applied for $3,000 insur- 
ance on a grocery store at Twelfth and 
Perry streets, South Richmond. Re- 
turning a month or so after getting the 
insurance, he announced that the build- 
ing had burned and he wanted to col- 
lect the claim. 


An adjuster went over to South Rich- 
mond with him and was steered to the 
site of a building that had been burned, 
some blocks distant from the site of the 
store on which “Broaddus” had obtained 
the insurance. The adjuster was told that 
that was Twelfth and Perry streets and 
he never doubted the swindler. A few 
days later the claim was compromised for 
about $2,300. Not until some months later 
did the company learn that it had paid 
out money on a building which was still 
standing. It then developed that the real 
owner of the Twelfth and Perry grocery 
had never applied for any insurance in 
the Springfield. 





Hope Benjamin Will Return 
Since the announcement was made 


that B. B. Bean would retire as special | 


agent of the Pennsylvania and Fire As- 
sociation in Kentucky, Sept. 1, for the 
ptitpose of becoming a bank cashier 
and local agent, many expressions have 
been heard from field men indicating 
that the return of C. M. Benjamin to 
the field would be welcomed. Mr. Ben- 
jamin, who formerly represented these 
companies, has been in retirement for 
the past few years. His health is now 
believed to be sufficiently good, espe- 
cially in view of the reduction in the 
size of the field, to enable him to re- 
sume his work, and his many friends 
are hopeful that the present situation 
will result in the return of the veteran 
field man to Kentucky. 





Another Conference Arranged 


Following the conference of the state 
insurance board of Kentucky with the 
companies in Chicago last week it has 
been decided to have another meeting 
at Frankfort, Ky., July 25, when it is 
expected that the board will be in a po-. 
sition to make a decision regarding the 
institution of the new term rule and 
the other matters which pertain to in- 
surance practices and rules in Ken- 
tucky, The conference in Chicago de- 
veloped a number of features regarding 
which the state board was not familiar, 
and it indicated that time would be 
necessary in order to determine its 
attitude with reference to them. It is 
believed that after the meeting July 25 
the Kentucky Actuarial Bureau will be 
given authority to go ahead along the 
lines which have been proposed. 





KENTUCKY NOTES 


At Franklin, Ky., T. A. McClanahan and 
Robert L. Neal have opened an insurance 
agency under the name of Neal & Mc- 
Clanahan. 


Cc. M. Perkins has sold his fire agency at 
Pineville, Ky., to Gilbert & Highbaugh 
and will hereafter devote his entire time 
to life insurance. e 


*Kentucky has licensed the American 
Exchange Underwriters of New York, the 
Druggist Indemni Exchange of St. 
Leuis, and Warners Interinsurance Bureau 
of Chicago. 

Clem E. Wheeler, manager of the Wis- 
consin Actuarial Bureau, has _ received 





from his former employes in the Ken- 
tucky Actuarial Bureau a handsome col- 
lection of flat silver. 


TENNESSEE NOTES 


Chemical engines of the Chattanooga 
fire department will hereafter respond to 
alarms in north Chattanooga and dwelling 
rates in that suburb have been reduced. 

The Tennessee Field Club held its regu- 
lar Monday luncheon in Nashville this 
week, at which the matter of reorganizing 
the legislative committee and possibly in- 
creasing the number of members was dis- 
cussed. The Monday luncheons have been 
very popular with the special agents and 
promise to be a permanent feature. 

_—_ SD Oe 


MISCELLANEOUS NOTES 


The Guardian Fire of Salt Lake has ap- 
plied for admission to Wisconsin. 

H. M. Alling has taken charge of the 
special risk department of W. B. Johnson 
& Co. of Kansas City. 

The Enickerbocker retires from Califor- 
nia, where it has been represented by 
Stewart S. Lowery & Co. of San Fran- 
cisco. 

The London Assurance has sent to the 
Oklahoma department for blanks to make 
application for admission to the state. 

Fire companies collected $4,800,000 of 
net premiums in Nebraska last year and 
paid $3,603,806 in losses, according to the 
figures compiled by Commissioner W. B. 
Eastham. 

It is not likely that J. BE. Phelps will be 
reappointed as California insurance com- 
missioner owing to political conditions. It 
is thought that Judge Willis Morrison, 
formerly a member of the industrial ac- 
cident commission, stands a good show. 
Mr. Phelps was formerly secretary of the 
old Insurance Survey Bureau of Chicago. 

W. J. Chisholm, who has been in charge 
of the accounting department at the home 
office of the Boston for thirteen years, has 
been made assistant’ secretary. He 
started in insurance accounting in 1890 in 
the local agency of Charles W. Holden of 
Boston and later was cashier for the old 
North American at Boston. 


MICHIGAN AGENTS 
HAVE FINE PROGRAM 


(CONTINUED FROM PAGE 1) 


president Insurance Federation of Michi- 
gan, Grand Rapids. 

Address—‘“Safety First,” M. M. Hawx- 
hurst, secretary Michigan State Fire Pre- 
vention Association, Ann Arbor. 

Address—“As I See It,” Elliott Middle- 
ton, manager Michigan Inspection Bureau, 
Detroit. 

Open discussion. 

Report of resolutions committee. 

Report of nominations committee. 

Election of officers. 


Entertainment Is Prepared 


The local committee at Cheboygan 
has perfected arrangements to give the 
visitors a royal welcome and first class 
entertainment. On the evening of July 
26, the committee will exhibit the finest 
display of fireworks ever shown in 
northern Michigan. On the evening of 
July 27, there will be a moonlight ex- 
cursion to Mackinac Island, the famous 
summer resort. The insurance men are 
requested to bring their bathing suits, 
as a bathing party will be given at 
Mullet Lake after the fireworks on July 
26. It is requested that insurance men 
make their hotel reservations as early 
as possible. 








INVENTORIES INCREASE AGENCY 
INCOME 
A Small Investment Pays for a Year's 


Supply 
Descriptive Matter and Prices on Request 


THE WESTERN UNDERWRITER 
Insurance Exchange, Chicago 











(FIRE AND INLAND MARINE INSURANCE) 


United States Branch, list January, 1916 


Total losses paid in United States from 1874 to 1915, inclusive, $23,984,892.36 


W. R. BROCK, President 


Incorporated 1833 


British America Assurance Co. 


HEAD OFFICE 





TORONTO, CANADA 


1,163,163 .87 


W. B. MEIKLE Vice-President and General Manager 





UNITED MUTUAL FIRE INSURANCE COMPANY 


HOUSTON, TEXAS 


Only authorized Mutual writing a general fire business in all 


sections of Texas. Liberal commissions to good producers. 
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The small keyboard, the light responsive 
key touch, a key depression of scarcely a quarter of 
an inch and a key action absolutely beyond the capacity of the 
fastest operator, are some of the elements which underlie the 
wonderful speed of the Dalton. By such means the Dalton 
attains the utmost limit of speed in the “‘setting up’’ or introduc- 
tion of numbers, while the marvelous speed and perfection of the 
‘‘carrying’? mechanism admit of much faster operation of the 
machine in the printing and adding than is possible with any other. 


Contributing materially, if less directly, 
to Dalton speed supremacy may be mentioned the 
short, easy handle pull, the simplicity and convenient arrange- 
ment of the result keys, as well as the further fact that the 
printing is always in plain view of the operator—all features of 
first importance. 


The preeminence of the Dalton for speed 
has been recognized by highest awards from every 
great exposition at which it was ever exhibited. 
great Panama-Pacific Exposition at San Francisco, the Dalton has 
just received the gold medal for both simplicity and superiority in 
speed. Dalton SPEED supremacy is unquestioned. 


A Dalton at $125.00 will handle any- 
thing up to $10,000.00. 
machine of greater capacity. 
eyer, there is a Dalton to fill the bill. Write or telephone— 
TODAY—for free demonstration. 


W. L. GIBSON 


Sales Agent 


410 First National Bank Bldg. 
CINCINNATI, OHIO 





At our own 


Possibly you would need a 
Whatever your requirements, how- 


























Metropolitan 


Fire Insurance Company 
LOUISVILLE, KY. 
PROPOSED CAPITAL, $1,000,000 


Applications to represent this company in Southern and Middle Western 
States now being received. 


CHARLES E. DEXTER, SALES MANAGER 
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MOUNTAIN AND GOAST FIBLD 


OBJECT TO ANY FURTHER CUT 








Fire Commission at Los Angeles Says 
Reduction in Budget Will Cripple 
the Department 


Los Angeles, Cal., July 18—(Special) 
—The newspapers here are waging a 
relentless campaign to get taxes re- 
duced and have been insisting that the 
city budget be cut $500,000 and that 
every department be pruned to the very 
bone. The fire commission has flatly 
refused to make a further reduction of 
$40,000, as insisted upon by the budget 
committee. The commission says that 
if this reduction is made it will cripple 
the department and will have a serious 
effect. 

Fire Chief Eley said that to reduce 
the appropriation any more will mean 
that there will be greater losses and 
insurance rates will be raised. The fire 
chief says that even at present the fire 
loss in the residence portion of the city 
is excessive by reason of total losses 
caused by the inability of the fire de- 
partment to arrive before the fire has 
gained great headway on account of 
the large areas to cover. 


RULING MADE BY COLORADO 











Department Holds That Law Prohibits 
Practice Employed in Cancelling 
Farm Insurance Policies 





_ The Colorado department issues a no- 

tice to companies in which it is stated 
that it has come to the attention of the 
commissioner that it is customary for 
many fire companies issuing farm poli- 
cies to deduct upon cancellation, in ad- 
dition to the short rate earned premium, 
an amount to cover the expense inci- 
dental to the writing and securing of 
the risk, which includes commission ad- 
vanced to the agent and office expense. 
The department says: 

“Our law provides that cancellation 
of a fire insurance policy must be made 
at the request of the insured, and the 
premium having been actually paid, the 
unearned portion shall be returned, the 
company in no event retaining an 
amount in excess of the amount shown 
to be the earned portion of said pre- 
mium as per the customary short rate 
table. Therefore, it is a violation of our 
law for any company to issue a fire in- 
surance policy in this state providing 
for deduction of expenses in addition 
to the earned premium.” 


Made Agency Superintendent 


San Francisco, Cal. July 19—(Spe- 
cial)—McKee Sherrard, assistant Pa- 
cific Coast manager for the Yorkshire 
and Northern of New York for the past 
four years, is appointed superintendent 
of agents for the James C. Johnston 
agency, following the merger with the 
Yorkshire and Northern agency. He 
will supervise Oregon, Washington and 
British Columbia, with headquarters at 
San Francisco. 





W. N. Gaither Resigns 


W. N. Gaither, special agent in Ore- 
gon and Washington for the Yorkshire 
and Northern of New York for the past 
Six years, and previously with the com- 
panies’ San Francisco office, has re- 
signed. 





Death of E. B. Flack 


San Francisco, Cal., July 19—(Spe- 
cial)—E. B. Flack, veteran special agent 
for the Christensen & Goodwin general 
agency in southern California and Ari- 
zona, died at Los Angeles Thursday af- 
ter a month’s illness at the age of fifty. 
He went to Los Angeles in 1886 and a 
few years later entered the local agency 
of the St. Paul, which he had repre- 











TOTAL LOSSES PAID IN THE 
UNITED STATES $28,000,000 


The Pioneer German Fire Insurance Company in America 


Hamburg - Bremen 
ire Insurance Company 


HAMBURG, GERMANY 


Organized in 1854 


Entered United States in 1858 





United States Branch: 123 William Street, New York 
H. N. KELSEY, Manager 





Pacific Coast Department: 340 California St., San Francisco, Cal. 
MARSH & McLENNAN, Managers 
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AGENTS WANTED IN UNREPRESENTED POINTS 











death. He became special agent for 
the company fifteen years ago. 


Idaho Fights Outsiders 


Idaho is endeavoring to collect $7,500 
penalty from the Blackwell Lumber 
Company because it insured its mill at 
Coeur d’Alene, Idaho, in unauthorized 
insurance companies. contrary to the 
law of the state. The defense of the 
company is that the contract was con- 
summated outside of Idaho and all pay- 
ments made outside the state. The case 
will probably be carried to the su- 
preme court. 





Stubbs’ Pictures on Coast 


L. H. Stubbs of Cedar Rapids, Ia., 
has tent Insurance Commissioner Har- 
vey Wells of Oregon his fire protec- 
tion pictures for use in a six weeks’ 
campaign Mr. Wells purposes carrying 
on. These pictures consist of eighty 
lantern slides and 2,000 feet of films, 
the latter showing the work of the Un- 
derwriters Laboratories. 





GETTING GOOD RESULTS 


Fire prevention work under Fire Mar- 
shal Jay B. Stevens at Portland, Ore., 
is producing good results. During the 
past three months 317 buildings were torn 
down on the ground that the fire hazard 
was excessive. Fire losses have shown a 
remarkable decrease for the six months 
ending May 31, 1916. In 1914 the fire 
losses were $1,027,969. For the same 
period in 1915 they were $791,486, and in 
1916 only $418,060. 





WANT INSPECTOR IN PANHANDLE 


The Special Agents’ Association of the 
Pacific Northwest has appointed a com- 
mittee to consider the subject of improv- 
ing conditions in northern Idaho, known 
as the panhandle of the state. This 
section is now handled from Salt Lake 
City, and the proposal of members is that 
a surveyor be permanently located in the 
territory. 





PACIFIC COAST NOTES 


The Industrial Fire of Akron has made 
application for admission to Colorado, 
Washington, Oregon and British Colum- 
bia. 

The W. Ross Campbell Company of Los 
Angeles, has been appointed second agent 
of the Queen and has given up the British 
America. 

T. H. A. Tiedemann, agent for the Lon- 
don Assurance at Los Angeles, is on the 
Mexican border with the California na- 
tional guard. Alfred Melcer is managing 
his insurance business. 

Shore Brothers, recently appointed 
agents for the Liverpool & London & 
Globe of New York, have secured the 
services of H. M. McKnight, for two years 
an examiner in the Los Angeles office of 
the Pacific Board. 

S. A. Lindauer, manager of the insur- 
ance department of the Bond Investment 
Company, and Ernest Crawford, manager 
for Metcalf & Ryan, both of Los Angeles, 
have gone into training for a month at the 
military training camp at Monterey, Cal. 

Cc. C. Adams, assistant in the southern 
California offices of the George H. Tyson 
General Agency, has taken a position in 
the home office of the German American, 
and on Aug. 1 will be succeeded by A. N. 
Bushnell, who will then give up his posi- 
tion as examiner in the Los Angeles office 
of the Pacific Board. 


On the evening of July 18 the Young 
Men’s Insurance Club of Los Angeles held 
a very interesting meeting, with four edu- 
eational talks, a, blackboard illustration 
and round table discussion. The four 
speakers were on “Insurable Interest.” 
were by E. P. Gissler, from the viewpoint 
of the “Owner and Custodian”; E. C. 
Dozier, Jr. “Vendor and Vendee”; J. 
Johansing ‘Lessee’; Sam Carpenter, 





sented as local and special agent for 
twenty-five years at the time of his 


“Mortgagee.” About forty members at- 
tended. 


Home Office: - - 


The Best Field in the Insurance Business 
Today is Live Stock Insurance 


We want good men who work among farmers and stockmen to communicate with us 
Territory in Ohio, Indiana, Illinois, Michigan and Minnesota 
THE KASKASKIA LIVE STOCK INSURANCE COMPANY 


INCORPORATED 


- Shelbyville, Illinois 





THE CENTRAL STATES FIRE 


Insurance Company of Wichita, Kansas ? 

WILL SOON BE READY FOR BUSINESS and wants agency connections in Kansas with good 

men. Is equipped to meet the needs of Western Field. Will write fire, tornado and hail insurance. 
AUTHORIZED CAPITAL $250,000:00 


H. C. WHALEN, President, Fourth Floor, Biting Building, WICHITA, KANSAS 








J. W. Newman, President 


Kentucky Live Stock Insurance Company 


Incorporated 


Home office, 410 Walnut Street, Louisville, Ky. 
Capital Stock Paidin in Cash - = - 


Now in its fourth year of business with a record of fair dealing, service te agents 
and policyholders and prompt payment of all legitimate claims that is unsur- 
passed by any insurance company in existence. @ We offer superior contracts 
in unoccupied territory in Illinois, Indiana, Ohio, Kentucky and Tennessee. 


Address E. L. WHITEHEAD, 


W. B. Kniskern, Vice-President 


$219,180.00 


Secretary and Treasurer 











GEORGE E. FEENEY, President 


Capital .. 


EDWARD T. LYONS, Secretary-Treasurer The L. S. MacENANEY, Managing Underwriter 


Columbian Jnsurance Co. 


of Indiana, 1008-9 Hume-Mansur Bldg., Indianapolis, Ind. 
- $256,700.00 





OHN L. LIND, State Agent 
HAS. H 





. 719 Linn Street, PEORIA 
. HARRADEN, State Agent, 220-21 Hammond Bldg., DETROIT . Ohio and Michigan 


Agents Wanted in 
INDIANA, ILLINOIS, OHIO, MICHIGAN, WISCONSIN and MINNESOTA 


- Illinois, Wisconsin and Minnesota 











The CONCORDIA FIRE 


INSURANCE COMPANY 
OF MILWAUKEE, WIS. 





Cash Capital = = $ 600,000,00 
Reinsurance Reserve - 1,198,786.97 


Reserve for all other Liabilities 203,962.30 
Surplus to Policyholders - 1,000,236.83 
TotalAssets - - - 2,402,986.10 





STATE AGENTS 
MILO B. MARIK, Chicago, Ill., for Ill. 
L. W. SNIDER, Detroit, Mich., for Mich. 
P. E. NORRIS, Columbus, O., for Ohio and W. Va. 
F.E.HOFFMAN, Jr., Sedalia, Mo.,for Kans. and Mo. 
O. J. GRAHAM, Des Moines, Ia., for lowa and Neb. 
FRED B. CLARK, Indianapolis, Ind., for Ind. 





H. E. MILLER, Milwaukee, Wis, for Wis. and Minn. 





ORIENT 


INSURANCE 
COMPANY 


OF HARTFORD, CONN. 


A.G.McILWAINE, Jr. - - President 
HARTFORD, CONN. 
CHARLES E. DOX, Manager 


WESTERN DEPARTMENT 


39 S. La Salle St., Chicago, III. 


Ee 


SAM B. STOY, © e = = 
SAN FRANCISCO 


Manager 
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NEWS OF FIRE PREVENTION 


Timely Comments on Hazards, 
Protective Devices and 


Kindred Topics 


FACTORY INSPECTION WORK 





Excellent Service Is Seen in the Re- 
sults Gotten by the Underwriters 
Laboratories on Fire Hose 


An interesting illustration of the 
character of Underwriters Laboratories 
service of inspection of factories and 
labeling of fire and safety appliances 
as afforded by the record of this serv- 
ice in some of the factories making 
hose for fire department use is seen. In 
an eastern hose factory, where the label 
service has been in operation under 
the present management of the New 
York office of the Laboratories for the 
last four and a half years, about three 
million feet of hose has been inspected 
and tested during the period men- 
tioned, and during this entire period 
and for this entire product there has 
never been a length of inspected and 
labeled hose returned because of de- 
fects which it is the function of the 
Laboratories inspectors to discover and 
have corrected. This record is to be 
teken not only as splendid evidence of 
the thoroughness of the inspection 
work, but also as an indication. of the 
excellent cooperation with the Labora- 
tories on the part of manufacturers in- 
terested in the maintenance of suitable 
standards of safety. 

Inspections at the factory in ques- 
tion are conducted under the immedi- 
ate direction of Inspector H. E. Tun- 
nell, with whom, until a few months 
ago, was associated Inspector R. H. 
Mount. Mr. Mount resigned his place 
with Underwriters Laboratories to ac- 
cept one with a manufacturer. Of this 
m:anufacturer’s business he has recently 
been made: the general manager. The 
plant of which he assumes charge does 
not turn out fire hose, but the industry 
is one in which Mr. Mount had exten- 
sive experience as an inspector for the 
Laboratories. 





ANNOUNCES A STRONG POLICY 


New Kentucky Fire Marshal Calls 
Meeting to Discuss More Ef- 
fective Regulation 


T. B. Pannell, the, new state fire mar- 
shal of Kentucky, has adopted a vigor- 
ous policy, and has announced a num- 
ber of new regulations for the preven- 
tion of fire. These will be discussed 
at a public meeting which Mr. Pannell 
has called for July 27. It will be held 
at Frankfort, the state capital, and del- 
egates have been invited from all of 
the municipalities interested in fire pre- 
vention. 

Among the. rulings included in the 
announcement of the fire marshal are 
that tenement houses must have fire 
escapes or two independent stairways. 
All waste matter must be stored in 
metal containers, at least ten feet from 
buildings. Fire escapes must be pro- 
vided for factories and theaters, and 
regulations regarding crowding the 
aisles have been made. School doors 
must open outward, and all school 
buildings must be equipped with fire 
escapes. Strict regulations are made 
for the operation of moving picture 
shows. Explosives must be stored in 
fireproof receptacles. The sale and dis- 
play of dangerous fireworks is prohib- 
ited. Not more than five gallons of in- 
flammable fluids may be stored in one 
place without the use of underground 
tanks. Regulations for the ventilation 
and heating of dry cleaning establish- 
ments are provided. 

Mr. Pannell hopes that by giving the 
new rules publicity and by having them 











North Branch Fire Insurance Co. 


SUNBURY, PA. 
INSURANCE AND REINSURANCE 


Incorporated 1911 
JOHN G. SELL, Managing Underwriter 


City (Fire) Insurance Company 


PITTSBURGH, PA. 
Operating in a limited territory under an experienced management 


Incorporated 1870 
G. R. DETTE, Managing Underwriter 











discussed at the public meeting, senti- 
ment sufficient to enable them to be en- 
forced rigorously will be developed. 


WILL WORK FOR UNIFORMITY 


Committee of Texas Fire Chiefs to 
Consider Plans for Aiding Neigh- 
boring Cities 


To formulate plans for a co-ordinated 
system of mutual aid between com- 
munities in Texas in case of conflagra- 
tion, a committee will meet at Dallas 
Aug. 1. The committee has been ap- 
pointed in accordance with a resolution 
adopted by the recent Texas State Fire- 
men’s Convention. It consists of J. E. 
Schmitz of Dallas, chairman; T. S. 
Wright, chief of the Temple ‘fire de- 
partment; H. F. Magee, chief of the Dal- 
las fire department; W. E. Bideker, chief 
of the Ft. Worth fire department; 
Thornton and R. B. Godley, Jr., chief 
engineer of the Texas fire insurance 
commission. 

It is proposed to divide the state in- 
to districts in which will be maintained 
a uniform system of hose couplings so 
as to make effective the aid called from 
one town to another in case of emer- 
gency. At the central stations of each 
city or town there will be kept logs of 
roads which will greatly facilitate the 
movement of motor-driven apparatus, 
thus eliminating delays in waits for the 
preparation of railroad trains to carry 
the apparatus. 

The disastrous fires at Paris, Ft. 
Worth, Houston and other Texas cities 
during’ the past several years, which 

“got away” from the local fire depart- 
ments demonstrate the necessity for 
state-wide uniformity in hose couplings 
and hydrant outlets, for the reason that 
practically in every instance where ap- 
paratus has responded from neighbor- 
ing cities it has been seriously handi- 
capped through the nonconformity of 
its equipment to that of the town in 
distress. 





SHELBYVILLE’S WATER SUPPLY 


The city council and chamber of com- 
merce committees investigating the water 
supply of Shelbyville, Ind., report that 
in case of a large fire the city would be 
without water in thirty minutes and the 
only recourse would be to turn water into 
the mains from Blue river. The wells 
from which the usual supply is drawn are 
only thirty feet deep. The committees 
found that they contained thirty inches of 
water, though the gauge in the engine- 
room showed six feet. 


BUSINESS HAS IMPROVED 


Fire insurance men of Birmingham, 
Ala., report better business since the 15 
percent penalty was removed by the fire 
companies operating in that city. All 
the old line companies are offering better 
premium. rates and the insurance business 
in general has received a stimulus. It 
is the opinion of the most prominent 
insurance men of that city that with 
continued education on fire prevention, 
better flue improvements and more com- 
position roofs fire insurance costs will 
be reduced 30 to 40 percent. 


CONTROVERSY IN MAYSVILLE 


An. interesting question has been raised 
at Maysville, Ky., where the council is 
endeavoring to enforce an ordinance pro- 
hibiting the erection of frame or ironclad 
buildings in the fire zone.and authorizing 
the razing of buildings erected in viola- 
tion of the law. It has declared the build- 





ing used by the Central Garage to be a 
nuisance, and the mayor has ordered the 
building torn down. The owners of the 
structure raise a point of fact by declar- 
ing that the council authorized the erec- 
tion of the garage building, this being 
denied by the city authorities. Owing to 
a disastrous garage fire in Maysville sev- 
eral months ago, sentiment against the 
use of buildings of nonapproved construc- 
tion in the fire zone has become strong. 


MARION, EY., INSPECTED 


Marion, Ky., where the Kentucky State 
Fire Prevention Association met last 
week, showed a lot of interest in the 
question of improving its fire protection 
facilities, and it is likely that the meeting 
will result in the establishment of a 
water system there. The fire insurance 
men were asked a number of questions 
with regard to the best method of operat- 
ing water systems, and it was indicated 
that Marion would proceed to get action 
in this respect. The public meeting, held 
at the courthouse, was presided over by 
Mayor George W. Stone, and there was 
a large turn-out of citizens. The condi- 
tion of the town was found to be gen- 
erally good. 


TO COOPERATE IN FIRE FIGHTING 


A committee of fire fighters will meet 
in Dallas, Tex., Aug. 1 to form an organi- 
zation for cooperation in case of serious 
fires over the state. The entire state will 
be divided into zones and the fire depart- 
ments of every city will be given lists 
of the amount and character of apparatus 
in other cities. In case of large fires a 
town may then know what outside help it 
can depend upon. 

The members of the committee are Fire 
Chief Bideker, Fort Worth; J. * 
Dallas; T. S. Wright, Temple; H. 
gee, Dallas, and R. B. Godley, s 5 “chief 
engineer of the state fire insurance com- 
mission. All are veterans in the service. 


FIRE PROTECTION NOTES 


At Austin, Minn., an issue of $6,000 
waterworks plant bonds has been author- 
ized. 


Bay City, Mich., will add another piece 
of motor driven apparatus to its equip- 
ment at a cost of $5,850. 


Sparta, Mich., is completing a new 
pumping station and will put down addi- 
tional wells, insuring a good water supply. 

Kingsville, Tex., has issued $150,000 
bonds for waterworks purposes. The city 
will take over the present privately owned 
water plant Sept. 1, paying $30,000 for 
it, and will put in more mains and plugs 
and better fire-fighting equipment. 


The city council of Victoria, Tex., has 
increased the number of paid men in the 
city fire department from three to five, 
which effects a 3 cent reduction in the key 
rate. That with the new equipment re- 
cently added will reduce the Victoria key 
rate about 6 cents. 


According to a report just made by the 
secretary of the Northwestern Ohio Vol- 
unteer Firemen’s Association, the firemen 
of Port Clinton will receive $740, the 
amount ieft over from the convention held 
June 21. This money will go toward pur- 
chasing a fire truck for Port Clinton. 


The copitol of Texas at Austin is being 
rewired under the supervision of the State 
fire insurance commission. A. M. Vaughan, 
an electrical engineer of Dallas, has been 
retained to supervise the work now in 
progress. It is to be strictly a conduit 
job and will be done according to the 
National electrical code. 

Zeeland, Mich., is pleased with its new 
water supply, which has been changed 
from the city wells to the deep wells at 
the brick yard. The new supply is un- 
limited and adds greatly to the fire pro- 
tection. Two electrically driven pumps 
force water into the mains with pressure 
of 110 pounds, and a reservoir has been 
built, which is elevated 130 feet and holds 
100,000 gallons. 

The fire tug “Clevelander,” thoroughly 
overhauled and rebuilt at Manitowoc, 
Wis., was brought back to Cleveland last 
week and is now known as the “George 
A. Wallace,” in honor of the chief of the 
fire department. When she arrived she 
was given a salute by every vessel in the 
harbor. The boat now has a new hull, a 





new dynamo for lighting, a new search- 
light and new operating machinery. 

Water users at Plint, Mich., have been 
warned that there is not enough water 
to go round and that a big fire would 
leave the city uncomfortably short. The 
filtration beds cannot purify more than 
eight million gallons a day and practi- 
cally this quantity is being pumped into 
the mains now. Conditions are bound to 
grow worse at Flint as the plant’s capac- 
ity cannot be increased inside of eighteen 
months. 

The city council of Houston, Texas, has 
passed an ordinance prohibiting gasolene 
supply tanks being placed on Main street 
between Capitol avenue and the southern 
boundary of the city. The time given for 
the removal of such stations was placed 
at not later than Dec. 31, 1916 pen- 
alty of not less than $5 nor more than 
$200 a day is provided for offenders. The 
ordinance covers “oil, gasolene or other 
volatile or inflammable liquids.” 

(© 


Don’t worry about the high cost of liv- 


ing. The high cost of loafing is the thing 
that will get you. 


Montana Livestock & Casualty 
Insurance Company 


Home Office: 26 West 6th Avenue 
Helena, Montana 


George B. Conway, Secretary & General Manager 











FARMERS & 
BREEDERS 
LIVE STOCK 
INSURANCE 
COMPANY 


(Incorporated under the Insurance Laws of the 
State of Illinois) 





| NOW ORGANIZING | 





Under Conservative Plans and 
on a Just Basis 





Authorized Capital and Surplus 


$200,000.00 





Local agencies now being formed. 


Application for agency connec- 
tion in unoccupied Illinois terri- 
tory should be addressed to the 
Home Office. 


Modern, up-to-date methods in 
Live Stock Insurance such as the 
farmers want. 


Make your connection now when 
you have the opportunity. 


JOSEPH W. MEITZLER 


Secretary and Treasurer 


Farmers & Breeders Live Stock 
Insurance Company 


HOME OFFICE, DANVILLE, ILL. 
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LETTERS TO WILSON 

Percy B. Suttivan has been granted 
another respite of sixty days by Presi- 
cent Witson. He was convicted in the 
United States circuit court, and his 
conviction and sentence were affirmed 
by both the United States court of ap- 
peals and the Unirep States SUPREME 
Court, of devising a scheme to defraud. 
In spite of this conviction and these 
two affirmations of his conviction and 
sentence, and also in spite of the fact 
that civil action against him by the 
Illinois insurance department proved 
that his company, the Assurep’s Na- 
TIONAL Mutuat Fire of Decatur, Il, 
was a fraud on the insurance public, 
he has been able to have the execution 
of his sentence staved off five months. 
Through his connections ‘he has had 
some very influential Democrats rec- 
ommend to President Witson that the 
sentence be stayed on the ground that 
he was persecuted for political pur- 
poses, 

This executive action is not adding 
to the popularity of President Witson 
among Illinois insurance men. Percy 
B. Suttivan has been known to’ them 
for years, first through his connection 
with the Ittrnors NaTIONAL Fire at 
Springfield, and more latterly through 
his operation of the AssurEp’s NATIONAL 
Mutuat. By devious methods he suc- 
ceeded in remaining in the business and 
in getting a good income from it for 
many years. Superintendent Rurus M. 
Ports finally took the bull by the horns 
and made a thorough examination of 
the mutual company. He then secured 
a receiver for it and the information 
that his department gathered and the 
facts that they divulged in the civil 
action for a receiver, brought action 
from the postal authorities. After a 
thorough investigation of the methods 
employed by this company, Sus.Livan 
was indicted by the federal grand jury 
at Springfield and tried. He was found 
guilty and sentenced to two years in 
the federal prison at Leavenworth, Kan. 
SULLIVAN had very able counsel and by 
a motion for a new trial and by ap- 
pealing to two courts higher up every 
legal effort to keep him outside the 
prison walls was exhausted. His claim 
that there has been a perversion of 
justice has now been twice recognized 
by the administration at Washington, 
first by a respite of ninety days and 
now by a respite of sixty days. 

SULLIVAN has cost the insurance busi- 
ness a large amount of money. Agents 
and field men throughout Illinois have 
spent many hours in meeting his com- 





petition, and that competition has been 
absolutely useless to the general pub- 
lic. It has not helped in reducing rates 
and it has only been an injury to those 
people who insured in his company. 
Nearly all of his actions have cast dis- 
repute upon the business and some of 
them have made insurance supervision 
appear worthless in a measure. 

It is the general feeling that Presi- 
dent WiLson would have granted nei- 
ther of these respites had he known 
what Illinois insurance men know. If 
they feel that the good name of insur- 
ance demands it, they should write to 
President WILson, to their congressman 
and to their senator on the subject. A 
flood of letters on this point might pre- 
vent further respites, possibly a peti- 
tion, or enough of them, would permit 
justice, as administered by the highest 
courts of the land, to take its course. 





AUTOMOBILE THEFTS 


Waite the suggestion of Municipal 
Judge Fiscuer of Chicago, that insur- 
ance companies have a provision in 
their automobile theft policies to the 
effect that no liability is incurred un- 
less the policyholder locks his car when 
left on a public highway, is impractic- 
able and would be looked upon by the 
public as an imposition, yet it seems 
to us that, owing to the numerous 
thefts in cities like Chicago, some edu- 
cational work could be done among 
automobile polcyholders by showing 
them some statistics as to automobile 
thefts and calling their attention to the 
fact that the insurance companies will 
have to charge accordingly unless the 
number of thefts are reduced. 

Owners of Fords have been pretty 
generally convinced that they must 
have a locking device in order to get 
insurance. Perhaps there is no locking 
device in use on automobiles that is 
really secure, but at least it has a de- 
terring effect when thieves attempt to 
ride away with the car. The fire com- 
panies are doing much to teach fire 
prevention and the casualty companies 
are doing the same along accident pre- 
vention. The automobile insurance 
companies need now to take up the 
cause of education along the line of 
automobile thefts and reduce the 
hazard. 





ELECTRIC IRONS 


Housewives and their assistants need 
to be educated as to the danger of the 
modern electric flatiron. An incident 
comes to light in the case of a fire at 
Youngstown, Ohio, which should be a 
warning to all householders as to what 
is likely to happen from the electric 
iron. In this case an iron burned its 
way through a table, a floor and a ten- 
inch joist supporting the floor, and was 
found dangling by its wires through 
the ceiling of the room below. Fortu- 
nately, it had not encountered inflam- 
mable material and there was no draft 
to fan the charred wood into flames. 

Ofttimes a housewife or maid is 
called suddenly from the ironing board 
and neglects to turn off the current. 
Other duties are attended to and in time 
the smell of charred wood is indicative 
of what is happening. The electric iron 
should have its iron rest and should 
be used whenever the iron is not in use. 





Your possibilities are boundless. 


Personal Side of the 
Insurance Business 





The Western Adjustment Company 
has presented to Walter H. Sage of the 
German American a silver tea set in 
token of his valuable services as presi- 
dent of the organization. Mr. Sage 
recently retired as head of the Western 
Adjustment, after having given it a 
splendid administration. 


Albert F. Musgrave, chief clerk in 
the western department of the Conti- 
nental, who has been connected with 
the office for twenty-five years, died 
Sunday at University Hospital in Chi- 
cago, from dilation of the heart. Mr. 
Musgrave completed the semi-annual 
figures early in the month and was 
stricken with heart trouble while he 
was on an automobile ride. He was 
getting along nicely and Saturday he 
was visited by Vice-President George 
E. Kline and Western Manager C. R. 
Tuttle. Everything pointed then to his 
recovery, but he later had a sudden 
attack and collapse. He was a man 
of ability and superior mold. 


A. M. Moore of Columbus has been 
made chief examiner of the Ohio state 
insurance department. He has long 
been associated with J. W. Crooks, 
expert examiner, and was one of the 
special examiners sent by the insur- 
ance department to look into the af- 
fairs of the Republic Casualty. Mr. 
Moore is thoroughly equipped for -his 
new position and the insurance depart- 
ment is fortunate in securing such a 
splendid addition to its force. 


William Sexton, who retired from 
the active service of the Firemans 
Fund, as general adjuster at the home 
office, died Tuesday morning at San 
Jose, Cal., at the age of 84. Early in 
life he was a sailor and went to Califor- 
nia during the gold mine boom. He 
started in the insurance business in 
1868, serving for a time as Pacific Coast 
manager of the Lion and Imperial of 
London. He became general adjuster 
for the Firemans Fund in 1894. He was 
a native of Nova Scotia. He was sole 
special agent for the Firemans Fund 
when he joined the company and cov- 
ered the entire Pacific Coast field. He 
handled over 5,700 claims for the com- 
pany in the San Francisco conflagra- 
tion for more than $11,750,000. 


H. S. Brooks, the partner in the 
agency of Brooks & Brooks at Spring- 
field, Ohio, has been appointed cashier 
of the branch office of the Travelers at 
Dayton, Ohio. Mr. Brooks was for 
several months traveling through Ohio, 
Michigan, and West Virginia as a rep- 
resentative of THE WESTERN UNDER- 
WRITER. On leaving the service of this 
paper he accepted a position with the 
Travelers at the home office at Hart- 
ford, where he received the special 
grooming and training that Travelers’ 
standards require. Mr. Brooks’ per- 
sonal qualifications and his energy care- 
fully applied to his new line of work 
has gained for him rapid promotion in 
the large organization with which he 
is now connected. He is a son of Her- 
bert M. Brooks, Ohio special agent for 
the Germania Fire. 


Thomas M. Purtell, special agent of 
the Merchants National in Wisconsin, 
has been made a member of the board 
of directors. He was formerly state 
fire marshal in Wisconsin. C. 
Jones, the secretary of the company, 
has been elected treasurer also. 


Frank A. Dunning, the adjuster in 
Minneapolis, has gotten out a little 
looklet giving some experiences that 
he had in Michigan over a crooked 
loss. Mr. Dunning has, in times past, 
related this story to a number of his 
friends and the request was made that 
it be put in print. It is one of the 
most interesting experiences that an 





adjuster met and the facts, as stated, 
are correct. As this pamphlet is 





marked “No. 1,” it is supposed that Mr. 
Dunning will ply his pen once in a 
while and relate other experiences in 
field and loss work. 


A. B. Banks of Fordyce, Ark., of the 
firm of A. B. Banks & Co., managers 
of the Home Life & Accident, the 
Home Fire of Arkansas and of a big 
general insurance agency at Fordyce, 
is one of the interesting insurance men 
of the southwest. He is one of the 
wealthiest men in Arkansas, and 
started, as the saying is, “on a shoe- 
string.” He was a school teacher at 
$40 a month when he was induced to 
take up the insurance business at For- 
dyce by Edwin Shelby, now a promi- 
nent general agent at New Orleans. 

For years previous to 1911 Mr. Banks 
and six others were stockholders in the 
Home Accident, which made a spe- 
cialty of saw mills and other large lia- 
bility policies in Arkansas and the 
southwest. The company employed 
special agents who went directly to the 
assured, making the cost of acquisition 
of the business very small. It is said 
that about all that was paid in orig- 
inally on the Home Accident stock was 
$18,000, and nearly every year the 
stock was increased out of the profits, 
besides which a good dividend was 
paid. In 1911, when the Home Acci- 
dent was consolidated with the Home 
Life & Casualty Company, half of the 
original stock was retired, and a con- 
siderable number of new stockholders 
secured to take the retired issue. To- 
day the stock of the Home is $250,- 
000 and it has a surplus of about $150,- 
000 more, nearly all of which has been 
built up out of the original investment. 
When the company was writing at least 
$200,000 or $250,000 a year in liability 
premiums, its office force consisted of 
only three or four men. The service 
given, however, was excellent, the 
company confined its operations to a 
restricted field and it enjoyed a good 
patronage. It is understood now to be 
gradually cutting down on its liability 
business and directing its energies into 
the life business. 

While Mr. Banks started his career 
in the insurance ranks, insurance is 
only one of several lines in which he 
has made a success. He is now inter- 
ested in a number of national banks, 
but in the early days was president of 
a string of small banks in southern 
Arkansas, which it is said at one time 
numbered thirty-two. He secured con- 
trol of these banks by the familiar 
method of purchasing stock in one, hy- 
pothecating the stock for a certain 
amount and purchasing stock in an- 
other, and so on until he controlled a 
large number. Through these banks 
he secured control of a number of 
local telephone exchanges, which he 
consolidated into an independent tele- 
phone company, and this was finally 
sold for a million or so, returning a 
large profit. Of late years Mr. Banks 
has made other big investments, one 
of them being in a large timber tract in 
British Columbia. A pioneer, a man to 
see the possibilities of a new country, 
Mr. Banks is one of the men who have 
grasped their opportunities and helped 
to develop his section, at the same 
time bringing profit to himself. 


Western field men who are acquaint- 
ed with “Al” Grupe, recently appointed 
special agent of the automobile depart- 
ment of the Hartford Fire for Ohio, 
Michigan, Indiana, Wisconsin, Illinois, 
Kentucky, West Virginia and Tennes- 
see, will be pleased to know that in 
the May issue of the “Hartford Agent” 
appears a fine likeness of him, to- 
gether with an extended biography. 
Mr. Grupe thus hits the mountain 
heights by getting his cut in the of- 
ficial organ of the company. Walter 
L. Grupe, his brother, who had super- 
vision over the western states, has been 
transferred to take charge of the east- 
ern department field, formerly covered 
by C. E. Elder, who has been brought 
into the home office and placed in 
charge of the losses, and will also as- 
sist in the underwriting department. 
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Casualty and Surety Comment 








WILL THEY STAND TOGETHER? 


Tue following is a sample of what 
the newspapers favorable to former 
Governor Cox’s candidacy for the gov- 
ernorship of Ohio are publishing: 

“Students of insurance have agreed 
that compensation is of a social nature 
and can be handled properly only by 
the state. It differs from fire, life and 
straight accident insurance, which is 
of a property relation and subject right- 
fully only to individual contracts. For 
this reason it has developed that the 
employers liability insurance com- 
pany has been having a hard time in 
having the fire, life and accident com- 
panies borrow trouble by coming to 
the defense of those who brought their 
trouble on themselves.” 

It is by such tactics as these that 
the friends of the state compensa- 
tion fund in Ohio are endeavoring to 
divide the ranks of insurance so that 
they can have a fight with the liability 
companies and have other classes of in- 
surance men keep their hands off. 
These little sops thrown out to the fire 


‘and life insurance people are part of 


the program. 

Insurance has been made the victim 
cf all kinds of vicious legislation, partly 
because it did not present to the enemy 
a united front. If the friends of the 
Ohio state fund can keep the fire and 
life insurance people from defending 
the insurance business as conducted by 
private companies, they will accomplish 
what they want at this time. Some 
other time, when the social worker 
and others who desire to destroy the 
business of the industrial accident and 
health companies want their turn, they 
will have some plausible reason to pre- 
sent why the general casualty, fire and 
life insurance companies should not 
take a hand. 

When Massachusetts get the savings 
banks up in the industrial life insurance 
business, the fire and casualty compa- 
nies took no interest in the matter, 
thinking that it affected mainly the 
METROPOLITAN and PRUDENTIAL. Thus is 
one class of companies after another 
picked out to be made victims and in 
tke past the other classes have stood 
calmly by and watched the work go 
on. It remains to be seen whether 
this will happen in Ohio this fall. It 
is to be hoped that the various classes 
of insurance that are not being at- 
tacked at this particular time will have 
sense enough to see that their turn is 
coming in the future and will lend 
their assistance to defend the business 
generally. 





UP-TO-DATENESS 


A certain railroad used methods, 
schedules, and equipment unchanged 
for twenty years. Its freight traffic 
was diverted to a trunk line. Its pas- 
sengers deserted it for trolley cars. It 
died. And therein lies a lesson for 
insurance men. Trunk lines will take 
their larger risks unless their service 
is kept up-to-date. Trolley lines will 
take their smaller risks if allowed to 
out-specialize in accommodation serv- 
ice. Be warned in time. Be ready to 
contend successfully with competition 
of both types.—T. J. Falvey. 











Open Letter to 
Labor Men 














The Insurance Federation of Minne- 
sota has addressed an open letter to 
the Minnesota Federation of Labor, 
which has been put out in pamphlet 
form under the title, “Shall Minnesota 
Experiment With So-Called ‘State In- 
surance’?” It is one of the best writ- 
ten discussions of the attitude that labor 
should assume toward the liability com- 
panies that has appeared. 

Editor McEwen, of the Duluth “La- 
bor World,” has attacked the casualty 
people as “vultures of society who prey 
upon the maimed bodies and feed upon 
the broken bones of their fellow-men,” 
and has demanded that the casualty 
companies be abolished and the busi- 
ness of compensation insurance be 
turned over to‘the state. The letter 
of the ‘insurance federation is largely 
an answer to his charges and an argu- 
ment showing the advantages of com- 
pany over state managed insurance. 

* ok OX 


The letter points out that the labor 
commissioner, who administers the 
compensation law, has not critcised the 
casualty companies, nor have the courts 
which have to pass upon the agree- 
ments as to compensation. Continu- 
ing, the letter says: 

“We are most anxious to be fair and 
frank, as well as friendly, in this dis- 
cussion. We don’t imagine that the 
claim agents of the casualty companies 
are angels any more than that they are 
vultures. Presumably they are just av- 
erage fellows like the rest of us. It 
would, indeed, be most surprising had 
they succeeded in handling 40,000 acci- 
dent cases to the complete satisfaction 
of every one concerned, particularly 
during the early operation of a new 
law whose unfamiliar provisions had 
to be explained to practically every 
claimant. Yet we have no hesitation 
in saying that the prevailing impres- 
sion throughout the state is that the 
casualty companies have dealt fairly 
and squarely with the workingmen; 
and, furthermore, that the rank and 
file of the workingmen are entirely sat- 
isfied with the treatment they have re- 
ceived. If there has been any dissat- 
isfaction at all, it has been due, we are 
convinced, to the terms of the com- 
pensation act itself rather than to the 
manner in which the insurance compa- 
nies have administered their end of it.” 

* * * 

Further along the letter says: 

“Before passing to further phases of 
the subject, let us suggest that the bit- 
terness displayed by Messrs. McEwen 
and Lawson toward the casualty claim 
agent can only be excused on the 
ground of their failure to distinguish 
between the functions of that individ- 
ual under the old liability and the new 
compensation systems. His duty un- 
cer the old law was to settle only such 
claims as were based on the legal neg- 
ligence of the employer, for liability 
insurance contemplated absolutely noth- 
ing else. But as only about one acci- 
dent in six involved the element of 
fault on the part of the employer, it 
followed that the claim agent was not 
permitted to pay for the other five. 
This naturally earned for him an un- 
enviable reputation among many who 
were unable to see that he was simply 
the representative of an ancient system 
which, however unjust, was neverthe- 
less legal; that he was merely perform- 
ing as best he could a duty which so- 
ciety itself had made it necessary for 
some one to perform and which the 
employers would otherwise have been 
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54% INCREASE 
IN NET ACCIDENT AND HEALTH PREMIUMS 
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coegenee to perform in their own be- 
alf. 

“Now that all this is changed by the 
advent of compensation laws, don’t you 
suppose the claim agent welcomes the 
opportunity to make his settlements on 
the basis of the extent of the injury 
rather than the extent of the employ- 
er’s negligence? Don’t you suppose 
that life is a pleasanter thing to him 
now that he can treat practically 100 
percent of the cases as meritorious in- 
stead of 1624 percent of them; and 
that it is vastly easier for him to work 
under a system which prescribes with 
so much exactness what he shall and 
shall not do?” 

* * * 

This is what the letter says of “the 
real nub of the matter”: 

“In conclusion, brethren, let us tell 
you what we think is really at the 
bottom of this agitation. You have no 
well founded grievance against the cas- 
ualty companies. They are rendering 
you and your employers a most im- 
portant service under decidedly trying 
conditions. They are scrupulously ad- 
ministering the compensation law in 
such fashion as to earn the commenda- 
tion of its framers, of public officials, 
and of society at large. * * * What, 
then, is the trouble? Simply this: 

“Many of you are dissatisfied with 
the scale of benefits provided in the 
present law and certain of you have 
an idea that the easiest way to secure 
highér benefits is to go before the leg- 
islature and say: ‘Put the state into 
the casualty business. Let the taxpay- 
ers pay the running expenses of an ac- 
cident fund. That should save some- 
thing at least in the present cost of 
compensation insurance. Then let us 
have the benefit of this saving in the 
form of additional compensation.’ And 
in order to make the argument look 





plausible, in order to give the law- 
makers some justification for putting a 
revolutionary measure on the statute 
books of Minnesota, it becomes neces- 
sary to show them that the present 
method of insuring compensation is in- 
adequate or otherwise unsatisfactory; 
hence this attack on the casualty com- 
panies, hence this talk about ‘vultures’ 
and ‘bountiful harvests.’ 
* 


“Such a program is, in our judgment, 
a fundamentally mistaken one. In the 
first place, you will be unable to show 
that the insurance carriers are not 
faithfully rendering their appointed 
service; the facts are against you. In 
the second place, you will, in our judg- 
ment, be disappointed in the attitude 
of your employers toward a proposal 
so clearly founded on socialistic prin- 
ciples. * * * In the third place, if 
the present compensation is too low, 
if there is justice in your demand for 
én increase, then you are starting out 
tc get it in the wrong way. If your 
case is sound you should present it on 
its merits and not by misrepresenting 
and defaming other interests as legiti- 
mate as your own and other citizens 


as much entitled ag you to justice from 
the state.” 





There is no law against “knocking.” 
The legislature probably thought that 
as it Carries its own penalty no special 


punishment need be provided.—William 
F. Dunbar, 





The man who goes half-way to meet 
fortune, is more likely to find her than 
the man who waits for her to knock 
at the door.—Anon. 





A man gets cold feet only as the 
fires of ambition burn low.—Birming- 
ham News. 
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HEALTH BILL 


OHIO LABOR OPPOSED TO IT 


SLIPPING 





A. F. Summers Gives Cincinnati Social 
Workers Something to Think 
About on Subject 





A meeting of the social workers of 
Cincinnati was held last week to dis- 
cuss the proposed compulsory health 
and accident legislation in Ohio. About 
fifty were present. A. F. Summers, 
superintendent of the Metropolitan Life, 
was the only insurance man to attend 
the meeting, and was one of the speak- 
ers, According to present indications, 
there is not much prospect of the legis- 
latign passing in Ohio, as it is under- 
stood that the labor organizations have 
taken a stand against it. 


Want of Supervision 


The bill which had been drawn up 
for Ohio proposes that 10 per cent of 
the premiums collected be set aside as 
an emergency reserve or surplus. ' One 
of the points made by Mr. Summers in 
his talk was that there was absolutely 
no ‘supervisory power to regulate the 
care of the enormous sums which would 
be gathered out of this surplus, nor, in 
fact, is any supervisory body provided 
in the bill outside of the board which 
is to administer the fund. The enor- 
mous sums of money which would be 
collected under the plan would be abso- 
lutely at the disposal of the board. 


Long on Theory 


At any meeting of the social workers 
who are forwarding the compulsory 
health and accident insurance move- 
ment it becomes very apparent that the 
backers are largely vague and imprac- 
tical theorists. In their work they come 
in contact with many distressing fea- 
tures in the lives of working people, 
and they have seized on the idea of 
socialistic insurance as a panacea for 
these ills, without considering the larger 
questions at issue or the ultimate effects 
of such a system when put into practical 
operation. 


Why Not Competition? 


Mr. Summers made the suggestion 
that, if compulsory insurance is desir- 
able, why not let the private companies 
compete with the state fund, so that the 
latter might have the test of competi- 
tion in judging of its efficiency and 
economy. Some one answered this by 
saying that he understood that when 
the workmen’s compensation law was 
passed in Ohio, the objection to allow- 
ing the private companies to compete 
with the state fund was that the com- 
panies had millions of surplus which 
they would be willing to use up in 
furnishing insurance at low cost in 
order to drive the state fund out of 
business. However, at least one at the 
gathering decided to point that such an 
argument was absurd, inasmuch as the 
funds of insurance companies were 
supervised by forty-eight state insur- 
ance departments, which would take 
very good care to see to it that the 
funds of the companies were not mis- 
used in any such manner as that. 

schanichinetieesicM ES Mia SS SOP FS . 

TWISTING CHARGES WITHDRAWN 

Complaint has been made to the Minne- 
sota_ insurance department by the Equita- 
ble Life & Indemnity and the Minnesota 
Commercial Men’s Association of Minne- 
apolis, in which George W. Harden of 
Minneapolis is charged with twisting and 
making false statements in regard to these 
companies to get policyholders to lapse. 
At a hearing in the commissioner’s office 
evidence upheld the charge. On May 9 
last Harden’s name was presented as an 
applicant for a license for the Georgia 
Casualty. He was allowed a license on 


June 28, after withdrawal of the former 
charges. 





DICKSON PLANS A COMPANY 





Former Royal Casualty Man Has Pat- 
ented His Automatic or Trading 
Stamp Insurance Plan 





George E. Dickson is organizing the 
National Indemnity Casualty, to write 
health and accident and life insurance 
on the trading stamp plan. Mr. Dickson 
has worked out a system for handling 
the business in this manner and tested 
it out with the old Royal Casualty of 
St. Louis, of which he was president 
for a time. Since then he has secured 
a patent on his plans from the govern- 
ment and has copyrighted all of the 
supplies necessary in its conduct. The 
Royal was not in a position to develop 
the business and Mr. Dickson has been 
working on plans for a new company. 


The proposed capital of the National 
Indemnity is $500,000 and a like amount 
of surplus is to be raised. It is expected, 
however, that it will begin writing busi- 
ness as soon as the necessary $100,000 of 
capital and $100,000 of surplus has been 
paid in and that the remainder will be 
sold after the company starts operations. 

Mr. Dickson plans to incorporate the 
National Indemnity Securities Company, 
which will own the patent on his auto- 
matic insurance and will also act as a 
holding company for the insurance com- 
pany. The authorized capital of the secu- 
rities company is $2,000,000 common stock 
and $1,000,000 of preferred. The pre- 
ferred shares are being offered on the 
market at $10 par, with a bonus of one 
share of common stock. Later Mr. Dick- 
son expects to either advance the price 
of the preferred shares or reduce the num- 
ber of common shares to go with the 
preferred. The preferred stock is 7 per- 
cent participating and no dividend can 
be paid to holders of common stock until 
the holders of the preferred stock have 
received their 7 percent. 

Mr. Dickson has negotiations on with 
a number of casualty companies and he 
expects to exchange the stock of the Na- 
tional Indemnity Securities Company for 
the stock of these companies. In this 
manner the required capital can be raised 
speedily and the company be launched 
without much delay. 

The plan of automatic insurance is that 
merchants will give a stamp with each 
10-cent cash purchase and also stamp 
with bills paid promptly on the first of 
each month. Accident and health insur- 
ance with a principal sum equal to the 
amount of the purchases and with 
monthly indemnity of one-third of the 
amount of the purchases, will be ex- 
changed for these stamps and be in force 
for three months following such exchange. 
In this way a person spending $50 a 
month with merchants giving such stamps 
is constantly carrying $150 principal sum 
ae _ monthly indemnity, accident and 
health. 


————_— a 
WOULD STOP DEMORALIZATION 


The New York department has:asked all 
companies writing plate glass insurance 
to file with it information regarding all 
changes made in rates since schedules 
were filed in November, 1913, and also a 
complete list of all policies written at 
other than schedule rates and reasons for 
the deviation from the manual. This ac- 
tion follows numerous complaints regard- 
ing demoralization in the plate glass fields. 

—____—=» @ 


Sam B. Stoy, vice-president and man- 
ager of the Pacific department of the 
London & Lancashire Indemnity, has re- 
turned to San Francisco from a ten days’ 
visit among the agencies in the north- 
west. 


Fidelity and Surety 
Bonds 


American Fidelity Co. 


Montpelier, Vermont 


Personal Accident and Health Insurance 
Burglary Insurance 


SCHICK & BEARD, General Agents 


956-60 Insurance Exchange - - Chicago 
RICHARD G. SHUTTER, General Agent 


Accident, Health and Burglary Insurance 


2064 Insurance Exchange - - - Chicago 








SALESMEN WANTED 


To handle the best quick selling insurance proposition in America. 
No experience necessary. 
The first and largest organization on the same plan as the Commercial Travelers 
Associations, writing business and professional men. 
66,500 policies now in force, paying: 
$5,000.00 Accidental death | Cost never $9.00 for Accident 
$25.00 Weekly Indemity exceeded $10.00 for Health 
No medical examination No waiting for commission 


INTER-STATE BUSINESS MEN’S ACCIDENT ASSN. 
Ernest W. Brown, Sec'y-Treas. DES MOINES, IOWA 


The Sign of Good Casualty Insurance 








LIABILITY BURGLARY 
ACCIDENT CREDIT 

HEALTH BOILER 
AUTOMOBILE LANDLORD'S 
TEAMS ELEVATOR 
COMPENSATION GEN’L LIABILITY 





ESTABLISHED 1869 


London Guarantee & Accident Company, Ltd. 


OF LONDON, ENGLAND 


Head Office, Chicago 
F. W. LAWSON, General Manager 











ONKLING, Per S & A « Illinois, Mo., Ind., 1428 Insurance Exc e, Chi xo 
FRED L. GRAY CO « nettle Managers $28-$36 Security Bank Bldg. itianeapalie 
RAYMOND & RAY MORD. e Gen ts, Southern Michigan, po Wvhooing 
se PAULL ULL & SON - ral yrtns ag bes » Boar: of’ rade Bldg io = 
R. eral t, Northeastern Ohio, 337 E. Superior Avenue, N Saocsient 
DIGGS-FERRIS INS, 4 AGENCY, en. Agts., Southern Ohio, 1340 ist National Bank Bic 








KING, McCUNE & ~ Res. Agents, N. W. Ohio, 309 Cinc 
THE MERRILL, 








T. J. FALVEY, President 





Company Growth Means Growth for Agents 


MASSACHUSETTS BONDING © INSURANCE COMPANY 


Stands Out Conspicuously as One of the Most Rapidly Growing Surety and Casualty Companies in America 
CAPITAL ..... $1,500,000.00 
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OUTLOOK NOT ASSURING 


NO PROFIT IN LEADING LINES 








Casualty Man Discusses Conditions of 


Past Few Years and Prospects 
for Future 





(PROM A STAFF CORRESPONDENT) 


New York, July 18.—A leading cas- 
ualty man in ‘the east, speaking recently 
of general conditions, stated that in 
his opinion few businesses have gone 
through what the leading casualty lines 
have experienced in the last few years. 
And the end as yet is by no means in 
sight. Taking the three leading lines 
of personal accident and health, com- 
pensation and liability, and surety, it 
is a safe statement that there is no 
profit in any one of them. 

As to compensation business, it is 
simply impossible to know where the 
companies stand. Some companies are 
supposed to have made money in New 
York, but there is nothing in the offi- 
cial returns that show it. Just_now 
the companies are loading up on Penn- 
sylvania compensation, but there is ab- 
solutely no experience to go on. Take 
the big manufacturing district of Pitts- 
burgh and western Pennsylvania. Un- 
derwriting conditions there are en- 
tirely different from those in any other 
state, and yet companies are going 
after business freely and writing heavy 
business. It is pretty much guesswork 
as to how they will come out. 


Accident Business Unprofitable 


Few companies are any longer mak- 
ing a profit out of their Accident and 
health business. Commissions have 
gone up and benefits increased until it 
can be said that there is no longer a 
margin in this line, although a few 
companies working under special condi- 
lions may show a profit. 

The same is true of the surety busi- 
ness. The attitude of courts and the 
gcvernment towards corporate bonds 
is such that conditions are getting 
worse all the time. Even the larger 
casualty companies have had a hard 
time to make both ends meet and the 
improvement, if noticeable, is very 
slow. 


A. M. BEST SHOWS RESULTS 


Bearing out the conclusions of the 
casualty man quoted above are figures 
presented in the casualty and miscel- 
laneous volume of “Best’s Insurance 
Reports,” covering 1915 business, just 
issued. Sixteen companies received in 
excess of $500,000 on accident and 
health insurance in 1915. According 
to Best’s computation, eight of these 
companies lost money on their under- 
writing and eight made a profit. All 
of those that lost do a strictly commer- 
cial accident and health business, while 
seven of those that show a profit do 
either a large monthly premium busi- 
ness or else nothing but that class. 
There was but one strictly commercial 
company, the Preferred Accident, 
which showed a profit. 


Results for Five Years 


A comparative table shows aggregate 
results for all companies for the period 
from 1910 to 1915, inclusive. During 
this time the companies collected 
$188,077,404 in premiums, on which 
they had a loss and claim expense ra- 
tio of 45.8 percent, a commission and 
brokerage expense of 29.7 percent, an 
underwriting expense of 20.8 percent, 
making the total expenses 50.5 per- 
cent. The income exceeded the dis- 
bursements by $6,853,722, but on an 





earned basis the underwriting loss is 
$422,477 or 2.2 percent of the premiums. 
Against this loss on underwriting the 
companies earned, at 4 percent, on the 
mean reserves held during that period 
some $3,568,266, showing that the ac- 
tual profit to the companies had been 
in excess of $3,000,000, or a little over 
14% percent of the premiums written. 


Commercial and Industrial Showing 


In this five-year exhibit the figures 
of fifty-one companies are shown. 
Twenty-five sustained underwriting 
losses and twenty-six made profits. 
Seventeen of the monthly-premium 
companies show a profit and eight show 
a loss. Of the twenty-six strictly com- 
mercial companies seventeen show un- 
derwriting losses and nine show un- 
derwriting profits. As these compa- 
nies, however, made money on the in- 
vested reserves, their underwriting 
losses were offset in this manner. The 
industrial companies, of course, carry 
very small reserves and necessarily had 
to make money on underwriting if they 
were to make any at all. 


Figures by Companies 


The premiums received on the un- 
derwriting losses or profits and their 
ratios to premiums of the sixteen com- 
panies writing more than $500,000 each 
in 1915, as compiled by Best, are given 
below: 





Und. 
Profit Ratio 
poe or to 
Loss Prems. 
Aetna Life..... $34 753.4 421 $—294,748 10.7 
Continental . +5 °967 —394 475 1.5 
Fid. & Cas. 2,833,416 —101,969 3.6 
Fid. & Dep.. 512,536 —31,617 6.2 
Genl. Acci. 1,199,065 8,296 0.7 
Gt. Eastern ... 775,626 87,533 11.3 
Maryland ..... 820,070 —126,986 15.5 
Mass. Bond..... 3,631,960 —14,7 0.9 
Natl. Detroit. 715,612 11,470 1.6 

_ Life, U. 

Mie naiete 755,786 30,798 4.1 
No. American. 1,244,992 23,697 1.9 
Pacific M. Life. 1,793,630 26,527 1.5 
Preferred Acci.. 1,223,065 99,016 8.1 
Standard Acci.. 1,507,895 7,979 0.5 
Travelers ..... 5,043,889 —156,589 3.1 
. S. Cas....... 718,594 —51,640 7.2 


Profit Apparent, Not Real 


Best has compiled some interesting 
figures on workmen’s compensation in- 
surance for the years 1913, 1914 and 
1915. He shows that during this time 
twenty-five companies collected $66,119,- 
704 in premiums; paid losses and claim 
expense of $25,419,996; paid commis- 
sions to brokers of $8, 914 390 and used 
for other underwriting expense $11,715,- 
862. This leaves an excess of income 
over disbursements of $20,069,456. 
However, Mr. Best Ifas taken into con- 
sideration the legal reserves required 
for future losses on business already 
written and figures that on such a basis 
the underwriting profit has been 
$2,801,133. 

Reserves Inadequate 

In another part of the volume, how- 
ever, he asserts that present loss re- 
serves are entirely inadequate and the 
natural conclusion from his remarks is 
that approximately $3,000,000 profit on 
the business will be entirely wiped out 
before losses now outstanding are 
wiped off the books. 

Even on the inadequate loss reserve 
basis, eight companies show an under- 
writing loss according to Best’s method 
cf computation, and seventeen show a 
profit. The interest earnings on re- 
serves figured at 4 percent have 
amounted to but $1,321,597. 


Surety Shows Better 


“Best’s Reports” show that the 
surety companies’ generally made 
money last year and that those still in 
business have done so for the past 
five years. A large number of compa- 
nies writing this line have gone out of 
business within a few years, however, 
and in many instances their figures, 
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which would be on the unfavorable 
side, are not available. The following 
are the figures on last year’s business 
of those companies which do a general 
fidelity and surety business over a con- 
siderable territory: 


1915 or 

Prems. Loss Prems. 

Aetna A. & L...$ 760,459 $ 51,738 6.8 
Am. Indem..... 79,672 —36,940 46.3 
Am. Suf......2. 3,210,138 $63,534 11.3 
Chgo. Bond..... 232,645 1,116 0.5 
Emp. Liab...... 86,27 ,204 9.5 
Europ. Acc 73,711 26,377 35.8 
Fid. & Cas 562,290 119,034 21.2 
Fid. & Dep. 3,246,169 794,946 24.5 
Globe Ind...... 21,262 146,372 23.6 
Guar., N. A 185,571 15,777 8.5 
Hfd. Ac. & Ind 313,211 15.147 4.8 
Inter. Fid. ..... 250,480 91,108 36.4 
Lion Bond.. 201,281 22,091 1+? 
& L. Ind... 78,435 —28,609 36.5 
Md. Cas. ...... 966,982 —161,369 16.7 
Mass. Bond 802,844 281,081 35.0 
Nat. Sur.. .- 3,370,097 668,683 19.8 
N. Ams. Cas. 173,475 25,019 14.4 
Royal Ind. ..... 272,836 485 27.7 
eee 633,953 —193,578 30.5 
U. S. F. & G.... 4,003,374 414,033 10.3 
U. S. Guar..... 214,460 39,904 18.6 





| COMPENSATION RULINGS | 


Minnesota Policemen and Firemen Under 
Act—Policemen and firemen are employes 
within the meaning of the Minnesota 
workmen’s compensation law, according to 
a decision of the state supreme court in 
two cases brought up from Duluth. The 
city was instructed to pay compensation 
to the beneficiary of both a patrolman 
and an assistant fire chief. 


Brawlers’ Actions Hazard of Occupation 
—In the case of John B. Tubbs against 
Julius Anseth of International Falls, 
Minn., it was decided by the Minnesota 
supreme court that a bartender was en- 
titled to compensation for injuries re- 
ceived when struck by a drinking glass 
thrown by an intoxicated customer. It 
was held that the accident was not the 
— of an assault or a personal alterca- 
ion. 





* * * 

Loss of Eye Secures Full Compensation 
—The Minnesota supreme court has af- 
firmed the decision of the lower court in 
the case of Carl Carlson vs. Casualty 
Company of America. Carlson lost the 
sight of an eye while soldering a joint 
in a sewer and claimed full compensation 
of 400 weeks, totaling about $4,600. The 
blindness in one optic has impaired the 
sight of the other. ‘ 

Suicide—The Ohio industrial commis- 
sion has decided that the dependents of 
a workman who kills himself while on 
duty are not entitled to compensation. 


Both May Recover—The supreme court, 
appellate division, of New York, has de- 
cided that compensation may be paid to 
a dependent mother, even though the 
widow, as administratrix, is suing a third 
party for damages. The case was that 
of Mary Cahill, the mother of J. J. Cahill, 
against Terry & Tench Company, the em- 
ployers, and the Travelers, the insurer. 

<9 am 


Chowen on Eastern Trip 


San Francisco, Cal., July 19—(Spe- 
cial)—Walter A. Chowen, manager of 
the California Inspection Rating Bu- 
reau, left today on a month’s eastern 
trip, during which he will confer with 
the governing committee of the Na- 
tional Workmen’s Compensation Serv- 
ice Bureau and visit the branch bureaus 
in eastern states. 

—__-—»2+1e 

William J. Gardner, United States man- 
ager of the Ocean, has gone to England 
to visit the home office and will not return 
until Aug. 15. 











PLAN HARD TO WORK OUT 


KENTUCKY QUESTION PUZZLES 








Try to Decide Whether Nonbureau 
Companies Must Observe Rates on 
All Liability Lines 





In connection with the starting of 
writing workmen’s compensation insur- 
ance in Kentucky, several questions 
have arisen to trouble the companies 
and agents. One of these has devel- 
coped over the recent organization of 
the Kentucky Branch of the Work- 
men’s Compensation Service Bureau. 
Since the question of taking in the non- 
conference companies and interinsurers 
has come up, some big stumbling 
blocks have been put in the way of 
arriving at an agreement. 


Only Bureau Rates Approved 


The state compensation board has 
declared that it will recognize only 
rates filed by the service bureau, and 
that no business may be written in 
the state except at those rates. How- 
ever, the nonconference companies and 
reciprocals desire to write all kinds of 
liability insurance in the state, whereas 
the compensation board has ‘authority 
to regulate only compensation rates. 
The conference companies, moreover, 
are not willing that the other compa- 
nies should be members of the service 
bureau for compensation rates only, 
but in view of the relatively small pro- 
portion of the business of the other 
interests in compensation, they are in- 
sisting that they enter the bureau as to 
all classes of liability insurance. It 
has been suggested that if the board 
recognizes only bureau rates, the latter 
can regulate the other matter by refus- 
ing to accept the membership of com- 
panies which are not willing to use bu- 
reau rates on all classes. There was 
a meeting on Tuesday night, following 
a general conference in Louisville last 
Friday, but no basis agreeable to all 
was arrived at. It is likely another 
meeting will be held before the com- 
pensation law becomes effective on 
Aug. 6. 


Experience Rating 


One other point which remains to be 
disposed of is thé matter of the use of 
experience rates. The conference com- 
panies are insisting that they be per- 
mitted to give credits not to exceed 10 
percent for favorable experience, while 
the nonconference companies and re- 
ciprocals are opposing this. The for- 
mer contend that in view of the effort 
of the board to give manufacturers the 
benefit of the minimum rates, it would 
be decidedly inconsistent to refuse to 
permit the application of experience 
credits. Opposition to these is sup- 
posed to be based on lack of experi- 
ence on the part of the mutuals, which 
thus would be unable to give the as- 
sured the benefit of any reductions of 
this character. 
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DECISION AS TO RIDERS 


MOST COMPANIES COMPLYING 





Connecticut General Held Liable for 
Large Amount Because Endorse- 
ment Was Not Approved 





War riders, like policies, must be ap- 
proved by the New York department 
before they can be legally valid, accord- 
ing to a decision handed down by the 
supreme court, appellate division, of 
the state. The case is that of May Da- 
vies Hopkins vs. Connecticut General 
Life, and the court found that the policy 
without the rider was valid. 

Inquiries directed to various western 
departments show that the majority 
of companies have secured departmental 
approval for their riders. 

Superintendent Potts of Illinois says 
that many have filed such riders for ap- 
proval and that he has no information 
regarding the use of any unauthorized 
forms. He further states that there is 
no question as to the requirement of the 
law that all such riders must be ap- 
proved before they can be legally used. 

Commissioner John T. Winship of 
Michigan says that the majority of 
companies filed riders in 1915 or have 
incorporated restrictions in their poli- 
cies. Only a few of the companies op- 
erating in the state have done neither. 


Many Biders Filed 


Actuary L. A. Anderson of the Wis- 
consin department says a number of 
riders have been filed but that it is quite 
possible that some companies are us- 
ing unauthorized forms, contrary to 
law. ‘ 

In Minnesota but few riders have 
been approved, says Commissioner S. 
D. Works. Nearly all policies on file 
exempt liability where injuries are sus- 
tained in military or naval service or 
restrict liability to injuries sustained 
within the United States or within civ- 
ilized portions of the globe, or exempt 
injuries sustained in the tropics. More 
riders have been submitted for approval 
since the Mexican situation began to 
look serious than during 1915. 

C. S. Byrkit of the Iowa department 
says that many companies have had 
war riders approved, but those that 
have not been passed upon are invalid 
under the Iowa statutes. 


Decision in Hopkins Case 


The decision in the case of Hopkins 
vs. Connecticut General Life last week, 
is one of very great importance to acci- 
dent insurance companies. The court 
holds in effect that all riders attached to 
accident policies must have the approyal 
of the insurance department. The com- 
panies have been interpreting section 
107 of the New York insurance law to 
require them to file their policies with 
the insurance department and secure 
their approval of them before they are 
issued. The law, however, does not 
mention riders and the companies have 
not always considered them as included. 


Pacts in Case 


Albert L. Hopkins, former president 
of the Newport News Shipbuilding 
Company, was among the victims of the 
Lusitania disaster. Before starting on 
the trip a rider had been executed and 
attached to his policy, releasing the 
company from liability should death re- 
sult from European war conditions. 
Hopkins signed this rider, and it was 
signed on behalf of the company by an 
agency firm. The compary denied lia- 
bility under the terms of the rider. Suit 
was brought in Connecticut and the 
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company won. The suit was trans- 
ferred to New York and the company 
won in the supreme court, that court 
holding that while the company did not 
comply with the law requiring the filing 
of riders, that fact did not invalidate 
the contract made in the rider, as the 
rider did not change the conditions of 
the policy itself. 


Rider Is Part of Contract 


The appellate division of the supreme 
court, on the other hand, holds, that the 
policy made the rider a part of the con- 
tract and that in order to be valid the 
rider must have been approved by the 
insurance department in accordance 
with section 107. The court holds that 
the purpose of the law was to prevent 
companies from issuing policies without 
the approval of the insurance depart- 
ment. Hence judgment for $40,000, the 
amount of the claim, with costs, is given 
to May Davis Hopkins, widow of the 
assured. It is probable the case will 
go to the court of appeals. If the pres- 
ent decision is upheld, it will be neces- 
sary for accident companies operating 
in New York to secure departmental 
approval of all riders attached to poli- 
cies since section 107 became effective, 
unless they already have secured such 
approval. 


What the Court Said 


The opinion of the appellate division 
in part is as follows: 


When the legislature made it a criminal 
offense to issue policies in wilful violation 
of section 107 it thereby emphasized the 
importance which it attached to state con- 
trol over the issuance of policies of in- 
surance. The assured signed this rider, 
and it is claimed that this made the rider 
legal.. It is sufficient to say that the 
parties by their agreement could not 
make valid a provision of the policy which 
did not comply with the law and which 
was expressly forbidden by law under 
important considerations of public policy. 
We think, therefore, that the court below 
erred in dismissing this complaint. 

It may appear at first sight that the 
result of this conclusion is to allow the 
plaintiff to sue on a contract which neither 
party intended to make, The answer to 
this objection is that the company, when 
it issued. the policy, must have known 
that the rider was issued contrary to 
law. In other words, the company issued 
this policy with full knowledge that the 
rider could not be enforced, and that the 
other valid parts could be_ enforced. 
Probably in its haste to issue this policy 
it took the chance of succeeding in limit- 
ing the scope of its risk by a rider which 
it knew to be invalid. 
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President R. P. Shorts of the Health 
& Accident Underwriters Conference 
has named the following nominating 
committee to bring in a ticket to be 
voted upon at the annual meeting of 
the conference in New York City Sept. 
13-15: A. E. Forrest, North American 
Accident, chairman; C. H. Boyer, Na- 
tional Life,..U.. S. A.3--C.. W. Ray, 
Hoosier Casualty; C. A. Craig, Na- 
tional Life & Accident; J. W. Hill, 
Iowa State Traveling Men’s. 

President Shorts says that the pro- 
gram arrangements are now being con- 
sidered and that present indications 
point to the best program ever offered 
the organization. He has asked mem- 
bers to suggest to him subjects which 
they would like to have discussed at 
the next meeting. He also suggests 
to members that they make known to 
the nominating committee any prefer- 
ences they may have as to officers for 
the organization during the coming 
year. 


EANSAS CITY CONFERENCE PLANS 


The Casualty Conference of Greater 
Kansas City has devised a plan for bring- 
ing to the active support of the federa- 
tion movement, the industrial accident 
men of the two states, Missouri and 
Kansas. At a recent meeting, the by-laws 
of the conference were amended to admit 
members from outside Kansas City, at 
50 cents a month. These members will 
be kept in touch with the work of cas- 
ualty conferences and of the state and 
national federations, and their contribu- 
tions will assist in sending a delegate to 





the national conference, and in the sup- 
port of the state federation. District 
meetings probably will be arranged and 


-lccal chapters may be organized. 


There is no intention of forming a new 
state-wide organization; the purpose is 
to provide a way to interest the industrial 
accident men in federation work, their 
efforts to be expended through such state 
and national organizations. 

L. H. Miles is president of the args gee 
Conference of Greater Kansas City; J. 
Plasters is vice-president; Robert Boyd, 
secretary, and Garrett A. Walsh, treas- 
urer. Mr. Boyd resigned as president to 
take up the more arduous and detailed 
duties of secretary, at the request of other 
officers and members. The Kansas City 
conference has now fourteen active mem- 
bers in Kansas City. 


HAD A GOOD HALF YEAR 


The Massachusetts Accident of Boston 
reports that the first six months’ opera- 
tions of this year have been very satis- 
factory, both as regards new business 
written and premiums collected. The new 
business written has gone well ahead of 
that of last year and the best record on 
collections that the company ever made 
was made during one of the months of 
the second quarter of this year. 


CLEVELAND CONFERENCE MEETS 


The regular monthly meeting of the 
Cleveland Casualty Conference was held 
at the Hippodrome Inn Friday evening. 
J. Greenwald read a report of the organ 
zation meeting of the National Agency 
Managers’ Association of Health and Acci- 
dent Insurance at Toledo and it was dis- 
cussed from various angles. The annual 
fee for membership in the national or- 
ganization will be $1 per year, it was 
stated. The conference will have an out- 
ing at Willoughbeach some time the lat- 
ter part of the month, but a decision as 
to a definite date has not yet been made. 


MANUAL COMMITTEE TO MEET 


Members of the Health & Accident Un- 
derwriters Conference are showing a com- 
mendable interest in the meeting of the 
manual committee, to be held on Satur- 
day, in Chicago. A number of the com- 
panies have sent in suggestions for 
manual changes. 


INDUSTRIAL NOTES 


The Midland Casualty has been licensed 
in Ohio. 

The World Life & Accident of Chicago 
is applying for admission to Oklahoma. 

The Millers Mutual Casualty of Chicago 
has applied for membership in the Health 
& Accident Underwriters Conference. 

Cc. A. Lightel, of the Woodmen Acci- 
dent in Nebraska, has moved his head- 
ge eg from Sioux Falls to Mitchell, 

. Dak. 


The American Old Line Insurance Com- 
pany of Lincoln, Neb., has applied for ad- 
mittance to Wisconsin. The company has 
OT stock of $100,000 and assets of 


6 
Is HE AN INSURER? 


A New York contractor who is a self- 
insurer under the compensation act re- 





quires a subcontractor to pay him 15 
cents per $100 of contract price, = “pay 
to the contractor the cost of rying 
contingent insurance against the ability 
of the contractor growing out of the work 
to be performed hereunder.” The ques- 
tion has been raised whether, in doing 
this, the contractor becomes an insurer 
of the subcontractor. 


6 
Bigg cnn WITH CLARE AGENCY 


H. W. Kenyon, formerly with the Hart- 
ford Indemnity in Chicago, a gone with 
the Western Indemnity under General 
Agent C. C. Clark at Chicago. Mr. Clark 
is apne agent of the Western Indemnity 
for northern Indiana. Mr. Kenyon 
will handle all the casualty lines which 
it writes. 


——_—_——_- <> 4 -______ 
WIDERG SUCCEEDS ELBERTY 


H. G. Widerg has been appointed acting 
chief engineer of the Compensation In- 
spection ‘ey * Board of New York, suc- 
ceeding R. S berty, who recently became 
chief engineer of the National Workmen’s 
Compensation Service Bureau in Carl M. 
Hansen’s place. Mr. Widerg is a chemical 
engineer and has been a member of the 
inspection staff'of the Compensation In- 
spection Rating Board. 


<>. e—____— 
CONSIDER CAPITAL INCREASE 


Stockholders of the Western Indemnity 
of Dallas are considering an increase in 
the capital and surplus of the company, 
which, if carried out, will justify its 
entering a number of additional states 
about Jan. 1. The company is now writ- 
ing the largest business in its history. 

—_—___- <> 6 a 


SIMONS GOES TO OCEAN 


W. W. Simons, for the past three and 
a half years superintendent of the bur- 
glary division in the western department 
of the Globe Indemnity, has been ap- 
pointed superintendent of the burglary 
department in the Chicago branch office 
of the Ocean, having jurisdiction over Illi- 
nois and northern Indiana. Previous to 
his connection with the Globe Mr. Simons 
was with E. P. Fatch & Co., Chicago. 
He is a capable burglary underwriter and 
has a good following among Chicago 
brokers. His appointment completes the 
organization contemplated by Manager 
Joseph E. Callender when the Ocean went 
on a branch-office basis in the city. 

————-(q@2e 


AGENT’S LICENSES CANCELED 


The agent's licenses of E. V. Schmotter 
of St. Paul, Minn., have been canceled, 
after his failure to appear before the 
insurance commissioner on charges filed 
by the Maryland Casualty. The company 
charged Schmotter with failure to turn 
over a premium amounting to $111.75 col- 
lected in November, 1915. The Pruden- 
tial Casualty also filed complaint that 
Schmotter had collected several small 
premiums during 1915 and converted the 
proceeds to his own use. 


—_—_—__—» 6 —______- 
INCORPORATE NEW COMPANY 


Articles of incorporation of the Stock- 
holders’ Casualty & Insurance Company 
have been filed with the county oot at 
Omaha. The capital stock is $100 re 
The incorporators are: J. C. Clark, M. 
Strahan and Neff of Scotts Biutt: 
William R. Torbst, Denver, and W. R. 
Wallace, Henry, Ne 3b. 
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BEST RATES, BEST SERVICE, IN A MILLION DOLLAR COMPANY 
SMITH-LAWSON-COAMBS CO., Gen’l agents, CHICAGO, ILL. 


and “INSURANCE” 
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NEWS OF COMPENSATION 
WISE LEADERS TAKE A HAND 


Rumored That Proposed Ohio Consti- 
tutional Amendment Is Opposed 
in Ranks of Labor 


It is now rumored in Ohio that the 
Ohio Federation of Labor will not be 
so keen for a constitutional amendment 
that would bar liability companies out 
of competitive business in the Buckeye 
state. 

Some wise ones in the organization, 
it is said, have called a halt and sug- 
gest that instead of a constitutional 
amendment, a legislative amendment 
be made to the law. 

The reason for this reported change 
of front is that the wise ones have 
pointed out that if they get such a con- 
stitutional amendment in, it would be 
a hard matter to get it out again, and 
if there should prove to be anything 
wrong at any time with the fund, it 
would leave things in a pretty bad 
shape. 


NEW EXPERIENCE RATING PLAN 


A new plan of experience rating has 
been tentatively agreed upon for New 
York. It eliminates all liability experi- 
ence as a factor in making compensation 
rates, provides that there must be two 
years’ compensation experience and will 
require compulsory rating of all risks. 
The final details of the plan are to be 
presented next week. 


MORE WORK FOR COMPANIES 


The Illinois industrial board desires an 
amendment to the compensation law that 
will compel insurance carriers to report 
all accidents for which they pay under 
the compensation act. At present but 
5,000 of the 30,000 employers under the 
act have reported accidents. The board 
believes that the other 25,000 are either 
ignorant of the requirement, or else are 
deliberately violating the law. The sta- 
tisties gathered by the board are conse- 
quently very incomplete. The board is 
now keeping the statistics in the manner 
recommended for use throughout the 
United States. 


SIX MONTHS IN MICHIGAN 


The report of the Michigan industrial 
accident board for the first half of 1916 
shows the following comparative figures 
for the first six months of last year and 
of this year: Employers under the law, 
last year 15,106, this year 17,029. Total 
number of accidents, last year 6,219, this 
year 9,569. Compensation paid, last year 
$584,550, this year $804,369. Compensable 
accidents, last year 5,637, this year 8,599. 
Medical and hospital expenses, last year 
$70,256, this year $85,838. 


ATTACES LOUISIANA ACT 


The constitutionality of the Louisiana 
compensation act has been attacked in a 
case of Mrs. Margaret J. Phelps against 
the Guy Drilling Company. Her son 
was killed while in the employ of the 
defendant. It is alleged that the body of 
the act is broader than the title, in that 
section thirty-four excludes existing rights 
and remedies in case of accidents to em- 
ployes, whereas the title of the act does 
pe mention that the act is exclusive of 
them. 


“REASONABLE MEDICAL SERVICE” 


At a meeting of the Pennsylvania work- 
men’s compensation in Pittsburgh today 
(Thursday) there will be up for discus- 
sion the question of what constitutes 
“reasonable surgical, medical and hospi- 
tal services, medicines and _ supplies,” 
which the compensation law requires the 
employer to furnish the injured employe 
for the first fourteen days of disability. 
A schedule of such requirements made to 
leading business concerns for criticism or 
suggestion has been so generally ap- 
proved that it probably will be adopted. 


Schedule of Requirements 


Briefly, the suggestions on “reasonable 
hospital and medical services” require as 
a reasonable minimum service that an in- 
jured employe be transferred to an in- 
corporated hospital, to a licensed physi- 
cian or that first aid be rendered at the 
place of injury. In the case of slight 
injuries, after first aid has been ren- 
dered, the patient should be transferred 
to such a hospital or physician or to a 
place especially equipped by the employer 
for such cases and consisting of at least 
two rooms. In the case of severe in- 
juries only first aid can be rendered the 
patient in such a central emergency plant. 
A list of supplies for emergency hospi- 
tals is also added, together with the sug- 
gestion that where a plant employs 100 





or more persons a nurse must be in con- 
stant attendanee. In other cases a per- 
son can be specially designated for the 
position. 


ANNOUNCE KENTUCKY PLANS 


Since the workmen’s' compensation 
board of Kentucky decided that it would 
not approve compensation rates based on 
a multiplier greater than 252 plus 1 cent, 
the following companies have announced 
that they will write business in Kentucky 
under rates made according to this basis: 
Aetna, London Guarantee, Maryland Cas- 
ualty, Standard Accident, Employers’ Lia- 
bility, Casualty Company of America, 
Hartford and Ocean. 

There is considerable doubt, however, 
regarding the Casualty Company of Amer- 
ica. The compensation board has received 
its application, and Reutlinger & Smith, 
general agents for the state, have their 
supplies, but later a wire from the com- 
pany, stating that it would not accept 
compensation business, was received, so 
that it is now doubtful whether it can 
be included in the list. i ’ 

Another doubtful company is the Fidel- 
ity & Casualty, which has not yet defi- 
nitely announced its decision. The com- 
pany maintains a large branch and 
probably leads in the volume of liability 
business written in the state. However, 
it is generally understood that the com- 
pany will stay off this class under the 
new compensation law. 


COMPENSATION NOTES 


John Morgan Atkinson, one of the seven 
candidates for the democratic nomination 
for governor of Missouri, is making a 
workmen’s compensation law one of his 
campaign measures. Indications point to 
his success in the primaries. He has a 
good following among insurance men. 


An Illinois arbitration board has ruled 
that S. O. Josephson & Son, of Princeton, 
shall pay $10 a week for 350 weeks to 
the widow of Charles P. Johnson, who 
died of apoplexy in the Josephson shop. 
The widow claimed that the attack was 
the result of overexertion while at work. 
The case will probably be appealed. 

John F. Gillies, former claim agent of 
the Washington industrial accident com- 
mission, who escaped from the Thurston 
county jail on July 8, has not been ap- 
prehended by the authorities, nor has any 
definite clue been established as to his 
present whereabouts. Gillies was under 
sentence to the state penitentiary for 
looting insurance funds by means of 
forged claims and was to serve seven 
years for the offense. He made his escape 
by sawing through the bars of a window 
and disguising himself by wearing a 
woman’s clothes. 

nee 


REPORT MADE ON THE ZURICH. 





New York Disallows Assets Not in 
Trustees’ Hands But Gives Com- 
pany a Good Showing 


Report of the examination of the 
United States department of the Zu- 
rich has been published by the New 
York department. It shows, as of Dec. 
31, 1915: Admitted assets, $2,208,007; 
total liabilities, except statutory deposit, 
$1,520,913; statutory deposit, $250,000; 
net surplus, $437,094; policyholders’ sur- 
plus, $687,094. Because accrued interest 
and securities to the amount of $277,634 
were not in the hands of the United 
States trustees at the time of the exam- 
ination—though they have since been 
turned over to the trustees—the exam- 
iners disallowed this amount as assets. 
Had they admitted these assets, the 
net surplus would have been $714,728. 
The examiners state that the reserves 
for claims and all other liability items, 
as computed by the company, are lib- 
eral. The company carries a special re- 
serve of $250,000, but the examiners 
threw this into surplus, as the law does 
not permit them to recognize voluntary 
reserves. 





REDUCES CHICAGO EXPENSE 


During the recent visit to Chicago of 
President T. J. Falvey of the Massachu- 
setts Bonding several changes were made 
which will tend to reduce the expense of 
operating in Chicago. John A. Morrison, 
general agent for the casualty lines in 
Chicago, takes space in the company’s 
office in room 1521, Insurance Exchange, 
and the quarters vacated by him at 1166 
in the same building have been taken over 
by the city surety department, managed 
by Fred M. Blount & Sons. Mr. Blount, 
the resident vice-president, formerly had 
offices in the Woman’s Temple, upon which 
the lease expired. 

— rom 


Charles E. Balsley has taken an agency 
of the Aetna Life at Springfield, Ill. Mr. 
Balsley has been district manager for the 
Inter Ocean Casualty of Springfield for 
some time. 





AMONG THE SURETY ME 


BECOMES MICHIGAN MANAGER 


R. L. Gueydan to Handle Fidelity and 
Surety Lines of American In- 
demnity at Detroit 


R. L. Gueydan of Chicago has been 
appointed manager of the fidelity and 
surety department of the American In- 
demnity of Galveston for Michigan, 
with headquarters at Detroit. He suc- 
ceeds in this capacity A. McM. Creed. 
It is the intention of the company to 
appoint a separate manager for the 
casualty lines, but no announcement 
of its selection for this position has 
been made yet. 

Mr. Gueydan is a very experienced 
surety man and a thoroughly safe un- 
derwriter. He started in the business 
with the Markham agency at St. Louis. 
When the Equitable Surety was organ- 
ized he became manager of that com- 
pany at Dallas, Tex., and later was 
transferred to Milwaukee. In Chicago 
he had a year as an underwriter in the 
branch office of the American Surety 
and for the past year has been in charge 
of the surety department of the New 
Amsterdam Casualty. He left for his 
new home in Detroit this week. 


SUES REINSURING COMPANIES 


American Fidelity Seeks to Collect from 
American Guaranty, American In- 
demnity and Lion Bonding 


Suit has been begun in the United 
States District court at Columbus, Ohio, 
against the American Guaranty of that 
city for $29,136.87 by the American 
Fidelity. Similar suits have, it is said, 
been filed against the Lion Bonding & 
Surety of Omaha, and the American 
Indemnity of Galveston. It is under- 
stood that the answer of the Columbus 
company will claim fraud in the con- 
tract, and it is said at Columbus that 
an effort to compromise the matter was 
made to the American Guaranty before 
the suit was brought in Ohio. 

These suits grow out of the failure 
of the La Salle Street Trust & Savings 
Bank of Chicago. The American Fidel- 
ity executed a bond of $75,000 to guar- 


antee deposits of the city of Chicago 


and reinsured the entire liability, one- 
third in each of the three companies 
named. When the crash came, the 
reinsuring companies, according to the 
American Fidelity, insisted that it ex- 
haust its legal defenses. This it did and 
judgment was given against it, which it 
paid. It now sues each company for 
the amount of its reinsuring bond and 


its pro rata share of the costs of de- 
fense. 





LOOKS INTO PERSONAL BOND 


City Attorney La Roche of Portland, 
Ore., has been instructed to look into the 
personal bond given by Hans Pederson, the 
contractor who is building the $320,000 
city auditorium. An unconfirmed report 
has reached Portland that the Hercules 
Sandstone Company of Tenino, Wash., has 
gone into the hands of a receiver. One 
of its officers is on Pederson’s bond and 
collateral of the sandstone company is 
listed as part of his assets on which he 
qualified as surety. 





SURETY MAY HAVE £O COMPLETE 


The Maryland Casualty may have to 
complete the Monroe and Howard street 
bridges at Spokane, Wash., the city engi- 
neer having reported to the city council 
that E. H. Beers, head of the Beers Build- 
ing Company of Seattle and Portland, has 
left the state not to return. Work ceased 
a month ago when material men refused 
to make further deliveries until guaran- 
teed payment. The bid of the Beers con- 
cern was $17,000 below the next highest 
bid. The Maryland Casualty is surety. 


TAKE WESTERN WASHINGTON 


R. F. Bennett, superintendent of the 
fidelity and surety department of the Lon- 
don & Lancashire Indemnity in its Pacific 
department, on a recent trip to Seattle, ap- 
pointed Robinson & Thieme, Ine., general 
agents of the fidelity and surety depart- 
ment for western Washington. In the 


past the firm represented the American 
Bonding and later the Title Guaranty & 
Surety. Walter E. Morris, formerly state 
manager of the Equitable Surety at Seat- 
tle, has purchased an interest In the Rob- 
inson & Thieme agency and will person- 
ally supervise the fidelity and surety un- 
derwriting. 


RECEIVER HOPKINS FILES REPORT 


James S. Hopkins, receiver of the Illi- 
nois Surety, filed his first report in the 
superior court at Chicago last week. He 
shows the estimated assets of the com- 
pany to be $986,970 and the liabilities to 
be $561,258. He regards $323,713 of the 
assets as “poor and doubtful.” He says 
there is due to the Illtnois Surety from 
the La Salle Street Trust & Savings Bank 
and the Ashland-Twelfth State Bank, $90,- 
000. This amount may be realized on in 


full in the event that the findings of 
Judge Smith against the Central Trust 
Company of Illinois, in favor of the La 


Salle Street bank, are not 
higher court. 


reversed by a 


SURETY NOTES 


O. W. Huncke, general agent of the Lon- 
don & Lancashire Indemnity and Southern 
Surety of Chicago, has written a $300,000 
contract bond running to the lighting 
commission of Detroit. 

The London & Lancashire Indemnity, ar 
its Pacific department, has executed the 
bond of $635,000 for Richard S. McCreecy, 
administrator of the estate of his deceased 
brother, Lawrence McCreery of San Fran- 
cisco. 

John B. Bell of the bonding department 
of the Western Indemnity of Dallas, is 
visiting Indiana and Illinois and wil 
probably spend a couple of weeks with at- 
torneys in Chicago before returning to the 
home office. 

<> ee 


Michigan Plate Glass Rates 


The Michigan Plate Glass Under- 
writers Association is standing by the 
former rates and rate cutting is gradu- 
ally being lessened. The abandon- 
ment of the New York bureau’s super- 
vision of plate glass rates has had no 
effect on the Michigan situation. 





=e 
Schnaring Is Advanced 


Walter N. Schnaring, formerly super- 
visor of the accident department of the 
Casualty Company of America, has been 
promoted to the position of superinten- 
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dent of agencies, effective last Monday. 
Mr. Schnaring will have charge of the 
underwriting of the company as well 
as its agency force. 


To Complete Program 


New York, July 19.—(Special.)—The 
executive committee of the Interna- 
tional Association of Casualty & Surety 
Underwriters will meet tomorrow 
(Thursday) in this city, principally to 
complete the program for the White 
Sulphur Springs convention, Sept. 19- 
22. The committee is making every ef- 
fort to have as many company officials 
present as possible. 


About People 


Robert Bowie, district manager of the 
industrial department of the Great East- 
ern Casualty at Cleveland and well known 
in Scottish circles, was master of cere- 
monies last Saturday at the annual outing 
of Clan Grant at Euclid Beach Park. 

» * * 

FP. C. Feigenspan, vice-president of the 
Commercial Casualty of Newark, is a ser- 
geant in the Essex troop of New Jersey 
cavalry, which is now on the Mexican 
border. Mr. Fiegenspan is also  vice- 
president of C. Feigenspan, a corporation, 
and a director in the Washington Trust 
Company. 
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“Dick” Apperson, agent for the Fidelity 
& Casualty in Kansas City, admits that he 
takes life easy. Mr. Apperson lives with 
his aunt, in a home he recently bought 
on one of the finest boulevards, and he 
takes vacations once in awhile. “But 
every day is a vacation for me,” he said. 
“ft hold my business well; I have lots of 
friends, and enjoy them. I don’t worry 
about myself or anybody else. I feel that 
the work that brings me a living is a real 
service to the people who pay for it, and 
that I add materially to the sum total, 
and very substantially to the stability and 
permanence of human happiness. The 
accident insuranee ‘business has brought 
me this contentment. I find life very 
much worth living, and why shouldn’t I 
live it joyously?” 

* t * 


EB. W. Syhoen, president of the American 
Bankers of Chicago, was in Kansas City 
last week, giving another boost to the 
good work being done in both accident 
and life departments. The latter was 
recently established. The accident de- 
partment at Kansas City is the best pro- 
ducing office of the company and is now 
turning in more than 600 applications a 
month. ey We 


Dr. George E. Tucker, who has been 
head of the medical department of the 
Riverside-Portland Cement Company at 
Riverside, Cal., is appointed superinten- 
dent of the department of medical service 
and welfare established by the Aetna Life 
at San Francisco. 

* a7 * 

As the Western Indemnity of Dallas 
extends its field, J. T. Mitchell, the agency 
manager, is going to have his hands full. 
His policy is to stay out among the gen- 
eral agents “whooping up” business, and 
the company is now in enough territory 
so that it keeps him jumping from place 
to place lively to get around within a 
reasonable period. He has been with the 
company since it started. The first two or 
three years he was special agent and 


underwriter. Recently he has been trav- 
eling over the Texas territory. 
+ * * 
The calling out of the national guard 


included Major A. H Gansser, executive 
secretary of the Michigan Insurance Fed- 
eration. Major Gansser, who is also a 
state senator from the “Thumb” district, 
is now at Grayling, Mich., waiting orders 
to go to the border. Meanwhile, the office 
force of the federation at Detroit is doing 
its best to handle the work during the 
absence of Mark T. McKee, who is in the 
east. 
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The regular annual meeting of the 
National Association of Live Stock In- 
surance Companies of America will be 
held in August, according to circulars 
which have been sent out by the asso- 
ciation for the purpose of getting an 
expression from members regarding the 
exact time and place of the meeting. 
It is practically certain that it will be 
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the month will likely be chosen. J. 
W. Newman, president of the Ken- 
tucky Live Stock, is president of the 
asssociation, and E. L. Whitehead of 
the same company is secretary. 

The Live Stock Insurance Bureau 
will have a meeting at the same time. 
F. M. Boyd of the Indiana & Ohio 
Live Stock is president of this organ- 
ization, B. B. Cohen is secretary, and 
M. L. Kyle general manager. The bu- 
icau recently issued a table giving the 
experience of all of the live stock com- 
panies for 1915. No radical changes in 
the loss ratios for different classes were 
indicated. 


HARTFORD LIVE STOCK LICENSED 


The Hartford Live Stock of New York, 
which was organized by interests con- 
nected with the Hartford Fire and Hart- 
ford Accident & Indemnity, has completed 
its organization and -been licensed by the 
New York department. Its capital is 
$200,000 and surplus $100,000. Richard 
M. Bissell, president of the Hartford 
Fire, is also president of the live stock 
company. James L. D. Kearney is secre- 
tary. The Hartford Live Stock will even- 
tually take over the Indiana & Ohio Live 
Stock of Crawfordsville, Ind. The west- 
ern department will be located in the New 
York Life building, Chicago. 


KENTUCKY’S GOOD HALF YEAR 


The semi-annual directors’ meeting of 
the Kentucky Live Stock was held in 
Louisville, July 19. Reports of the opera- 
tions of the company were read, and an 
exceptionally low loss ratio was reported. 
The first half of the year has therefore 
been an unusually prosperous one for the 
company. Business-getting methods and 
conditions generally were discussed by the 
directors, and it was agreed that the out- 
look for the future of the live stock busi- 
ness is splendid. 


NEW COMPANY AT TOPEKA 


A charter has been granted to the Capi- 
tal City Live Stock Insurance Company 
of Topeka. The authorized capital is 
$200,000. Among those interested are J. 
G. Mohler, secretary of the state board 
of agriculture; William J. Miller, R. J. 
Hodgins and Claude W. Miller, candidate 
for congress in the Fourth Nebraska dis- 
trict. 

Practically the same group of men that 
organized the Capitol Live Stock Insur- 
ance Company, a mutual, at Topeka in 
July, 1914, are back of the projected stock 
company. 


COMPANIES ENTERING OKLAHOMA 


The live stock companies are now en- 
tering Oklahoma, finding that a very im- 
portant field. The Western Live Stock, 
of Peoria, Ill., has filed its statement in 
application for admission to the state. 
The Kaskaskia Live Stock of Shelbyville, 
Ill., has also applied for admission, as has 
the Hartford Live Stock of Hartford, 
Conn, 


The Kaskaskia Live Stock of Shelby- 
ville has declared a substantial dividend. 





News About Companies 











Business Men’s Accident, Kansas City.— 
This organization has just completed its 
seventh year. It has made a gain of 
6,000 policies in force during the first 
half of the present year, and now has 
over’ 50,000 policyholders. The income 
of the association shows an increase of 
over 30 percent as compared with the 
corresponding period of 1915. If this 
ratio of increase is maintained throughout 
the year, the total income of the company 
will be $600,000. New policies issued dur- 
ing June numbered 6,073, an increase of 
40 percent over June of 1915. Forty men 
qualified for a place on the leaders’ list 
by writing twenty-five or more applica- 
tions, a gain of 50 percent over the num- 
ber qualifying in the same month of last 
year. 

* s * 
( 

Kansas Casualty & Surety, Wichita—The 
company celebrated its fourth anniversary 
July 1. That its agency department is 
now producing business at a rapid clip 
is evidenced by the fact that the writings 
for the first six months of 1916 were 
$18,000 greater than for the whole of 1915. 
The total amount written during 1915 was 
$165,541 and for the first six months of 
this year $183,280 

————- <> & -—_ 
CASUALTY NOTES 

The Employers Indemnity Corporation 

has been licensed in Iowa. 


_ T. 8S. Lowry, Jr., of Macon, Ga., is tak- 
ing a position in the home office of the 
Travelers at Hartford. 

Herbert M. Ferres has resigned as man- 
aging underwriter of the Knickerbocker 
Mutual Liability of New York. 


T. J. Falvey, president, and W. L. Tay- 





held in Chicago, and the latter part of 


MOTOR INSURANCE NEWS 


IMPORTANT CHICAGO CHANGE 





Sanders Takes National Fire Position 
and Is Succeeded in Royal Office 
by Bolmar 


L. L. Sanders has resigned as su- 
perintendent of the automobile divi- 
sion in the western department of the 
Royal to become manager of the auto- 
mobile department in the western gen- 
eral agency of the National of Hart- 
ford.. He is succeeded at the Royal by 
I’. A. Bolmar, who was previously con- 
ected with the company for twelve 
years. Recently Mr. Bolmar has been 
district manager at Chicago of the 
Powers Accounting Machine Company 
and prior to that was assistant secretary 
olf the Hartford Fire at the home office, 
which position he took on leaving the 
Royal three years ago. Mr. Bolmar 
came to the Royal when it reinsured 
the Lancashire and worked up through 
the accounting department to the posi- 
tion as chief clerk. He is an expert 
on office systems for insurance compa- 
nies and will be valuable to the Royal 
in many ways. 

Mr. Sanders is one of the pioneers 
in the automobile field. He began his 
insurance work with the Providence 
Washington. He had been a practical 
automobile man and Vice-President C. 
D. Dunlop, of the Providence Wash- 
ington, decided that it would be better 
to take an automobile man for automo- 
bile manager than an insurance man. 
ae first work was as special agent, 
planting automobile agencies through 
Ohio, and he then assumed both the 
underwriting and field work in the 
western department in Chicago. Five 
years ago he went to the Royal to 
opert its automobile division. He has 
built up one of the largest premium in- 
comes in the country and has shown 
} a very excellent loss ratio. He has al- 
ways been highly regarded by the 
Royal. 

With the National Mr. Sanders will 
open his third new automobile depart- 
ment. The company has been writing 
automobiles only through Sewall & Al- 
den of New York City, general agents 
for five eastern states. It will be a 
member of the conference. Mr. San- 
ders is a capable underwriter and an 
aggressive business producer, and with 
the National should make a very ex- 
cellent record. 


Has Strong Affiliations 


The Hoosier Inter-State Mutual of 
Kokomo, Ind., is backed by several au- 
tomobile manufacturers of that city and 
also by the farm mutual companies of 
Indiana. It will write business at the 
iull tariff rates, carry all of the reserves 
stock companies carry, and pay profits 
back to policyholders in the form of 
dividends. It is now reinsuring its fire, 


= — = 


chusetts Bonding, were in Kansas City re- 
cently. 

The World Life & Accident of Chicago 
enters Utah with Earl M. Crandall of Salt 
Lake, who also represents the National 
Life, U. S. A., as general agent for the 
state. 

Thomas J. Grahame, superintendent of 
agents of the Globe Indemnity, is in Chi- 
cago for a few days. He is looking over 
candidates for a number of vacancies in 
the west. 


H. P. Gates has been appointed manager 
of the accident department of the Pacific 
Mutual for Kansas, with headquarters at 
Topeka. He has been connected with the 
company for eleven years. He was for- 
merly with the monthly-premium division. 

Emerson J. Schofield, manager of the 
commercial accident department of the 
Standard Accident, has gone to Kentucky 
'to prepare the agency force at the com- 
pany’s Louisville office so that they will 
be ready to write compensation insurance 
starting Aug. 1 

R. F. Garnett, field secretary of the 
National Workmen’s Compensation Serv- 
ice Bureau, who came to Chicago a few 
weeks ago to install the new stamping 
office and was temporarily in charge of 
the Illinois branch bureau, has gone to 
Louisville to establish a stamping office 
there. From Louisville he went to the 











lor, special representative, of the Massa- 


theft, collision and property damage 
risks in the Grain Dealers National 
Mutual of Indianapolis, one of the big 
specializing mutual companies, and is 
placing its liability business with the 
Millers Mutual Casualty of Chicago. 
Arthur H. Goyer is secretary of the 
organization. 


FOURTEEN OF GANG IN TOILS 


Good Work Done in South by Atkins 
Adjusting Agency Working With 
Detectives 


The Atkins Adjusting Agency of At- 
lanta, Ga., working with the city de- 
tectives and a Pinkerton operative, 
have just concluded a raid which re- 
sulted in the arrest of seven white men 
and seven negroes, the recovery of about 
$7,000 worth of tires and accessories, 
and a dozen stolen cars, taken from the 
cities of Atlanta, Memphis, Birming- 
ham, Nashville, Jacksonville and other 
southern cities. 

The thieves had been operating by 
renting private garages in answer to 
newspaper advertisements. These places 
were usually rented by a white man 
after dark, who kept out of sight as 
much as possible and was never seen 
by the owner of the building after the 
rent had been paid and the key turned 


over to the person who paid the rent. 

Cars were usually stolen from around 
theaters and hotels in the evening, and 
driven off by a negro or young white 
man, sometimes a man who was innocent 
of intent to steal and who thought that 
he was driving the car to the owners’ 
garage. After a car had been placed in 
the rented garage, the members of the 
gang, who were automobile mechanics and 
chauffeurs, would file off and change mo- 
tor numbers in some instances, and then 
sell to innocent purchasers or through 
second-hand dealers. In some instances 
they did not take the trouble to change 
motor numbers, but have sold cars un- 
changed to farmers and unsuspeeting pur- 
chasers in rural districts. 

A 1917 Studebaker stolen at Athens, Ga., 
on June 17, was recovered in a private 
garage in the fashionable residence dis- 
trict of Atlanta. At this same place there 
was also found several wagonloads of 
tires and accessories. A new Buick car 
stolen at Macon, Ga., on June 18 and 
traced by the Atkins Adjusting Agency 
for the Providence Washington Insurance 
Company, was found unchanged in a pri- 
vate garage within a stone’s throw of the 
governor’s mansion. Five Fords were 
found at as many other different places. 
Two more cars were traced to the hands 
of purchasers in Savannah, Ga., and one 
to an innocent purchaser in Birmingham, 
Ala. These last mentioned cars will have 
to be recovered through bail trover pro- 
ceedings. 

Manager C. B. Atkins of the Atkins 
Adjusting Agency has been advocating a 
bill before the legislature of Georgia for 
the last two years to make automobile 
stealing a felony instead of a misde- 
meanor, which is punishable by fine or 
jail sentence only. This bill is now being 
recommended by the secretary of state 
and will int orn J pass at the present 
session of the legislature. 

Heretofore the courts of Georgia have 
been inclined to let automobile thieves 
go without punishment or with only a 
light fine, which has resulted in encour- 
aging thieves. However, one judge, An- 
drew Calhoun, of the city court of Atlanta, 
recently gave one offender a year on the 
chain gang, with the alternative of a $1,000 
fine. This man, who belongs to a promi- 
nent Georgia family, is now out on bond 
pending an appeal of his case to the 
court of appeals. 


Writing Many Jitney Bonds 


Jitney bond business has picked up 
in the various Texas cities since the 
Western Indemnity Company made 
public announcement that it was in the 
field for that class of business at “very 
reasonable rates.” The Western now 
is writing jitney bonds in Fort Worth, 
Waco, Houston, Austin, El Paso and 
San Antonio. 

Since the revival of the jitney busi- 
ness one Fort Worth local agent has 


ment in a local newspaper pointing out 
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meeting of the central bureau, to be held 
in New York City July 19. 
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to prospective jitneurs the money to be 
made in the jitney business and offer- 
ing to write the sort of bond required 
by the Fort Worth city ordinance for 
$150. 


NEW PLAN OF RATING TRUCKS 





General Accident Issues New Schedule 
for Both Commercial and Pleas- 
ure Cars in Chicago 





The General Accident, through the 
Meeker-Magner Company, general agents, 
have announced new liability and prop- 
erty damage rates for the Chicago dis- 
trict. A new-plan for commercial cars 
is announced. The pleasure car rates 
are $6 below conference on all horse- 
powers from 22 and up. The rates fol- 


Pub. Prop. Pub. Prop. 

Liab. Dam. Liab. Dam. 
H.P. Only Prem. H.P. Only Prem. 
16....$22.5 $ 5.65 39.. 59.50 16.40 
17.... 24.50 6.40 40.. 60.5 16.65 
18,. 26.50 7.15 41.. 61.50 16.90 
19.... 28.50 7.90 42.. 62.50 17.15 
20.... 30.50 8.65 43.. 63.50 17.40 
21.... 32.50 9.40 44. 64.50 17.65 
22.... 34.50 10.15 45.. 65.50 17.90 
23.... 36.50 10.65 46 66.50 18.15 
24.... 38.50 11.15 47 67.50 18.40 
25.... 40.50 11.65 48 68.50 18.65 
26.... 42.50 12.15 49 69.50 18.90 
27.... 44.50 12.65 50 70.50 19.15 
28.... 46.50 13.15 51 71.50 19.40 
29.. 48.50 13.65 52 72.50 19.65 
30. 50.50 14.15 53 73.50 19.90 
31. 51.50 14.40 54 74.50 20.15 
32. 52.50 14.65 55 75.50 20.40 
33.... 53.50 14.90 56 76.50 20.65 
34. 54.50 15.15 57 77.50 20.90 
85.... 55.50 15.40 58 78.50 21.15 
36. 56.50 15.65 59 79.50 21.40 
37.... 57.50 15.90 60 80.50 21.65 
38 58.50 16.15 


—and for greater horsepower add $1.00 per 
horsepower. 

PUP ais Sister lence nees $17.50 $4.40 

In commercial car ratings the com- 
pany takes up a new method. The 
present plan, as recommended by the 
conference and used by virtually all 
companies, provides for five classes. 
Trucks used for fast driving are in 
ciass 1, which carries the highest rate. 
Those used for the least hazardous pur- 
poses are in class 5. The General Ac- 
cident has made a subdivision, writing 
those of less than two tons capacity at 
a lower rate than those of two tons 
cr more in the same class. This is in 
line with the rule of physics that quan- 
tity times velocity equals force. 

It is not writing class 1 or 2 cars, 
but is using the following rates on the 
other three classes: 


New Plan of Rating Trucks 
Under Two Tons Over Two Tons 


Liab. Prop. D. Class Liab. Prop. D 
$125.00 $50.00 3 $135.00 $54.00 
90.00 36.00 4 112.50 45.00 
70.00 28.00 5 90.00 36.00 


New Department Established 


The western department of the Ger- 
mania Fire is now writing fire, theft, 
tornado, collision and property damage 
on automobiles. Assistant Manager C. 
H. Coates is looking after the busi- 
ress, but the company may later ap- 
point a superintendent of the automo- 





We adjust for more than 50 companies who want 
e best service, not the cheapest. 


G. F. Ferrier Adjusting Bureau 
Successor to J. A. Hawkins Company 
Established 1905 


Adjusters of Automobile Losses 
Bell Phone Hiland 2121 316 So. Pacifc Ave. 
PITTSBURGH, PA. 








Harrison 795 


JOHN E. HOGAN 
Adjuster of Automobile Losses 


Room 2033 Insurance Exchange 


CHICAGO 











Company 
Authorized Capital and Surplus, $500,000.00 
“All kinds of Automobile Insurance” 
Agency rane ners now being received. 


Rees Wilkinson, Secretary and General om pena 
Wilkinson Bids. .» Lincoln, Nebraska 
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INSURANCE COMPANY OF NORTH AMERICA 


| 
Special Automobile Department | 
| 


PLATT, YUNGMAN & COMPANY, General Agents 
400 Walnut Street 


Insure Your Automobile Commissions 


q An important proportion of the commission income of many insurance agents is received on auto- | 


q These important proportions must be safeguarded and assured. 
q There is one way to protect them—that is to place that business in a company that will always 
be approved by the policyholders, that will be in business one hundred and twenty-four years from 
now, just as it was one hundred and twenty-four years ago, that will give the service to policyhold- 
ers on all claims next year and the years thereafter that it gave last year and the years before, that 
will be financially able and willing to meet all just claims in the future just as it always has in the past. | 
q Those automobile commissions can be so insured without paying a cent of premium. 


q And the commissions are going to be worth insuring more and more all | 
There is no line of insurance growing more rapidly than auto- 





PHILADELPHIA | 











bile department. A conference of field 
men to consider the new line was held 
at Cleveland last week. State agents 
from Ohio, Michigan, Indiana and Wis- 
consin and the manager and assistant 
manager of the Cleveland branch at- 
tended. Mr. Coates presided. 





New Car Ratings 


Insurance ratings on newly an- 
nounced models of motor cars follow: 
Typeof List Ins. Col. 

Bod 


Model. y. Price. H.P. Cl. 
Paige-Detroit Company, Detroit. 


Fleetwood 38 5-P. T. & R. $1,090 24 A 

Fairfield 46 7-P. T.& R. 1,375 29 A 
Willys-Overland Company, Toledo. 

75-B Tour. 635 18 A 

75-B Road. 620 18 A 

85-6 cyl. 5 P. T 925 25 A 

85-4 cyl. 5 P. T 795 17 A 

85-4cyl.Sedan 1,195 17 A 

85-6 cyl.Sedan 1,325 25 A 

85-4 cyl. Coupe 1,045 17 A 

85-6 cyl. Coupe 1,175 25 A 





ESTABLISHES COAST DEPARTMENT 


James A. Wlaws has returned to Chi- 
cago after assisting in the establishment 
of an automobile department in the gen- 

eral agency of Selbach & Deans, San Fran- 
cisco, representatives of the Hanover Fire 
on the coast. Mr. Deans will give his 
personal attention to the automobile un- 
derwriting. On his return trip Mr. Flaws 
stopped at a number of points and estab- 
lished general agencies with the H. Pol- 
lard Investment Company at Pueblo, Colo., 
and with the Union Agency at Minot, N. 
Dak. 





NEW TOPEKA COMPANY 


The American Auto Indemnity Company 
has been granted a charter by the Kansas 
charter board. It is organized ‘for pro- 
tection and mutual advantage of its mem- 
bers and to indemnify owners of automo- 


biles against loss or damage.” bar 
directors, all Topeka men, are: 
Lower, J. G. Helbert, F. L. Ebey, W. T. 


Lawless, James Wall, C. J. Peterson and 
John E. Barrett. 





NEW MUTUAL IN IOWA 


The Midwestern Mutual Indemnity, to 
write automobile liability and property 
damage, has filed articles with the Iowa 
department. The incorporators are: F. 
Cc. Brewer, president of the Illinois Auto- 
mobile Fire Insurance Exchange, treas- 
urer of the Illinois Motor Vehicle Lia- 
bility Company, vice-president of the 
Iowa Automobile Owners’ Mutual, and 
president of the Indiana Automobile Mu- 
tual; . Brewer, general manager of 
the Iowa Automobile Mutual and an ex- 
tensive land owner; L. S. Troupe, secre- 





tary-treasurer of the Iowa Automobile 
Owners’ Mutual; Frank S. Shankland, 
president and member of the board of 
directors of the Iowa Automobile Mutual, 
and a Des Moines lawyer, and Robert 
Lappen, lawyer. 

The home office is to be at Des Moines. 





NEW MICHIGAN MUTUAL 


A charter has been granted the Auto 
Owners Insurance Company of Mt. Pleas- 
ant, Mich. It will write fire, theft, prop- 
erty damage, liability and tornado insur- 
ance on motor cars. Fred Russell is 
president; W. W. Russell and V. V. Bol- 
ton, vice- -presidents; Charles Carnahan, 
secretary, and Glen Riley, treasurer. 





HAVE MONTHLY PICNICS 


During the summer the full-time brok- 
ers of the Chicago office of the American 
Automobile and the employes of the 
branch office are holding monthly picnics. 
The first was held at the Pink Poodle 
on July 8 and the second will be held 
at the same place Aug. 12. Manager R. 
R. Doble will be the host at every other 
one of these functions and the expense 
of the others will be prorated by those 
attending. 





MOTOR NOTES 

The Milburn Electric made by the Mil- 
burn Wagon Company of Toledo, O., now 
sells at $1,685, an increase of $100 since 
July 15. 

Extensive theft frauds have been 
brought to light in Boston. Cooperating 
the companies and detective department 
have found several cases where thieves 
worked in conjunction with car owners. 

The Casualty Insurance Exchange of 
New York is considering the establish- 
ment of a stamp: office for reports on 
commercial car daily reports, as a result 
of allegations that there are irregularities 
in the writing of this class of business. 

<6 or 
GO AFTER IT 


The man who simply sits and waits 
Fur good to come along, 
Ain’t worth the breath that one would take 
To tell him he is wrong. 
Fur good ain’t flowin’ ’round this world 
Fur every fool to sup; 
You got to put your see-ers on 
An’ go an’ hunt it up. —Selected. 
a A oe 
Tom, Tom, the careless son, 
Threw down a match and away he run. 
The flames were fleet 
And cleaned the street 
And all too late young Sa got beat. 
T. Hussey. 














———_——__- 2 e@ 

If you think you are too old, remember 
that age is largely a matter of mind and 
that the experience of years is more pow- 
erful than the hurry of youth—ff you act. 








“The Big lowa Auto Company” 


Service ‘‘Most Prompt and Satisfactory in lowa”’ 


IOWA AUTOMOBILE MUTUAL INSURANCE CO. 


CEDAR RAPIDS, IOWA 
Automobile, Fire, Theft and Tornado Insurance 


Low Iowa Rates. 
WRITE FOR AGENCY 


Broadest Floater Policies 


Cc. J. DUNCAN, 
Vice Pres. and Gen’! Mgr. 
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Independent Adjusters 


ILLINOIS MISSOURI IOWA 





ing, Quincy 


GEORGE c ILL, Manager 


ILL., WIS., IND. 





Wabash 

ADJUSTER OF FIRE LOSSES 
ILLINOIS 

BEN C. COOPER 

Central Life Bldg., Ottawa, dil. 
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MINNESOTA 
CHARL E.BRADEN 
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FIRE AND AUTOMOBILE LOSSES 
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GENERAL ADJUSTER 
Sioux Falls is the Center of an Important Field 
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Fidelity and Surety Bonds, Automobile 

Liability, Burglary, Plate Glass or 

Accident and Health Insurance 
would do well to write to 


THE KANSAS CASUALTY AND SURETY COMPANY 


J.C. O. MORSE, President 
**‘Conservative but Aggressive’’ WICHITA, KANSAS 





AGENTS WHO WRITE 














DEE A. STOKER 
ACCIDENT AND HEALTH REINSURANCE 
No Company Too Large; None Too Small 


1200 Federal Life Bldg. CHICAGO 








Did You Select the 
Company You Represent ? 


R did the company select you? Did you investigate your 
company as to itsstrength, willingness to serve and facilities 

for rendering service ? 
N subsequent talks we shall sketch briefly the various factors 


that make desirable an agency connection with this company. 
Read these talks. You will be interested. 


Continental Casualty Company 


H. G. B. ALEXANDER, President 
General Office 
g10 Michigan Avenue, Chicago 


Accident, Health, Automobile, Workmen's Compensation and Liability Insurance 


SOUND. ENTERPRISING JHE LIBERAL PROMPT 


METROPOLITAN CASUALTY 


INSURANCE CO. OF NEW YORK. Home Office: 47 Cedar St., New York City 
PLATE GLASS, PERSONAL ACCIDENT AND HEALTH INSURANCE 


90% INCRE ASE in Monthly Payment Accident and 


Health Premiums for first five months 
of 1916 over corresponding period of 1915. 


Our twenty-nine years’ experience as SPECIALISTS IN MONTHLY 
PREMIUM BUSINESS COUNTS. The rapid expansion of our 


business offers great opportunities to men who are qualified TO DO 


THINGS. 


If you belong to this class—write us. 


The Provident Life & Accident Insurance Company 


of Chattanooga, Tennessee 


Live Agents Will Be Interested 


in our new 


Commercial Policy 


Consolidated Casualty Company 
J. W. Scherr, Pres. Louisville, Kentucky 


MICHIGAN COMMERCIAL INSURANCE COMPANY 


Lansing, Michigan 


























ASSETS . SURPLUS 
January 1, 1913 $862,447.34 $156,321.92 
January 1, 1914 920,961.16 181,374.66 
January 1, 1915 935,693.93 200,120.21 
January 1, 1916 1,020,369.41 211,057.76 


Fire, Tornado, Automobile, Teurist Baggage, Parcel Post Insurance 

















The Republic Casualty Co. 


ROCKEFELLER BUILDING CLEVELAND, OHIO 


Writes All Lines of Casualty Insurance 


Local and General Agents Wanted in Ohio and Pennsylvania 








® | Stands for “WESTERN PROTECTION” 
—the new Disability Policy of The 
WESTERN INDEMNITY COMPANY, 


Dallas, Texas. The very latest thing in disabil- 


ity insurance. Ready for issuance June 1, 1916. 
AGENTS, THIS CONTRACT IS A SELLER! 
WILL BE WRITTEN IN FOLLOWING STATES ONLY: 

TEXAS, OKLAHOMA, KANSAS, COLORADO, UTAH, CALIFORNIA, 

MISSOURI AND INDIANA. 


Write the Company for Specimen and Full Particulars. PROMPT SETTLEMENT OF CLAIMS 
Capital., $500,000. Assets, $1,128,000. 

















UNDER FEDERAL GOVERNMENT LICENSE 
American Indemnity Company caivestos, tezas 
Assets Over $1,185,000 


ALL LINES OF CASUALTY AND SURETY INSURANCE 


Operates in the States of Texas, Louisiana, Oklahoma, Alabama, Missouri, Mary- 
land, District of Columbia, New Jersey, Illinois, Michigan and Indiana 


BRANCH OFFICES AT 


NEW onan. LA. ST. LOUIS, MO. WASHINGTON, D. C. DETROIT, MICH. 
Canal Bank Bid; Pierce Bldg. ae Estate Trust Bidg. Farwell Bidg. 
J. J. Grevemberg, Mer. O. P. Rutledge, Mgr. G. M. Bettis, Mgr. A. McM. Creed, Mgr 


Sealy Hutchings, Pres. George Sealy, Sec’y J. F. Seinsheimer, Gen. Mer. 











THE AMERICAN GUARANTY Co. 


Columbus, Ohio 


Automobile Insurance 
Liability Property Damage Collision 


A live agent will appreciate our service 














The Equity Mutual Fire Insurance Association 


SIOUX CITY, - IOWA 
ORGANIZED 1898 


A Full Reserve Mutual Organized Under the 
Strict Laws of Iowa 








| 
| 
| 
| 


Assets $1,099,381.19 ORGANIZED 1858 Surplus $496,079.49 
LOSSES PAID $10,950,000 


THE FARMERS’ FIRE INSURANCE CO. 


OF YORK, PENNA. 


|W.H. MILLER, President A. S. McCONKEY, Sec’y & Treas. 








The American Credit-Indemnity Co. 


of NEW YORK 
CREDIT INSURANCE ONLY 


E.M. TREAT, President 


Insures manufacturers and wholesalers against Excessive Annual Loss through 
Insolvency of Customers. We can always use a few high-class solicitors. 
415 Locust St., ST. LOUIS, MO. 00 Maiden Lane, NEW YORE 
OFFICES IN ALL PRINCIPAL CITIES 


J. F. HALLWEGEN, General Agent, 1140 Marquette Bldg., CHICAGO 
































Wants Good Men TEUINOIS LIFE INSURANCE 


CHICAGO 


Will Pay Them Well 


JAMES W. STEVENS, President 


COMPANY 


GREATEST 
ILLINOIS 
COMPANY 





The Western Underwriter 


A WEEKLY NEWSPAPER OF INSURANCE 


WESTERN IN NAME 


(Entered as Second-Class Matter February 24, 1900, at Post Office at Chicago, Illinois, under Act of March 3, 1879.) 


NATIONAL IN SCOPE 
PART TWO 








TWENTIETH YEAR No. 29 


CHICAGO, CINCINNATI AND NEW YORK, THURSDAY, JULY 20, 1916 


$2.50 per Year, 15 Cents a Copy 








NORTHWESTERN MEN 
IN ANNUAL RALLY 


Agents Gather for Their Meetings 
and Listen to Inspir- 
ing Talks 


LOVENTHAL IS PRESIDENT 


P. T. Throop Made Head of General 
Agents Association and Hughes of 
Special Agents 


NEW OFFICERS ELECTED 


Association of Agents 
President, Lee J. Loventhal, Nashville, 


Tenn. 
F< s pecmanamed M. W. Mack, Cincinnati, 

0. 
eee enna, M. S. Edmonds, Ra- 


e, le 

Standing or executive committee, Clif- 
ford L. McMillen, Madis Wis.; C. F 
Axelson, Chicago; 
Rapids, Iowa; J. M. Markham, Dayton, 
Ohio; T. A. Peyser, New York City. 


General Agents’ Association 
President, P. T. Throop, Nashville, Tenn. 
Vice-president, Franklin Mann, Omaha, 


eb. 
Secretary-treasurer, M. W. Mack, Cin- 
cinnati, ‘Ohio. 


* = * 


Special and District Agents’ Association 
é President, J. J. Hughes, Council Bluffs, 


owa. 
Vice-president, A. T. Schauffler, Kansas 
~ Mo. 
cond vice-president, H. L. French, 
Wausau, Wis. 
Secretary-treasurer, H. C. Coffeen, Chi- 
cago. 


* * * 


Golf champion—Marue C. Carroll, Osh- 
kosh, Wis. 


s * * 


Tennis champion—C. C. Dibble, Toledo, 
Ghio. 


Milwaukee, Wis., July 19—(Special) 
—The record-breaking number of 422 
agents of the Northwestern Mutual 
Life was on hand yesterday for the first 
formal session of the fortieth annual 
convention of the Association of 
Agents. 


Prizes Are Distributed 


Following the election of seventy- 
two members, a record-breaking num- 
ber in itself, the association welcomed 
George E. Copeland, superintendent of 
agencies, who undertook the annual 
distribution of prizes offered by the 
association and the certificates granted 
by the company to the star agents for 
the most business written during the 
year ending June 1, 1916. He noted 
that 222 agents had each written $150,- 

(CONTINUED ON PAGE 16) 
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AMICABLE LIFE BUILDING—22 STORIES HIGH 


AMICABLE 


Life Insurance Co. 
WACO, TEXAS 


ONE MILLION DOLLARS 


Deposited With State Treasurer of Texas 
Growth During the First Sixty-Nine Months 


COMMENCED BUSINESS APRIL 2, 1910 





Net 
Policy- 
holders’ 
Surplus 


$ 460,887 | $ 474,657 
546,390 on 


Admitted 
Assets 





855,469 
1,445,165 
1,471,799 . 
1,594,966 | 2,285,214 
1,580,547 | 2,449,773 
Cash Dividends Declared to Stockholders During Last Two 

Years, 600.00 


Cash Dividend Declared to Stockholders January 6, 1916, 
‘ $65,600.00 

Per Cent Dividend Declared on $820,000 Capital Stock 
8 Per Cent 


No Life Company in the United States Under 
Six Years of Age Ever Before Equalled 
Above Record 


ARTEMAS R. ROBERTS 


PRESIDENT 


Company entered in sixteen states. Will 
enter others. General agents wanted in most 
all states. 


- 31, 1914 


| Dec. 31, 1915 




















774,966 
760,547 











The Peoria Life Insurance Company 
PEORIA, ILLINOIS 


Invests all its funds in Farm Mortgages 
A farm mortgage behind every policy 
A special proposition to agents 


The Peoria Life Insurance Company 
PEORIA, ILLINOIS 











ORGANIZED 1871 


Life Insurance Company of Virginia 


Richmond, Virginia 
. OLDEST, LARGEST, STRONGEST Southern Life Insurance Company 
Issues the most liberal forms of Policies from $1,000.00 to $50,000.00 
Condition on December 31, 1915: 


Assets é ; 3 ‘ 

Liabilities . p ; 

Capital and Surplus. 
Insurance in Force . ? 


Payments to Policyholders since Organization ‘ 


Is Paying its Policyholders over 


. $12,629,857 .65 
10,818,731.99 
. . « __1,811,125.66 
. 104,822,701 .00 
16,81 1,250.99 


1,350,000.00 annually 


Good Territory for Live Agents 





COMMITTEE REPORTS 
ON WAR CLAUSE PLAN 


Recommendations Made But Mat- 
ter Is Left to Individual Com- 
panies for Action 


LIMIT OF 10 YEARS MADE 


Find It Is Difficult to Estimate the 
Extent of Hazard in 
Advance 


New York, July 17.—(Special.)—Sug- 
gestions intended to cover war hazards, 
iacluding a war service clause for poli- 
cies, are contained in a report made to 
the Association of Life Insurance Pres- 
idents by a special committee consist- 
ing of the following: Henry Moir, 
chairman, actuary, Home Life; Wm. 
A. Hutcheson, actuary, Mutual Life; J. 
V. E. Westfall, assistant to the presi- 
dent, Equitable Life of New York; 
James L. Howard, secretary, Travelers, 
and Henry Abels, secretary, Franklin 
L ife. 

The question as to whether the clause 
submitted shall be used in times of 
peace or in war time only is left to the 
decision of each company individually. 


Report of the Committee 


_ The report of the committee is as 
tollows: 


The committee begs leave to submit a 
policy clause and other suggestions in- 
tended to cover war hazards, as follows: 

Military or Naval Service—During the 
first ten years of this policy military or 
naval service in time of war is a risk not 
assumed by the company unless the in- 
sured shall give notice thereof to the com- 
pany within thirty-one days after enter- 


(CONTINUED ON PAGE 13) 








The Forest City 
Life Agent’s 
Contract 


is a mighty good one. It is di- 
rect with the Home Office—no 
general agent between receiving 
a “rake-off” on the agent’s busi- 
ness. It provides first-year com- 
missions; renewal commissions ; 
exclusive territory, and experi- 
enced insurance men tell us it’s the 


FAIREST CONTRACT 
they have seen. We want good 
agents to whom we will give poli- 


cies and a contract that spell suc- 
cess. Write for details TODAY! 


HOME OFFICE 


ROCKFORD, ILLINOIS 
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COMPAN 


PAN-AMERICAN LIFE INSURANCE 


E. G. SIMMONS, 
Vice—Pres. and Gen. Mgr. 


NEW ORLEANS 
LOUISIANA 


Insurance in Force (over)” $40,000,000.00 


Total Resources 


(over) 5,250,000.00 


Thejrecent merger of the Meridian Life with the Pan-American Life has opened up several rich and important territories in the South and North 
. Central section, which will be assigned to Managers capable of handling and inspiring an agency organization of high grade men. A rare oppor- 
tunity to ambitious men to establish themselves in an independent and permanently profitable business. 


Address :—E. G. SIMMONS, Vice-Pres. and Gen. Manager 


Whitney Central Bank Building, New Orleans, Louisiana 




















SHOWS STRONG GROWTH 





RECORD OF GUARDIAN LIFE 





Wisconsin Company Is No Giant, But 
a Good, Healthy Youngster Pro- 
gressing Finely 





BY WILLIAM 8S. CRAWFORD 


Madison, Wis., July 17—Many a man 
has had reason to thank heaven that 
his parents were so poor that the 
mother had to bring him up and could 
not enjoy the luxury of leaving him in 
charge of a housemaid, while she en- 
gaged in all sorts of activities for the 
uplifting of the world in general. So 
it is not such a bad thing for a life in- 
surance company to be so circum- 
stanced that the president has to give 
every department his personal atten- 
tion, provided the president has ca- 
pacity enough so that his attention is 
worth while. 


Delivers the Goods Without Hurrah 


The Guardian Life of this city is so 
circumstanced, and its president is cer- 
tainly one whose attention is worth 
while. Of course I wouldn’t come to 
Madison without calling on George 
Boissard, We were friends in the days 
when he was getting the ordinary de- 
partment of the Western & Southern 
of Cincinnati safely down the ways in 
a successful launching. I liked him 
then because he struck me as one who 
was delivering the goods without mak- 
ing any hurrah about it, and that’s the 
way he impresses me yet. Of course 
he is proud of his company—his life is 
wrapped up in it; but he does no boast- 
ing about what it is or is going to be. 
He simply goes ahead doing every 
day’s work the very best he knows how 
and leaves results to the future with 
confidence they will be all right. 


Has Low Mortality 


He is building a Wisconsin com- 
pany. The spread-out fever has never 
touched him. “What’s the use of go- 
ing away from home while there is 
so much good business right here?” he 
asks, and nobody could name any good 
reason why he should. Wisconsin 
has plenty of good, healthy people, 
plenty of money and plenty of valuable 
land on which to lend money. What 
better field does a small company 
need? Last year the Guardian’s death 
losses were 27 percent of the expected, 
the same as the average for previous 
years. Up to June 22, when Mr. Bois- 
sard gave me the figures, it had had 
ene loss of $3,000 this year, with just 
a shade under $6,000,000 insurance in 
force. That speaks well for Wisconsin, 
for the agency force and Dr. Gill, the 
medical director, who gives the com- 
pany as close attention as the president 
does. 


Agency Contest On 


At the beginning of this year. the 
company got up a little contest to 
stimulate production, but more particu- 
larly to stimulate steady production. 
For each $1,000 written the agent was 
credited one point for ordinary, two 
for endowment at age 70, etc. The 
number of points was doubled for paid- 
for business. Additional points were 
given for each consecutive week of 


production. Policies not taken cut off 
twice the number of points credited 
when the application was written. An 
allotment of 10 percent more than the 
amount written in the corresponding 
month last year was made and ten 
points were given for meeting the al- 
lotment each month. At the end of 
each quarter small cash prizes are 
given. In the first week of the first 
quarter seventeen agents were on the 
list as producers, in the thirteenth week, 
sixty-four. The second quarter started 
with twenty-two and in the twelfth 
week seventy agents were on the list. 
Mr. Boissard says that giving double 
points for paid-up business trebled the 
proportion of applications accompanied 
by cash. 
Not Fooling Itself 


The Guardian counts paid-for busi- 
ness only. It accepts no notes for pre- 
miums. Under its system its reserves 
are computed every month, so it al- 
ways knows what its liabilities are as 
fully as it knows its assets. It is not 
trying to fool itself. It is satisfied 
with a steady growth. In the first five 
months of 1914 it gained $302,232 in- 
surance in force; in the same period in 
1915, $287,540, and in the first five 
months of this year, $502,556. It is not 
seeking low-premium business; 68 per- 
cent of all the policies on its books are 
20-payment life or higher premium. It 
cooperates with the other younger 
companies of Wisconsin, treats every- 
body on the square and is a fine little 
company. 


OLMSTEDS MAKE FINE GAINS 





Beat Own Record 65 Percent and Lead 
Nearest Competitor Over a 
Million 





For the first six months of 1916 
Olmsted Bros. & Co., who stood at the 
top of the list of state and general 
agents of the National Life last year 
in point of production, have made a 
gain of 65 per cent over their record 
for the corresponding six months of 
that period, reckoned on a premium 
basis. Their production for the six 
months was $2,650,350 insurance with 
premiums of $60,050.14. Their closest 
competitor was Boston, with $1,550,- 
900 insurance and $34,692.76 premiums. 
Atlanta stood third, having written 
$1,532,926 insurance with premiums of 
$35,429.39. The office shows a gain 
over its own business for the same pe- 
riod last year of $1,097,069 insurance 
and $23,546.28 premiums. In regard to 
this record President Howland wrote 
the firm as follows: 

“While I have understood from 
month to month the unusual amount 
of new business coming from your 
agency, I did not fully realize until the 
six months’ statement was made up the 
remarkable record established by your 
office. That an agency which was the 
acknowledged leader last year should 
increase its underwritings nearly 65 
percent on premium basis over the fine 
record of 1915 is an achievement which 
I believe has never been equalled in 
the company’s history. And what 
makes this accomplishment free from 
alloy is the knowledge that the quality 
of the business will be above re- 
proach.” 





The Olmsted agency at Cleveland has 
Ohio and Indiana. 





GOOD SERVICE and . 
GUARANTEED COST LIFE INSURANCE 


are the cornerstones of our successful company. 

Brief, liberal, clearly expressed policies with guaranteed low cost are 
serviceable alike to policyholders and agents. 

Specimens of Life, Accident or health policies furnished upon request. 


For Agencies, address 
THE COLUMBIAN NATIONAL LIFE INSURANCE COMPANY 


Boston, Mass. 


ARTHUR E. CHILDS, Pres. 














Busy! Busy! BUSY! 


Great days, these, for life insurance. The public is buying with unprece- 


dented freedom. Our representatives are getting a most liberal share. Delivered 
business far ahead of last year to date. Prosperous Field!—Satisfied Home Office! 

Contributing causes: Unexcelled policy contracts, enviable low cost, high 
reputation of Company, strong backing of Field by Home Office, excellent Field 
magazine, and fraternal relations between Home Office and Field. 


Occasionally we have a General Agency opportunity. 
JOSEPH C. BEHAN, Superintendent of Agencies 


Massachusetts Mutual Life Insurance Company 


SPRINGFIELD, MASSACHUSETTS 
Incorporated 1851 











ALFRED D. FOSTER 
PRESIDENT 


The New England Mutual’s recognized position in the forefront of Ameri- 


can companies is the result of seventy-two years of honorable 
and equitable dealing. 


New England Mutual Life 
Insurance Co. 


Boston, Massachusetts 


In its ranks the intelligent and aggressive agent will find the essential ele- 


ments of company service in richest measure and under 
exceptional conditions. 


GLOVER S. HASTINGS 
SUPT. OF AGENCIES 














ASSURANCE 
COMPANY 


STATE MUTUAL LIF 


JANUARY, 1, 1916 


Assets Seer $48,720,825.44 New Insurance issued in 
Liabilities - 45,490,990.83 1915 ‘ Z 


Surplus : : $. 3,229,834.61 Insurance in force . 


Incorporated 1844 


$ 23,946,220 
189,667,638 


Substantial gains made in all departments. Liberal policy contract, embodying every up-to- 
date feature. Low net cost. Ocasionally we have an opening. 








7 











Live OPPORTUNITIES are OPEN 
for AGENTS who CAN DELIVER 


Men capable not only of writing applications but. of collecting the pre- 
miums, are always welcome to our forces and can be advantageously placed. 


Union Mutual Life Insurance Co. 


PORTLAND, MAINE 


ARTHUR L. BATES ALBERT E. AWDES Se, t. of Agencies 
President 


7 W. Madison St., Chicago, ill. 


















July 20, 1916 


THE WESTERN UNDERWRITER. 





























COMMENT BY RATE BOOK MAN 


Life Agent Gives Some Observations on Compensa- 
tion of Producers After Reading E. A. Woods’ Ad- 
dress Before the World’s Sales Congress at Detroit 














Chicago, July 17—To the Editor— 
I have read with keen interest and 
some profit the ingenious address of 
E. A. Woods at the World’s Sales 
Congress in Detroit. Mr. Woods esti- 
mates that there are 60,000 failures in 
the ranks of life insurance salesmen 
yearly. Placing the educational cost 
of these at $100 each, he concludes 
that there is a loss of $6,000,000 yearly 
in the economy of agency selection 
plus the inestimable injury of such a 
yearly army discouraging others from 
the business. Your Detroit corre- 
spondent well comments on this by 
stating that a successful life insurance 
mian is as hard to find as a Ty Cobb. 


Who Pays the Cost? 


I do not doubt Mr. Woods; on the 
contrary I believe his conclusions con- 
servative. But I should like Mr. 
Woods to consider more fully who 
pays this cost. Mr. Woods estimates 
the cost of marketing life insurance 


yearly at: ! 
New commissions ......... $36,000,000 
Renewal commissions...... 35,000,000 
Sa@faries and other expenses 

COE BOER 50.555. kaa gos 43,000,000 
Medical 1688 oc52cnseiosiictis 7,500,000 


To this several other items are added. 

Mr. Woods also arrives at the aver- 
age earnings of successful life insur- 
ance men by giving the result of an 
actual inquiry of 548 successful agents. 
Of these less than half averaged earn- 
ings of $3,340 yearly. 

Applies the Case Personally 


I happen to be, without question, 
above the $3,340 yearly man, and I am 
looking for an opportunity to get out 
cf the business entirely, leaving some 
$50,000 of premiums earned and persist- 
ently renewed on the books. am a 
reasonably safe $300,000 a year man, 
producing clean, unrebated business. 
Now I submit that my production indi- 
cates a knowledge of the business and 
a vigor of salesmanship which should 
and actually does class me among the 
leaders of the business. Naturally I 
gravitate to larger policies than the 
average and naturally again I have 
unavoidable dry spells. I work with- 
out helpers, as a simple special agent, 
but any man producing, as I do, con- 
tinuously, is of the same rank as a fit 
candidate for judge in the legal profes- 


sion. 
High Living Expense 


Now my $300,000 yearly will average 
rot more than $9,000 yearly in pre- 
miums; of that amount not more than 
4G percent will be my first year’s com- 
missions, or $3,600 a year. To mingle 
among the people from whom I am to 
get my $300,000 yearly, I must put into 
my living expenses about $1,000 yearly, 
which is properly chargeable to mv 
business. It represents the cost of my 
front, the actual stage settings of the 
play. Now my company gives me an 
office, but does not furnish me a 





Agency Organizer Wanted. 
State experience in Life, Health 
and Accident Insurance. Address 
74-E, care The Western Under- 


writer. 





stenographer or clerk, nor pay other 
incidental expenses, say $300 a year. 


Foreclosure Is Inevitable 


Being a man who came to life insur- 
ance after a broad experience with men 
of affairs, with a university degree and 
a taste for a life of culture, I cannot 
possibly live and hold my status on my 
first year’s business. The result is I 
must and do draw heavily from an in- 
dulgent general agent, who will ad- 
vance me to the value of my renewals. 
Consequently I mortgage my future 
until foreclosure is inevitable. I am 
not speaking here against general 
agents who lose various hundreds in 
advancing men who do not succeed at 
all and who, therefore, must get even 
out of me and my kind. But for the 
general agent’s advances I never could 
have stuck to the business at all. 
Without pursuing the argument far- 
ther, I submit that any economist can 
prove that the $6,000,000 yearly cost of 
failures is paid by the persistent pro- 
ducers who because of the charge are 
themselves driven to become failures. 
The consumer always pays the tax and 
the man whose check goes to the tax 
collector gets it all back from his ten- 
ants and customers. Few people now 
pretend to argue that exporters instead 
of importers pay tariff taxes and the 
ultimate importer is the consumer who 
cannot charge selling as overhead 
against sales price. 


Successful Agents Foot the Bills 


The class who pay that $6,000,000 is 
my class. Mr. Woods summarizes new 
commissions as about equal to renewal 
commissions. If that be true then my 
general agent gets one-third of one- 
half, or one-sixth of my earnings, for 
IT get nine-fives out of nine-sevens 
and one-half. Hence my business has 
an overhead of 16% percent. Small 
enough when sales run to hundreds of 
thousands‘in money, but crushing on 
a money production of $9,000 yearly. 
There’s the real poison in the nut. Of 
course men find they can sell soap and 
make more money and hence use life 
insurance as a training camp for sales- 
manship preparedness. Of course, too, 
all the agent’s selling charges, from 
rebates to carfare, fall in the first 
year’s commission, leaving the renewal, 
in which is the general agent’s share, 
inviolate. 


How Renewals Accumulate 


Of course, again, where an agency 
writes its twenty, its fifty thousand 
dollars .of new premiums yearly, the 
general agent’s commissions grow ul- 
timately by 1634 percent of these sums. 
Life insurance must renew and it does 
so with a reasonably ascertainable ratio 
to volume. The general agent who 
can start with 2% percent yearly on 
$20,000 of premiums makes that sum 
grow in nine years to the gross sum 
of $4,500, from which, allowing 50 per- 
cent for lapse, surrender and death of 
claims, remains $2,250 yearly at the cul- 
niinating ninth year. This is true for 
each multiple of $20,000 of premiums 
yearly. After the ninth year it is only 
necessary to have the new business 
equal the lapsed to keep the income 
stable. It is a fine thing, therefore, to 
be a general agent of an established 
ccmpany, only handicapped by the fact 


W ANTED An etigevisinneih | man to take full etal a the Ordi- 


nary Department with a growing Middle West Com- ; 


pany. Must be able to show a clean record from A to Z and references 
showing ability as an organizer. This Company is in splendid condition with 
plenty of money and making rapid strides forward. This is a splendid opening 


for a first-class man. Address 67 -X, care The Western Underwriter. 





























WITH CONTINUOUS 





APRIL AND MAY WERE THE TWO BEST SUCCES- 
SIVE MONTHS IN COMPANY'S HISTORY 


AGENTS WANTED IN INDIANA, MICHIGAN, OHIO, 
PENNSYLVANIA. 


MEN HAVING NO PREVIOUS INSURANCE EXPER- 
IENCE WILL BE FURNISHED WITH INSTRUCTION 
AND ASSISTANCE AND PREPARED FOR SUCCESS. 


THEY WILL BE GIVEN NON-FORFEITABLE AGENCY CONTRACTS 























RENEWALS. 
LINCOLN NATIONAL 
INSURANCE COMPANY 
| LIFE rort WAYNE, INDIANA 
_ Insurance in Force 
Conservative ~ $21,000,000.00 
Assets 


Secure - 


Liberal - 


Licensed in Mo.., Ill., Neb., Kas., Okla., Celo., 
Wryo., Mont., Idaho, Utah, New Mex., S. Dak. 


Central States Life 


Insurance Company, St. Louis, Me. 
JAMES A. McVOY, VICE-PRESIDENT AND GENERAL MANAGER 


$1,800,000.00 











The Gem City Life Insurance Company 


: DAYTON, OHIO 
General Agency Openings In First Class Territory In Ohio Only 


Life Department—Low Level Premiums, Non-Participating 
Accident Department—Unexcelled Policies and Rates 














First Life and Trust Company 
of Illinois 


9th floor, 20 East Jackson Blvd. 


Now organizing, desire five stock salesmen—commis- 
Good territory and leads furnished. 


sion basis only. 











The PERFECT PROTECTION POLICY of the RELIANCE LIFE 


ives you something absolutely new and different to talk to your prospects. 
ives you a chance to earn more money than you are now making. 
Our Life Insurance Contracts contain the most up-to-date clauses known 
to the Insurance World. The Accident and Health gives full protection 
for at least a third less cost than regular casualty companies. Our agency 
contracts are as liberal as can be made. 


WRITE AND WE VILL TELL YOU MORE ABOUT OURSELVES 


Reliance Life Insurance Company of Pittsburgh *y.i3.2"" Pittsburgh, Pa. 













Minn, 
<a2y5 


Pensions for Individuals. 
Pensions for Superannuated Em- 
ployees of Business Institutions, 
M\ \ Pensions instead of Legacies under 
iM Wills and Trust Agreements. 


We can use a few high grade salesmen 
in this fruitfull, rapidly growing field. 


THE PENSION MUTUAL LIFé 


INSURANCE CoO. 
PITTSBURGH, PA. 














LIFE 


THE WESTERN UNDERWRITER. 
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W. W. LANE, Secretary 





LIVE MEN CAN DOUBLE THEIR INCOME SELLING OUR 


Monthly Pension Bonds 


(Copyrighted) 
Under Our Service Pension Contract 


THE LA FAYETTE LIFE INSURANCE CO. 


LA FAYETTE, 


INDIANA 


A. E. WORKHOFF, President 








that it takes so much time to get busi- 
ness on which only renewals are 
earned that there is not much time left 
for earning first year’s commissions. 
3ut as one-half of the full compensa- 
tion at least is in renewals, the natural 
tendency of the selfish general agent is 
to get that sum instead of only one- 
sixth. Hence he gives away first year’s 
commissions freely and comes forward 
as the seventh competitor to his own 
agents. 
Men Practically Forced Out 


I do not see, therefore, why there 
should be so much surprise that good 
men get out of the business. If a man 
cannot get a good general agency in 
say 10 years, he must get out or re- 
main with little hope of increasing his 
income. General agents live long and 
seldom resign, and some even incor- 
porate. It is, I submit, about time we 
ceased finding fault with the life insur- 
ance agent. It may be that some firms 
insist on training a man six months 
before sending him out to sell pickles, 
but the pupil, I fancy, does not have 
the cost of his pickle-training taken 
directly out of his future earnings when 
he does sell the pickles. Like all sell- 
ing costs, it is there and reacts in the 
compensation. But it reacts for all 
equally. In life insurance practice 
every dollar advanced is put up by the 
general agent and must be recovered 
out of actually earned commissions of 
the individual agent. What should be 
a compensation for services is turned 
into a loan with all of the insidious 
evils of interest added. 


Companies Should Carry Sales Burdens 


I find no fault with the general 
agents. They are the real saviors of 
the life insurance business, as I view 
it, for men worth while would not 
come into the business without the 
general agent’s help. No man in his 
senses would give his time and his ex- 
perience without pay in learning a busi- 
ness unless he is unable to sell his serv- 
ices for money elsewhere. 

Why under the sun the life insurance 
business does not carry its sales bur- 
dens like other branches of business 
may be a problem in economics. 


Semi-Governmental Public Service 


The whole truth is that life insurance 
is a semi-governmental public service 
and ultra compensation to any man in 
its service is like sheriff’s and court 
clerk’s and prosecuting attorney’s com- 
missions. When they*exceed the value 
of the services they savor of graft. 
The serious, active, able, well-equipped 
life service man is the maintenance 
creator of many recipients of life in- 
surance’s six hundred millions annu- 
ally. He is an essential public servant 
who should never exploit his- public. 
The business should put no premium 
on his quick results at the expense of 
careful cultivation. 


Much Cultivation Work Done 


Years after the youngest ones are 
gone our companies will get business 
traceable to our work. We earn for 
life insurance when we lose applica- 
tions, as well as when we gain them. 
We should be paid for our value to the 
business, a fixed sum like servants in 
other public trusts. However this be, 
we should not heap up excessive profits 
for others, nor make good the losses 
of others. 


‘surance men and practical life insur- 


GETTING FRESH 


NOW STRONG ON UP GRADE 


START 





Farmers and Traders Life of Syracuse 
Has Rounded the Corner and 
Is Progressing 





Spracuse, N. Y., July 15—(Special)— 
Ali new life insurance companies have 
to go through a period of loss while 
they are gaining their experience. The 
Farmers & Traders Life of Syracuse 
has been no exception, but it has now 
rounded the turn and is coming strong 
on the up-grade under new and capable 
management. 

Both field and home office expenses 
have been heavily reduced, with a large 
increase in new business. The com- 
pany spent some $50,000 of its $100,000 
surplus in finding out that it takes in- 


ance managemert -to run a company, 
but fortunately it still has sufficient 
surplus to insure its success under the 
management which is now in charge. 


Company Being Rejuvenated 


A short time ago E. B. Norris, a for- 
mer state president of the Grange, re- 
tired as president and became an hon- 
orary vice-president. He is succeeded 
by Thomas O. Young, formerly of New 
Haven, New York, who with Superin- 
tendent of Agents W. C. Lannie, who 
was one of the organizers, is rapidly 


a fine line of new business. 

Last year the company had twelve 
salaried organizers, but this number 
has now been cut down to four, who 
are, however, with the one hundred or 
more agents whom the company has, 
writing more business than when un- 
der the former heavy expense. Wm. 
M. Peckham, the company’s counsel, 
resigned on June 20th, thus cutting off 
a considerable item of home office ex- 
pense. 

Young an Experienced Man 


President Young is an experienced 
life underwriter, having been with both 
the Connecticut General and Germania. 
The company started the year with 
$1,025,000 in force and on June 20th 
had $1,456,750. The surplus on June 1 
was $45,483. There has been but one 
death loss so far this year, amounting 
to $1,500. O. P. Grant, the new secre- 
tary and actuary, is a Cincinnati man, 
having graduated from the University 
of Michigan in Dr. Glover’s actuary 
course. 

Gets Good Volume of Business 


Notwithstanding the limitation of ex- 
pense in New York the Farmers & 








-usiness on the whole business, stop 
penalizing the successful producer for 
his very success, and we shall have bet- 
ter salesmen and perhaps better man- 
agers too. There shall be there some- 
thing beyond the dollars of new pre- 
miums dancing before the eyes of the 
home office officials. Over-sharp com- 
petition shall cease and credit sales 
decrease. Let us be paid like the 
home office is paid, and the result 
should be to drive the money changers 
out of the temple and have the service 
rendered in a spirit of benefaction. 





Cast the necessary burdens of the 





Good Contracts 


(either or both, 





With a Good Company, in 


Ohio, West Virginia and Michigan 
LIFE and HEALTH & ACCIDENT INSURANCE 


The Cleveland Life Insurance Company 


William H. Hunt, President 


jor Good Men 


as you prefer) 








rejuvenating the company and giving it |. 





Traders is succeeding nicely in getting 
a good volume of business from the 
members of the Grange in New York 
and Pennsylvania, and is carrying out 
its original plan of writing almost ex- 
clusively a farm business. Its officers 
feel that it has rounded the turn and 
that from now on it will show steady 
gains. It expects to write $2,000,000 
new business for 1916. 

———__21e 


MONTANA LIFE MEN’S MEETING 





Sixty Members of the Agency Force 
Attended the Annual Reunion 
at Butte 





Sixty members of the agency force 
of the Montana Life attended the an- 
nual reunion at Butte complimentary to 
the agents who made a stipulated quota 
for May and June. A banquet was 
given to the agents, officers and direc- 
tors of the Montana Life and invited 
guests at the Silver Bow Club. Harry 
R. Cunningham, general manager, offici- 
ated as toastmaster and during his in- 
troductory remarks gave a brief history 
of the company. 

The Montana Life was started in 
September, 1910. Each year of its his- 
tory has been one of continued growth 
and sustained progress. While a few 
months less than six years old, the 
Montana Life on June 30, had a total 
of $13,764,000 insurance in force with 
assets amounting to $1,311,000. The 
written business for the six months 
period far exceeded all previous pro- 
ductions for an equal length of time, 
being $3,125,000. Paying a direct com- 
pliment to the agency force of the Mon- 
tana Life, Mr. Cunningham said “the 
members of the agencies present consti- 
tute the strongest body of individual 
producers for their number of any insti- 
tution of like character in the United 
States. Every man produces from 
$100,000 to $300,000 annually.” 

One day was given over to a visit to 
the deep copper mines of Butte and 
participation in the Fourth of July cel- 
ebration under the auspices of the Butte 
lodge and the state association of Elks’ 
lodges in Montana. The agents, ac- 
companied by several officers of the 
company, visited the Washoe smelter 
at Anaconda. 


> 3 —____ 
Work Among Old Policyholders 


A very prolific source of new busi- 
ness has been opened up through the 





A RaTE Book Man. 





able Life of Iowa among:-its old pol- 
icyholders. To date the records show 
that through cultivation each $1,000,- 
000 of business on the company’s books 
will produce $10,000 per month in new 
business on present policyholders. It 
is felt that when the service campaign 
will have gained its full- speed that 
this result will be even greater, and it 
is proving an illustration of the theory 
that satisfied customers are among the 
best assets of any company. It is a 
roticeable fact that when additional 
policies are written on present policy- 
holders they are usually for much 
larger amounts than the initial policy 
or than the average size of policy on 
the company’s books. This, in itself, 
is proving an incentive for the agents 
and more and more time is being de- 
voted to this source of business. One 
agent has written his seventh policy for 
cne of his policyholders, while another 
has just placed the sixth for one of his 
clients. 


_—=DO@ 


DECREASE IN NEW BUSINESS 


War Has Had Its Effect on Life In- 
surance Production in Great 
Britain 








The “Policyholder” of Manchester 
says as to life business in Great Brit- 
ain: 

“The Board of Trade’s return of life 
assurance companies just issued— 
which, by the way, has been attacked 
as a Statistical extravagance which 
ought to have been omitted in war 
time—presents several interesting fea- 
tures, but the most striking indica- 
tions are those which show the reduc- 
tion in the amount of new business 
done in the year covered by the re- 
turns. A decrease (as regards business 
in the United Kingdom) of 41,400 in 
the number of new policies issued and 
£6,000,000 in sums assured in the or. 
dinary branch, and of 731,700 policies 
and £6,700,000 in sums assured in the 
industrial department speaks for itself, 
and indeed requires no comment in the 
circumstances. Colonial and American 
life offices operating in the United 
Kingdom also, as might be expected, 
wrote a considerably smaller business 
in this country than in the previous 
year, when peace prevailed. Annuity 
business was not greatly affected by 
the outbreak of war, and the amount re- 
ceived as consideration—nearly £2,000,- 
C06 sterling—was only £375,000 less 





direct service campaign of the Equit- 





than in the preceding twelve months.” 
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ALL READY FOR MEETING 


_ 


SIX DAYS OF WORK AND PLAY 





Northern Assurance Convention at 
Cedar Point, Aug. 7-12—Prom- 
inent Guests Invited 





All is in readiness for the annual get- 
together of the Northern Assurance 
Underwriters Club, which takes place 
at Cedar Point, Ohio, Aug. 7-12. From 
acceptances already received, it looks as 
if about sixty would attend the con- 
vention, including the following guests: 
Ernest W. Owen, president of the De- 
troit Life Underwriters Association; 
Jesse L. Scott, general agent of the 
Prudential at Detroit; Melville H. 
Zacharias, general agent of the Can- 
ada Life at Detroit; M. O. Rowland, 
president of the Detroit National Fire, 
and Herbert P. Orr, secretary of the 
Columbian National Fire. 


Will Go to Cedar Point 


The convention party will leave De- 
troit on Monday morning, Aug. 7, ar- 
riving at Cedar Point about noon. That 
evening there will be a banquet under 
the auspices of the club, Gustave M. 
Harris acting as toastmaster. The 
principal speakers will be Clarence L. 
Ayres, president of the company; Fred 
Hl. Aldrich, counsellor; John M. Hill 
and M. H. Zacharias. 

On Tuesday there will be a business 
session, at which time the following 
papers will be read: 

“Business Uses of Life Insurance,” 
by Verne L. Tickner; “Family Uses of 
Life Insurance,” by John D. Austin; 
“Objections, and How to Meet Them,” 
by Louis Prager; “Keeping Business 
cn the Books,” by President Clarence 
L. Ayres; “The Northern Pension 
Policy,” by George F. Qua, president 
of the club; “Larger Average Sized 
Folicies,” by F. Dayton Davis, and 
“Various Instalment Options and Com- 
mutation Arrangements,” by Verne L. 
Tickner. 

Ladies Will Do the Talking 


On Wednesday there will be a “la- 
dies’ night” banquet, all papers being 
read by wives of the life underwriters 
at the convention. 

The balance of the week will be de- 
voted to entertainment of various 
kinds, bathing, dancing, and fishing. 
The conventionites will return to De- 
troit on Saturday, the 12th. 

The company announces five win- 
ners in the “100 Men” contest, all of 
whom will have all expenses paid for 
the Cedar Point convention. These 
men are Millard F. Cottrell, Roy W. 
Anger, Brent Butte, Ward W. Switzer 
and John D. Austin. 


_—_——s3 too 
Picnic for Policyholders 


The Welfare Club, an organization 
of employes of the Metropolitan Life, 
has completed arrangements for the 
first annual outing of Copper Country 
Metropolitan policyholders at Electric 
Park, Calumet, Mich., on Aug. 16. The 
Calumet and Hecla band has been en- 
gaged to play throughout the day. Ath- 
letic contests will be held during the 
morning and the afternoon will be 
given over to sports, baby contests, a 
band concert and addresses by two 











NATIONAL LIFE 
ASSOCIATION, Des Moines, Ia. 





Agency Openings 
in 
Pennsylvania, Michigan, 
Eastern Indiana and 

other states. 


PROTECTION INSURANCE 
at LOW COST 























prominent physicians. Refreshments 
will be served free by the company and 
prizes aggregating $100 will be distrib- 
uted. An emergency hospital, with 
Metropolitan doctors and nurses in 
charge, will be maintained on the 
grounds. The purpose of the picnic 
is to demonstrate the free nursery serv- 
ice and other welfare work of the com- 
pany. 


——__— <9 —___—___ 
ATTACK FROM NEW QUARTER 





Wisconsin Purchasers of Stock Want 
Money Returned, as Company Did 
Not Comply With Blue Sky Law 





The Royal Life of Chicago has been 
attacked from a new quarter. Wis- 
consin subscribers to stock have filed 
suit against the officers and certain di- 
rectors asking for the return of be- 
tween $4,000 and $5,000 paid for shares 
in the company. It is alleged that the 
company did not comply with the blue 
sky law of Wisconsin and that they are 
consequently entitled to the return of 
their contributions. Their attorneys 
are Herman L. Ekern, formerly com- 
missioner of insurance of Wisconsin, 
and Bradley, Harper & Eheim of Chi- 
cago. 

It was erroneously stated’ in THE 
WESTERN UNDERWRITER Of last week that 
a demurrer had been filed to the peti- 
tion for a receiver. The judge has now 
taken under advisement a motion of 
the complainants for leave to file a 
supplementary bill. 


—————<— +e 


LIFE NEWS OF KANSAS CITY 





Several Offices Report Splendid Gains 
in Business Over the First Half 
of Last Year 





Kansas City, Mo., July 18.—(Special.) 
—The condition of the life insurance 
business at this time is far ahead of the 
business of the previous year at Kan- 
sas City. Several companies have had 
large increases in insurance written. 

The local office of the Union Central 
has doubled its business during the 
past year. 

The Kansas City agency of the Ger- 
mania Life reports a business at the 
present time of about twice that of the 
same time last year. Probably most of 
this increase is due to the recent con- 
test which the company held in June. 
All ‘expenses to the annual meeting of 
the National Association of Life Un- 
derwriters at St. Louis paid, was the 
prize which the men of the Kansas 
City’ office strove to gain. The winner 
of this contest was A. V. Wetmore, 
who wrote sixteen policies in the 
month of June. 

The Reliance Life reports that the 
business of the first six months just 
past has been much better than the first 
1ine months of last year. This office 
has written nearly $250,000, which was 
far more than was expected. The office 
has had the following visitors from 
the home office: General Manager E. 
G. McCormick; Dr. Geo. M. Wright, 
assistant medical director; S. P. Greg- 
ory, manager of the accident depart- 
ment, and T. J. McKenna, assistant 
secretary of the inspection department. 

Five agents from the Kansas City 
cffice of the Equitable Life of New 
York have “made” the $100,000 Club. 
Those who have earned the right to 
attend the convention and who are al- 
ready on their way to the home office, 
are: Elenor E. McGee, Miss Martha 
Littlejohn, J. A. Maynard, E. E. John- 
son and F. A. Deightman. 

4 oe 
Murray and Moir Directors 


New York, July 19—(Special)—Su- 
perintendent of Agencies G. W. Murray 
and Actuary Henry Moir of the Home 
Life have been elected directors of the 


company. They are high grade men 
and deserve the recognition given 
them. 

—_—____- 0 


Metropolitan Life is donating fly swat- 
ters to city boards of health. 
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DISTRICT AGENTS 
WANTED 


onal 


KANSAS = NEBRASKA 


Excellent Renewal Contracts 
Direct with the Company 


Guaranteed Low Cost Policies 


Address 


THE FRANKLIN LIFE 


INSURANCE COMPANY 
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Springfield, Illinois 

















The Company OF the People, BY the People, FOR the People 


The Metropolitan Life 


Insurance Company 


Incorporated by the State of New York 


Home Office, One Madison Ave., New York City 
Proof of Public Confidence 


This Company has more premium-paying business in -force in the United 
States than any other Company, and for each of the last seventeen years has had 
more new insurance accepted and issued than any other Company in America. 


The Daily Average Business During 1915 


639 per day in Number of Claims Paid. 9,175 per day in Number of Poli- 
cies issued and revived for $1,956,438 per day in New Insurance issued, revived 
and increased. $326,616.59 per day in payments to Policy-holders and addition 
to Reserve. $146,602.49 per day in Increase of Assets. 
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OLD COLONY LIFE 


INSURANCE COMPANY 
Old Colony Building Chicago, Illinois 


Insures man, woman and child from ages 2 to 60 inclusive, under Legal Reserve 
Standard Provisions (not Industrial) non-participating policies. Territory open 
in Illinois, Wisconsin, Michigan, Minnesota, South Dakota, Nebraska, Okla- 
homa, Arkansas, Tennessee and Kansas. Write for a General Agent’s contract, 
to be made direct with the Home Office, to B. R. NUESKE, Vice-President and 
General Manager. 


Illustration of our Family Insurance, 20-Payment Life (End. at 85), with Insur- 
ance of Premium Payments: Baby’s (2) $250, costs $5.37; Young Lady’s (4) 
$250, $5.46; Junior’s (6) $250, $5.54; Mother’s (30) $500, $15.58; Father’s (35) 
$1,000, $31.11; total for family, $63.06. The special provision of this insurance 
is that if Father dies, Mother and Children receive not only the insurance on his 
life, but are excused from the further payment of premiums on their own insurance. 
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CLEVELAND LIFE OUTING 


PRIZE WINNERS ARE GUESTS 





Two Days at Cedar Point and One at 
Cleveland for Members 
of Best Team 





About forty agents of the Cleveland 
Life enjuyed a two-day outing at Cedar 
Point last Thursday and Friday as the 
result of a contest for new business 
between April 1 and May 31. This was 
followed by a business meeting in 
Cleveland on Saturday. 

The agents over the entire territory 
were divided into five teams, of as 
nearly equal producing capacity as pos- 
sible. The winning team was offered 
this outing at the expense of the com- 
pany. Team No. 3 was found to be the 
winner. Those in other teams who 
wrote double tneir allotment also en- 
joyed the outing. 

The men met at the Hollenden hotel 
Thursday morning and from there were 
taken by steamer to Cedar Point. After 
luncheon at The Breakers, they spent 
the afternoon and evening in having 
a real rest and in such entertainment 
as they found agreeable. 

A trip to Put-in-Bay had been ar- 
ranged for Friday, but the agents en- 
joyed Cedar Point so much that this 
was eliminated. They returned to 
Cleveland Friday evening. 

Prize Drawings 


A prize-drawing formed the first in- 
teresting event, when the agents met 
at the home office Saturday forenoon. 
During the month of May cards had 
been placed in boxes at the home office, 
one for the life department and one 
for the health and accident depart- 
ment, for each $1,000 insurance of 
either kind written by each agent, and 
five prizes were offered to the lucky 
agents in each department. Prizes for 
each department consisted, in their or- 
der, of a gold watch, traveling bag, 
solid gold watch fob, pair of gold 
nionogram cuff links and a handsome 
umbrella (which, like a Cleveland Life 
policy, affords protection for a rainy day.) 
Of course, the man who had the great- 
est number of cards in the boxes had 
the best opportunity of winning a prize. 

The Winners 


The winners in the life department 
were S. T. Johnson, general agent, 
Newark, Ohio, first; S. J. Payne, gen- 
eral agent, Charleston, W. Va., second; 
W. A. Noltie, general agent, Canton, 
Ohio, third; J}. J. Watson, agent, 
Youngstown, Ohio, fourth, and George 
E. Conant, agent, Chagrin Falls, fifth. 
Winners in the health and accident de- 
partment were J. H. Massie, agent, 
Huntington, W. Va., first; W. P. B 
Wachtel, general agent, Canton, Ohio, 
second; J. Thorne, agent, Cleveland, 
third; C. E. Saffell, agent, Cleveland, 
fourth, and A. J. Hass, general agent, 
Canton, Ohio, fifth. 

At the business meeting following. 
Secretary L. Q. Rawson presided and 
addresses were made by President W. 


UNUSUAL 
MEN 
WANTED 


Unusual Contract for three 
District Managers for Penn- 
sylvania. 


Accident and Health Insur- 
ance, Monthly Payment Plan. 





THE FEDERAL 

CASUALTY 

COMPANY 
Detroit. Mich. 








H. Hunt, Agency Manager Van Fleet, 
Superintendent of Agencies Charles E. 
Gleeson and W. E. Rice, superintend- 
ent of the health and accident depart- 
ment. 

After luncheon at the Chamber of 
Commerce, talks were made by Presi- 
dent Hunt, General Agent O. A. Als- 
paugh and others. Agents pronounce 
this the most successful and enjoyable 
outing they have ever had. 


<= 2a 
ITS EMPLOYES ARE INSURED 





Prudential Announces Plan to Protect 
Its Industrial Staff and Home 
Office People 





New York, July 17—(Special)—The 
largest single amount of life insurance 
ever covered by any company in the 
world was announced today by the Pru- 
dential. The insurance will total over 
$16,000,000 and covers the lives of the 
Prudential’s more than 16,000 em- 
ployes, both those at work in the field, 
aud those working at the home office in 
Newark, N. J. 

The insurance will be carried by the 
company absolutely without cost to 
the employes and will be in sums rang- 
ing from $500 to $2,000, according to 
the employe’s length of service and 
without reference to age or position, 
except that it does not apply to officers 
or directors, or to those whose whole 
time is not given to the service of the 
company. It will affect men at work in 
nearly every state in this country and 
throughout Canada. No medical ex- 
amination will be required. 

The Prudential is the first life insur- 
ance organization employing so large 
a staff to insure its members under 
such a liberal method. It has had a 
disability plan in effect for some time 
for the care of its employes during ill- 
ness, also a retirement system which 
provides an income after faithful serv- 
ice, and the latest gift of free life’ in- 
surance is the rounding up of the com- 
pany’s effort to care for its employes 
and their dependents. 

The insurance schedule is: 

When the length of service of such 
or has been less than soy ' see 
when the iengih of service has been 

one year but less than five years.. 1,000 
When the length of service has been 

five Years but less than ten years 

(Prudential Old Guard, Class A). 1,250 
When the length of service has been 

ten years but less than fifteen 

years (Prudential Old Guard, 

ce PRS ea arr ee ee 1,500 
When the length of service has been 

fifteen years but less than twenty 

years (Prudential Old Guard, 

tL ee er ee ene re 1,750 
When the length of service has been 

twenty years and over (Prudential 

Old Guard, Classes D, E, F, etc.).. 2,000 


_ SD Oe 
New England’s Best Month in Iowa 


June, known as “Policyholder’s 
Month,” with the New England Mutual 
Life, was the best month with the Iowa 
agency, which paid for $284,500. This 
placed the agency fourth in rank of all 
the company’s agencies in amount of 
paid-for business. The company’s 
publication gives the names of nine 
agents in Iowa that paid for more than 
$10,000 during the month. 

General Agent C. N. Anderson 
opened the state for the company April 
1, 1913. Last year his agency paid for 
$1,152,000 in the state. It is after at 
least $1,250,000 this year. 

_— Ss oa 
Stephen Ireland Is Promoted 


Stephen Ireland, for some time past 
policy clerk in the State Mutual Life 
home office, has been made inspector 
of agencies and will have charge of the 
field force, succeeding Superintendent 
ef Agencies Edgar C. Fowler, who be- 
came general agent of the New Eng- 
land Mutual in Chicago. Mr. Ireland 
has had a good experience in life in- 
surance, starting seventeen years ago 
as a clerk in the general agency of the 
Home Life at Boston, under E. 
Barker. Later Mr. Barker established 
the second agency of the State Mutual 
in Boston and he became cashier for 
that office. About eight years ago he 








PRUDENTIAL DAY 
The National Pay-Day 


means a check for the family on the first 
of every week or month, through a Pru- 
dential Weekly or Monthly Income Policy. 


STRENGTH 0 a 


GIBRALTAR |? Prudential agents are finding these 
: among the most interesting propositions 
in Life Insurance. 





THE PRUDENTIAL INSURANCE CO. OF AMERICA 


Incorporated under the laws of the State of New Jersey 


FORREST F. DRYDEN, President Home Office, Newark, N. J, 














A life insurance agency with strong clientele in 
SOUTH DAKOTA 
Wants a number of men to work in the State.. We have 
strong connections and facilities for getting our agents 
cash on all notes taken for premiums. 
Dakota Underwriting Company 
Citizen’s Bank Building Aberdeen, So. Dakota 


MISSOURI MEN! KANSAS MEN! 


Good Contracts, Policies and Territory for Good Men. 
Low Mortality, High Interest and Moderate Expense 


WRITE TO 


The Central Life Insurance Company 
FORT SCOTT, KANSAS 


A GENERAL AGENCY 


is open in the STATE OF ILLINOIS 


For one of the best Old Line Companies in America 
Address, 98-Y, care The Western Underwriter 





























éc“ 99 The fifty-sixth annual statement of the 
The Home Life Home Life Insurance Company, of which 
George E. Ide is President, presents a 
record of substantial benefits to its policyholders during the year and a solid 
growth in financial strength. 
Assets increased to $32, 029, = 71 after paying to policyholders $3,447,381, 
including dividends of BGO2,721. 
The insurance in force was ienenniath by $4,766,740 and is now $125,660, 173. 
W. A. R. BRUEHL & SONS, General Managers HOYT ¥ GALE, General Manager 
Central and Southern Ohio and Northern Kentucky For Northern Ohio 
Rooms 601-606, The Fourth National Bank Building 229-232 Leader-News Building 
CINCINNATI, OHIO CLEVELAND, OHIO 














IN ALL THE WORLD NO COMPANY LIKE THIS 


Renewals once earned are non-forfeitable and vested in you or your estate 


IT’S WISER TO WORK WITH US THAN WISH YOU HAD 
THE COLUMBUS MUTUAL LIFE INSURANCE COMPANY 


C. W. BRANDON, President COLUMBUS, OHIO D. E. BALL, Seosetary 


SECURITY MUTUAL LIFE 
INSURANCE COMPANY 


BINGHAMTON, N. Y. 








Offers to men able to produce business, first 
class territory, with direct contract providing 
liberal compensation. For particulars address, 


C. H. JACKSON, Sup’t of Agencies 
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became auditor at the home office, and 
then was promoted to the position of 
policy clerk. He is a young man of 
ability, who has the real stuff in him. 


an oe 
DISABILITY REDUCES POLICY 





Benefits Must Be Deducted From Prin- 
cipal Sum of Life Contracts in 
Wisconsin 





Under a ruling made July 18 by In- 
surance Commissioner M. J. Cleary of 
Wisconsin, a life insurance company is 
rot permitted to incorporate in its life 
insurance contract a disability clause 
which will provide for a disability 
benefit on account of total and perma- 
nent disability of the assured, and in 
addition thereto pay the full face of 
the life insurance contract at its ma- 
turity. 

The ruling holds that a contract of 
this nature provides life insurance, as 
well as health and accident insurance, 
in the same contract. The statutes of 
Wisconsin require that the several 
kinds of insurance shall be written in 
separate and distinct policies. 

The ruling further provides that un- 
der subsection 12 of section 1960 a life 
insurance company may incorporate a 
provision under which the policy will 
have a special surrender value in the 
event of the insured becoming totally 
and permanently disabled, of a sum not 
exceeding the face value of the policy, 
the life insurance, however, to be re- 
duced as the disability benefits are 
paid. 

Several of the companies now doing 
business in Wisconsin proposed to 
combine disability benefits with their 
regular life insurance contracts. The 
practice will be prohibited under the 
ruling of the department. 

—————__— »e 


ON OVER AND UNDER WEIGHTS 





Kansas City Life Tells Its Agents Its 
Policy as to Deviation From 
Standard 





The Kansas City Life tells its field 
department that there is considerable 
misunderstanding as to the question 
_of over and underweight and this fea- 
ture is one that causes more corre- 
spondence than any other one question 
in the submission of risks. It states 
its policy as follows: 


There is no doubt that underweights, 
more especially at the younger ages, and 
overweights at advanced ages, even in the 
absence of other factors, constitute a dis- 
tinct impairment. The company desiring 
to be as liberal as possible in the table 
attached to the medical blank gave a range 
from 20 percent below to 20 percent above 
the standard weight. This was meant to 
be the extreme range, but it appears that 
some of the field department construe 
this to be the normal limit for the age 
and height. Reasoning from this basis, 
the agents and examiners think that a 
few pounds over the maximum or under 
the minimum could not amount to much. 
For instance: age 50, height 6 feet, the 
printed table gives the standard weight 
as 184 pounds; 20 percent over is 221 
pounds. The medico-actuarial table—221 
pounds—gives a mortality of 132 percent 
of the normal. If the agent takes a lee- 
way of ten pounds and writes an applicant 
at age 50, weighing 221 pounds, the risk 
figures 150 percent, and any other small 
impairment will raise it still higher, not- 
withstanding in many cases it appears 
that the agent cannot see why it should 
be declined. These overweights are fre- 
quently written for large amounts or for 
term or other low rate insurance, and it is 
absolutely necessary to reduce the amount 
or modify the plan. This is an annoyance 
to the agent and to the medical depart- 
ment as well. More than 20 percent 
overweight or 20 percent underweight is 
almost sure to bring forth a modification 
of the 5 percent premium reduction policy, 
or decline, and even this is a very liberal 
basis. The medical department is not 
arbitrary in this matter. It must be gov- 
erned by well prepared statistics scien- 
tifically arranged and based upon actual 
experience of insured lives. 


——q@8©ee-——— 


Benefit by Santa Fe Plan 


The relatives of A. O. Wellman, To- 
peka, Kan., assistant treasurer of the 
Santa Fe Railway, and C. F. Resseque 
of Chicago, chief clerk to Vice-Presi- 
dent W. E. Hodges, both of whom died 








last week, will be the first beneficiaries 
under the insurance plan recently in- 
augurated by the Santa Fe System. 
Each family will receive $3,000, the 
maximum sum. The insurance is based 
en 5 percent of the employe’s annual 
wage, multiplied by the number of 
years in the service up to the maxi- 
mum. The scheme includes more than 
500 former employes who are now re- 
tired on pensions. 


2 a —__-___ 
CONSERVATIVE LIFE LEADERS 





Some of the Pacemakers That Are 
Making Records for the South 
Bend Company 





W. G. Grimes, who started his insur- 
ance career with the Conservative Life 
of South Bend, Ind., at Peru, Ind., as 
an agent, May 6, 1915, and who was 
promoted to the superintendency at 
Peru when that city was made into a 
district, has the honor of being the 
leader of the company for June. Mr. 
Grimes also stands eighth for the year 
and says that during the ‘next six 
months he is going to climb right to 
the top. 

Superintendent L. D. Pentecost, of 
the Elwood district, is now leader in joint 
increase for the year, but the difference 
between him and Superintendents Baer, 
of South Bend, and Montgomery, of 
Ft. Wayne, is so slight that a new 
leader is likely to appear any moment. 

The baby superintendent of the Con- 
servative, Everett Jones, who started 
his insurance career as an agent in the 
Logansport district, Aug. 30, 1915, and 
was only promoted to a superintend- 
ency June 1, started out with a rush and 
bids fair to make all the other superin- 
tendents sit up and take notice. 

Agent Louis Ballock of the South 
Bend district, continues to be the field 
leader. For the account date of June 
20 his debit was $156.18; collections per- 
cent for the year, 101; arrears percent, 
1. In addition to this he is leading the 
field in the ordinary department by a 
large majority and stands No. 2 in 
monthly increase for the year. Mr. Bal- 
lock is one of the two oldest agents in 
the service of the company. 

Agent George Houtz, of the Elwood 
district, who is one of the two oldest 
agents in its employ, stands No. 3 for 
the year in joint increase and is mak- 
ing the greatest record this year that 
he has made since he has been with the 
company, covering a period of several 
years. 

Agent E. F. Watkins, of the Ft. 
Wayne district, is making a wonderful 
record and bids fair to be the leader of 
the entire field force before long. 





ATTENTION, Battalion! Right, face, forward, March!! 


Write for sample copy of our automatic incomparable Four Option 
Policy. copyrighted. The most popular contract ever presented to the 
insuring public. Four contracts in one. Sold exclusively by 


The Columbia Life Insurance Company 


one of the three oldest Companies in Ohio. Directors of high type, six 
of whom are bank presidents. If you neglect this golden 4 seme ed 
you will regret it. Good territory open in 10, indiana, entucky, 


Georgia and Virginia. Address Dr. Felix G. Cross, Pres., Cincinnati, O. 














International Life 


The Big Life Company of TODAY 
with Methods of TOMORROW 


Write us about our T. O. Policies. : 
If you are not selling them we are both losing money. 


International Life of St. Louis, Mo. 


MASSEY WILSON, President 
J. L. BABLER, Vice-Pres. and Gen’! Mgr. of Agencies 


The Conservative Life Insurance Company 


Wheeling, West Va. 


Clem C. Peters, Secretary and Treasurer 








Otte Schenk, President 
Cc. E. Flanagan, Actuary 


Home of the Multiform Policy 


You Ohio and West Virginia agents, investigate this pop- 
ular Policy. We have an agency contract that may surprise 
you. Ask for details. 








The Midland Mutual Life Insurance Company 


COLUMBUS, OHIO 


An OHIO Company, writing policies on OHIO people and keeping OHIO 
money in OHIO for the development of OHIO industries 
Admitted Assets....................--- $ 1,747,779.70 
Insurance in Force...... .........++--: 17,661,497.00 
Surplus to Policyholders.............. 342,175.46 
New Continuous Monthly Income Policies 
Splendid opportunities for AGENTS in many sections of Ohio We solicit inquiries from responsible parties. 
Dr. W. O. THOMPSON G. W. STEINMAN 


President Secretary 
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ARCADE BUILDING 
COLUMBUS, OHIO 


3 a 
Life and Annuity Company 


A NON-PARTICIPATING LEGAL RESERVE 
LIFE INSURANCE COMPANY 


Vow Organizing 
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The Western Life Indemnity Company 


Has been in continuous and successful operation for thirty-one years 


Has Paid Over $7,500,000 in Relief 


ITS POLICY HOLDERS AND THEIR BENEFICIARIES 


Now offering special attractive contracts to producing agents in 
ILLINOIS, INDIANA and PENNSYLVANIA 


GEN. GEO. M. MOULTON, President 
Masonic Temple, Chicago, Illinois 


J. L. MITCHELL, General Agency Manager 
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MR. MAC ARTHUR’S COMMENT 

THE WESTERN UNDERWRITER cited a 
New York incident recently, used to 
illustrate the value of unfailing and 
uniform courtesy. In short, it was a 
story of a man of wealth who had oc- 
cupied an office in a New York City 
skyscraper for many years and was 
moving to a new building. Before 
leaving, he called in the special police- 
man of the building, told him that he 
appreciated his many courtesies and 
careful attention. In order to show his 
gratitude, he told this guardian of lib- 
erty that he would let him write a large 
life insurance policy for him. The po- 
liceman called in one of the big agents 
of the life company, who did the work. 
In the course of the completion of the 
details the man was persuaded to sign 
an application whose commission was 
to go to the head elevator man, who 
also had extended many favors to this 
certain rich man. 

The editorial was published for two 
purposes, One was really to show how 
courtesy does pay and finds its reward. 
The other striking lesson was left un- 
said, but allowed to speak for itself. 
President Atrrep MacArtuur of the 
Cuicaco Lire UNDERWRITERS ASSOCIATION, 
in a letter to this paper, called atten- 
tion to the real lesson to be drawn 
from this story. It is an amazing reve- 
lation of life insurance practice. To 
us, it is the one big thing confronting 
the real service agents of today. 

THE WESTERN UNDERWRITER sees value 
in legitimate part time men. It believes 
that in the country in particular the 
business has not yet reached a point 
where it can be maintained without 
them. The smaller agencies in the cit- 
ies find it necessary to depend on part 
time workers. In fact, many of the 
part time agents are more conscientious 
and render a larger service than do 
the high-flying, commission grabbing, 
spectacular rounders who give all their 
time to “doing” life insurance. 

But when a man of wealth and posi- 
tion, in order to reward a policeman 
aud elevator man, requests them to 
take his application for life insurance, it 
shows a condition in the business that 
is distressing. Why choose life insur- 
ance for such an act? It is just such 
conditions that nauseate the real ear- 
nest, serious, faithful worker, who has 
qualified for his calling, who has stud- 
ied it, who is giving it his whole time 
and best thought. As Mr. MacArtHur 
puts it, we cease to call life insurance 
a “profession,” or even a “trade,” when 
we hear of such instances. Even a 





trade requires an apprenticeship and 
much skill, 

Even at this we believe that the sales- 
manship of life insurance is gradually 
assuming a higher standard and greater 
dignity. The very fact that we are 
disgusted when we hear of such in- 
stances as are shown in the New York 
story is encouraging. The fact that a 
number of legitimate life insurance men 
have written us concerning this edito- 
rial is indicative of a moral conscious- 
ness in the business. 

We are confident that the thinking 
business public is reaching the conclu- 
sion that inorder to have life insurance 
written as it should be, only men of 
knowledge and equipment should do 
the fitting. We see no place for the 
special policeman or elevator man in 
the writing of life insurance as recip- 
1ents of commissions where no service 
has been rendered the business or the 
assured in an insurance way. 





PRUDENTIAL’S PLAN 


One after another the large life in- 
surance companies are working out 
some kind of welfare plan for em- 
ployes. Perhaps the New York Lire 
was the first life company to provide 
a benefit system for persistent service 
when it established the “Nylic” and it 
has proved a force of wonderful co- 
hesion and stability. 

Now the PrupENTIAL comes forward 
with its plan for free life insurance for 
all its 16,000 employes in office and 
field in amounts ranging from $500 to 
$2,000, without reference to medical 
examination. The PrupenTIAt has had 
a disability plan in effect for some time 
for the care of its employes during 
illness, also a retirement system which 
provides an income after faithful serv- 
ice. 





FACTS TELL NO LIES 

Tue TRAVELERS in publishing its mor- 
tality experience shows that during 1915, 
4.2 percent died within the first year of 
insurance, 8.2 percent during the first two 
years of insurance, 23.2 percent during the 
first five years of insurance. Such ratios 
convince one of the danger of postponing 
taking out insurance. -These are unescap- 
able facts which everybody should con- 
sider religiously. As the TRAVELERS says, 
the lesson of these statistics gains force 
when it is realized that they apply to men 
who only secured life insurance after 
a medical examination had pronounced 
them to be in good health and standing, 
yet 4.2 percent of the total number of 
deaths in 1915 were of men who died 
within one year after taking their insur- 
ance; that nearly one-quarter of the total 
number of deaths were men who died five 
years of taking out insurance, and that 
over two-thirds of the total number of 
deaths were men who died -within twenty 
years of taking insurance. 





Have force, punch, kick, zip, push, vim, 
pep, get-up-and-get, vigor, virility, snap. 
But how? Double up your fists; grit your 
teeth; pound your desk; put yourself into 
the “energetic frame of mind.”—Making 
Letters Work. 





“Atmost any horse can begin. With 
a few trials even a very poor animal 
may get away from the wire, but it’s 
the coming under the wire at the home 
stretch that counts.” 





Personal Glimpses of 
Life Underwriters. 


Jacob G. Brown, the newly appointed 
general agent of the Fidelity Mutual 
Life, with headquarters in Detroit, is 
probably one of the youngest general 
agents in the city. Mr. Brown comes 
from one of the best known families in 
Detroit, and was for a number of years 
associated with the Brown & Brown 
Company, coal and ice, which stands 
as the second largest company of its 
kind in the city. But Mr. Brown got a 
hankering for something else in the 
carly part of 1910 and he felt that he 
was particularly suited for life insur- 
ance work. He joined the agency force 
of Joseph G. Parish, then general agent 
of the Fidelity Mutual, and he has con- 
tinued in that office ever since. “About 
a year ago he was appointed assistant 
manager, and when Mr. Parish re- 
signed recently, Mr. Brown was imme- 
diately selected as his successor. 





Life companies often receive requests 
of a very curious nature and they are 
often credited with being what they 
are not. They are often referred to as 
generous providers of balm for be- 
reaved widows and orphans. But a 
recent experience of the Bankers Life 
of Des Moines is believed to be with- 
out parallel. An American citizen 
whose name indicates his Teutonic 
origin, has recently sent the Bankers 
Life a money order for $2 together 
with a request for a bottle of fig-bal- 
sam, the excellence of which he has 
learned through a booklet which he 
does not name. 


A. C. Glenn of Marissa, IIl., general 
agent of the Bankers Life of Iowa in 
that territory, and one of the leading 
men of that section, is given consider- 
able prominence in a recent issue of 
the “Cairo Bulletin,” in which his pic- 
ture appears as the treasurer of “The 
Hustlers.” This is a southern Illinois 
organization which annually stages a 
great gala.event in Cairo and which 
has just finished the festivities for 
1916, which were by all odds the most 
successful and most spectacular in the 
entire history of the organization. The 
celebration is on the same plan as that 
of the famous Mardi Gras in New Or- 
leans. Mr. Glenn was instrumental in 
the splendid success of the festivities 
this year. Fi 


Joseph W. Briggs of Milwaukee, man- 
ager of the Massachusetts Mutual Life for 
Wisconsin, is the leading figure in the 
organization of a Milwaukee salesman- 
ship club. Mr. Briggs attended the 
World’s Salesmanship Congress in De- 
troit last week and, with other Mil- 
waukee delegates, undertook the or- 
ganization of a local club immediately 
upon his return. 


John H. Fabian, who succeeded B. 
E. Ellis as supervisor of the Phoenix 
Mutual at Minneapolis, is a college 
man who is well acquainted with con- 
ditions in his field. He graduated from 
the University of Minnesota and en- 
tered the Phoenix Mutual Life agency 
at Minneapolis immediately after he 
secured his degree. He, therefore, has 
been continuously with the Phoenix 
Mutual and much is expected of him. 
Mr. Fabian was recently married to 
a Neva Belle Hudson of Minneap- 
olis. 


July being the twenty-eighth anni- 
versary of the connection of Assistant 
Medical Director J. E. Browne with 
the Equitable Life of Iowa, and inas- 
much as Mr. Browne is the oldest ac- 
tive officer in point of service, with the 
exception of the chairman of the board, 
F. M. Hubbell, who is the holder of 
policy No. 1 in the company, issued 
when it started business in 1867, it is 
announced that July will be “Browne 
Month,” and a special effort will be 
made to make an especially good show- 
ing in production for the month. For 
twenty-eight years Mr. Browne has 
been in very close connection with the 





selection of the company’s risks. That 
his judgment has been excellent and 
for the best interests of the company 
and all connected with it can best be 
attested by its record of low mortality. 


Walter A. Evans, a local agent of the 
Provident Life & Trust, has been sick 
for over a month as a result of an epi- 
leptic attack. His condition is not dan- 
gerous, although he cannot yet leave 
the bed. Mr. Evans is chairman of 
the fire and water board of Kansas 
City. 

Norman W. Harris, for many years 
president and active head of the Har- 
ris Trust & Savings Bank, Chicago, 
president of ‘the New York house of 
Harris, Forbes & Co., and of the Bos- 
ton house of N. W. Harris & Co., died 
at his summer home at Lake Geneva, 
Wis., Sunday. Mr. Harris had retired 
from the presidency of the Harris 
Trust & Savings Bank and was chair- 
man of the board. Mr. Harris was the 
founder of the Union Central Life and 
for fourteen years was its secretary 
and financial manager. He. was in the 
life insurance business at Cincinnati, 
representing one of the eastern com- 
panies, when he saw the opportunity 
of organizing a local institution. In 
1867 he organized the Union: Central 
Life and after his fourteen years of 
service there and one year of travel 
abroad, he located in Chicago, estab- 
lishing the banking and bonding house 
of N. W. Harris & Co. 


Edgar Hill, special agent of the 
Northwestern Mutual Life in the west- 
ern district of Oklahoma, is one of the 
youngest agents in the state and writes 
more business than many in the game 
several years. Mr. Hill has his busi- 
ness among the younger boys and his 
schoolmates. He was graduated from 
the Oklahoma: City high school in 
1913. In a recent contest for members 
to join the militia he won a gold watch 
for securing the greatest number of 
signers. In appreciation of his good 
work General Agent J. C. Clark is 
sending him to the annual meeting of 
the agency association being held in 
‘Milwaukee this week. 


State Senator Fred E. Tucker of 
Ardmore, Okla., has announced himself 
a candidate for reelection. He was a 
member of the last insurance commit- 
tee of the senate. He is a member of 
the firm of Coats & Tucker, Oklahoma 
general agents of the Equitable Life 
of Iowa. Senator Tucker has charge 
of the agency at Ardmore. 


J. P. Sullivan, vice-president and 
manager of the Farmers & Bankers 
Life of Wichita, Kan., has been in 
Chicago for three weeks spending his 
vacation. Chicago is Mr. Sullivan’s 
old home, he having been connected 
with the home office of the Illinois 
Life in that city. Mrs. Sullivan also 
is a former Chicagoan, so these two 
people enjoy getting back on their old 
stamping ground. Mr. Sullivan put in 
several days of golf during his vaca- 
tion. 


To show what men can accomplish 
even in the face of what might seem 
hopeless affliction is found in C. D. Mc- 
Manus, who represents the Northwest- 
ern Mutual at Ft. Smith, Ark. He has 
been in the service of the company for 
four years and is producing annually 
a nice amount of business. He was 
formerly a traveling salesman, but his 
sight became impaired and he is now 
er'tirely blind. He took up life insur- 
ance work, securing a good working 
knowledge of the business by having 
his mother read to him. He also has 
a boy who reads to him and in this way 
he keeps up to date. He is a student of 
the business through the eyes of others. 
He has the faculty of memorizing al- 
most all that is read and he is familiar 
with rates and conditions of many poli- 
cies. He can tell offhand the main fea- 
tures of his own company’s policies 
and others. 
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Talks at World’s Salesmanship Congress 


Sz THOMAS LIPTON, the English 
merchant prince, yachtsman and 
thoroughbred sportsman, was on the 
program to discuss “Salesmanship vs. 
Sailsmanship.” Sir Thomas could not 
be present, but his address was read be- 
fore the congress. Comparing the two 
activities of salesmanship and sailsman- 
ship, Sir. Thomas says: 

“Both depend to a great extent upon 
atmosphere and air, or rather, wind. In 
the one case ‘hot air’ is said to be oc- 
casionally utilized. The ideal conditions 
for the sailsman on the water are a 
sunny atmosphere and a strong, true 
and steady breeze, and for a salesman 
of commerce a sunny and cheery mental 
atmosphere and a strong, reliable and 
attractive line of goods. They must 
both be sportsmen at heart, ready and 
prepared to take the bad weather with 
the good, depression and squalls equally 
with prosperity and fair wind, and both 
must play the game squarely and 
honestly. 

x ok x 

“The first essential of success for the 
salesman is to make sure that he has 
a good article to sell. He can hardly 
hope to persuade and enthuse his cus- 
tomer unless he has faith in his line, 
and having that faith he should en- 
deavor to impart it to his customer. He 
should also get to know all about the 
article he is selling so that he can talk 
about it as an expert. He should also 
make sure that his goods are what his 
customer requires. He should report 
to his house, giving it the exact par- 
ticulars of what is wanted and if, he 
doesn’t have the line that will go, per- 
suade his house to make the thing that 
will go.” 

x * * 

Sir Thomas warned the salesman 
against belittling opponents’ goods. 
“On the other hand admit their merit if 
they have any,” said he, “but tactfully 
point out the advantage of your own 
line and show in what way it is superior. 
Don’t take offense readily. You may 
not always be received with open arms 
by your customer and not always have 
the fatted calf killed for you, but make 
allowances for your customer. You can- 
not know what troubles or annoyances 
he may have. He may have lost his 
collar stud, or be wearing a pair of 
tight boots. Try to give the soft answer 
that turneth away wrath and you will 
probably find he will feel that he has 
done you an injustice and will strive to 
inake amends, to your ultimate advan- 
tage. Be civil, polite, conservative. 
Make every customer of whatever de- 
gree feel that for you he is the one 
man in the universe and that to obtain 
his order is the ambition of your life. 
Get your man’s confidence, then make 
sure to — it.” 

The concluding advice of Sir Thomas 
was that just as a sailsman afloat should 
keep his craft trim and neat, his brasses 
burnished bright, and his sails spotless- 
ly clean, so should the salesman ashore 
be spruce and smart in his personal ap- 
pearance. He need not be a dude or a 
guy, preserving at all times his own 
self respect to the credit of his house 
and justifying his claim to position and 
title of “The Ambassador of Com- 
merce.” i 


A SALESMAN should have the power 
of thought, said A. C. MacMahon, 
of the National Cash Register Company, 
and be able to convert that thought into 
immediate action. He should be one 
who has the power of persuasion and 
can create a demand. A_ salesman 
should be able to overcome obstinancy 
and self-conceit and let the light of 
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Hawkins Heads World’s Salesmanship | 
Congress | | 
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T THE closing session of the World’s Salesmanship Congress at 

Detroit, $350,000 was subscribed to make the organization perma- 
nent. Life insurance interests will be well represented on the execu- 
tive committee through the coming year by Edward A. Woods, gen- 
eral agent of the Equitable of New York at Pittsburgh. Other mem- 
bers of the executive committee are John Wanamaker of Philadelphia, 
John H. Patterson of Dayton, Ohio, Norval A. Hawkins of Detroit, 
Hugh Chalmers of Detroit, Harry W. Ford of Detroit, B. T. Neff, 
Harry M. Jewett and Joseph Mack. Norval A. Hawkins, salesman- 
ager of the Ford Motor Company, is president of the congress for the 
The Congress for 1917 will be held at either Phila- 
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reason into dark places. The way to 
overcome an argument is to establish 
a fact. A man should sell through the 
five senses whenever possible, and at- 
tack the most vulnerable point in a 
prospect’s defense. ‘ 


SECRETARY OF COMMERCE 
WILLIAM C. REDFIELD urged 
that America might equip herself to 
hold the place that she had acquired as 
a creditor nation among the peoples of 
the earth. His comparison of Amer- 
ica’s situation among other nations as 
a debtor nation and as it is now when 
she has become a creditor nation, was 
most impressive. America rejoices, said 
he, in such prosperity as neither it nor 
any other nation has ever known be- 
fore. What shall the future be? It is 
up to the man. It is perhaps not with- 
out reason that the word “Salesman- 
ship” has the word “man” in the very 
center of it. You do not need to be 
told the value of a man. Look back 


twenty years and see what men have |: 


done here in Detroit. 
*x* * * 

Foreign salesmanship then is squarely 
up to the American man, and it is up 
to him, first, in the factory and, second, 
in the field. The first and the funda- 
mental factor in foreign salesmanship 
is the spirit of the man in the factory. 
If he is stern in self-criticism and has 
a working hatred of waste in all its 
forms, then, and not until then, is laid 
the base on which the foreign salesman 
may go forth rejoicing and to conquer. 
Then we’ shall send forth our industrial 
missionary, the man in the field, to 
speak for the man in the factory. They 
will go knowing that there will be no 
German or Englishman who will have 
at command any resource of science or 
management that is not behind them- 
selves. Foreign salesmanship calls for 
the. keenly managed shop at home to 


pack the keenly alert man in the field. 


oreign salesmanship calls for charac- 
ter, courage and care, for it is a large 
and not a little profession, a human and 
not merely an industrial thing, and in 
the last analysis it, and all it involves, 
rests upon the quality of American man- 
hood. 

Speaking of foreign selling, Secretary 
Redfield said that it seemed heretofore 
our salesman worked on the principle 





that if a foreigner did not understand 
the English language, we should speak 
louder. In other words, we were willing 
to do but very little to fit our goods to 
the taste of the foreigner. 


_ Concluding, Mr. Redfield said, Amer- 
icans excel in alertness of mind, but in 
turn are excelled by scientific insight. 
It is because of this difference that 
American salesmanship abroad has not 
hitherto succeeded as it should. Our 
manufacturers and their representatives 
have been, as it were, continually and 
repeatedly “bucking the center.” This 
is not necessary. We can gain ground 
just as fast and at less expense by 
“playing around the ends.” Then, too, 
said Mr. Redfield, the American busi- 
ness man with all his alertness has not 
as a commercial entity been courageous. 
Would to God, said he, that the Amer- 
ican business man could drink at the 
fountain of English commercial cour- 
age. 

He spoke at considerable length on 
the wastefulness of American manufac- 
turers. He commended the German 
thoroughness in applying science to pro- 
duction, but said too many Americans 
are like the man that when urged to be 
less wasteful in his manufacturing 
enterprises said: “What is the use of 
saving a cent a yard when by getting 
together with two friends I can raise 
my price three cents a yard?” 

*x* * * 

Edward A. Woods applied this idea 
of wastefulness and extravagance to 
life insurance companies when he re- 
marked that greater care should be ap- 
plied to the selection and handling of 
human material, just as the manufac- 
turer is forced by competition to apply 
the most economical methods that sci- 
ence can furnish to the selection and 
handling of his physical materials. Life 
insurance companies, said Mr. Woods, 
too often take the failures and misfits 
of other lines of business and try to 
make first-class material from these 
“seconds.” This certainly is not a proper 
method of seeking to furnish a service 
that is next to the ministry in impor- 
tance and general application. Mr. 
Woods says the word “agent” has been 
a handicap to insurance salesmanship; 
that as quickly as possible the word 
should drop out of insurance usage and 








be replaced by the word “salesman.” 
The term premium is not a good word 
and the terms “policy,” dividend,” and 
“renewal,” could be improved upon and 
the result would be to the best interest 
of the business. This salesmanship 
congress, said Mr. Woods, marks the 
beginning of the selection of better in- 
surance men. Mr. Woods suggested an 
organization of executives, as the prob- 
lem is one that must be solved by in- 
surance company executives finally. 


At the session at which Governor Fer- 
ris of Michigan spoke, Mayor Marx 
of Detroit also addressed the congress, 
giving the delegates a welcome in be- 
half of the city. Governor Ferris had 
just brought out the fact that the impor- 
tant thing in every profession was the 
man rather than the profession; that in- 
stead of a medicine man he preferred a 
man who practiced medicine; instead of 
a grocery man, a man who sold grocer- 
ies; instead of a clergyman, a man that 
preached the gospel, etc. The chair- 
man then in introducing Mayor Marx 
referred to him as “the man who is 
Mayor of Detroit.” 


ARNO E. SANDER, secretary of the 
National Confectionery Salesman’s 
Association, says that salesmanship in 
what might be termed the academic 
sense is nothing but patter and stuff. 
He says the short way, the direct way, 
to be a good salesman is to get a job 
with a good house. A man is a good or 
bad salesman almost entirely because of 
the quality of the goods he has to offer. 
The price at which they are offered also 
is an important factor. So also is his 
personality, but if we depended on all 
this so-called psychological patter to 
make our living, we would starve to 
death. f 

Thus was one opinion set over against 
another at this great clearing house of 
ideas on the art or science or knack, 
if you please, of selling. 


FDWARD HINES, one of the largest 
lumber dealers in the country, talked 
to the lumber salesmen in their special 
session. It is trained study that has 
made the German salesman the wonder 
of the world. Both Germany and Japan 
have made salesmanship a_ national 
study, because through it national pros- 
perity may be advanced. Said he: 

“After thirty-five years in business I 
have been led to believe that experience 
is the most costly and often the most 
extravagant of teachers. I do not mean 
by this to discount the value of experi- 
ence, but I do contend that the most 
intelligent and useful loyalty, the kind 
most needed nowadays and the kind 
that will be an absolute necessity to 
every modern business henceforth, is 
that loyalty, coupled with aptitude, that 
is deliberately and purposefully devel- 
oped through early training and edu- 
cation. 

x *k x 

“I would suggest the creation of a 
chair of salesmanship in our leading 
universities. I would have students 
study salesmanship in post-graduate 
courses, which would include a thor- 
ough grounding in economics and prac- 
tical business law and which would be 
made of the highest value by frequent 
lectures by the most successful of the 
world’s salesmen. Salesmanship, as a 
fundamental factor in the new civiliza- 
tion, has lagged behind as far as the 
leading universities are concerned. 
When salesmanship is _ specifically 
recognized in our highest seats of 
learning, there will be established a 
community of the highest mutual in- 
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terests, with well defined principles and 
a code of loyalty which will be gener- 
ally recognized and adhered to as a 
specific aid for business betterment. 

“This development of college trained 
salesmen, he declared, was the greatest 
step to be seen in the ‘future toward the 
evolution of proper salesmanship in 
America. The biography of the self- 
made business man of the future will 
not read that he started as an office boy 
at the age of ten, then with only the 
most elementary schooling became a 
captain of industry. Instead it will 
more likely read that he worked his way 
through high school by working after 
school and Saturday afternoons, and 
then worked his way through college. 

* * * 


RTHUR F. SHELDON, of the Shel- 

don School of Salesmanship, says 
that you can test out pretty nearly any- 
thing by examining three main points 
of quantity, quality, and mode of con- 
duct. It does not matter whether it is 
a motor car, or groceries, or transporta- 
tion or salesmanship. If the quality, 
quantity and mode of conduct are cor- 
rect, you can safely go ahead and make 
the investment without fear of loss. In 
case of the salesman, he may be all right 
on any two of the three points con- 
sidered, but if lacking in the third, he is 
not a good salesman. He may be a 
hard worker, do a lot of foot-work in 
a day, make the maximum number of 
calls, in other words the quantity may 
be right—then too, he may talk cleverly 
and tactfully in the case of each pros- 
pect interviewed; he may present his 
proposition intelligently and impres- 
sively, but there is something lacking. 
In other words, the quality of his work 
as a salesman is all right, but his mode 
of conduct either in his relationship with 
his office or his prospects or otherwise 
may be poor and he is only two-thirds 
of a good salesman. 

* * * 


THE importance of determining the 
attitude of the wife of the applicant 
for a position on a life insurance com- 
pany agency force was pointed out by 
A. Gordon Ramsay, assistant superin- 
tendent of agents of the Canada Life. 
It is not sufficient to determine the at- 
titude of the man himself, but it is of 
great consequence to know that the at- 
titude of the wife was such as to help 
rather than hinder in the efforts of the 
husband. Something of the same 
thought was presented by’ W. W. Kin- 
caid, president of the Spirella Corset 
Manufacturing Company. Said he: 
“The fact that the salesman of today 
is a man of ability, of character, and of 
regular habits, that he can be relied 
upon and is a cleaner man morally and 
physically than the drummers of the 
past, is due to the influence of the sales- 
man’s wife. Who among us has felt 
the support of a noble wife, surrounded 
by right home conditions, cannot bear 
testimony to the important part which 
she has played in our achievements. 
“Possessed of this knowledge, should 
we not take into consideration the silent 
partner, the wife, when employing a 
salesman? Are we not vitally inter- 
ested in his home surroundings. Yes, 
as was stated in the beginning, every 
salesman to do his best must be happily 
married.” 
* ok x 
RTHUR BRISBANE, editor of the 
New York “Evening Journal,” men- 
tioned three great achievéments in sales- 
manship that had impressed him. One 
was very recent—that of the submarine 
“Deutschland,” bringing its cargo of 
dyestuffs four thousand miles against 
the opposition of the strongest fleets in 
the world. Another achievement was 
that of the Queen of Sheba, riding for 
days and nights on the hump of a 
camel’s back and coming to visit with 
King Solomon and purchasing of his 
wisdom with a lot of spices that she 
should not have had at all and which 
were absolutely worthless to King 
Solomon. The third achievement was 
that by the Queen of Egypt, when in 
great distress she wanted to see Caesar 
and enlist his help and good offices. 
She found it impossible to approach 


methods, so going back to Egypt she 
gave definite instructions as to the de- 
signing and weaving of a large rug. 
Now anybody could give Caesar a rug, 
so she had herself wrapped up in the 
rug and it was sent to Rome and un- 
rolled before the throne of the emperor. 
There the queen appeared just as you 
see her today on the cover of your 
cigarette box. 
* * 
f DWARD A. LOVELY, ex-president 
of the Detroit Real Estate Board, 
made a most excellent address before 
the real estate sectional meeting of the 
World’s Salesmanship Congress. 
“A business organization as a whole,” 
said he, “is a composite salesman, and 
it is the harmonious and cooperative 
working of each part of the organiza- 
tion with every other part that makes 
possible successful salesmanship, but 
the mere success of a salesman’s busi- 
ness is of small consequence in com- 
parison to the service to be rendered 
through that business. Salesmanship is 
the means, but service is the end to be 
achieved, and to render service is the 
chief aim of every true salesman. If 
his proposition is sound he may well 
feel that he is inducing thrift in his 
custemers. What better work can one 
perform for his fellow townsmen than 
to provide for them comfortable and 
beautiful homes?. The real estate man 
always, and particularly in the capacity 
of financier, should, and must, be the 
soul of honor and integrity.” 


ALL through life we are salesmen and 
buyers, all of us, said Arthur Bris- 
bane.. Take Andrew Carnegie and his 
different phases of salesmanship. As a 
messenger boy he sells his active little 
Scotch legs for $2 a week. As a young 
Scotch American, full of cunning and 
feresight, he assembles great iron 
works, sells the products and makes a 
few millions. He sells the whole thing 
to J. Pierpont Morgan for $300,000,000, 
and congratulates himself that Morgan 
sells it to the public for fifteen hundred 
million. Having sold his steel, Car- 
negie trades some of the money for 
public libraries and then—the most im- 
portant salesmanship in all in his esti- 
mation—he trades the public libraries 
for public approval, and finally, we 
presume, he will seek to barter this pub- 
lic approval for a place among the saints 
where he will enjoy heavenly pleasures 
throughout all eternity. Mr. Brisbane 
said that he was going to have one of 
his cartoonists prepare a drawing, show- 
ing on one side a Chinese coolie, carry- 
ing on his head a basket full of earth. 
This, said he, was the typical unit of 
industry in China. On the other side 
he would have a figure of an American 
salesman, seeking to sell a steam shovel 
that will dig a Panama canal. Through 
this cartoon he would express concisely 
and faithfully the contrast between 
Chinese and American enterprise. 
* *e * 


GOVERNOR FERRIS of Michigan, 
in addressing the salesmen, said: 
“Did you ever realize the advantage 
to be gained from possession of that 
quality commonly known as humility? 
It is a sort of humility that has made 
this gathering possible. It is humility 
that has brought you here. You come 
here because you don’t know it all and 
you are conscious of it. The very pos- 
session of a humble attitude makes it 
possible for you to put yourself in situa- 
tions where you will become more effi- 
cient. The humble attitude is the atti- 
tude of the apt pupil, no matter what 
particular line of study he may be pur- 
suing.” 
Continuing the governor said: 
“The chief end of salesmanship is not 
only in making money, but in making 
men, from the producer clear to the 
consumer. If salesmanship is not going 
to reach out to the millions in a mutu- 
ally uplifting and constructive way, it 
cannot be true salesmanship. Manhood 
must prevail throughout. 
It is not a very great task to make 
out of a man a carpenter, a doctor, a 
lawyer or even a statesman, but it is 
difficult to make a man out of a car- 





Caesar’s throne by the conventional 





man. Instead of talking of a clergy- 
man I should rather talk of-a man who 
preaches the gospel. Instead of talking 
of a salesman, I should rather talk of a 
man who makes sales.” 


fg HE executive secretary of the Na- 
tional Association of Corporation 
Schools, F. C. Henderschott, says that 
the proposition in a nutshell is this: 
“Other things being equal, the man 
with the trained mind will always ex- 
cel. However, life insurance com- 
panies do not have success with the col- 
legebred agent, for the reason that the 
collegebred man goes into life insur- 
ance simply to gain from the ex- 
perience. He takes to it just as he 
would to some other postgraduate 
course. He does not go into it with 
the idea of becoming a fixture in the 
business of life insurance, because to 
the college man there is too much 
opportunity in other lines where pos- 
sibilities are much greater. Such being 
the case, the collegebred life insurance 
agent has not been profitable to the 
company. 
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By R. W. Stevens, Vice-President 
Illinois Life 
Some five years ago a young man 
in a large middle western city decided 
he would enter the life insurance busi- 
ness as a salesman. He had had no 
previous selling experience, his per- 
sonality was not such as would incline 
anyone to set him down as a “natural 
born salesman,” and his knowledge of 
life insurance and its benefits was no 
more than that of the ordinary man 
who has taken a passing interest in our 
business. 
He had no pull with anybody, or any 
concern, and the value of his acquaint- 
ance from an_ insurance-producing 
standpoint was practically nothing. His 
chief assets were energy, enthusiasm, 
clean character, and an unspotted rep- 
utation. He wanted to make money— 
big money—and he was willing to work 
and work hard for it. 
* * * 


The agency manager whose good 
fortune it was to enlist the services of 
the young man of this story, was able 
to impress upon him in such a manner 
that he believed it, that the secret of 
success in selling life insurance is ‘“‘see- 
ing people,” and that the more people 
approached on the subject of life insur- 
ance the more policies sold. So he 
went to work inspired with the idea 
that he would see just as many people 
every day as he possibly could 
In the beginning his calls were made 
on the haphazard plan, each day’s so- 
licitations being largely determined by 
the developments of that day, those 
whom he approached being selected by 
chance and circumstance. He kept a 
record of those on whom he called, but 
his calls were not planned in advance. 
On some days he would undertake to 
canvass an entire building, starting at 
the top and visiting every office, but 
soon discovered that there were such 
disadvantages to that plan as caused 
him to abandon it. He also found that 
it was to his advantage to know the 
name of the man on whom he was call- 
ing rather than to try to get it at the 
time of the interview. But notwith- 
standing his crude methods; he was 
securing many applications and making 
money. 
*x* %* x 
As _a logical consequence of his de- 
termination to succeed—and succeed bi 
—and the tremendously hard and utisidt 
tematic work he was doing, the young 
man began to plan his work in advance 
and from the directories at his disposal 
listed up names, which, considered 
from the standpoint of occupation and 
residence, indicated people who could 
buy ordinary insurance. These names 
he put on cards and the result of each 





penter, a lawyer, a doctor or a states- 


this beginning’ a large and valuable 
card index system has been developed. 
It further occurred to him that those 
who were being marked off as hopeless 


‘prospects might be made of some value, 


therefore, he determined that he would 
try to capitalize in some way every man 
on whom he called. If the application 
was not secured, he would suggest that 
possibly the prospect could give him 
the names of friends who might be 
interested; proposing that on account 
of any insurance placed and paid for 
their assistance would be recognized 
and remunerated. 

Ake 


He was agreeably surprised to find 
a cheerful willingness on the part of 
nearly every man to suggest names. 
Whenever a policy was placed on such 
a lead he returned to the man who 
had given it and gave him a fair re- 
ward for his assistance, taking occasion 
to again discuss the matter of insurance 
for himself. If names suggested proved 
of no value, it appeared to be the 
courteous, businesslike thing to do to 
return to the man who gave the names 
and explain the result of the inter- 
views, usually securing some more 
names, and again discussing the mat- 
ter of his insurance. 
By systematically and conscientiously 
following this plan he found that in 
very few instances was he making calls 
that were utterly wasted. He was get- 
ting a large number of people interested 
in his work, and while enjoying the 
good will and assistance of those who 
had first turned him down for personal 
insurance, this occasional favorable con- 
tact with them was imperceptibly de- 
veloping them as prospects, while they 
made it worth his while to keep them 
in line by reason of the suggestions 
and introductions which they willingly 
gave. 

* * x 
The business of this young man has 
grown to tremendous proportions and 
he now has two Office assistants whose 
time is entirely employed in keeping 
track of his prospects. He is no longer 
able to keep up the close personal 
touch with those who are helping him 
by their suggestions that he main- 
tained in the beginning, but they are 
kept in line and fully informed by a 
capable correspondent. 
During each of the past three years 
this man has_ personally handled, 
‘through personal contact, 3,000 possi- 
ble prospects for life insurance, and 
3,000 insurance calls is the yearly task 
that he not only sets for himself but 
rigidly and religiously performs! 

He uses an automobile now and has 
his own chauffeur. No one begrudges 
him his success, because he has earned 
it in a way that any other life insur- 
ance salesman can earn it who is willing 
to pay the price. 

ee 


CAN’T CASH THEM IN 


One of the papers, in speaking of 
the excuses that prospects offer for 
not taking life insurance, says that 
these good intentions, intelligent. ex- 
planations and reasonable -excuses are 
no real substitute for the protection 
that life insurance gives. If a person 
dies these excuses and explanations 
cannot be cashed in. .They do not 
take the place of good indemnity. A 


valid deceives himself and his depend- 
ents. The agency paper gives the fol- 
lowing list of features that people 
would substitute for life insurance: 

Good Intentions—Your widow can’t 
wear them. 

Promises—Your children can’t eat 
them. 

Future Hopes—Will not shelter your 
family. 

Excuses—Will not pay for warm 
clothing or kindle the fire. 

Expectations—Will not pay for your 
daughter’s schooling. 

Procrastination—Will not send your 
boy to college. 

——_—___ ee 


Some feel obliged to magnify little 
things in order to maintain their self- 





interview was noted on the card. From 
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person in giving excuses which are not : 
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REATS SPECULATION IN LAND 





George E. Black’s Method of Meeting 
Competition of Dealers in Farm 
Property 





In districts where people with a little 
money to invest are buying farm lands 
“for a rise” the meeting of this class of 
competition is an important problem 
with life insurance agents. Often the 
purchaser pays little down on a piece 
of property and he knows that he can- 
not lease it for enough to meet interest 
and taxes, but believes that within a 
few years the value will have appre- 
ciated to such an extent that he can 
sell at a good profit. 

George E. Black, district agent of 
the Northwestern Mutual Life at Man- 
kato, Minn., having such competition 
to meet, has devised an ingenious 
method of showing the superiority of 
an endowment policy to investment in 
farm lands for speculative purposes. 


“Ledger Statement” 


At the request of THE WEsTERN Un- 
DERWRITER Mr. Black has furnished the 
illustration he uses. It is gotten out 
on the regular “Ledger Statement” 
form which the Northwestern Mutual 
furnishes its agents in blank. Any 
agent could make up a similar form for 








percent. If the present dividend scale 
is maintained this would be reduced to 
3.11 percent at the twentieth year, or 
an average interest during the twenty 
years of 3.80+ percent. This will illus- 
trate the method of buying an estate 
all on time and paying for it simply 
by paying the interest one year in ad- 
vance, with all the benefits of insur- 
ance thrown in. Should one have to 
retire from his contract by default he 
could, after the second year, receive 
back a large part of his payments in 
cash, whereas, if he were paying a simi- 
lar sum on any sort of a property con- 
tract, he would lose all, for he would 
not have acquired any equity by his 
payments, as they would represent only 
the annual carrying charge and would 
pay nothing on the principal debt. 


Comparison With Buying Land 


Take the case of a person buying a 
piece of property worth $10,000 on 
twenty years’ time at 5 percent. He 
would pay $500 a year interest and in 
twenty years he would have paid 
$10,000 in interest and still be in debt 
$10,000, whereas in the illustration he 
bas paid $7,601.90 interest and gets 
$10,000 cash back, representing a profit 
of $3,398.10, while the buyer of the 
property is compelled to sell at $20,000 
in order to pay his debt and get his in- 
terest back. What degree of assurance 
kas he that he can do it, based on past 
experience? 

The “Ledger Statement,” 
by Mr. Black to 
cited, is as follows: 


L prepared 
illustrate the case 


LEDGER STATEMENT 


Kind of Policy, 20-Year Endowment. 


Age, 35. 


For John Doe. 
Amount, $10,000. 
On the life of Himself 


Annual Premium, $506.40. 


: Annual Net Total Net 

Increase in Ledger Expense Ledger Expense 

: ae Net Inventory Total of Insur. at End of Insur. End 
Year. *Dividend. Pay- or Inventory or of Respective Yr. of Yr. Specified 
zs ment. Cash Val. Cash Val. Dr. Cr. Dr. es 

1916....... $ 67.50 WRUOO.. 5 ewe wangec us ¥ S6a00- * 4... $438.90 ..... 
co: | 72.60 433.80 $604.00 $ 604.00 433.80 $268.70 yo, ee 
p20) Ae 77.80 428.60 371.00 975.00 428.60 371.00 326.30 . ..... 
ps) A 83.20 423.20 384.10 1,359.10 423.20 384.10 370.40 ..... 
ik Sara 88.80 417.60 3938.40 1,761.50 417.60 393.40 380.60 ..... 
J ae 94.70 411.70 422.20 2,179.30 411.70 422.20 374.50 ‘ 
> 100.69 405.80 437.30 2,616.60 405.80 437.30 343.00 = ..... 
BOES «<.<.6.0,6's 106.80 399.60 452.30 3,069.40 399.60 452.80 289.80 ..... 
ys, SOE 113.20 393.20 469.10 3,538.50 393.20 469.10 i. ae 
sy 119.70 386.70 486.00 4,024.50 386.70 486.00 TEEGE 2 ccna 
EE 6 ser acd scene 126.50 379.90 503.90 4,528.40 379.90 SOR90- occ $ 9.40 
3 Seer 133.50 372.90 522.40 5,050.80 372.90 Bae , | sicees 158.90 
ae 140.70 365.70 542.00 5,592.80 365.70 ORS? 335.20 
CL Se 148.10 358.30 562.70 6,155.50 358.30 > a re 539.60 
U0 oe 155.70 350.70 584.50 6,740.00 350.70 584.50 ‘ 773.40 
Se 163.40 343.00 577.70 7,337.70 343.00 Cy) i 1,028.10 
| 171.30 335.10 622.80 7,960.50 335.10 622.80 -- 1,315.80 
cS.) 179.30 327.10 649.695 8,610.10 327.10 ST A ae 1,638.30 
i Seer 187.30 319.10 679.00 9,289.10 319.10 yi 0 0 ere 1,998.20 
ee 195.40 311.00 710.90 10,000.00 311.00 TIGSe neces 2,398.10 
BGOs < cavins Policy matures 7,601.90 





*Note.—The figures furnished by the company for the first eight years in this 


illustration represents the dividends payable in 1916 on policies issued since Jan. 1, 
1908 (when its present premium rates were adopted), and those for later policy years 
the dividends that will thereafter be paid, provided the same dividend basis remains 


in effect. 


Any change in the dividend basis will necessarily change the amounts of future 
dividends as promises or estimates of future results. Their purpose is only to show the 
sidered as primises or estimates of future results. Their purpose is only to show the 
dividends the company is now paying or such as it will pay if its present dividend 


basis be continued. 





his own purposes, using the rates, cash 
values and dividends (if any) of his 
own company. 

Mr. Black illustrates his method by 
use of a $10,000 20-year endowment at 
age 35, which, for the purpose of the 
illustration, he calls a “20-year bond,” 
sold on time at $50.64 per $1.000, or 
5.064 percent per annum. This repre- 
sents the total annual cost of the bond, 
on which the company will reduce the 
interest charge each year, and which 
the company will redeem at its face 
value in cash at death or in twenty 
years out of the interest paid. It will 
be noted from the following table that 
at the end of the sixth year the guar- 
anteed increase in the cash value is 
$422.20 and the illustrated dividend is 
$94.70. Both together represent what 
would be received in return for the pre- 
mium paid and would amount to 
$516.90, or $10.50 more than the gross 
premiums. 


Advantages Shown 


Including the sixth and subsequent 
years the purchaser would receive back 
more each year, in cash or in credit on 
the company’s books, than he paid. 
His interest rate at the start is 5.064 
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OLD AGE PROVISION 


A number of agents in selling life 
insurance do not forget to present to 
a man the desirability of providing for 
himself in old age, as well as protect- 
ing his family. After a while his family 
grows up and there is not so much 
need for life insurance. Still, there is 
a need for looking out for himself and 
the keen life insurance man will pre- 
sent the desirability of an assured car- 
rying sufficient endowment policies to 
mature when he is sixty-five or sev- 
enty years of age. 

he income endowment policies are 
excellent for this purpose. Companies 
issue this form provide an income for 
both the insured and the beneficiary, 
beginning at the end of the endowment 
period and paid until the one who dies 
last has passed away and for twenty 
years’ certain. This is a good contract 
for husband and wife to give adequate 
on in old age to either one or 
oth. 





————__— ee 


Conservation does not merely mean 
to save and protect—it means progress 
with the least possible cost. 














MAKING A BATTLE OF BUSINESS 


Competition Is Big or Little Factor in Handling 
Life Cases, Depending on Attitude of the Agent 

















Some people love to fight. 

Look at all the folks that get mar- 
ried. 

Others are of a peaceful disposition, 
and subscribe heartily to the senti- 
ments of that popular little ballad, “T 
Didn’t Raise My Boy to Bea Soldier.” 

Colonel Roosevelt would rather 
scrap than not; while there are others 
who prefer resorting to arbitration and 
settling their troubles over a good bot- 
tle of grape juice. 

The pugnacious man commands re- 
spect, true, and on this showing one 
might assume that the life insurance 
agent who goes around with a chip on 
his shoulder for other agents and other 
companies would be sure to get all the 
business. 

If it doesn’t work out that way there 
must be something wrong with the 
theory. 

* * x 

Take, for instance, my friend, Jimmy 
Dawes. Dawes represents a good com- 
pany, conceded to _be one of the best 
in the business. He is a hustler, who 
works about ten hours a day, and then 
three or four at night, if Providence 
leads him in the direction of a live 
prospect nightfall. 

Dawes played full-back on his high 
school and college football teams, and 
was the best line-plunger in the busi- 
ness. He was built for the game, from 
his short, stocky build to his heavy, 
fighting jaw and projecting chin. He 
made a great member of the eleven and 
he has been applying the same spirit 
to the game of selling life insurance. 

* * * 


And he’s a success. There’s no get- 
ting away from that. The ordinary 
prospect, with a flabby personality, and 
a vague and indefinite feeling of re- 
sistance, is helpless when he gets with- 
in range of Dawes’ powerful “personal- 
ity. He finds his objections overcome, 
his mind made up for him, and the dis- 
position to buy insurance developed 
without any loss of time. 

But it is Dawes’ enthusiasm for his 
own proposition, cropping out in pug- 
nacity toward all other companies and 
all competing agents, that gives him 
a chance to fight. Let the prospect so 
much as mention the company which 
sold him his last policy, or the propo- 
sition some other agent has presented, 
and Dawes’ fighting blood is up. 

*x* *« * 

He pitches in to convince the pros- 
pect that he’s wrong, all wrong, and 
that he would make the mistake of his 
life to buy from anybody but himself. 
He jerks out his rate-book and his 
comparative statements, begins hurling 
figures and other statistical informa- 
tion at the assured, and if the latter 
also happens to be pugnaciously in- 
clined, they have a swell little argu- 
ment. 

Then the prospect decides to call in 
the agents of the other companies, 
whose names have been mentioned by 
Dawes in his effort to prove that his 
own is the best in these United States, 
and the stage is all set for competi- 
tion. Dawes is some scrapper, as has 
already been indicated, and he doesn’t 
mind this a little bit. ' Naturally, how- 
ever, he and Kayo Brown can’t win all 
their decisions, and in a fair percentage 
of the cases he finds the business go- 
ing to some other agent, who would 
never have butted into the case at all 
if the competitive issue had not been 
raised. 

x * x 

The result of all this is that Dawes 
finds that there is competition in al- 
most every instance. He sells insur- 
ance under pressure from the other 
side. Lots of times the business is 
split between him and the other fel- 





low, because the assured simply wasn’t 
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able to make up his mind which had 
the better of the argument, and pre- 
ferred that method to flipping a coin. 

Putting it briefly, Dawes’ methods 
suggest and invite a scrap. He is look- 
ing for a chance to tap the other fel- 
low on the knuckles, and is so consti- 
tuted that he enjoys doing it. He just 
can’t help pulling the little book when- 
ever somebody mentions competition, 
and naturally competition grows so 
fast, under such nourishment, that it 
furnishes a hard tussle for him every 
time, 

— 


Dawes usually writes about $100,000 
a year, which isn’t half bad. That 
would seem to justify his methods, be- 
cause there are a lot of other agents 
who never get into the $100,000 class. 
But it happens that in the same agency 
with Dawes is another chap, Robert 
Barnes, who is selling $250,000 worth 
a year, and he never saw a rate-book 
until three years ago. Moreover, he 
isn’t a fighter, and they say around the 
agency that he seldcm has a competi- 
tive case. He is a mild-mannered, soft- 
spoken little fellow, and he and Terry 
McGovern would never have got along 
together, at all. He seems to have 
lubricated the ways down which his 
cases slide, however, and they glide 
into the water so smoothly that there 
is scarcely a ripple to attract the at- 
tention of other agents. 

Barnes, whose idea of selling insur- 
ance seems to be to waste as few 
words as possible, doesn’t go into a 
prospect’s office with the idea of ram- 
ming a contract down his throat. And 
he always treats references to other 
companies and other agents with the 
greatest respect: only, having shown 
proper deference, he goes right ahead 
and sells his own policy. It seems to 
be impossible to get him into an argu- 
ment over the relative merits of dif- 
ferent companies, because in every case 
he replies with a smile, “They’re all 
good; but, as I was saying—” 

x ok x 


Barnes has a knatk of keeping away 
from figures. He devotes his time to 
the human interest side of the propo- 
sition. Although he keeps posted on 
all of the latest wrinkles in the form 
of income insurance, joint life con- 
tracts, etc., he writes his biggest busi- 
ness among successful young business 
men of thirty to forty, who are making 
lots of money, and who have families 
that they want to protect. He puts the 
proposition up to these fellows that 
way—that insurance is meant to keep - 
the folks at home from want, “in case. 
anything happens.” He makes them 
see that they need insurance, and while 
he can talk investment values and‘ net 


costs until the whistle blows, he 
doesn’t find it necessary to do this 
often. In short, he makes people want 


insurance—and when they get in that 
frame of mind, he’s right there .to 
hand it to them. 


* * * 


Barnes is making a good deal more 
money than Dawes, not because he 
knows insurance any better, and not be- 
cause he works any harder, because it 
is just about a stand-off on those two 
propositions. He has mastered the 
basic idea of efficiency, however, which 
seems to be to get results with the 
least possible waste of energy and time. 
And inducing unnecessary competi- 
tion is certainly waste, because it 
means, necessarily, postponing final ac- 
tion, possibly losing the business, and 
creating friction of the sort that burns 
up power, whether mechanical or hu- 
man, 

But, of course, if you like to fight, 
competition may be worth all it costs 
you. 
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effect of loquacity or talkativeness in 

interviewing. The “gift of gab” is 
the alliterative and coarse comment on 
the man whose words leap ahead of 
his thoughts. We are apt to conclude 
that thought precedes speech and 
hence judge the quality of one’s 
thought by the merit of one’s utter- 
ance. 

Thought, however, and speech may 
be called concomitant factors, by which 
is meant they are team workers, the 
thought no more, perhaps, conducing 
to speech than the speech to thought. 
Of course we must have knowledge if 
we attempt to state facts; we must 
have mental power of analysis and syn- 
thesis if we are to advance proposi- 
tions, but expression leaps in pace with, 
or marches in tune to, thought and 
thought to expression. 

The eminent orators in the world’s 
history have not won distinction as 
orators by reading written essays, al- 
though meritorious essays are the joint 
product of thought and expression 
feeding each other’s power coordi- 
nately. The great epigram, the per- 
fect characterization, the sublime cli- 
max, springs forth as a creative out- 
burst of thought and language. 


- IS proposed now to consider the 


It would be folly, therefore, to con- 
demn power of speech. In presenting, 
however, the truths of life insurance 
in their service-giving attitude of win- 
ning conviction from one who must 
respond with a money appropriation, 
the process is more than persuasive, it 
must be convincing as well. We do 
not question, because we fully com- 
prehend, a mathematical demonstra- 
tion. The truth stands out in a con- 
tent of conclusion in premises. We do 
not always reason over a beautiful idea, 
heard from pulpit or read in poetry, un- 
til we are persuaded. That two and 
two make four is not a persuasion, it is 
seen as a conviction. When Tennyson 
tells us, “Never morning wore to eve- 
ning, but some heart did break,” the 
truth of it flashes home. Then we 
turn to the argument it has destroyed: 
“That loss is common, does not make 
my own less bitter, rather more,” pre- 
ceding the general ‘fact first quoted. 

Thus we see a personal sorrow is 
none the less poignant because it is 
an experience shared with others. We 
conclude, then, with the poet, that the 
very universality of sorrow, in the 
breadth of human brotherhood, should 
and does make the personal instance 
more bitter. Our logic has followed 
our persuasedness. 

* * &* 

What we should do is to learn to 
curb effusive speech and learn to do so 
in the discipline of keen suggestion of 
answers to difficulties expressed by 
one. We would persuade first and 
convince last. 

Let us attempt an illustration of the 
two methods. Let us assume we have 
made our approach, and our prospect 
is, as he usually is, on the defense. We 
know that we have impregnable logic 
back of us. He knows it too, but hu- 
man limitations make him fight against 
his overcoming. He replies to our first 
suggestion, to wit: that he needs life 
insurance as a supreme need imme- 
diately, in one of the several positions 
which we should know in advance he 
will take. He has all he needs or all 
he can pay for, or he is rich, or his 
wife is rich, or he does not believe in 
making life’s struggle too easy for his 
children, or he has won his life’s battle 
by overcoming obstacles, and he 
wishes his children to do the same, or 
life insurance costs too much, or it is 
a game wherein the player dies to win. 





fallacy and we should have artillery to 
demolish them all. If we batter down 
his bulwarks we shall increase the 
probability of losing his application. 
We must aim to climb over the battle- 
ments. Let the prospect, talk on and 
attempt to put in a suggestion of a sen- 
tence here and there until you shall 
have won his apparent consent to make 
a full elucidation. 
ARR She 
“T have no doubt a man perceiving 
the truth of the realities of life insur- 
ance would have a rather good line, 
but it is not, I think, all you should 
have.” “I am offering you something 
easy, not hard.” “Life insurance makes 
it certain that your children will be 
equipped with education and modern 
success is largely won by equipment.” 
“You will have the personal satisfaction 
of having your life’s great aim, the 
happiness of those you love, carried on 
if you shall pass on.” “Life insurance 
is the only investment guaranteeing 
the success of your labors if inter- 
rupted by the certain visitation, the 
time of which no man can foresee.” 
“Yes, there is much force in what you 
say, but if you have to die why lose 
when you die—why not win?” “Life in- 
surance is not a game at all, it is just 
the opposite.” “You know you win 
now, not merely hereafter.” “Of course 
you do not carry the risk, your family 
does,” 
* * x 

Learn to have ready a suggestive an- 
swer, ever ready, and advance it 
quietly. If you succeed, as you often 
will, in provoking an acquiescence, 
then plunge into the argument. But 
ever make the mental strength of the 
prospect guide the elucidation, not 
your own. 
The greatest vice you can have is to 
pour forth semi-vituperative view- 
points. The agent who talks of wives 
going to washtubs when widows; of 
children raised in asylums, speaks 
probabilities, perhaps, but he awakens 
the dread which a family-loving man 
finds present often enough. Men who 
are solicitous for those they love are 
curtailing their desires in the hopeful 
struggle that human miseries may be 
driven from their door. 


to the result of his failure. 
* * * 


be sarcastic. 
terrupted. 
double aspect of merit. 


him in old age if the need come. 


man, or you will not. 
care of that old man, now?” 
* * * 


the value of a quiet, evenly worded, 


tation. 


of succinct statement. 


every phase of the contract. 





Every statement we know to be a 





The selfish 
man always is a bad insurance pros- 
pect, and only the selfish man’s blind 


The better suggestion is that your 
prospect will, of course, make a success 
of his life, that he will be among the 
small minority of old men not depend- zine 
ent. State the percentage of failures 
and your belief that he will not be one. 
Do not be sarcastic in doing it, never 
That’s why you wish to 
insure that his success shall not be in- 
You have a boon with a 
Your com- 
pany purposes to take care of the fam- 
ily, if he cannot, and to take care of 


“One of two things are sure, Mr. 
Prospect, you will live to be an old 
Why not take 


It is possible only to indicate here 


language—sparing method of presen- | tle, 
Never lose your patience and 
never lose your courtesy. The power 
to talk well should lead to the power 
As we go on in 
our work, we shall have need for full- 
est use of language often enough, just 
as many men will exact exhaustive 
demonstration of the advantages of 
But when 
they do, they are already nearly won. 


NEWS ABOUT LIFE POLICES 


@ New Policies, Premium Rates, Divi- 
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in Policy Literature, Rate Books, etc. 
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PAN AMERICAN’S' PRACTICE 











Tells What It Has Adopted in Way 
of Writing People in Military 
Service 





The Pan American Life of New Or- 
leans, which operates extensively in 
the South, has given the following in- 
structions as to military service: 


The company is prepared to consider 
applications from national guardsmen, 
naval reserve men, militiamen in the 
service of the United States and from 
persons in the Red Cross or other relief. 
service intending to serve in the United 
States or Mexico on the following terms: 


Applications 


That the applications be for ordinary 
life, limited payment life and endowment 
policies, for not more than $2,000. No 
form of term insurance will be granted. 
That annual premiums only will be ac- 
cepted. That all applications taken here- 
after must be supplemented by the appli- 
cant executing the supplemental form con- 
taining the following question and agree- 
ment: 

Question: “Are you now or do you 
intend to become a member of the United 
States army, navy, national guard, Red 
Cross or to enter or enlist in any service 
allied thereto?” 

Agreement: “In consideration of the 
issuance of policy hereunder applied for, 
I hereby agree that if at any time within 
two years from the date of said policy I 
shall enter or enlist for service in the 
United States army, navy, national guard, 
Cross, or service allied thereto, I 
will within thirty days pay to the com- 
pany one extra premium of $30.00 per 
$1,000 on the face amount of said policy. 
In event I enter or enlist for service as 
above stated and fail to pay to the com- 
pany the extra premium of $30 per $1,000 
within thirty days from date of entry or 
enlistment, the company’s liability under 
any policy issued on this application shall 
be limited in the event of my death within 
two years from the date of the policy, to 
one-fifth of the face of the policy. I 
further agree that if any policy issued 
hereunder shall contain a total or perma- 
nent disability benefit, the same shall be 
suspended upon my entry or enlistment 
into said service and shall not thereafter 
become operative until upon discontinu- 
ance of said service, I shall have satisfied 
the company by health certificate satis- 
factory to the company that I am not 
maimed and am physically sound.” 

o the incontestability clause and to 
the total disability clause shall be added 
the words, “except as provided in the 
military, ete., service clause rider hereto 
attached.” 


Union Central’s New Inquiry 


The Union Central Life has added a 
question in its application blank as fol- 
lows: ‘What insurance in this or any 
other company will be discontinued if 
this insurance is issued?” It is said to 
be the intention of the Union Central 
Life to follow up diligently any appli- 
cations where other insurance is to be 








bor of application-getting that full 
elucidation is to be condemned. [It is in 
the early stages of the approach, when 
we aim to win confidence that too 
much talk confuses. Draw the fire of 
the adversary at the start. Postpone 
the charge till you have exhausted the 
enemy’s ammunition. P 


To be sure, there is no mechanical, 
unchanging method to pursue. We 
shall march to higher success as we 
gain higher facility in the use of our 
knowledge and our logic. A smiling 
retreat is often more effectual than an 
overcoming early charge. It is a bat- 
this application-getting. Do not 
try to win every skirmish. We shall 
grow as we work. We shall learn 
then that thought begets speech and 
speech begets thought, and so we shall 
develop into a calm, word-sparing, 
simply-speaking advocate. 

We shall radiate confidence and win 
the persisting victory that comes from 
the applicant’s belief in ourselves, as 
well as in our company and its con- 





discontinued, and give the other com- 
pany a chance to hold its business. 
The Union Central thus comes into 
line with the Metropolitan, Prudential, 
and a few other companies that have 
taken up this feature. 





Use of Double Indemnity Clause 


The Kansas City Life tells its agents 
that they have an impression that the 
company will issue the double indem- 
nity rider on any policy that it writes. 
The company states that double in- 
demnity will be issued only on stand- 
ard first-class risks not engaged in 
hazardous occupations. If any doubt 
exists the double indemnity policy or 
rider will not be issued. 





Changing to New Plan 


An announcement has been made by 
the New York Life to its agents re- 
garding the conditions as to changing 
old policies to the new form. A fee 
of $2 will be charged for making the 
change, to cover the expense of writing 
the new policy. An evidence of good 
health must be furnished, the charge 
for the examination being made at the 
insured’s expense, if the company de- 
cides to seek this information in con- 
nection with the change. Naturally the 
difference in premiums must be paid. 
The company rules that under the cir- 
cumstances no policy will be changed 
to the new form if the present policy 
takes effect prior to 1916. 


This Case Was Much 
Out of the Ordinary 

















A man walked into a Mutual Life 
office in the west a short time ago and 
asked to see the manager. He said he 
wanted to take out some insurance. 
Going on the assumption that the man 
who comes to the office to buy insur- 
ance either cannot pass the examina- 
tion or wants only a small policy, the 
manager turned him over to one of the 
agents, who happened to be at his desk 
and forgot about the incident. 

In about a half-hour the agent ap- 
peared at his door and announced that 
he had written the prospect for five 
$10,000 applications, one in favor of 
each of five dependents, and that the 
applicant had mentioned that he had a 
brother who wanted $25,000 to carry 
out a similar plan. The agent followed 
this up, wrote the $25,000 within a few 
days, and $15,000 on other relatives, 
$90,000 in all, clearing up about $3,500 
in first year commissions besides add- 
ing a tidy sum to his annual income for 
a number of years. All the policies 
were issued, the transaction was bona 
fide in every way; the man simply did 
not want the insurance he proposed to 
take known in his home town, and did not 
want to be a bone of contention among 
the agents there, so he slipped off to 
a town where he knew a general agency 
of a good company was located and 
purchased his insurance as a merchant 
would a bill of goods. 

The manager is still more popular 
with his agents than he was before. 

The agent makes the $200,000 club 
this year. 

_—_——SD ta 
FIsHIN’ 
Supposin’ fish don’t bite rm frst, 
What are you goin’ to d 
Throw down your pole, p RY out your bait, 
And say your fishin’s thru 
You bet you ain’t; you’re caw’ to fish, 
And fish, and fish, and wait 


= you’ve catched a basketful, 
Or used up all your bait. 


Supposin’ success don’t come at first, 
What are you goin’ to do 

Throw up the sponge and Rick yourself, 
and growl, and fret, and stew? 

You bet you ain’t; — re aaa “to bait, 
And bait, and bait g’in, 

Until success holds on Four h ook, 
For grit is sure to win. ~ publicist. 

—_—-S-e 


We should consider difficulties merely 
as opportunities for proving our 








‘It is not in the later phases of the la- | tract. 





strength; never as barriers to success. 
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COMMITTEE REPORTS 
ON WAR CLAUSE PLAN 


(CONTINUED FROM PAGE 1) 


ing on such service, and pay such extra 
premiums as the company may fix there- 
for. In event of the insured entering upon 
such service and failing to give such notice 
or failing to pay such extra premiums at 
the times and in the manner required, the 
liability of the company for death of the 
insured wanton J such period of ten years, 
while engaged in or as a result of such 
service, shall be limited to the reserve at 
the time of death, less any indebtedness 
hereon to the company. 

Not Some companies may find it 
judicious to define “reserve.” 

2. company with an automatic pre- 
mium lien clause may have to introduce 
special provisions to meet the circum- 
stances. 

3. Other details of similar nature are 
left to individual companies. 

The committee is unanimous in ae 
this general form of clause to be include 
in the contracts of the several companies 
at such time as each company may find its 
adoption advisable. 

In order that the above clause may be 
effective, a change should also be made in 
end incontestable clause somewhat as fol- 
ows: 

Incontestable Clause—This policy shall 
be incontestable after two years (one 
year) from its date, except (for fraud) 
for nonpayment of premiums, or for vio- 
lation of the provision relating to military 
or naval service. 

isability Benefits—It is apparent that 
the risk of permanent and total disability 
would be greasy. increased in event of 
war, and the following clause has been 
drafted to meet this danger: 

The foregoing provisions for waiver of 
premiums (and for the annuity benefits) 
in event of permanent total disability (and 
for double indemnity in event of death 
by accident), shall become null and void 
if the insured shall engage in military or 
naval service in time of war (and the 
additional premium therefor shall cease 
to be payable); provided that, upon the 
presentation after the termination of such 
service of evidence satisfactory to the 
company that the insured is acceptable for 
the said additional benefits, said provi- 
sions will again become operative (on 
payment of the additional premium afore- 
said). 

W ome companies may find it de- 
sirable to make a refund of the extra 
premium for disability from the date of 
— and up to the next renewal 
ate. 


Letter by General Counsel Cox 

Accompanying the report is a letter 
of transmittal by General Counsel Cox 
of the Life Presidents Association, as 
follows: : 

“It should be noted that, notwith- 
standing the action of the meeting in 
directing the appointment of this com- 
mittee, no action was taken thereby 
with reference to the use of a war serv- 
ice clause by the several companies. 

“A general discussion of the experi- 
ence of the companies with respect to 
the war risk took place at the meeting. 
This discussion included accounts of 
the experience of British companies in 
the Boer war of 1899-1902, and of Brit- 
ish and Canadian companies in the pres- 
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ent European war. It was apparent 
that the American Civil war and the 
Spanish-American war could not be re- 
garded as criteria. 


Experience Not Sufficient 


“At the time of the former, the busi- 
ness of life insurance was in its in- 
fancy. The latter was both brief and 
of less than secondary importance. In 
neither was a sufficient number of in- 
sured lives exposed to the war risk for 
a sufficient period to afford any basis 
for a definite experience. Moreover, 
the marked increase in the destructive- 
ness of warfare since the ’60s, and 
even since 1898, and the corresponding 
effect upon its hazard, makes it ob- 
vious that statistics.derived from those 
conflicts would be wholly inapplicable 
to war under modern conditions. 


Mortality in Boer War 


“At the inception of the Boer war 
the English offices applied the custo- 
mary ‘five guineas percent’ rate (an 
annual charge of approximately $50 per 
$1,000 of insurance) to meet the prob- 
able cost of the extra mortality due to 
the war risk. Experience, however, 
showed, in the early stages of the war, 
that the true net extra cost of the mor- 
tality of officers, who were the most 
heavily insured, was about 8 percent. 
The 5 percent rate was at first adopted 
by the English and Canadian compa- 
ries for the present European war. 
The mortality of British infantry off- 
cers during the first eleven months of 
the European war is shown to have 
been over 18 percent of the number 
exposed (6,029). (See address by D. 
H. Gordon Smith, president, Insurance 
Institute of Yorkshire, February, 1916.) 
Increases were, therefore, found neces- 
sary before the expiration of the first 
calendar year of the war, and it is re- 
ported that the rates have now in- 
creased to from 15 to 25 percent, while 
one or two companies quote even 30 
percent of the face of the policy for 
a single year’s protection, which ‘is 
practically prohibitory. This latter 
may, however, be regarded as probably 
meant as a refusal to write the busi- 
ness. 


Cannot Determine Extra Cost 


“It was evident from this discussion 
that the extra cost due to the war risk 
is incapable of determination in ad- 
vance; and although the representatives 
cf a small minority of the companies 
present declined to concur in the view 
that a war clause should be inserted in 
civilian policies issued in time of peace, 
it waS unanimously agreed that any 
war clause used should leave the com- 
panies free to determine the amount 
of extra premium from the actual out- 
look and ultimately from their own 
experience in event of war. 

“There was like unanimity of opin- 
ion that the limitation of the operation 
of the war clause to the period of ten 
years from the date of insurance would 
give the companies sufficient practical 
protection from the war risk. This 
view was based upon the considerations 
(1) that the war risk is largely con- 
fined to youth; (2) that the large poli- 
cies are comparatively infrequent upon 
young lives, and (3) that the risk de- 
creases with the increase in the re- 
serve. Similarly, it was agreed that the 
policyholders should have, as an al- 
ternative to the payment of extra pre- 
miums, the right to a continuance of 
the insurance, notwithstanding the war 
risk, at an amount equivalent to the 
legal reserve against their policies; and 
that the operation of any provisions 
in the policies for benefits in event of 
disability should become suspended au- 
tomatically during war service. 


Amendment to Incontestable Clause 
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principles laid down at the meeting in 
the clauses submitted in such a manner 
as, we think, will conform with the 
statutory requirements in all the states. 
In addition to a draft of the war service 
clause proper, and of amendments to 
the disability clause, the committee has 
formulated a necessary amendment to 
the incontestable clause. As indicated 
in the report by means of brackets and 
footnotes, changes will have to be made 
by individual companies adopting these 
clauses, in order to make them con- 
form to the provisions and language of 
their policies. This, we think, can read- 
ily be done without changing the legal 
efiect of the various clauses. In view 
of the a¢tion taken at the meeting of 
May 19, it should be noted that in ac- 
cordance with Article VIII of the con- 
stitution and by-laws of this associa- 
tion, no recommendation is made that 
the companies insert a war clause in 
civilian policies in time of peace; but 
the work of the committee is submitted 





and the recommendation is made that 
such companies as determine to em- 
ploy war service provisions adopt the 
clauses which have been framed by the 
committee.” 


-—_____- <-> ¢ 
Bill of Interpleader 


Senator Shields has filed with the 
United States Senate a favorable re- 
port from the committee on judiciary 
on the bill authorizing insurance com- 
panies and fraternal beneficiary socie- 
ties to file bills of interpleader. In this 
respect it would grant to these organi- 
zations similar powers now possessed 
by banks and other executors. The bill 
was passed by the House on June 10, 
and has been but slightly modified by 
the senate committee. 


Mutual’s Agency Conventions 


The 1917 conventions of the several 
century field clubs of the Mutual Life 
will gather on the following dates: 
The $200,000 section will meet the week 
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*Decrease. 


+Does not include additions or paid-up policies issued on account of surrenders. 
§Includes reinsurance of Amarillo National Life. * 


**Issued basis. 


tEmpire Life reinsurance not included. 








of August 5, 1917, at Yellowstone Na- 
tional Park. The eastern division of 
the $100,000 division will convene in 
Detroit during the week of July 22, 
1917. Denver, Colo., will be the meet- 
ing place of the Western $100,000 club 
during the week of July 29. The 
Southern section of the $100,000 field 
club will meet in Atlantic City the 
week of July 15, 1917. The qualifying 
club year runs from May to May. 
———_—_<> ) a> 


P. C. McDuffie, president of the Atlanta 
Ad Men’s Club and a prominent southern 
insurance attorney, spoke on life e 
advertising before the Southern News- 
paper Publishers Association in conven- 
tion at Asheville, N. C., last week. 


Safe Six Per Cent 


First Mortgage Farm Loans 


No Loan at above 50% of Actual Value of 
Security. Title Guaranteed. 
Most Conservative Appraisements, High Sustain- 


ing Values. 
In the districts from which Security is selected, there ha 
not been half a crop failure in twenty years. 


Write us fer booklets explaining resources of the country 
our plans of operation. 


West States 


Mortgage Loan Company 
Salt Lake City, Utah 











PROVIDENT 


INSURANCE COMPANY 


OF BISMARCK, N. D. 


Capital, $250,000.00 


Articles of Incorporation filed 1915 
Licensed to write Insurance 1916 


Issues all forms of 
Non-participating Life Policies 


Surety Rates Based on 
Scientific Experience 





What does “PROVIDENT” mean > 
SEE THE DICTIONARY 











W. J. WILLIAMS, President 








Dec. 31, 1815 
Assets . $10,279,633 
Surplus to Policyholders 1,008,842 
Insurance in force . 89,596,833 
COME. Ki 5S ee 3,888,689 





Another Year of Progress— 


GAIN 
$1,767,764 
385,282 
9,641,898 
368,589 


The WESTERN and SOUTHERN 


Life Insurance Company 


CINCINNATI 


Attractive Opportunities 


open to Agents in Ohio, Indiana, Kentucky, West 
Virginia, Western Pennsylvania and Michigan 








Scandia Life Insurance Company, Chicago, Illinois 









Watch UsGrow Once a 
cwwinus 2 he Only Illinois Mutual Legal Reserve Company i=" 








For particulars and 
explanation of 


‘THE UNION UNDERWRITERS COMPANY, 


WANTED for OHIO TERRITOR Y—™%jicucuass— 
One of the Largest LIFE INSURANCE Companies in the Middle West 


One Agent has sold $400,000.00 since January Ist. 
Others have placed more than $150,000.00 since February Ist. 


—Life Insurance | 


A NEW AND UNIQUE CONTRAC1—wiite 
10th Floor Nicholas Building, Toledo, Ohio 














| of o ep five thousand inhabitants. 


STOCK SALESMEN 


bie catiteians with a good record who are tired of selling Insurance Stocks. 
“fhis-company will establish very shortly a chain of 850 General Merchandise Stores in the Central West in towns from 
We have the cleanest stock selling proposition in America. 


@tooix Sales WDept.: JOHNR. DRAPER, @aics Manager 


PUGH STORES COMP 


ANY 
Generfail Offices: Pugh Terminal! Building, 865 East Tllinois Street, CHICAGO, ILL. 


Get busy and look into our proposition. 
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News About Companies 











Conservative Life, South Bend, Ind.—It 
reports a writing of $1,109,875 for the 
first six months of 1916. This is an in- 
crease over the period of 1915 of $626,623. 
The gain in insurance in force for the 
first six months is $613,846. During the 
same period of 1915 the company made 
a gain of $254,750. The officers feel very 
much elated at the splendid progress be- 
ing made and feel that 1916 is going to 
be a banner year. The Conservative re- 
ports a collection percent for the first six 
months in the monthly department of 
96, with gross arrears of 14 percent for 
the entire company. Vice-President 
Burkart says that by the end of the year 
they will have the collection percent up to 
98 percent and the arrears percent down 
to 10 percent. ennacre 

Home Mutual Life, Topeka, Kan.—The 
seventh annual meeting of the company 
revealed the fact that there is more than 
$5,000,000 of insurance in force, with as- 
sets of $260,000 and reserve funds of 
$238,000. The officers and directors were 
reelected. Sciiecead 

Gem City Life, Dayton, Ohio—It has 
increased its capital from $100,000 to 
$500,000, thus adding $400,000 to its pres- 
ent capital. It is not the idea to issue 
all the stock at once, but to put it out 
as business demands. The company 
makes a fine semi-annual statement, its 
assets having increased $10,000 and busi- 
ness is going along in good shape. 


Prudential Life, San Antonio, Tex.—The 
company has written over $1,500,000 of 
industrial insurance so far this year, 
which is a little better than its records in 
1915. It is making no drive for the ordi- 
nary business and is taking only what it 
secures through its industrial agents. So 
far it has written $121,000 ordinary in 
1916. Conditions through the southwest 
have not been good during the first six 
months of the year in contrast to condi- 
tions through the greater part of the 
country. Rain for the last two weeks, 
however, has made crops look considerably 
better and prosperity is looked for during 
the rest of the year. Z 

Montana Life—The June 30 statement 
of this company shows admitted assets 
of $1,311,362, a gain of over $100,000 for 
the first six months of the year. The 
company made a fine increase in the 
amount of business written as compared 
to the same period last year, and a fine 
gain in insurance, in, force, 


Equitable, Ia.—For the first six months 
in 1916 its dividends paid to its living 
policyholders totaled $295,849.69, while its 
death losses amounted to only $263,936.65. 
Thus it maintains its record for paying 
more each year in dividends than its death 
losses total. Only a company with es- 
pecially favorable mortality and large 
dividend returns to policyholders, espe- 
cially when it has reached the age of 50 
years, as the Equitable has, can accom- 
plish such a record as this. 

The ratio of mortality to the expected 
for the first half of 1916 is 38.6%. When 
it is considered that during the past three 
years this ratio has averaged less than 
35%, this record is indeed remarkable for 
a company in its fiftieth year. During 
the first six months the production has 
totaled $12,039,347, a gain of over $3,000,- 
000 over the same period for 1915. The 
production for June, alone, was $2,368,466. 
When the company, by great strides, 
reached the $100,000,000 mark in insur- 
ance in force at the close of last year, it 
accomplished a record for advancement. 
It is now stated that by the close of 1916 
the insurance in force will reach the total 
of $117,000,000 or, more, 


New York Life—It announces that in 
the first twelve days of July, 5,554 appli- 
cations for insurance were received at 
the home office for a total of $13,889,701. 
The company attributes this wonderful 
twelve-day production to the new policies 
which were recently put out by the com- 
pany. 

ee¢ 8 

Western Union Life—On June 30 the 
company showed $25,885,783 of insurance 
in force and expects to close the year 
with $27,500,000. The admitted assets are 
$2,212,990, a gain of $210,000 since Jan. 1, 
and the surplus is $545,183, a gain of $25,- 
000. 

* * 


Federal Union Life—The secretary of 
state of Ohio has allowed the application 
of the company to increase its capital 
stock from $100,000 to $250,000. 

——_____ <> 62 —____ 


Kuhns Inspects Texas 


George Kuhns, president of the 
Bankers Life of Iowa, has just com- 
pleted a tour of Texas in connection 
with his company’s plan to make farm 
loans direct to the farmers in the 
“black land” counties of Texas. In ad- 
dition to covering the counties in which 
loans will be made, he inspected the 
agencies of the company in Ft. Worth, 
Dallas, San Antonio, and others of the 
larger Texas cities. He was accom- 














FOLDER DESCRIBING THIS 
POLICY FOR THE ASKING 


RESERVE LOAN LIFE 


“THE 24-HOUR COMPANY” . 






WE HAVE A NEW POLICY! 
NO OTHER COMPANY HAS IT! 


INSURANCE COMPANY 


INDIANAPOLIS, INDIANA 
a 







































State Managers and General Agents who can make 
good with Policies combining a large number of 
attractive benefits can find an opportunity with 


PROTECTIVE LEAGUE LIFE INS. CO. 










DECATUR, ILL. 








panied on his trip by E. W. Nothstine, 
general field manager; William Bacon 
of Greenville and Dallas, general agent 
ct the company, and John F. Ford, who 
will have direct charge of the farm 
loan business in Texas. 
———2se—____ 


TRUSTEES MEETING IS HELD 





Reports on Northwestern Mutual Show 
That It Has in Force 
$1,476,264,263 





Milwaukee, Wis., July 19—(Special) 
—The Northwestern Mutual Life wrote 
15,722 policies amounting to $47,981,454 
during the three months ending June 
80, 1916, according to reports presented 
at the second quarterly meeting of the 
trustees at the home office this after- 
noor. The total gross increase for the 
period was 15,983 policies covering in- 
surance of $49,235,869. 

The insurance in force June 80 on 
the written basis was $1,476,264,623. 

The reports of the officers to the 
trustees were considered very satisfac- 
tory. Other features of the business 
represented a normal condition, it was 
stated. Most of the trustees who at- 
tended arrived in Milwaukee Tuesday 
afternoon in time to participate in the 
annual banquet of the Association of 
Agents. 

The total terminations for the quar- 
ter were 9,380 policies for.an insurance 
of $28,846,558. 

The investments in real estate mort- 
gages, policy loans and bonds on June 
30, were: 


MOPt@OWe® oc iicccctsesores $188,842,445.50 
Policy 10ONS 6.06 ccccccseee 55,400,471.17 
BONES «oc ccccvsceces deanwus 95,946,911.27 

ROG ios csieseses eueewees $340,189,827.94 


A comparative statement for the quar- 
ter ending June 30, 1915 and 1916, made 
by the secretary, A. S. Hathaway, shows 
death claims, matured endowments, etc., 
paid on account of policies in that period 
of 1916, to have been $15,745,170.20, 
which, with dividends amounting to 
$6,557,761.65, makes a total of $22,302,- 
931.85 paid to policyholders, an increase 
of $548,684.17 over the like period of 1915. 

John H. Gibbs of Boston, Mass., who 
served as a trustee for four years and 
was renominated, died July 10 and his 
place was not filled. 


—————_- <- 6 —_______ 
Doing a Big Business 


G. C. McKelvey, formerly with the 
intermediate Life in Chicago and now 
working as an independent broker of 
life insurance, has written and paid 
for $600,000 in the first six months of 
this year. Heé feels certain of another 
half million before New Year’s. He 
has recently closed two corporation 
cases for $50,000 each. Mr. McKelvey 
has been in the life insurance business 
in Chicago for twenty-six years. 
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Ohio National Life. 


Insurance Company 


Cincinnati | 
ALBERT BETTINGER, President 
Offers 


“SOMETHING DIFFERENT’’—we believe the 


most salable combination contract on the market 


ILLUSTRATION: 








Age 35— 
Pays $ 5,000.00 in case of death from any eause. 
** 10,000.00 in case of death from Accident. 
m 25.00 per week for loss of time from sickness (all diseases— 


almost no exception) or Accident (all accidents— 
almost no exception.) | 


“for entire period of disability—from one day to 13 weeks. 











PREMIUM: Annually $182.45; Semi-annually $94.87; Quarterly 
$47.34. (Waiver of premium in case of total permanent disability). 


Accident men increase their income with this policy 
L’fe men increase their income with this policy 


Address inquiries to 


T. W. APPLEBY, Actuary—Agency Manager 


CINCINNATI 





1 
pores | : We Specialize in the Stock of 
Insurance Company Life, Fire & Casualty 


i Insurance Companies 


Quotations and informa- 
tion furnished promptly. 


JOHN BURNHAM & CO. 


Chicago ‘ New York 




















has just issued a very interesting booklet 
‘‘Suggestions for Increasing 
Your Income’”’ 


and would be pleased to send a copy to every 
Life, Fire and Accident Agent in 























Ohio, Illinois and Kentucky 
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NORTHWESTERN MEN 
IN ANNUAL RALLY 


(CONTINUED FROM PAGE 1) 
000 or more of business during the pe- 
riod, an unprecedented number. Six- 
teen agents wrote more than 100 lives, 
and five more than 130 lives. He called 
attention to the remarkable achieve- 
ment of the company’s star writer, Dr. 
C. E. Albright of Milwaukee, who again 
was awarded the Class AA prize for 
the tenth consecutive time. The list 
of prize-winners and details were then 


announced as follows: 
No.of Amt. of 


Class. Nameand State. Lives Business 
AA Dr. C. E. Albright, Wis. 48 $1,103,500 
A Herman Duval, Tistyace 859,370 
BSB Fm. Pepe, W.. 2. 02s 44 745,000 
of Sp ag ae 37 724,150 
D A. C. Hoene, Minn.... 41 648,200 
E Herman Brandt, N. Y.. 28 575,000 
F M,. L. Woodward, Mich. 94 454,900 


Waldrop Gets Special Prize 


T. M. Waldrop of Oklahoma was 
awarded the special prize for writing the 
greatest number of lives, 136. The 
amount of this business was announced as 
$244,833. 

It developed that Dr. Albright, who has 
written $15,314,500 in business for the 
Northwestern in ten years, or since Jan. 
1, 1905, wrote thirteen lives for $630,000 
in the first month of this year. 

In accepting his prize, Mr. Hoene of 
Minnesota explained some of his methods, 
one of which is that he never uses a 
business card to approach prospects. M. 
L. Woodward of Detroit was introduced 
as one of the youngest agents of the 
Northwestern and one of the few men who 
ever won a prize after having been an 
agent for less than four years. 


Honor Men Are Announced 


Superintendent Copeland also announced 
the list of “Honor Men,” or agents who 
have been associated with the Northwest- 
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INCLUDING: 


HELP OF AGENCY 
SUPERVISOR . 
IN GETTING STARTED. 


FULL LINE OF 
POLICIES. 


REMARKABLE 
DIVIDENDS THAT 
MAKE 
LOW NET COST. 


GOOD TERRITORY. ° 
SATISFIED. 
POLICYHOLDERS 
TO WORK AMONG 
AND GET NEW 
PROSPECTS THROUGH. 


CLOSE CO-OPERATION 
OF HOME OFFICE. 


OPERATING IN 16 STATES 
ESTABLISHED 1867 
50TH YEAR IN BUSINESS 
ADDRESS 


J.C. CUMMINS, PRESIDENT 
Des Mo!NeEs, IOWA 











ern less than three years but have written 
in excess of $150,000 for the year ending 
June 1, 1916. At the head of the list is 
H. N. McAfee of New York, who wrote 
41 lives for $412,000. Other honor men, 
listed according to amount of business, 
are: A. D. Samuel, New York; E. J. Kohn, 
Illinois; Warner McCann, California; H. 

. French, Wisconsin; H. R. Kaufman, 
Minnesota; R. S. Crowl, Wisconsin; W. 
G. Eader, California; A. E. Trotman, 
Rhode Island; E. W. De Nio, Iowa; A. A. 
Cohn, Indiana; B. C. Fuller, Indiana; W. 
J. Strouse, Minnesota; G. W. Robinson, 
Nevada; .C. S. White, Michigan; C. S. 
Albert, Pennsylvania; E. J. Larrick, Ohio; 
O. Van Boening, Illinois; W. H. Council, 
California; C. E. Burgess, California, and 
C. D. Shepherd, New York. 

President Markham Speaks 

President W. F. Atkinson of the as- 
seciation introduced George C. Mark- 
ham, president of the company, .who 
extended a cordial greeting and then 
referred to the distinct losses the 
Northwestern had suffered since the 
last agents’ meeting in the deaths of 
three of the most important members 
of the official personnel—Judge George 
H. Noyes, general counsel; Henry F. 
Norris, superintendent of agencies, and 
Fred T. Zetteler, superintendent of the 
claim department. Mr. Markham also 
announced the death of John H. Gibbs, 
Boston, Mass., who served as a trustee 
for four years, on July 10, 1916. 

Insurance Preparedness 

Mr. Markham expressed the opinion 
that the best preparedness consisted of 
a thorough organization, competent 
officers and competent men, and a har- 
monious coordination between the 
home office and the field. He explained 
the financial solidity of the company 
and the character of its assets. He 
urged the agents to study to know the 
contracts they are selling and offering 
to the public, and assured them that 
the company always stood not only 
ready and. willing, but anxious to help 
its agents in every way. President 
Markham also asked the agents to help 
pay lapsed policies that have some little 
value, and the beneficiaries of which 
the company has been trying, in some 
instances as long as five or ten years 
to find. 

New President Introduced 

In introducing the new president, 
Lee J. Loventhal, President Atkinson 
called attention to the fact that the 
Nashville agent’ is the twenty-first 
president of the Association of Agents. 
and this year is his twenty-first as a 
Northwestern agent. Another coinci- 
cence is that Mr. Loventhal is 40 years 
old and this is the fortieth year of the 
existence of the association. Mr. Lov- 
enthal became associated with the 
Northwestern when only 19 years old. 
He is one of the big producers, having 
written 89 lives for $468,000 during the 
last fiscal year. 

The noon hour on Tuesday was de- 
voted to a “Get-Together” luncheon. 
This afforded opportunity for group 
meetings and intimate conversations of 
a technical nature. 

Tuesday Afternoon Meeting 

The Tuesday afternoon session was 
cevoted principally to the discussion of 
the subject, “What the Northwestern 
Offers.” President Atkinson yielded to 
C. C. Dibble, Toledo, chairman of the 
standing committee, who conducted the 
meeting. 

P. R. Sanborn, second vice-president 
of the Northwestern, was introduced as 


the first speaker, his topic being ‘Safety 
in Investments.” Mr. Sanborn made 
a scholarly address, which was in part 
as follows: , 


There are no more beneficent, no more 
splendid illustrators and demonstrators of 
real constructive force than the life com- 
panies, and it is but just to credit to their 
influence and to the wide diffusion of the 
principles of thrift and helpfulness which 
it is a part of their mission to inculcate 
and disseminate, a substantial measure 
of the growth and development of char- 
acter, the profitable use of material re- 
sources and the spread of human sym- 
pathy and helpfulness among men that 
have made of the two generations just 
past a period of altruistic progress un- 
matched in the annals of the world. 


Agent Is Personal Promoter 

In the growth and development of this 
new freedom for those for whom no free- 
dom would otherwise exist, the soliciting 
agent of the company is a potent factor. 
He is the personal promoter.of a work 
in which he consecrates his energies, his 
abilities and his years of life to beating 
down those barriers of opposition and re- 
sistance which are born of man’s normal 
reluctance to perform duties that may be 
deferred. It is his duty to see that the 
duty of the other is not deferred. And 
well he does it. 


Work of the Agents 
As the agents are constantly receiving 
from their clients—the insured—so they 
are continuously giving in return in the 
payment of death claims, dividends and 
optional installments. The payment of 
these installments alone constitutes a 
very large income fund distributed among 
a@ great number of persons, who, but for 
the foresight of the insured and _ the 
tenacity of the agent in making that fore- 
sight available, would be without income. 
To replenish and sustain the fund from 
which these payments are drawn there 
are being continually added to it the 
earnings of the company’s investments. 
These are confined to bonds, loans on 
policies and real estate mortgages. 
Mr. Sanborn then traced, the history of 
the Northwestern investments, devoting 
himself particularly to real estate mort- 
gages. He explained the intricate system 
of handling loans, from the special loan 
agent in each state in which loans are 
made, through the home office inquisition 
and back again. Continuing, he said: 
“Attractive opportunities are not per- 
mitted to obscure the judgment nor to 
sacrifice business produce to the achieve- 
ment of results. 
“Life insurance is not experimental. It 
is not speculative. It is an honorable and 
legitimate business, conducted upon legiti- 
mate business principles by those elected 
to govern it, in an honest endeavor to 
administer its affairs justly and to so 
improve the Master’s talent which has 
been committed to their judgment that it 
shall be at all times an aegis of protec- 
tion and safety.” 


M. H. O. Williams’ Address 


Myron H. O. Wiliams, second as- 
sistant superintendent of agencies, dis- 
cussed at length two other phases of 
“What the Northwestern Offers,” un- 
der the dual head of “Service and Con- 
tract.” Mr. Williams’ discussion natu- 
rally was of a strictly technical nature 
and has been covered more or less fully 
on various occasions when he has 
talked about the most recent North- 
western contract in other parts of the 
country. 

“A life insurance policy is the most 
wonderful contract in the world,” said 
Mr. Williams., “It is inspired by the 
noblest motive in the mind of man. The 
mutual policy contract makes the party 
of the second part a ground floor part- 
ner in the greatest cooperative busi- 
ness the world has ever known.” 

“Some policies,” Mr. Williams said, 
“ought to be mailed. as ‘second class 
matter,’ which brought a hearty cheer. 

Dr. R. R. Price, University of Minne- 
sota, delivered a rapid-fire talk on ‘“In- 
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The Globe Mutual 


Life Insurance Association 
OF CHICAGO, ILL. 
Incorporated Under the Insurance Laws of Illinois, 1895 


M. H. Horr Frank T. ANDREWS, A.M., M.D, 
President and Counsel Medical Director 
T. F. Barry, uu.s., Secretary, Gen. Mgr. and Founder 
Pays Death—Total and Permanent Disability 
and “Old Age”’ Benefits. 


Six Thousand One Hundred and Fifty 


such claims and others paid on policies issued on 
residents of Chicago and within the “Forty Mile 
Limit” up to November 1, 1914. 
ORDINARY AND INDUSTRIAL BRANCHES 

CLAIMS PAID ON SIGHT 
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CEDAR RAPIDS 
LIFE INSURANCE CO. 


CB&Robbi ns, Pres. CBSvoboda, Sec 
HOME OFFICE 
CEDAR RAPIDS, IOW. 








T. F. Barry, Sec. and Gen. Mgr. 








ILLINOIS— MISSOURI— 
INDIANA 


Good men wanted to earn good 
incomes writing good insurance. 
All policies registered. 


OFFICES 
Springfield, Ill....Ridgely Bank Bldg. 
St. Louis, Mo...International Life Bldg. 
Kansas City, Mo.....Commerce Bldg. 
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Chicago, Ill........... 245 North Ave. 
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U 
dividual Efficiency,” which carried a 
“punch” and was full of meat. 
General Agents’ Meeting 

At the General Agents Association 
meeting the time was devoted to educa- 
tional talks, the principal one of which 
was given by Clifford L. McMillen of 
the general agency of Shakeshesky & 
McMillan, Madison, Wis., whose topic 
was “General Agency Organization and 
Management.” Mr. McMillen will be 
remembered as the general agent who 
at the association session of 1915 earned 
a lasting reputation as an agency or- 
ganizer by reason of a remarkable ad- 
cress before the whole body. 

Mr. McMillen, who is one of the 
youngest general agents in the North- 
western service, dwelt upon the impor- 
tance of advertising, and more particu- 
larly newspaper advertising, as a most 
valuable help to life insurance work. 
His agency has developed a highly effi- 
cient advertising system which is, in a 
large measure, responsible for the suc- 
cess of the agency. 


Must Overcome Inertia 


_ “There is no business in the world 
in which there is more inertia to be 
overcome than in life insurance writ- 
ing,” said Mr. McMillen. “Every one 
is agreed that insurance is a good and 
necessary thing, but he delays taking 
out insurance just as he delays writing 
his will—which important affair men so 
often leave undone until they are on 
their deathbeds. Newspaper advertis- 
ing is the best medium I know of to 
awaken the minds of the people to ac- 
tion. It supports the personal argu- 
ment before, during and after it is 
made. The advertising must be good, 
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or it is wasted. It must impress the 
public with two words, ‘At Once.’ To- 
morrow may be too late; today is the 
time 

Mr. McMillen exhibited specimens of 
the newspaper advertising which has 
been done in the big Wisconsin district 
assigned to the general agency at 
Madison. He has compiled every de- 
tail of his agency organization and 
publicity plan and maintains one of 
the most valuable scrapbooks known 
in the life agency world 


Selling Efficiency 


Charles H. Parsons, general agent at 
Toledo, was in charge of the meeting 
Wednesday morning and considered “Sell- 
ing Efficiency” as to life insurance. 

In introducing the subject Mr. Parsons 
stated that he considered the salesmanship 
of life insurance the most scientific of all 
salesmanship. 

T. A. Peyser, New York, was the first 
speaker and considered city work entirely. 
Mr. Peyser gave some new angles to the 
business of soliciting insurance, and among 
the new ideas he advanced were to make 
the prospect solicit the agent for the busi- 
ness. His idea was that most men whom 
he was soliciting knew that he was a life 
insurance agent and in 90 percent of the 
cases they would introduce the subject 
themselves. He said “If you talk te them 
ahr ety a pest; if they talk to you it’s all 
right.” 


Personality Is Important 


The important feature of city solicita- 
tion was personality. Mr. Peyser thought 
that the man who went out with a grouch 
or a sour face would never succeed and 
he advised all agents to look prosperous 
even if they were not. He believed in the 
centralization of work and advised getting 
an advance check for the insurance, giving 
many reasons therefor. He earnestly 
urged solicitors not to “knock” their com- 
petitors, but to have a good knowledge of 
all contracts, and especially to have a good 
knowledge of their own contracts. He said 
“If you don’t know about the other fel- 
low’s contract, don’t bluff; say you'll look 
it up.” In summing up his talk Mr. Pey- 
ser advised all solicitors to be big men 
and liberal. 

Ira B. Potts of Huntington, Ind. and 
F. W. Taylor of Chicago made striking 
and telling speeches on their method of 
soliciting insurance, in country and city, 
respectively. 

More than 350 of, the agents attended 
what was called a “recreation luncheon” 
Wednesday noon, at which an interesting 
program was carried out under the direc- 
tion of H. C. Coffeen, Chicago. 


Talk by BR. H. Grant 


Wednesday afternoon was devoted to a 
talk on salesmanship by R. H. Grant, sales 
manager for the National Cash Register 
Company. 

The present annual meeting was fit- 
tingly brought to a close with memorial 
services for the officers and agents who 
died within the past year. This meeting 
was in charge of Wm. F. Atkinson, of 
Brooklyn, N. Y., the retiring president. 
Resolutions on the deaths of Judge Geo. 
H. Noyes, F. T. Zetteler and H. F. Norris 
were goes by a committee consisting 
of J. Oates of Chicago, chairman; Wm. 
H. Rte Detroit, and Henry Phillips of 
Syracuse. 

Thos. L. Fansler of Philadelphia spoke 
on the death of Judge Noyes. P Throop 
of Nashville, Tenn., made an address on 
the death of Mr. Norris. 


Annual Banquet a Success 


The annual banquet was by far the larg- 
est the Association of Agents has ever 
held. More than 500 plates were laid. 
Among the notables on the guest list was 
Commissioner M. J. Cleary of Wisconsin, 
who was the principal speaker. Commis- 
sioner Cleary had prepared no formal ad- 
dress, but spoke extemporaneously on the 
broad subject of life insurance and its 
agents. He characterized life insurance 
as the greatest of modern institutions. 
“Tf its history were to be written in the 
homes saved, the children educated, in the 
relief of the public, and in the number of 
people it has kept out of the poorhouse, the 
veil of prejudice that may have been en- 
gendered against life insurance would fade 
away,” said Mr. Cleary. 


Agency System Is Only One 


Referring more particularly to the 
agents, Mr. Cleary said that in his opinion 
the agency system is the only system by 
which life insurance can be successfully 
placed and companies developed. “No 
force is so potent to do away with any 
prejudice against the business as the 
agency force,” he continued. ‘Prejudice 
has been aroused because many people have 
been misled by the purpose of the ac- 
cumulation of vast amounts of money in 
reserves and surplus to promptly meet all 
obligations, and the very vastness of the 
nen has been used to create prej- 
udice. 

“To you agents, I say, do away with 
pettiness in controversy and competition. 
Hardly a day passes without one com- 
plaint or another. Every time an agent 
shakes a man’s faith in any company he 
has shaken that man’s faith in life in- 
surance.” 

Mr. Cleary then spoke of a notable ten- 
dency of the times in life insurance in the 





direction of making policy contracts more 
intricate and more amenable to variable 
construction, rather than striving toward 
greater simplicity. 


Breaking Away from Old Road 


“What I am about to say does not apply 
to the Northwestern Mutual Life,” said 
Mr. Cleary. “But I have noticed a ten- 
dency of late to break away from estab- 
lished practices. Heretofore it has been 
the practice to simplify contracts, to elim- 
inate every letter, word or phrase that 
might create a controversy over a policy, 
but there now is a tendency to _incor- 
porate into contracts words and phrases, 
every letter of which, so to speak, carries 
with it a lawsuit. It is gratifying ‘to know 
that the big, broad-guaged companies such 
as the Northwestern Mutual and a few 
others are not in this class, for they con- 
peor yam d strive toward simplicity, fairness 
and plainness and are not headed in the 
other direction.” 

Judge John Barnes, general counsel of 
the Northwestern, also spoke. His talk, 
he said, was of the light, after-dinner 
variety, but in it he gave the agents much 
wholesome advice. 

Dr. R. R. Price, University of Minne- 
sota, who spoke to the agents at the after- 
noon session, consented to give a short 
talk at the banquet, choosing as his sub- 
ject, “Playing the Game.” W. F. Atkinson 
was toastmaster. 








Dr. C. E. Albright’s 
Great Record 








Announcement was made just prior 
te the beginning of the annual conven- 
tion of the: Association of Agents of 
the Northwestern Mutual Life, that Dr. 
Charles E. Albright is for the tenth 
consecutive year the winner of the prize 
for writing the largest volume of busi- 
ness for the company. During the 
fiscal year ending June 30, Dr. Albright 
wrote $1,103,500 of insurance for the 
Northwestern. The figure does not 
take into account his surplus business, 
placed with other companies on all 
policies exceeding $100,000, which is the 
Northwestern limit. While the record 
for 1915-1916 by Dr. Albright is not 
the best he has ever written in any one 
year, it compares favorably with the 
average for ten years. Since becom- 
ing a special agent for the Northwest- 
ern on Jan. 1, 1905, Dr. Albright has 
written a total of $15,314,500 of insur- 
ance for the company. Some of the 
policies are as low as $1,000 and many 
up to the $100,000 limit. He has in- 
sured individuals for as high as $800,- 
000, the excess being written through 
contracts with other companies. 

Dr. Albright’s record is as follows: 
First five months of 1905, $305,000; 
June 1, 1905, to June 1, 1906, $607,000; 


‘to 1907, $936,500; to 1908, $1,257,750; to 


1909, $1,516,000; to 1910, $1,622,500; 
to 1911, $1,719,000; to 1912, $1,817,000; 
to 1913, $1,850,750; to 1914, $1,509,000; 
to 1915, $1,070,500; to June 1, 1916, 
$1,103,500. Mr. Albright’s main office 
is in the home office building at Mil- 
waukee, but his contract with the 
Northwestern permits him to solicit 
business in Chicago, New York, Cleve- 
land, and other large cities of the coun- 
try. Dr. Albright enjoys probably the 
widest acquaintance of any life insur- 
ance underwriter in the country, and is 
considered one of the biggest business 
men of Milwaukee. 
——_ 212 


Ohio State Life Meeting 


The Michigan agents of the Ohio 
State Life met during the World’s 
Salesmanship Congress at Detroit and, 
under Williard K. Bush, state agent for 
Michigan, discussed, with profit, many 
agency problems. 

——————q@aee—___ 


Prudential Men at the Front 


There are 121 Prudential men enlisted 
in the military organizations in the field 
at the present time, fifty having gone 
from the home office and seventy-one 
from the field agencies. The Prudential 
directors have decided to pay the regu- 
lar salary or wages during the period of 
their service, not to exceed six months 
from July 1. If such service continues 
longer than January 1, further consid- 
eration will then be given to the pay- 
ment of salary of employes serving be- 
yond that date. 





Are You A Producer? 
Is Your Record Clear? 
Can You Manage Agents? 


SAY = Can You Develop Territory? 
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ipating, wants agents for 
Michigan. Can give good 
choice of territory to the right 


men. Address 78-G, care The 
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Your greatest hopes will not be fully realized 
until you have signed a contract with the 
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REAL PROTECTION AT COST 


Is appealing to purchasers of health and 
accident insurance, as written by the 


American Health and Accident 


Insurance Co. 


Policies to meet every need, written by a 
Hustling Young Company Thet 
is Making Good. 
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OF OES MOINES, IOWA 
Jas. H. Jamison, President 


We have several good open- 
ings in Iowa territory fora man 
who desires the advantage of an 
attractive policy, liberal contract 
and a Company making a pro- 
gressive and favorable record. 


This may be your opportunity. 














Warm Personal Interest 


That describes the relation 
existing between the ity and 
its Field Men, and — why 
both are forging ahead. ve 
age could reach a higher 

that atmosphere. Write to to— 


The Fidelity Mutual Life 
INSURANCE COMPANY 
Philadelphia, Pa. 

WALTER LE MAR TALBOT, President 
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WOULD DISSOLVE ROYAL 


INSURANCE DEPARTMENT ACTS 





On Its Complaint Attorney-General, 
Through James G. Condon, Files 
Bill in Chicago 


A bill to dissolve the Royal Life of 
Chicago was filed in superior court at 
Chicago, Wednesday, by James G. 
Condon of Ryon, Condon & Living- 
ston, representing Attorney-General 
Lucey. The complainant is Superin- 
tendent Rufus M. Potts of the Illinois 
department. The hearing on the bill 
was set for next Monday before Judge 
McKinley, to whom the case was as- 
signed by Judge Dever. The latter 
granted a temporary injunction re- 
straining the present officers and di- 
rectors from making expenditures in 
the meantime. The papers were served 
on Miss Margaret Bogess, Wednesday 
afternoon, after the process server had 
been unable to locate either President 
Alfred Clover, Secretary J. W. Single- 
ton, or any other officer or director. 


Billi Alleges Insolvency 


he bill filed set forth many of the 
allegations made in previous bills ask- 
ing for a receiver and also the facts 
revealed by the recent examination of 
the company by Actuary Fairlie of the 
illinois department. This report gave 
the company but a bare margin of as- 
sets over liabilities and the suit insti- 
tuted last week by Wisconsin subscrib- 
ers to stock involved an amount greater 
than the surplus that existed on May 
30, the date of the examination. 
If the bill for dissolution is allowed, 

a receiver will be appointed. 


—_————_- 2 ee —____ 
Life Salesmen Stand High 


Insurance solicitors took first and 
third place in the sales contest held in 
conjunction with the sales congress at 
Detroit last Saturday. Under the di- 
rection of Professor Dill Scott twenty- 
tour prominent sales managers attend- 
ing the congress received twenty-four 
salesmen for five minutes each. Every 
contestant had to present his proposi- 
tion to each one of the twenty-four 
judges and received a marking from 
each. Mr. Smith of the Detroit Mutual 
Benefit Life general agency stood first 
and Mr. Ramsdell of the Detroit Equit- 
able Life of Iowa general agency took 
third. The latter recently graduated 
from the University of Michigan and 
is but a beginner in life insurance. The 
other twenty-two contestants repre- 
sented other lines of business. 


—_—_—_ ste 
G. S. Abbot Meets Agents 


George S. Abbot, from the home 
office of the Metropolitan Life, and 
Mrs. Abbott were the guests of Jere- 
miah Hare, superintendent of the Ish- 
peming, Mich., district, last week. 
Many of the company’s agents in the 
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Freeport, Illinois 
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upper peninsula were present and at- 
tended a business session held in Mr. 
Hare’s office. Those who were pres- 
ent were: I. Miller, Escanaba; A. R. 
Kermode, J. L. Harrington and P. J. 
Connolly of Marquette; Richard Fox, 
Manistique; F. H. Tanschech, Iron 
Mountain, and A. F. Greenwood, Iron 
River. Mr. Abbott is on a tour of the 
northwestern states. 


ow 4h 
Wisconsin Meeting Held 


The members of the general agency 
of J. W. Hogan of Cumberland, Wis., 
in charge of the north Wisconsin field 
for the Bankers Life of Des Moines, 
assembled in Cumberland the other 
day for a combination agency meeting 
and celebration. Their guest of honor 
was C. C. Blevins, superintendent of 
agents, who made a special trip from 
the home office to address the meeting. 
Ten of the leading producers of the 
agency were present and a rousing 
meeting was held. 

<< > Que 


Hoffman Making Good Record 


George Hoffman, general agent of 
the Germania Life in Chicago, has 
moved his office from 1111 Harris Trust 
building to 1101 in the same building. 
During the month of June the Hoff- 
man agency wrote $100,000 of new 
business and stood second among the 
company’s general agencies. It stands 
sixth among the general agencies for 
the first six months of the current 
year. 


——————_ 2 ¢ & 
May Affect Earnings 


_ The passage of the rural credits bill 
is likely to have effect on life insurance 
dividends of those companies which 
have a large amount of farm mortgage 
investments. The bill provides for 
twelve main district banks, from which 
farmers will be table to make loans at 
low rates of interest. These districts 
are as follows: 
1. New England 
Springfield, Mass. 
2. New York and Pennsylvania with 
bank at Binghamton, N. Y. 
3. Michigan and Ohio with bank at 
Toledo. 
4. Virginia and the Carolinas with 
bank at Raleigh. 
5. Alabama, Mississippi, Georgia, Ten- 
nessee and Kentucky with bank at Bir- 
mingham, Ala. 
6. Indiana and Illinois with bank at 
Champaign, Ill. 
7. Iowa and Missouri with bank at 
Burlington, Iowa. 
8. isconsin and Minnesota with bank 
at St. Paul. 
9. The Dakotas, Montana and Wyo- 
ming with bank at Aberdeen, S. D. 
1 Nebraska, Kansas and Colorado 
with bank at Hastings, Neb. 
11. Oklahoma, Texas and New Mexico 
with bank at Fort Worth, Texas. 
12. Washington, Oregon, California, 
Nevada, Idaho, Arizona and Utah with 
bank at Sacramento, Cal. 
_While the effect will not be imme- 
diate, as most life insurance farm loans 
are for a period of ten years, the estab- 
lishment of these banks will, it is be- 
, lieved, bring the current rate of inter- 
est on new loans at once down consid- 
erably below what it now is. The ex- 
pense of handling farm loans is greater 
than for any other class of security and 
should the interest rate be considerably 
reduced it might take this class of se- 
curity out of the life insurance market. 
————- <> © 
Pioneer Life Agents’ Trip 


On Thursday of this week the Pio- 
neer Life of Fargo, N. Dak., will start 


with land bank at 








a three weeks’ tour to the east. The 
party will go to Duluth, then take a 
boat to Montreal, where a business 
session will be hed. They will return 
by way of Toronto, Niagara Falls and 
Chicago. In addition to the agents who 
qualified, some are taking their fam- 
ilies. 

————_- =» + oe —_____ 


MERGER RESULTS IN LAWSUIT 


Former Des Moines Life Stockholders 
Make National Life, U. S. A., 
Defendant 








Des Moines, Ia., July 19.—(Special.) 
—Suits aggregating $114,000 were 
started in the district court in Des 
Moines this week against the National 
Life, U. S. A., of Chicago, as the re- 
sult of its absorption of the Des Moines 
Life some years ago. The plaintiffs 
are former stockholders in the Des 
Moines Life, who assert they were de- 
frauded when they were induced to sell 
their stock for $200 per share when it 
was worth $700. 
The largest suit is for $57,510, 
brought by Dr. D. W. Smouse, a well 
known Des Moines physician. The ac- 
tions follow the recent ruling of the 
supreme court in the case of E. J. Daw- 
son, a minority stockholder, against 
the company, when the court reversed 
the lower court and held that it was 
the duty of the officials to give Dawson 
a correct idea of the value of his stock. 
Dawson’s case was remanded for re- 
trial. 
The defendants named are A. M. 
Johnson, National Life Insurance Com- 
pany of the United States of America, 
Robert E. Lay, Estate of L. C. Raw- 
son, and Wilmot A. Harbach and 
Homer E. Rawson, executors of the 
Rawson estate. 
————_- » 8 a 
Memorial to Norris 


Milwaukee, Wis., July 29.—(Special.) 
—A unique memorial to the late Henry 
F. Norris was arranged by the Asso- 
ciation of Northwestern Agents late 
this afternoon. The form adopted is 
the completion of the work undertaken 
by Mr. Norris, which is to place $150,- 
000,000 new business on books during 
1916. This requires, the writing of $92,- 
200,000 before Dec. 31. The country 
accordingly has been divided into nine 
groups to carry out the plan. Every 
agent was enthusiastic over the plan 
and each gave a pledge. 

—_———_- 8 a 


Celebrates Its Tenth Jubilee 


Celebrating its tenth anniversary the 
Northern Life of Seattle held an agency 
convention at its home office last week. 
In addition to the business sessions 
there were a number of entertainment 
features including a banquet. The 
Northern Life has made a great. suc- 
‘cess, having now $12,000,000 of insur- 
ance in force. 


0 ae 
Must Approve Dividends 


The Missouri department has been 
busy going over the dividend illustra- 
tions of life companies under the ruling 
of the department that illustrated divi- 
dend booklets or sheets must be ap- 
proved by the department before they 
are put in the hands of agents. It rules 


printed, that all must come from the 


partment. 


that no agent can have any illustrations 





It rules that at the head in 

heavy type must be printed “Illustrated 

Dividends Not Guaranteed.” 
—————-24o———_ 

Darby Day’s Generosity 


When the members of the. $100,000 
Club of the Mutual Life in the western 
division left-on a special train over the 
Michigan Central for New York last 
Saturday from Chicago, they found that 
a club car had been fully equipped to 
meet all the needs of the trip, it being 
with the compliments of the Chicago 
agency. Manager Darby A. Day had 
the club car fully stocked and the men 
greatly appreciated his generosity and 
thoughtfuiness. 


Youngest in Club 


_ E. Rector Kay of the Spokane agency 
is the youngest man to qualify for the 
$100,000 club of the Equitable Life. 
He is twenty-three years old and sold 
more than a requisite amount of busi- 
ness in ten months in Spokane. He is 
one of four from the Spokane office 
who qualified. 


——————_- » +e 
REFUSED AN AGENT’S LICENSE 


The Minnesota insurance department 
has refused to issue a license to F. G. 
Schroeder of Perham, Minn. Complaint 
was filed against Schroeder by W. J. Will, 
manager of the Germania Life at St. Paul, 
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its agents who qualified for the trip, on 


home office after approval by the de- 
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to the effect that Schroeder was indebted 
to Will in the sum of $119.10, being a bal- 
ance due on premiums collected by Schroe- 
der during 1915. It was also charged that 
Schroeder collected a premium of $48.85 
from John A. Rinkka of New York Mills, 
Minn., who was never examined and de- 
manded the return of premium, which 
Schroeder promised to pay but which Will 
was compelled to repay. 


——_—_-@2ee 


MUTUAL MEN OF WEST MEET 


Over a Hundred in New York—Ed- 
ward A. Bennett of Chicago 
New President 


New York, July 19.—(Special.)— 
Nearly 1,200 delegates were in New 
York City on Tuesday and today to 
attend the third annual convention of 
the Western $100,000 division of the 
Mutual Life Field Club, an increase of 
six over the number present last year. 
Among those who qualified were thirty- 
six men who had never before made the 
club. The convention closes tonight. 

At the opening business session on 
Tuesday morning Edward A. Bennett 
of Chicago was elected president by a 
small margin over Ralph F. Taylor of 
Denver. S. W. Russell of Deadwood, 
S. D., is the retiring president. Each 
agency qualifying five delegates be- 
came entitled to a vice-president, and 
the respective elections resulted as fol- 
lows: Jacobs, Chicago; Will 
boos, Davenport; F. E. Wilson, Denver; 
S. T. Goodrich, Des Moines; W. E. 
Carry, Oklahoma City; R. J. Drum- 
mond, St. Louis; L. A. Simonson, St. 
Paul; J. F. Hathaway, Salt Lake City; 
William Jeffery, San Francisco; P. M. 
Husband, Sioux Falls; J. L. Kleiss, 
‘Lopeka. 

C. O. Whitney of Milwaukee led the 
division in the amount of business paid 
for, with C. E. V. Saunders of San 
Francisco second, and G. W. Fitch of 
Sioux Falls third. 

Vice-President Dexter, who presided, 
announced on Tuesday that the com- 
pany had made an increase of approxi- 
mately $15,000,000 in paid-for business 
for the first six months of the year, as 
compared with the corresponding pe- 
riod of last year. The increase in in- 
surance applied for was about $25,000,- 
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“MINNESOTA 


000 for the same period. The business 
written by the Western division during 
the club.year, which is from May to 
May, was $13,341,000, or close to 10 
percent of the company’s total. 

The social features included a cruise 
around Manhattan Island on Tuesday, 
a visit to Coney Island on Tuesday 
evening, and an automobile tour of New 
York on Wednesday evening. In the 
evening the annual banquet was held 
at the Waldorf. 

The final sectional meeting of the 
club will occur at Niagara Falls next 
Thursday and Friday, July 27 and 29, 
when the Eastern division convenes. 


————-»20e-—___. 
PRINTS SENSATIONAL STORY 


New York “Sun” Has Report of 
Threatened Strike of Pruden- 
tial’s Industrial Agents 


New York, July 19.—(Special.)—Ac- 
cording to today’s New York “Sun,” 
6,000 agents of the Prudential have se- 
cretly organized and will submit a list 
of grievances which they say, if not 
granted by the company, will lead to 
a break between themgand the com- 
pany. Blame for the reported unrest is 
placed directly up to the I. W. W. It 
is said that C. O. Platt of that or- 
ganization 1s instigator of the agitation. 

The present Situation, it is declared, 
is due to the order issued June 3 by 
the Prudential, informing its thousands 
of agents throughout the United States 
and Canada that for every industrial 
policy which either paid up or surren- 
dered for cash, the agent who obtained 
the policy would have to get another in 
its place, without further remuneration. 

Prior to this, the industrial agents 
have always been held responsible for 
all policies which lapsed. If any holder 
failed to pay his premiums after four 
weeks and the policy became void, the 
agent was compelled to get a fresh 
policy to replace it, without any com- 
mission. This was held to be reason- 
able, because it kept the men collecting 
premiums. 

A staement issued by the Prudential 
cn Wednesday said: 

While rumors have recently reached the 
company of an attempted organization of 
Prudential agents in one or two of the 
metropolitan cities, it has so far refrained 
from making any statement in connection 
therewith, 

This has been due primarily to the fact 
that the company has had no evidence, nor 
does it believe that at the outside more 
than a few hundred of its force of more 
than 13,000 have any sympathy whatever 
with such movement. 

There has not been and is not now any 
reasonable ground for complaint by the 
field men. There has not been nor is 
there contemplated any reduction in their 
compensation, as has been charged. On 
the contrary, every change which has been 
made in the method of compensation has 
been for the purpose of increasing the 
earnings of the men and requiring more 
efficient and better service to the policy- 
holders. The earnings of the agents have 
increased over 30 percent in the last five 
years and are now higher than ever be- 
fore in the company’s history. They aver- 
age between $23 and $24 a week, and large 
numbers of the agents are earning a con- 
siderably greater sum. The company’s 
plans for the benefit of the field repre- 
sentatives were formulated before any 
suggestion of discontent developed. 
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Changes at Richmond 


E. D. Sampson has resigned as su- 
perintendent for the Mutual Life of 
New York under Virginia Manager 
Samuel B. Love in order to accept the 
district managership for the same com- 
pany at Richmond. He will be suc- 
ceeded by W. O. Roper, a native Vir- 


ginian, who was serving as special rep-- 


resentative of the Mutual Life in Mis- 
souri for some time past. 


Flanagan Succeeds England 


R. J. England, supervisor of the Kan- 
sas City district for the Missouri State, 
has vacated that position and will be 
succeeded by C. J. Flanagan. James 
Flanagan, brother of C. J. Flanagan, 





will have charge of the C. J. Flanagan 
insurance agency. 


Takes Cleveland General Agency 


President Clarence L. Ayres -of the 
Northern Assurance announces the ap- 
pointment of James G. Gibbs as gen- 
eral agent for northeastern Ohio, with 
headquarters at Cleveland. Mr. Gibbs 
was formerly special agent of the Pru- 
dential. 





AGENCY NOTES 

Oliver M. Smith has been appointed gen- 
eral agent of the Philadelphia Life at 
Jefferson, Ind. 

Kerr & Francis have been appointed 
general agents of the Philadelphia Life 
at Campbellsville, Ky. 

John C. Freeman has been appointed 
district representative of the New York 
en with headquarters in New London, 

s. 

The First National Life of Pierre, ‘S. 
Dak., is opening Iowa with R. A. Gannon, 
formerly of North Dakota, as state man- 
ager. 

H. H. Ward, manager of the Pacific 
Mutual Life in the Pacific northwest, has 
given up Washington and will hereafter 
spend all his time in Oregon. - 

William 8S. Irvin has been placed in 
charge of four counties in eastern Okla- 
homa for the Pacific Mutual Life, with 
headquarters in Muskogee. 

George Cowton of Grand Island, Neb., 
has been made a district manager of the 
Equitable Life of New York, having ter- 
ritory of seven counties. Mr. Cowton con- 
ducts a general insurance agency at Grand 
Island. 

At Rogers, Ark., the Security Mutual 
Life has appointed two new agents: C. 
C. Pace and Woodard. These men 
are under the jurisdiction of the Fort 
Smith ‘office of which Wm. D. Loy is 
manager. 

William G. Saunders of Baraboo, Wis., 
has_ been appointed district manager of 
the Central Life of Des Moines, and is 
establishing an office at Oak and Fourth 
streets, Baraboo. Mr. Saunders will have 
charge of Sauk county. 

————_- 2» ee 
TAKES BRICKMAKERS’ GROUP 


_ The Travelers has wfitten a group pol- 
icy on the employes of the Chicago Retort 
& Fire Brick Company at Ottawa, Ill. All 
workmen who have been in the employ of 
the company for thirty days receive poli- 
cies of $250; those for six months, poli- 
cies for $350; those from one year to two 
a $500, and for two years or more, 
é 





ee 


LIFE NOTES 


Jesse White, an agent of the Prudential 
at Moberly, Mo., was drowned at Forest 
Park Lake last week. 


The Scranton Life withdraws from Cali- 
fornia because of the small amount of its 
business in the state. 


W. G. Bragg, an agent of the Missouri 
State Life at Kennett, Mo., has written 
$340,000 since the first of the year. 


E. ¥. Blum of the Kansas City agency 
of the Aetna Life has been elected secre- 
tary of the Leavenworth, Kan., commer- 
cial club. 

Campbell & Hart, general agents of the 
Aetna Life at Little Rock, Ark., gave their 
annual picnic to employes at Old River 
last week. 

The triennial convention of the south- 
ern New Jersey field representatives of the 
Metropolitan Life met in Trenton, N. J., 
last week. 


George H. Stier, district manager of the 
Mutual Life at Kansas City, Mo., and a 
philanthropist, died last week following 
a brief illness. 


Frank Blankenhorn, manager of the 
Penn Mutual Life at Muscatine, Ia., was 
drowned while bathing in the Mississippi 
River last week. 

Cc. B. Medsker, who has been assistant 
superintendent of the Prudential at Bloom- 
ington, has been appointed superintendent 
at Lexington, Ky. 

The Bankers Life is planning to invest 
$1,000,000 a month in mortgages on im- 
proved black land farms of Texas at a 
rate of 6 percent. 


The Conservative Life of South Bend 
has gotten out a postal card in colors of 
its new building there. The building 
shows up very fine. 


Last Monday, George W. Murray, su- 
perintendent of agencies, and He: Moir, 
actuary of the Home Life, were elected 
directors of that company. 

Joseph P. McCroffin, state manager, and 
Arthur M. Ferry, district manager of the 
Peoples Life of Illinois, have been opening 
an Office for the company at Kankakee, Ill. 

Among Uncle Sam’s volunteer soldiers 
at the Mexican border is W. O. Neubauer 
of Lynchburg, Va., a member of the $100,- 
000 Field Club of the Mutual Life of New 
York. 

By writing $101,500 in sixty days O. L. 
Cline of Monticello, Ill, has won first 
prize in a contest conducted in the North- 
western Mutual general agency under J. 
M. Cowan of Aurora, Ill. The general 











agency includes forty northern and cen- 
tral Illinois counties. 

The Oklahoma business written by the 
Northwestern Mutual Life for the past 
six months is $1,545,700, an increase of 
one-third over that of the same period of 
last year. 


H. G. Everett, secretary and agency 
manager of the Central Life of Iowa, is 
on the Pacific Coast. A meeting of Wash- 
ington agents was held at Spokane last 
week, 

The annual outing of the home office 
staff of the Metropolitan Life will be held 
on July 29 at Asbury Park, N. J. It is 
expected that over three thousand persons 
will attend. 


Earl B. Mill, New England Mutual at 
Kansas City, will spend his vacation at 
Hollister, in the Ozarks, and Fred 
Tufts, of the. same office, is at Bemidji, 
Minn., for a month. 

Ralph Rice, president of the National 
Fidelity Life of Sioux City, Iowa, formerly 
with the Oklahoma National Life and later 
with the International, is in Oklahoma 
City, visiting his parents and looking after 
business. 


J. N. Dyer, of the firm of Craycroft & 
Dyer, general agents for the Mutual Bene- 
fit for Oklahoma, and Mrs. Dyer have just 
returned from a visit with relatives in 
Amorillo, Texas. They made the trip‘in 
their motor care 


Mrs. E. V. Bell, who has had charge of 
the woman’s department of the Pacific 
Mutual Life in Oklahoma, is very il: at 
the hospital in Oklahoma City. Mrs. Bell 
is one of the best producers of the com- 
pany in the state. 

F. E. Francisco, Utah state manager for 
the West Coast-San Francisco Life, has 
won the loving cup offered by the com- 
pany to the manager writing the largest 
amount of business during the first six 
months of the year. 

Mrs. Silas Barr and Miss Margery Barr, 
wife and daughter of Silas Barr, general 
agent of the Equitable Life of New York 
at Chicago, are recovering from burns 
suffered when they were hit by a sity 
rocket in Kankakee, Ill., on July 4. 


George T. Flanagan, special agent for 
the Central Life in Oklahoma, has per- 
sonally written $125,000 of business in 
the past two months. He says the Cen- 
tral Life’s business has increased 100 
percent over the business this time last 
year. 


Wesley E. Stewart, an agent of the Pru- 
dential at Chillicothe, Mo., is under arrest, 
charged with murdering Carl Schlobohn, 
a business college student, in the former’s 
office. Stewart is a husband and father 
and it is said by local papers that the 
difficulties arose over a broken home. 

The Germania Life has requested that 
a correction be made regarding the amount 
shown in last week’s issue of The Western 
Underwriter for paid-for business for the 
first six months of the year. The figure 
was given as $12,500,000. This should 
have been issued business instead of paid- 
for. 

The Knights & Ladies of Honor have 
filed an answer in the United States dis- 
trict court at Indianapolis to the petition 
for a receiver brought by members resid- 
ing in St. Louis and East St. Louis. The 
order asks that the complainant be en- 
joined from bringing similar suit else- 
where. 

Robert Downing, manager of the ordi- 
nary department of the Conservative Life 
of South Bend, recently made a trip 
through the Indiana district and _ reports 
everything in splendid condition. He says 
that in July the ordinary department will 
show the biggest writing that it has had 
this year. 

R. BR. Allen, for ten years superintend- 
ent of the Petersburg, W. Va., district of 
the Metropolitan Life, has been sentenced 
to two years to the penitentiary for lar- 
ceny of a check of $76 made payable to a 
colored woman beneficiary. Allen’s origi- 
nal sentence was one year but on appeal 
it was increased. , a 

. M. Mackintosh, superintendent of dis- 
rit Ne 2 of the Prudential at Cleveland, 
completed his twentieth year with _the 
company last week and a dinner was given 
at the Colonial Hotel Thursday evening 
in honor of the event. He was presented 
with the diamond locket, and at the same 
time he became a member of Class D of 
the Old Guard. 

The Northwestern Mutual Life, at its 
annual meeting this week, elected the fol- 
lowing trustees: Charles Allis, John 
Barnes, Percy H. Evans, E. J. Lindsay, 
Stuart H. Markham and F. C. Winkler, 


Frame, Waukesha, Wis.; Edward_ B. 
Tinker, New York; Henry D. Harlan, Bal- 
timore. 

Reed G. Hake, special home office rep- 
resentative of the Bankers Life of Des 
Moines, recently underwent an operation 
at the Methodist hospital in that city. 
His many friends in the Bankers Life 
field of thirty states will be glad to know 
that he is now entirely recovered and that 
he expects to be back in the field again 
within a short time. g 

2s 

Richmond, Va.—Four delegates so far 
have signified their intention of repre- 
senting the Richmond association at the 
meeting of the National association in St. 
Louis in September. They are N. D. Sills, 
a former national president; D. R. Mid- 
yette, J. C. Bristow and B. I. Chapman. 
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Once an 
Lilinois Life 
Man 
Always an 
Illinois Life 
Man 


GREATEST GREATEST 


ILLINOIS ILLINOIS 


COMPANY COM PANY 


WANTS GOOD, MEN 
AND 
WILL PAY THEM WELL 


AND 


PWILL PAY THEM WELL 





WANTS GOOD MEN 





Opportunity Knocks at Your Door 


Attractive policies. Liberal commissions and 
cooperation. Openings in States of Ala- 
bama, Arkansas, Florida, Georgia, [pdiana, 
Kentucky, Mississippi and Tennessee. 


Inter-Southern Life Insurance Company 


JAMES R. DUFFIN, President 
LOUISVILLE, KENTUCKY 











A HUSTLER 


Can Get a Direct General Agency Contract With 


Merchants Life Insurance Company 
BURLINGTON, IOWA 


Assets $1,399,308.89 
Death Claims Paid $2,752,963.76 





Good Territory Open 











Weekly Indemnity 


On our Utopia Accident and Health Policies 
INCREASES TEN PER CENT. EACH YEAR FOR FIVE YEARS 
Why not write the business that sticks ? 


GENERALACCIDENT FIRE & LIFE 
Assurance Corporation, Ltd. 


FREDERICK RICHARDSON 


General Building 
United States Manager. 


4th and Walnut Sts., Philadelphia 











SUCCESS FACTORS 


24th YEAR 


Over $106,000,000 insurance in force. 

Doing more business than any company west of the Mississippi River. 

Proportion of assets to liabilities larger than any other company as 
large or larger. 

Average net rate of interest earned in 1915—6.62%. 

Liberal dividends on participating policies. 

Low cost non-participating policies. 

All policies up to date. 

Attractive contracts to agents. 


The Missouri State Life Insurance Co. 


Incorporated 1892 ST. LOUIS, MO. 


Representing 


The Mutual Life Insurance Company 
of New York 


You will make money. 


The great strength, big dividends and incomparable benefits of 
the ‘foldest company in America’’ mean certain success for you. 





For Terms to Producing Agents, Address 


GEORGE T. DEXTER, 2d Vice-President 


34 NASSAU STREET, NEW YORK, N. Y. 














The Globe Life Insurance Co. 


Offers a Golden Opportunity to a Few Good Men to 
Get in on the Ground Floor on Agency Contracts. 


Company is cleanly organized, well backed with 
stockholder boosters all over Kansas. 

We want good men and will pay them well. 

For territory and particulars address 


FELIX BROEKER, Secretary and Manager - SALINA, KANSAS 


MODERN AND FULLY SHARPENED TOOLS 


A workman has a big advantage when he can work with tools that are in good order. 
A Life Agent must have the best policies to meet the needs of the times. 


He will find them in the UP-TO-THE-MINUTE contracts issued by the 
Manufacturers and Merchants Life Insurance Company 
of ROCKFORD, ILLINOIS 


Write us for territory. 














INDIANA NATIONAL 


*LIFE INSURANCE COMPANY 
AUTHORIZED CAPITAL, - = = $1,000,000 


Issues latest forms of policies. Operates in Indiana, Kentucky 
kansas, Georgia, Alabama and Florida 
For contracts write: 


C. D. RENICK, President 
316 N. Meridian Street 


Indianapolis, Ind. 





Pennsylvania Maryland 


SPECIAL Delaware Ohio 
AGENTS Philadelphia Life 
WANTED 111 aneoeeeee oe Pa, 











“SAFE AS A GOVERNMENT BOND 


(©) The OHIO STATE LIFE 


LIFE. HEALTH. ACCIDENT *x° MONTHLY INCOME INSURANCE 


s]\eeag LATEST POLICIES AND AGENCY CONTRACT BRZ vias 
Splendid Openings IND., KY., MICH. and OHIO [iz 











